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How you can have a 
better typewriting 
supply department 


and save money! 


OUR success in business depends chiefly on two fac- 
Y tors—your ability to give better service to your cus- 
tomers, and make a larger net profit. 

That’s exactly what this Simplified Webster Plan will 
do. Simplification of a compact, complete line of carbon 
papers and typewriter ribbons into ONE LINE that com- 
prises three price fields—here is a long-needed innova- 
tion that stationers have been waiting for. 

Whatever your customers’ needs, you can satisfy 
them completely and economically with these Webster 


numbers. Full information mailed on request. 


Ss. WEBSTER COMPANY, INC. 
(ESTABLISHED IN 1889) 
335-338 CONGRESS STREET, BOSTON 


Branch ¥ arehouses 
PITTSBURGH SAN FRANCISCO 
MILAN 


PHILADELPHIA 
LONDON 


CHICACO NEW YORK 





PARIS 








I. MULTIKOPY: The world’s top- 
notch carbon paper; absolutely su- 
preme quality; advertised for 40 years; 
custom-built; “A Kind for Every Pur- 
pose”; a builder of good will and profits. 
All colors, finishes and weights. Win- 


ner No. 1. 
it. STAR-DEFENDER: For the mid- 


dle-price field; represents utmost value 
possible forthe price; full line of colors 
and weights. Winner No. 2. 


ill. BATTLESHIP: Anextremely well- 
made low-price carbon; will wear well 
and give good satisfaction. All standard 
colors and weights. Winner No. 3. 


Simplification also includes Webster's Typewriter Ribbons 


three numbers—STAR, O. K. and HUB. Complete in- 


formation mailed gladly on request. 
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¥ OFFICE APPLIANCES 
is a news and technical trade 
journal, serving the entire 
industry of officeequipment. 
It covers the manufacture 
and distribution of office ma- 
chinery, office devices, office 
furniture, office supplies and 
the entire range of commer- 
cial stationery. Itscompre- 
hensive news reports of the 
industry and its valuable 
special articles upon sub- 
jects germane to its field 
have given it unusual pres- 
tige It serves a clientele 
composed of managers and 
agent ¢ for the various office 
machines, devices and sup- 
plies, commercial stationery 
dealers and many of the 
largest corporations in the 
United States. It also 
reaches some dealers in 
fifty-four other countries 
who deal in American office 
equipment. 


* SUBSCRIPTION RATES 
payable in advance, in the 
United States and its pos- 
sessions and Mexico— one 
year,$2.00;two years, $3.00. 
Canada — one year, $2.50; 
two years, $4.00. Foreign, 
all countries in the Postal 
Union, the equivalent of 
$3.00 American gold for one 
year and $5.00 for two years. 
Remittances may be made 
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fice appliance industry. It 
will answer any questions 
germane to its field to the 
best of its ability, and it 
asks its readers in all parts 
of the world to aid it with 
inquiries and suggestions, to 
which it will give prompt 
and earnest consideration. 


{ CONTRIBUTIONS are 
invited upon any topics of 
interest to this trade. All 
accepted manuscripts will be 
paid for at space rates. Un- 
ed manuscripts will 
not be returned unless post- 
ageis enclosed by thesender. 
Correspondents should give 
their names and addresses, 
which will be withheld from 
publication if requested. 


§{ ADVERTISING RATES 
upon application — only 
articles of office equipment 
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Weeks. Frank A., Mfg. Co..195 


Carbon Papers. 
(‘See Ribbons and Carbons. ) 

Card Cases, Pocket. 
Gardner, P. A., Leather Wks.213 
Improved Boehner Binder Co.209 


Wiggins, The John B. ,_ Oo... .190 
Cash Registers. 

Nat'l Cash Register Co.. The. 68 

Portable Add. Machine Co....149 
Casters, Chair. 

OE SE 129 
Chair Irons. 

Rettcher Stp. & Mfg. Co 208 

Collier-Keyworth Co 217 

















Chair Pads and Cushions. Desk Trays. . 
Economy Products Corp.. 214 American Electric Co........ 206 
Featheredge Rubber Co.. 188 Berger Mfg. Oo........-.-+++ 91 
fox, Geo. B., & COo.......... 73 Fox, Geo. E., & Co......... 73 
Polar Mfg. ee 151 General Fireproofing Co...110, 11 
Sainberg & Co.... 214 panel - By 6 coset reer 
ee Te Geicncccccesvves 123 Imperial Met B OO. ..ccees 
Velvet Edge (Oo. acnecaue Jamestown x Desk Co. oe 

i Macey O0., TRO... .cscccsees 2 

or. pape Bre. 200 Metal Office Furniture Co... .122 
Conrades Mfg. Co... . 204 Sainberg & Gi cacecovssvetat .. 214 
Crocker Chair Co ........... 192 Weis Mfg. Co. . .99, 100, 101, 102 
ey NE ge eaalnenaapaeita ate 81 Worcester Wire Novelty Co. ..177 
Gunlocke, W. H., Chair Co. ..182 Desk Work Bisteaters. 
Heywood-W akefield ey Fox, Geo. E., & Oo.......... 73 
meme Geer Gis. csiecocceca 218 Globe-Wernicke Co. bue<s 119, 20 
Marble & Shattuck........... 170 Horn, W. C., Bro. & Co..... 215 
Milwaukee Chair Co.......... 93 Batebere B Odi cccccccccccces 214 
Pierce, 8. i es ovarian 197 Victor Safe & Equip. Co..... 215 
Royal Metal. ee Gu dteuws 175 sks. 

Ree GR: ks ncndsdbesGuenenen 166 Alma Furniture Co.......... 183 
Sturgis Posture Chair Co..... 187 Art Metal Construction Co...145 
Toledo Metal Furniture Co.. 90 Bentley & Gerwig Furn. Co. .127 
Wark-Beacon Steel Furn. Co. .199 Berger Mfg. Co...........++. 91 
For the benefit of the subscribers the lines 
advertised are here classified. Many of the 
° ° »y 
requirements of the modern business office are 
represented. Should subscribers be interested 
in any article of office equipment not listed 
here, they are cordially invited to communi- 
cate with the service bureau, through which the 
information will be promptly and cheerfully 
furnished by letter, without obligation. 

Check Protectors and Writers. Clhemeoteem Ca. cocscveccececs 63 
Safe-Guard Ck. Writer Co....168 Corry-Jamestown Mfg. Corp..204 
Bete GR. ceccsaccoesesesatess 85 te — bsg heeecesnes ane 

‘ Ovansville Desk Oo.......... 76 

Cet Saltese & Vee, eet General Fireproofing Go...110, 11 
Reliable Tw. & Y M. C.....211 Globe-Wernicke Co........119, 20 

Ch . 8 m ; oe oe ae Hoosier a: ta SRE A ae - 
ec orters. Imperial Desk Co............ 7 
Kohihaas Co., The.......... 184 Sadhone 9 See 112 

Checks, Stamped Metal Invincible Metal Furn. Co. .76, Si 
Meyer & Wenthe...... .195 Jamestown Metal Desk Co...15 
Benet, TE. Bee @ Gheccvcces 132 SJaaper Desk Os. ....ccccccses a4 
: Jasper Office Furn. Co....... 1h) 

Clipe, apace. Clips.) Leopold Desk. Ee ey 147, 48 
ps meer Macey Co., Wescecestsconve 7 

a - Bags, a oo Vue. Metal Office Furn. Co........ 122 

Gunnentide Sig as Geaetwnds — DPGGED MINE OR dei6ssicacne x8 

° > . = a o 
Natl. Assn. Tw. Dealers...... 220 Orpia’ — on by saree 

oF See eae. Sanden.) 08 Quigley Furniture Co........ 177 

Capp helene Nes kee ceeseped @ Shaw-Walker Co. ........... 212 
American. SS eae 109 Seet enens_Onrp ero) as 
American Electric Co........ 206 Vv Doe Metal Furnit — 80 
epee, BOR. asda cckecenved 179 Sear Get ee ae 
Readeasy Ceppnelies = tong 213 Wels Mfg. Co. 99. 100. "301° 102 

Copyi Devices and Supplies. > ' Remy “ . o 
oo & & Erbe..... ~ aa wees 115 Western ae ©o....... et 

Costumers. Yawman & Erbe............. 115 
Comrades Mie. O8......cccvcs 204 Directory Board 
a og a gy ag 530, <= Davenport- ‘Taylor Mfg. Co....193 
Jamestown Metal Desk Co...130 Display Fixtures. 

I ee 183 All-Steel Equip. Co 
Sanymetal Products Co....... 180 Berger Mfg. ©o.............. 

Cuspidors. Onken, The Oscar, 

Detroit Metal Spec. Corp....113 rare Ey “Ripples omens: 

Cutters, Paper and Card. Universal Fixture Corp 

oa ee CO... 60s 180 Duplicating Machines. e 
Amer. Numbering Mach. Co. .211 oe > Seles Co. 83 
Fulton Specialty Co.......... 214 Dick, A. B . — ares (8... 59 
a _ —. geal 4 Heyer 1% GOs cv ccccee 98 

Desk ie 2 4k. od Marr Duplicator Co...... +++ +207 
Columbian Art Works........ 186 Se ae. we. - a 
Defiance Sales Corp.. 200 I jouer S otaprint, MC... 1 

Desk Lamps. Detespees Ge, css vessosisecss 187 
Silverglo Lamps, Inc. 161 Duplicating Machine Supplies. 

— ee 172 aan, —o oe < cannes 0 ae 
Fox. Geo. E., & Co..........%8 oy Sig Sara none seee = 
a HCO. eee e eee enes 214 Erskine, W. W......-...--..199 
Sun Rubber Go............++. 123 Heyer Duplicator Co......... 98 

_ Pads, a C 73 ered Duplicator Co.......... 207 
ox, Geo. B.. & Co.. a DR  ebegeeeocceree 8 
Polar Mfg. Co.... seeneee DB Theta Dry Stencii GD. vecccces HH 
— —_ Spec. Os... <a Wansco sg a eee 181 

Desk Pads, Linoleum. , Electric Moto: ‘a 
Fox, Geo. E.. & Co......... 73 Emerson Electric Mfg. Co....185 
Ideal Linoleum Top Co...... 212 Envelope Sealers. 

= BEER Bs GOk ccc cctsstanses 189 
££ Sy ee 151 Rede © 208 
Saieeme BH Giew.ccvcccdecvs 214 e WD. cccesesecce ete es 
Wagemaker Co. ........c0s0. 74 Envelopes. 

Desk Pending-Letters Holders. Ames Safety Envelope Co... .210 
American Clip Co............ 109 Bushnell, Alvah (Oo.......... 175 

Desk Signs and Tablets. Diemer, John F., Co......... 198 
Davenport-Taylor Mfg. Co....198 Globe-Wernicke Co, .....119, 20 


Nat'l Fiberstok Env. Co..... 215 
ar Park Envelope Co.... 65 
8. Envelope Co..........-. 2098 
Envelopes, an. 
BED GOK. wcccesedcovsactes 202 
Erasers. 
meee Bee Giiésecceoacvunese 189 
Faber, Eberhard ............ 108 
Ink-Out Mfg. Co...........5. 185 
Roberts, Weldon, Rubber Co. .163 
Exhibitions. 
——s Business Show Co. .116 
Expense Boo 
oak Publishing PRE « Knees de 214 
Defiance Sales Corp.......... 200 
Harvey, Fred W., Co........211 
I. D. L. Mag. Osep....ceoss. 192 
Fans, Electric. 
Emerson Electric Mfg. Co... .185 
File xes, Collapsible. 
~~ " 5 earn 170 
Berean GE, cnccadceccstense 210 
Steel Bound Box Co.......... 191 
File Boxes, Metal. 
Auto. File & Index Co....... 107 
Griffith-Ho Gs | acnwe sosseds 19S 
Rockwell-Barnes Co. ......... 160 
Filing Cabinets, sag 3 Covered. 
Diemer, John F., Co......... 193 
Globe-Wernicke le S¢oue 119, 20 
Imperial Methods Co......... 204 
meeeey Geis  Belic sccece cc tude 72 
TS Se OS See 214 
Filing Cabinets, Metal. 
All Steel Equip. Co.......... 182 
Art Metal Construction Co. ..145 
Aurora Metal Cabinet Works.164 
Auto. File & Index Co....... 107 
ene Beek. Biiiccdadcs cones ey 
eee Te & Giese. 688 cocacns 91 
Columbia Steel marie. Co....159 
Corry -Jamestown oo 


yeneral Fireproofing Co. ..110, il 
Globe-Wernicke Co. ..... a 20 
Imperial Steel Cabinet Co .176 
Invincible Metal Furn Co.. 7 


Jamestown Metal Desk Co. .130 


Jamestown — Equipt. 00.171 
Mmncey Ce., Bedrcccccsceceese 

Metai Office Pers. OSes scores 122 
Service Steel Prod. Co....... 178 
Shaw-Walker Co. ........«5. 212 
Steel Equipment Corp........ 125 
Terrell’s Equipment Co...... 221 
Van Dorn Metal Furniture.... 80 
Yawman & Erbe............. 115 

Filing Cabinets, Wood. 
Auto. File & Index Co...... 107 
Globe-Wernicke Co. ..... 119, 20 
Imperial Methods Co......... 204 
pacer Ga Webi sec c cee csée 72 
Shaw-Walker Co. ........... 212 
Wao? Ge.» 606s cgivccive 74 
Weis Mfg. Co..99, 100, 101, 102 
Yawman & Erbe............. 115 
Filing Supplies. 

DERE, Gs Be Ge ck ccoeusies 210 
American Clip Co.......... .109 
Balto. Index Mfg. Co........ 207 
Dunleavy Co., The........... 196 
Filing Equipment Bureau.... 84 
General Fireproofing Co...110, 11 
Globe-Wernicke Co. ..... 119, 20 
Imperial Methods Co......... 204 


Invincible Metal Furn. Co. .76, 7 
Macey Co., The 72 


Oxford Filing Supply Co..... 62 
Quality Park Env, Co....... 65 
Rockwell-Barnes Co. ........ 160 
Simonson, R. A., Co......... 200 
Steel Equipment Corp........ 125 
Wabash Cabinet Co.......... 128 
Weis Mfg. Co..99, 100, 101, 102 
Yawman & BErbe............. 11 
Fountain Pens. 

Conklin Pen Co., The........ 92- 
Hutcheon Bros. ........«.05. 179 
Sheaffer, W. A., Pen Co... .86, 7 


Furniture Handling Service. 
Metropolitan Furn. Service... 
Furniture Polish. 


Globe-Wernicke Co. ..... 119, 20 

Van Dorn Metal Furniture.... 80 
Gold Stamping. 

Aigner, GB. Ju, GOcciccccvcces 210 
Gummed Cloth. 

Atgnes, BG. ds Ddorewccscccest 210 
Gummed Ta Sealers. 

Seymour Products Co........ 204 
Index Card Signals. 

Goat, Ge. Gay Ss vegbe ccc tenet 184 

Graff, George B., Co......... 196 

Macey Co., The... .......5+. 72 

Moore Push Pin Co.......... 191 
Index Tabs. 

Aigner, Gi FJ., GOewecsccicree 210 

Balto. Index Mfg. Co....... 207 

Cook, H, ©., CO......ssssece 

Globe-Wernicke Co. ..... 119, 20 

Paraloid og otuveondes coon 1 

Simonson, R. B Goo siccer 200 

Victor Safe Ps Equip. Gk caus 215 
Ink Eradicators 

Ink-Out Mfg. Bing ndoscennsti 185 
Inks, Adhesives, 


Etc. 
Canode Ink & Office Sup. Co..191 


Davids, Thaddeus, Ink Co....178 
General Eclipse Co........... :184 
Higgins, Chas. M., & Co..... 215 
Luther Ink & Stamp Pad Co. .195 
Ganferh Mis. , Cd... .cccccves 169 
Inkstands. 

Atlas Staty. Oorp...........- 152 
General Eclipse (Oo......... 


Co. 184 
Sengbusch 8-0  Tkstand Co.... 71 
Weeks, Frank A., Mfg. Co. . 





Key Filing & Recording Equipment 
165 


Thayer Telkee Co 


Labels. Law Books and Number 


Aigner G. J Co 


Leads for Mechanical Pencils 


——— an Lead Pencil Co 


Faber, A. W Im 


histies Goods 
Nat'l Brief Case Mfg. Co 


Leather Upholstered Furniture. 


Gunlocke, W. H., Chair ¢ 
Letter Distributors 
Bristow Stanley R 
Globe-Wernicke Co 
Imperia Methods ( 


Koblhaas Co The 
Letterheads. 

Americar Embossing (o 

Goes Lithographing (« 


Lettering and Show Card Pens 


Bridgeport Pen Co 
Library Equipment 


Art Metal Construction Cx 


General Fireproofing Co 
Globe-Wernicke Co 
Linoleum oe Tops 
ox (ie & 
Ideal Line m 1 
Polar Mfz ( 
Sainberg ¢ 
Wagemaker Co 
Lists 
Polk 


i 


Lockers and ‘Btorage Cabinets 


All-Steel qui Co 

Art Metal Constr ition Co 
Aurora Metal Cabinet Works 
Berger Mfz Co 
(wrry-Jamestown Mfg ( 
(renera Fireproofing ¢ 
(ilobe- Wernick Co 
invincible Metal Furn. ¢ 
Lyon Meta I lucts I 
Macey Co The 

Steel Equipment Cor 
rerrell’'s Equipment Co 
Van Dorn Metal Furnitur 


Yawman & Erte 
Locks, Desk, Cabinet, Etc 


Sesa mee to 


Loose Leaf Books and Systems 


Accounting Devices Cx 
American Loose Leaf Cor; 


Boorum & Pease (C* 
P-B Mfg. Cs 

Lileyd, W a Co 
Neva Clog Products, In 
Sheppard, ¢ I Co 


Stationers L. lL. Co 
Trussell Mfg Co 


Loose Leaf Covers, Emb. & Decor 
, > 


Aigner, G 


Loose Leaf iecoeienen, Celluloid. 


Markilo Co 
Loose Leaf Metals 


Carpenter I W Mie to 


Loose Leaf Metals (< 
Map Tacks. 

iraff, George BR Co 

Moore Push Pin Co 
Matched Office Suites 

Clemetsen Co he 

(ienera Fireproofing ( 

Leopold Desk ¢ 


Macey Co he 

Memorandum Books and De vices. 
Currier Mfe Co 
Fox, Geo. E & Co 


Griffith-Hope Co 

Seymour Products (Co 

Vernon, 8. BE. & M In 
Moisteners 

Argus Mfg. Cx 

Sengbuech S-( Inkstand ( 

Seymour Products (« 
Motors, Electric. 


Emerson Ele« Mfg. ( 
Numbering Machines 
American Num Mac} a 


Bates Mfg. Co 
Force Wim A & Co 
Roberts Numb. Mach. Co 


Office Partitions and Railings 


Add-A-Unit Partition Co 
Globe-Wernicke Co 

Oil, Office Machine 
Clarotype CC. 
Defiance Sales Cort 


Order Books, Duplicate Tripiicate 
1 


Kalamazoo Stat 


Pads, Columnar 
Roorum & Pease Co 


Kalamazoo Stat Co 
Paper 

Eaton, Crane & Pike 

Wanaeco Paper Prod. Co 


Weston Rvron ( 
Wrenn Paper Co 
Paper Clamps 


American Clip Co 
Atias Staty Cor 
Esterbrook Stee Pen Cs 


Van Valkenburg I ID 
Paper Clips 

American Cliy ( 

Arcus Mfg. ( 

Cook i ( (y 


Graff, George BR ( 
Rockwell-Barnes Co 
rip Top Mfg. Co 

Van Valkenburg I DD 


Paper Fastening Machi nes 
hes 


e Staple ¢ 


Aunt Pencil Sharpener Co 
Rut Paper Fastener Co 


Pen and Pencil Clips 
f 
Sales Representatives for East. 


Pencil Sharpeners. 


Thin Lead, Magazine 
Lettering and Show Card. 


Esterbrook Steel 


Pins and Pin Containers. 


Sorting Devices. 


Stands ‘for Office Machines. 
Ribbon Dispensing Machines. 


Ridbons and _Carbons. 
Stapling Machines. 


Cteeeeey. Air Mail. 
Stationery, Embossed, Engraved. 


Stationery Racks. 
Rockwell-Barnes 


Siemans Note Books. 


Rockwell arne 8 
Safety Deposit ‘Boxes. 





THE SERVICE BUREAU 


of Office Appliances is maintained for the exclusive use of 
subscribers and advertisers 
various commissions this bureau calls upon practically 
every member of the staff. 
letters all inquiries upon matters germane to the field, 
it furnishes special reports upon articles of office equip- 
ment, supplies names of manufacturers of any article 
wanted, puts man and job together, prepares advertis- 
ing copy, furnishes list of desirable agents and dealers 
in ‘nearly every country, aids foreign dealers in securing 
S. A. lines, and in many other ways performs useful 
Subscribers in every land 
e made, and are making, good use of this bureau; 
mé erufacturere in every section of the field have 
Subscribers’ requests for cata- 
logues to bring their files up to date, or to replace the 
of fire or other form of destruction, are 
bri adcasted in a bulletin which is mailed frequently 
to leading manufacturers 


the execution of its 


It answers by personal 


service, all without charge. 


evidence of the service. 








OFFICE APPLIANG 


Milwankee Chair Co 
Searles Ejle« Weld Wks 
Toledo Metal Furn. Co 


Storage Cases. 
Bankers tox Co 
Rockwell-Barnes Co 
Steel Bound Box (Cx 
Swinging Typewriter Stands. 
Amer Writing Mach Co 
Globe. Wernicks Co 


Weis Mfg. Co 9, 100 101. 


Tables. 
Berger Mfg. Co 
Genera Fireproofing Co 
Globe-Wernicke Co 
Guth H L, Associates 
Lamb, Ge« L 
Lyon Metal Products, In 
Macey Co The 
St. Johns Table Co 
Van Dorn Metal Furniture 
Tablets. 
Rockwell-Barnes Co 
Telephone Accessories. 
American Electric Co 
Colytt Laboratories 
Vietor Safe & Equip. ¢ 
Thumb Tacks. 
Graff George BR 
Hoe Mfg 
Moore Push-Pin 
Time Stamps and Rocwd: ers. 
Joslin \ D> Mfg 
Thompson Time Stamp Co 
Transfer Cases. 
All-Steel Equip (% 
Art Metal Construction Co 


Aurora Metal Cabinet Wks 


Rerger Mfg Co 


General Firevroofing Co 

Globe-Weernicke cs 

Macey Co The 

Shaw-Walker ( 

Steel Equipment Cor 

Van Dern Metal Furniture 

Weis Mfg. ( oo, 10 11 
Trimming Boards 

Ideal School Supply Co 
Type. Typewriter. 

Amer. Writing Machine Co 

Ames Supply (Cs 


Typewriter Cleaning Brushes. 
Hahn Arthur 


Tyvewriter Cleaning Material. 


Amer Writing Mac! Co 
(larotype Co 
Gies Walter & i 


Sanford Mfg Co 

Webster 1 s cs 
Typewriter Cushion Keys. 

Lineoln Rubher Key Co 

Munson Supply 

Peerless Key Co 

Speed Key Mfg. ( 


Typewriter Cushion Knobs & Feet. 


Ames Supply Co 
Azora Rubber Co 
Fox. Geo. E.. & Co 
Peerless Key Co 


Smith Noise & Shock Elimi 
212 


nator 
Typewriter Parts and Tools. 
Amer. Writing Machine Co 
Ames Supply (% 
Typewriters, Mfrs. of 
Amer. Writing Mac! Co 
tarr-Morse Cort 
Corona Typewriter 
Elliott-Fisher Co 


General Office Equi Cp 
Remington Rand Business Sv« 
Royal Typewriter Co 
Smith, L. C.. and Corona Tws. 
Underwood Elliott-Fisher : 
1, Back 

Underwood Typewriter Co 

: Rack 
Varityper Incorporated 


Woodstock rypewriter Co 
Typewriters, Rebuilt 
Amer. Writing Mac! ( 
General rypewr Exch 
Regal Typewriter Co 
Reliable Tw. & A. M. C 
Shipman-Ward Mfg. Co 
Smith Tw. Sales Cor 
Wholesale Typewriter Co 
Visible Index Systems. 
Globe-Wernicke Co 


Postindex Co Im 
Ross-Gould Co 
Sheppard, ( E (o 


Stationers’ Loose Leaf Co.157 


Victor Safe & Equip. Co 
Wardrobes. 

All-Steel Equip Co 

Aurora Metal Cabt. Wks 

Berger Mfg Co 

Furnas Furniture Co 

General Fireproofing Co 

Glohe-Wernicke Co 

Lyon Metal Products, Inc 

Terrell’'s Equipment Co 
Waste Baskets. 

terger Mfg. Co 

General Fireproofing Co 

Globe-Wernicke Co rhe 


Macey Co rhe 

Metal Office Furniture Co 
Nat'l Vulcanized Fibre Co 
Peerless Wire Goods Co 
Sainberg & Co 

Worcester Wire Novelty { 








110 


110, 
119 
Invincible Metal Furn. Co.76 








% WANTS AND FOR SALE © 


The rate for Classified Advertisements is eight cents a word. Minimum charge, $1.60. 





SITUATIONS WANTED. 


STATIONERY BUYER desires position in Northwest. Twenty 
experience in commercial lines Can furnish best of 
Address S-94, care Office Appliances, Chicago 
POSITION AS MANAGER in 
and printing establishment 
buying and selling Best of 


years 
references 
office equipment, office supplies 
Nine years’ experience in both 
references. Address A-57, care 


Office Appliances, Chicago 
SALESMAN with complete knowledge of general commercial 
stationery, office equipment and furniture, familiar with Pacific 


(‘oast 


Will con- 
Address 


desires position with manufacturer 
country Excellent references 
Appliances, Chicago. 


territory, 
sider any part of 
B-148, care Office 


AGGRESSIVE MAN, 33 years old, with ten years’ selling, buy- 
ng and merchandising experience with better class retail office 
furniture desires connection as representative, 
department manager or citys progressive com- 
pany Acquainted with all steel furniture 
Address K-56, care Office 


factory 

salesman with 
lines of wood and 
Appliances, Chicago 


stores, 


COMPETENT TYPEWRITER and adding machine service man 


who was in charge of service department of responsible dealer 
until business was absorbed by merger is available for new 
connection Has twenty years’ experience Now on tempo- 


York but will consider 
Address Z-97, care 


rary connection in New 
any part of the United 


opportunity in 
States Office 
Appliances, Chicago 

with other 
position 


also familiar 
permanent 
repair depart- 


EXPERT UNDERWOOD MECHANIC, 


makes and adding machines, is open for 


with future Ten years’ experience as head of 


ment and branch office manager handling sales, service and 
supplies Good record Will go anywhere, but prefer South 
or Southwest Can start at once Give full particulars to 
C-59, care Office Appliances, Chicago 

THIS INTERESTS \LL. AMERICAN OFFICE SUPPLIES 


PRODUCERS 

European management of branch of 
important American firm producing office supplies All pro- 
fessional qualifications and thorough European experience 
Knows five languages and connected seven years’ office equip- 
Steel furniture, adding, listing and calculating 
bookkeeping machines, carbon paper, etc Write 
Office Appliances, Chicago 


Gentleman would assume 


ment business 
machines 
W-60, care 
SALESMAN experienced in calling upon dealers and large users 
in middle west, having represented one house for twenty years, 
is in a position now to make a new connection Particularly 
experienced in ribbons and carbons and small office specialties 
Equipped to undertake the sale of any meritorious office ar- 
ticle Prefers to sell to dealers but will give consideration to 
proposition involving selling direct Good references Address 
K-56, care Office Appliances, Chicago 

EXPERIENCED AND CAPABLE SALESMAN wants to make 
connection as representative of manufacturer in middle western 
Knows how to sell and build up the right sort of 
Best of references For complete information 
Office Appliances, Chicago 


states 
acquaintance 
address L-—64, care 


BUYER WANTED. 


experienced buyer for our commercial and 
Must be capable and industrious. Ap- 
End Station, Richmond, Va 


WANTED—An 
wholesale departments 
ply tox No. 58, West 


TYPEWRITER REPAIR AND SALESMEN WANTED. 


COMBINATION TYPEWRITER MECHANIC and salesman or 
salesman only Muncie Typewriter Exchange, Royal Dealers, 


Muncie Ind 


SALESMEN WANTED. 


SALESMAN WANTED—In an ideal manufacturing city of 
O00 Must be experienced with filing devices, loose-leaf 

equipment and miscellaneous printed forms G. O. Ballinger 

Co., Richmond, Ind 

YOUNG MEN to sell window and regular envelopes Every 


office a unnecessary, full or 


Chicago. 


Protection. Experience 
Envelope Co., 3542 Kimball Ave., 


prospect 
part time Transo 
with order; 


WONDERFUL NEW SIDELINE—Big commission 


sell printing for every business at half price; copyrighted illus- 
trations free; just take order, we do the rest. Pocket outfit free 
Merchants Assn. Insurance Center Bldg., Chicago 


OUR TWO HIGH-GRADE TYPEWRITER SPECIALTIES can 
be sold by typewriter salesmen, repair men, supply and spe- 
cialty salesmen. This is a golden opportunity for any salesman 
calling on office trade Territories are being allotted now. 
Write for details and selling plans Address J-61, care Office 
\ppliances, Chicago. 


WANTED—SALESMAN by an old established Northwestern 
firm holding agencies for majority best known office machines 
and furniture. Require an aggressive, energetic man to sell 
personally and direct and assist other salesmen. Give business 
experience, education, age, married, proposition desired. Ad- 
dress O-93, care Office Appliances, Chicago 


WANTED—Salesman with experience selling to retail station- 
ers to represent nationally known manufacturer of fibre en- 
velopes and wallets in Pacific Coast and Mountain States. 
Applicant will be required to do considerable traveling and 
reside in San Francisco Reply fully regarding self, experience 
and compensation Address X-147, care Office Appliances, 
Chicago 


SALESMEN, are you looking for an opportunity? We have a 
good position open for a middle aged man that has the ability 
to take full charge of an office equipment store in Chicago. 
Liberal salary to a producer Must be reliable and trust- 
worthy \ll answers will be treated in strict confidence. Ad- 
dress V-58, care Office Appliances, Chicago 

SALESMAN WANTED—An alert salesman, with pleasing per- 
sonality, to sell new L. C. Smith and Corona typewriters To 
one who is willing to work and put forth eight hours of his 
best efforts we offer immediate commission and a guaranteed 
future income No one but producers need apply. Send copy 
of references with application Address H-64, care Office Ap- 
pliances, Chicago. 


ADDING MACHINE SALESMEN WANTED for California ter- 
ritories. Exclusive arrangements may be made for cities at 
present unoccupied A nominal capital of $500 or $600 will be 
required to become established in territory and cover a full 
line of demonstrating machines. The manufacturing company 
is a progressive, well-to-do concern and the new models are 
selling rapidly Address L-63, care Office Appliances, Chicago. 


ENVELOPE SEALER seals 3,000 envelopes hour! Sells $4.50; 


guaranteed 5 years. Tremendous market! Offices, banks, 
municipal, state governments buy large quantities on sight! 
Massachusetts, New Jersey States bought several hundred. 


Closed contract with U. S. Government; on Government general 
supply schedule. Thirty city governments big users now. Gen- 
uine opportunity, earn $7,500 yearly organizing salesmen ex- 
clusive territories. Exporters’ proposition also. Write quick 
free trial offer. President 19-D, Winthrop Bldg., Boston. 


SALES EXECUTIVES WANTED. 

An old established office equipment corporation located in New 
York, at present expanding its selling organization, requires 
district managers for centers east of the Mississippi. A thor- 
ough knowledge of visible records, loose leaf equipment and 
machine bookkeeping supplies required. We seek high type 
men with a proven sales record and sufficient executive train- 
ing to organize and develop a selling force. An unusual op- 
portunity for capable men accustomed to earning $10,000 a year 
or more. Profit sharing basis, with liberal drawing account. 
Address T-62, care Office Appliances, Chicago. 





FILING SYSTEMS SALESMEN WANTED to sell for one of 
the leading manufacturers of filing supplies in cities of Cleve- 
land, Detroit, Indianapolis, Philadelphia and Cincinnati. The 
opening demands men of high calibre who are thoroughly ex- 
perienced in filing supplies. There may be some advantage to 
salesmen who have already established good contacts. This is 
an attractive opportunity for a number of capable salesmen to 
develop in a rapidly growing business. Salesmen will work 
from offices. No branch stores are maintained. Send complete 
information including past experience to E-204, care Office 
Appliances, Chicago. 


WANTED ARTICLES TO MANUFACTURE 


MANUFACTURER established for many years with loc 
mucilage specialty to chain stores and stationers, looking for 
additional kindred lines to buy under his own brand or to 
manufacture himself. Address G-84, care Office Appliances, 
Chicago. 





WANTS AND FOR SALE—Continued next page 





WANTS AND FOR SALE—Continued from preceding page 
DISTRIBUTORS OR DEALERS WANTED. 


SALES ORGANIZATIONS now functioning on office specialties 
wanted to handle line of permit postmarking machinery Ex- 
clusive territory Canadian connection desired Write, giving 
full particulars Columbia Postal Supply Co Silver Creek 


N. ¥. 


SALESMEN OR DISTRIBUTOR agencies wanted by manufac- 
turer Preferably organizations who are equipped and 
capable of selling a complete line of steel office furniture, and 
steel shelving and counters Sold direct to offices and shops 
We are in position to offer attractive arrangement to sales dis- 
tributors. We invite correspondence from foreign sales organ- 
izations. State territory National Steel Furniture Co., Free- 
port, Ill 


sales 





WELL KNOWN MANUFACTURER of wood office desks de- 
sires to place their line with reliable wholesale house for the 
Dominion of Canada exclusively Address D-60, care Office 
Appliances, Chicago 


FOR RENT. 


BOSTON DESK ROOM for sales representative. Central loca- 





APPLIANCES 


OFFICE 


BUSINESS OPPORTUNITIES. 


FOR SALE—First class stationery and office supply business 
in the East Good location, surrounding territory to draw 
from Address P-75, care Office Appliances, 1601 Pershing 
Square Bldg., New York 


FOR SALE—Office appliance and stationery store in city of 
forty thousand in Central West. Twelve thousand dollar in- 
ventory Well located. Making money. Good reason for sell- 
ing Apply Y-59, care Office Appliances, Chicago 

TYPEWRITER AND OFFICE APPLIANCE BUSINESS— 
Agency for standard and portable new machines of leading 
make, adding machine, steel furniture, all makes of rebuilts, 
with large volume rental and repair business. Established 1914 
town of thirty thousand and fifteen counties surrounding, 
northeastern Oklahoma One year’s net will pay for business 
Address C-58, care Office Appliances, Chicago 


LINES WANTED. 


WELL ESTABLISHED and successful Swiss concern is avail- 
able for agency for good adding or calculating machine line 
Thoroughly experienced in the sale of all kinds of computing 
machines. In a position to give the best of representation in- 





tion Mail and telephone calls carefully handled Address cluding both sales and service work. Address M-61, care 
F-81, care Office Appliances, Chicago Office Appliances, Chicago. 
= : 


Do You Want to Sell 
Your Stationery Business? 


If you own a Commercial Stationery Business located in 
a City of 75,000 population and up and do a gross annual 
business of $75,000.00 or more (exclusive of Printing 


Dept.) it might be of mutual advantage if you would 


write us. 


sales and net profits for last three years. 


Merely state amount of last inventory, gross 


All correspond- 


ence will be treated as absolutely confidential in the hands 


of only three executives. 


Box No. T-61, care Office 


Appliances, 417 South Dearborn Street, Chicago. 


Ny 





FOR RENT. 
STORE FOR RENT—100 Warren St., New York City, suitable 
for jobbing stationer or printer and ruler Rear freight en- 


Cumberland 6450 L. A 
Brooklyn, N. Y¥ 


trance Rent reasonable Phone 


Schwager! & Co., 175 Joralemon St 


FOR SALE AND WANTED TO BUY. 


ELLIOTT-FISHER billing and booking machines bought and 
sold Maloney, Gilmore Co., 508 S. Dearborn, Chicago. 
STATIONER in the western part of New York state is in the 
market for three second-hand sectional bookcases of four sec 
tions each. with each of the 1s large enough to accommo 
date standard typewriters for display purposes. Address M-62, 
care Office Appliances, Chicago 

ELLIOTT-FISHER BILLING AND BOOKKEEPING machines 
bought, sold and rebuilt. W. J. Crowley Co., 631 Caswell Block, 
Milwaukee, Wis 

NATIONAL CASH REGISTERS, all styles, sizes, bought, sold 
and exchanged We can save you money Henry Kass, Inc.. 
Cash Register Systems Experts, 640 Broadway, Cor. Van Tromp 
St.. Albany. N. Y 

BLLIOTT-FISHER machines bought, sold and rebuilt. 
Plankinton Arcade, Milwaukee, Wis 


sectio 





Teeter- 


Warsh Co., 


LINES WANTED. 


EXPERIENCED office equipment and system salesman (Amer- 
ican) is forming organization to cover Province of On- 
tario, Canada solicited from manufactur- 
ers of office efficiency appliances who have no branches in 
Ontario and desire capable and economical representation. 
Address R-56, care Office Appliances, Chicago 


sales 


Correspondence is 


WELL ESTABLISHED OFFICE APPLIANCE DEALER in 
Venezuela representing several leading American office specialty 
manufacturers expects to visit the United States, probably in 
September. Now handles cash registers, calculating machines, 
steel furniture, typewriters and check protectors Has organ- 
handle another 


ization which is thoroughly competent to 
meritorious line or two which will not compete with those 
listed While in the United States will have a New York 


address. Address K-55, care Office Appliances, Chicago. 








OFFICE APPLIANCE DISTRIBUTOR with main office in Lu- 
zerne and connections elsewhere in Switzerland now handling 
postal permit printers and calculating machines desires one 
additional office specialty of merit. Will consider anything 
worth while in mechanical office equipment. Address N-80, 
care Office Appliances, Chicago 
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No. 1,695,769—Power—driven billing machine; patented Decem- 
ber 18, 1928, by Virgil D. Mansfield, Columbus, Ohio. Serial 
number 101,800. 

No. 1,693,171—Fountain pen; patented November 27, 1928, by 
Edward Bergquist, New York, N. Y. Serial number 752,127. 

No. 1,694,619—Addressing machine; patented December 11, 
by Od Harmon P. Elliott, Watertown, Mass. Serial number 
120,206. 

No. 1,693,578—Magazine pencil; patented November 27, 1928, by 
John Straka, Chicago, Ill., assignor, by direct and mesne as- 
signments, to the Wahl Company, Chicago, Ill., a corporation 
of Delaware. Serial number 462,146. 

No. 1,694,186—Combination bill fold and pass case; patented 
December 4, 1928, by Charles L’Enfant, New York, N. Y. Serial 
number 170,470. 
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1,695,266 


No. 1,696,227—Typewriting machine; patented December 25, 
1928, by Alonzo B. Ely and Edwin L. Harmon, Groton, N. Y., 
assignors by mesne assignments, to L. C. Smith and Corona 
Typewriters Inc., _— N. Y., a corporation of New York. 
Serial number 29,125. 

No. 1,696.183—Clip for pencils and the like; patented Decem-— 
ber 25, 1928, by Gerald L. Bassett, Toledo, Ohio, assignor to 
the Conklin Pen Company, Toledo, Ohio, a corporation of Ohio. 
Serial number 281,081. 

No. 1,695,266—Keyless lock; patented December 18, 1928, b 
Harry Guy Anderson, New York, N. Y. Serial number 80,010. 

No. 1,693,684—Loose-leaf binder; patented December 4, 1928, 
by William F. Warner, Jr., Rochester, N. Y., assignor to the 
Henry Conolly Company, iInc., Rochester, N. Y., a corporation 
of New York. Serial number 151,282. 


1,708,066. Means of shifting the platen —————— 2 assignments to Joseph Levy, Boston, 
or the like in typewriters Ernst Hugo Mass.). Filed March 14, 1927. Granted 


April 23, 1929. Serial No. 175,217. 


Kaemmel, Zella, Germany (assignor bs 
mesne assignments to Mercedes Buro- RECENT PATENTS 1,709,843. Loose leaf binder. Charles 


Maschinen—-Werke Aktiengesellschaft, 
Thuringen, Germany, a joint stock com- 





J. Dunbar, Kalamazoo, Mich. (assignor 
to Lefebure Corporation, Cedar Rapids, 


pany of Germany). Filed May 13, 1925. Copies of patents herein listed can be ob- lowa, a corporation of Iowa). Filed 
Granted April 9, 1929. Serial No. 30,131. ‘aimed from the Commissioner of Patents, August 11, 1928. Granted April 23, 1929. 
1.709.618 Check book Charles C. Washington, D. C., for ten cents each in Serial No. 299,025. 


Howard, Louisville, Ky. Filed October 8. cash, postofice money orders or certified 1,710,353. Wrapper holder for coin- 
1926. Granted April 16, 1929. Serial No check. Stamps and personal checks not counting machines. Edward P. Donnel- 
140,325 accepted. lan, Brooklyn, N. Y. (assignor to Stand- 

1,709,188 Copyholder Herman J ard—Johnson Company, Inc., Brooklyn, 


Ostdiek and Clarence J. Ostdiek, Minne 


N. Y., a corporation of New York). Filed 


apolis, Minn. Filed July 24, 1925. Granted (assignor to Underwood Elliott Fisher October 11, 1926. Granted April 23, 1929..- 


April 16, 1929. Serial No. 45,8065. Company, New York, N. Y., a corpora- Serial No. 140,757. 

1,709,544. Desk pad. Wilbur. F. San tion of Delaware). Filed October 31, 1,710.491. Catalogue cover. Frank E. 
ders, Chicago, Ill. Filed December 29, 1924. Granted April 16, 1929. Serial Nos. Ruff, Kansas City, Mo. (assignor to Irv- 
1928. Granted April 16, 1929. Serial No 746,951 and 155,321. ing-Pitt Manufacturing Company, Kansas 
329,129. 1,710,053. Auditing machine. Maxi- City, Mo., a corporation of Missouri). 

1,709,430. Card filing and selecting ap milian M. Goldberg, Dayton, Ohio (as- Filed May 16, 1927. Granted April 23, 
paratus. Curt Hentzschel, Grossalmerode, signor by mesne assignments to The 1929. Serial No. 191,742. 
near Gassel, Germany (assignor to National Cash Register Company, Day- 1,710,492. Loose leaf binder. Richard 
Hentzschel Electro—Bucher G. m. b. h., ton, Ohio, a corporation of Maryland). M. Van Valkenburgh, Kansas City, Mo. 
Grossalmerode, near Cassel, Germany). Original application filed March 19, 1924. (assignor to Irving-Pitt Manufacturing 
Filed November 26, 1926. Granted April Granted April 23, 1929. Serial Nos. Company, Kansas City, Mo., a corpora— 
16, 1929. Serial No. 151,377 700,305 and 40,295. tion of Missouri). Filed May 7, 1926. 

1,709,532. Key case Charles Lorber, 1,710,080. Rotary eraser. Emanuel Granted April 23, 1929. Serial No. 107,- 
Bloomfield, N. J Filed February 14, Shenkan, Pittsburgh, Penna. Filed De- 412. 

1928. Granted April 16, 1929. Serial No cember 22, 1926. Granted April 23, 1929. 1,710,493. Visible index device. Rich- 
254.182 Serial No. 156,348. ard M. Van Valkenburgh, Kansas City, 

1,709,761. Device for carrying keys. 1,710,589. Attachment for writing im- Mo. (assignor to Irving-Pitt Manufac- 
Joseph M. White, Laconia, N. H. Filed plements Swan Pearson, Youngstown, turing Company, Kansas City, Mo., a 
April 9, 1926. Granted April 16, 1929 Ohio (assignor of one-half to Oscar L corporation of Missouri). Filed June 28, 
Serial No. 100,940. Golladay, Youngstown, Ohio). Filed 1926. Granted April 23, 1929. Serial No. 

1,709,077. Mailing machine. John E September 7. 1927. Granted April 23, 119,226. 

Johnson, Chicago, Ill. (assignor to Speed 1929. Serial No. 217,925. 1,710,555. Map holder. Salvatore Tas- 
aumat Manufacturing Company, Chicago, 1,710,33 Loose leaf binder. Edward carella, Brooklyn, N. Y. Filed October 5, 
Ill., a corporation of Delaware). Filed Aberle, Nutley, N. Filed December 1928. Granted April 23, 1929. Serial No. 
April 3, 1924. Granted April 16, 1929. 9, 1926. Granted April 23, 1929. Serial 310,598. 

Serial No. 703,949. No. 153,480. 1,710,630. Blackboard. James L. Ling, 

1,709,416 Pen nib-—ejecting means 1,710,193. Document file. Wilhelm Haxtun, Colo. Filed March 17, 1927. 
Norman Ross Tait, Whatatutu, New Schaefer, Berlin-Wilmersdorf, Germany. Granted April 23, 1929. Serial No. 176,121. 
Zealand. Filed July 16, 1928. Granted Filed June 27, 1928. Granted April 23, 1,710,086. Stacking stem for coin-—count- 
May 16, 1929. Serial No. 293,073. 1929 Serial No. 288,593. ing machines. Clement Lee Downey, Cin- 

1,708,952 Device for pointing wooden 1,710,450. Loose leaf binder. Frank H cinnati, Ohio. Filed March 20, 1925. 
pencils Giovanni Paltenghi, Baden, Crump. Los Angeles, Calif. Filed August Granted April 23, 1929. Serial No. 17,071. 
Switzerland. Filed March 28, 1925 31, 1927. Granted April 23, 1929. Serial 1,710,088. Ink-ribbon mechanism. Jo-— 
Granted April 16, 1929. Serial No. 18,934 No. 216,707. seph S. Duncan and Henry E. Hubbard, 

1,709,355 Typewriting machine Al- 1,710,633. Hand stamp. Albert J. Chicago, Ill. (asignors by mesne assign-— 


fred G. F. Kurowski, Brooklyn, N. Y Marks, Boston, Mass. (assignor by mesne ments to Addressograph Company, Chi- 
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MINTINGS 


A Page Dedicated to Progress 


Principle is defined in the dictionary as the fundamental truth of all things. 
True progress consists in getting these truths into consciousness, whereby 
thoughts, words and acts are directed in accord with principle. 


‘Many persons are ‘full of years’ instead of 
full of spirit. Scientists say that our bodies 
are made over in a certain number of months, 
repeatedly, and that no old material remains 
in them. If this be true then the only things 
that remain old in us are our old ideas which 
dominate the new materials entering the body, 
influencing them to become old also. As a 
person gathers knowledge and experience he 
likes to hoard and treasure them. He builds 
them into his life and he does not like to cast 
them aside, because he has studied and worked 
so hard to get them. So he clings to the mass 
of old ideas. A young person comes into life 
without this background of knowledge, and 
takes the place of and surpasses the man who 
is treasuring his old experiences, thus proving 
that the old experiences are no longer prac- 
tical or valuable. Every one of us has the 
privilege of looking out upon life with an open, 
receptive mind. We may look out upon a 
world full of wonderment and possibilities and 
feel the thrill of each new day and the joy of 
learning. There have been cases where men 
who were past the age of a hundred years have 
been efficient. If a.few men can be efficient 
at a hundred years or more, why cannot all do 
it? Why do many persons begin to lose their 
efficiency at forty or fifty years of age? The 
individual alone can answer. 


“Remember that in Spirit and in Truth there 
is no age limit to man’s efficiency. In so-called 
practical life, lack of efficiency seems to come 
with years just as sickness and poverty seem 
to occur with conditions of weather and change 
of events. 


“There are many persons old at forty, and 
there are many young at seventy. We grow 
old because we let our minds crystallize ; we do 
not keep them open; we begin to believe that 
the outer experiences that we have are realities. 
We should realize that Spirit is real and that 
our outer experiences are but exercise for our 
souls. 


“God supplies every person’s body with new 
material every year; it is up to the individual, 


“The rose exists without why and because, 
she blooms because she blooms; she takes no 
heed of herself, asks not if men see her. The 
man who has arisen upon the higher level feels 
in himself the eternal, necessary pressure of 
the All, as does the meadow flower ; he acts, as 
the meadow flower blooms.”—Rudolf Steiner. 

* te * 

“Nobody ever became happy who was not 
willing to be. Biologists may prove much, but 
! doubt that they will ever prove that a man 
was born surly, or selfish, or petty, or bigoted, 
or whining, or sarcastic. These traits are the 
results of repeated demonstrations of choice 
on our part. Perhaps the choice was uncon- 
scious, but it was there all the same.”—Edgar 


A. Guest. 
* ok ok 


“It seems to me that in general the people 
of our time are passing from rather blind 
obedience to dogmatic teaching to an active de- 
mand for some freer, more individual, spiritual 
life. I believe that many men today would 
agree with me in this, that they are experi- 
encing spiritual history almost against their 
will, and that the marvelous modern progress 
of science will in the end bring men more 
securely into religious belief rather than away 
from it.”—Hugh Walpole, “How,” June, 1928. 


* * * 


“The art of finding truth is very little prac- 
ticed; it scarcely exists, because there is no 
personal humility, nor even any love of truth 
among us. We are covetous enough of such 
knowledge as may furnish weapons to our hand 
or tongue, as may serve our vanity or gratify 
our craving for power ; but self-knowledge, the 
criticism of our own appetites and prejudices, 
is unwelcome and disagreeable to us.”—Amiel. 


* * * 


“We boast of the triumph of Christianity 
over paganism, measuring the victory of the 
spirit over the senses ; but paganism hides itself 
in the uniform of the Church. Paganism has 
only taken the oath of allegiance, taken the 
cross but is Paganism still, outvotes the true 
men by millions of majority, carries the bag, 
spends the treasure, writes the tracts, elects the 
minister and persecutes the true believer.”— 





. up to the soul of each man, to keep this ma- 
terial youthful, strong and _ vital.”—Unity. Emerson. 
me 
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NEW NEED FOR ALL=STATES 
DISTRIBUTION 


Written Expressly for Office Appliances 
By Waldon Fawcett 


N. LEss an authority than the Supreme Court 
of the United States has recently spoken in a way to 
give pause to those members of the business councils 
who have raised their voices against far-reaching distri- 
bution. The question has been gradually growing more 
and more controversial—this issue of what span dis- 
tribution. Manifestly it is the more intimately ap- 
plicable to a line, such as office equipment, in which 
specialties play so large a part. 

Discussion of policies has sharpened on the warnings 
which have been issued against too precipitate attempts 
in “going national.” The alarmists have admitted that 
for the big corporation, marketing a line of universal 
use or broad appeal, there is nothing to compare with 
continent-wide distribution, reaching into every com- 
munity where business is transacted. But they have 
argued that for smaller manufacturers, and marketers 
of unproven products, there is much to be said for a 
policy of progression which first cultivates the “home 
market”—territory adjacent to the factory—and grad- 
ually extends farther and farther afield as popularity 
grows and resources increase. All this, be it under- 
stood, has reference not to private brands, but to 
potential national brands. 

For all the soundness of its economics, this principle 
of progressive distribution has been more or less dis- 
quieting to novelty-loving dealers in business equip- 
ment. Irritating was the thought that a merchant might 
be unable to add to his stock a new invention or dis- 
covery simply because the machinery of distribution 
had not been extended to the State or neighborhood 
where the dealer operated. At that, the impatient mer- 
chant had no answer to the extenuation that distribu- 
tion must take the gait that working capital allows. 
Now the U. S. Supreme Court has indirectly supplied 
an answer. 

It is not, of course, in the power of the nation’s 
highest tribunal to say, in so many words, that any 
manufacturer or all producers should think of distri- 
bution only in terms of the continental United States 
as a whole. But the court of last resort has indirectly 
prescribed such course by formal declaration that only 
by means of nation-wide distribution may any mar- 
keter secure and insure to himself the broad property 
rights in trade marks which are the very foundation of 
any business reared upon good will. 


The instance, this year, in which the Supreme Court 
found occasion to quietly promulgate this drastic doc- 
trine was in the decision of the appeal in what has come 
to be known as the “Home Brand” case. Here was a 
situation in which the owner of a trade mark in use in 
the Northwestern States undertook to stop the use of 
the same or similar trade marks by various local firms 
operating within certain of the Eastern and Southern 
States. The demand of the Northwestern user was 
based on possession of a Federal certificate or trade 
mark registration. The registrant assumed that his 
franchise was, in effect, an option for the exclusive 
use of the brand in all territory under the Stars and 
Stripes—an option to be exercised gradually or piece- 
meal as distribution expanded, if it ever so expanded. 

Rather tersely did the judges on the Supreme bench 
puncture the comfortable theory that a trade mark 
monopoly needs be but partially exercised. The judi- 
cial high command said, in substance, that the prior 
user and owner of a trade mark, Federal pedigreed 
though it be, cannot project his trade mark rights into 
a State in advance of the establishment of his trade in 
that State. In other words, a trade mark follows 
trade; does not precede it. It is shown to be quite’ 
useless to “stake a claim” to a trade mark in any State 
in the Union unless the brand homesteader is prepared 
to immediately and continuously work the claim. Ab- 
sentee landlordism of trade marks in the United States 
comes, by mandate of the Supreme Court, to an abrupt 
end. 

It is difficult to overestimate the effect that this ulti- 
matum, once its import is thoroughly sensed, must 
have upon the policies and practices of merchandise 
distribution in this country. That reaction has not been 
more prompt can only be explained by the assumption 
that many regional or sectional marketers have not 
heard the news. Or that they are stunned by the sum- 
mons to forthwith widen their horizons or be prepared 
to share their commodity nicknames with other not-too- 
distant users that are neither heirs nor licensees. 


What Will Constitute All-States Distribution? 

To say that the consequence of the current turn of 
affairs will be to send all merchandise producers under 
trade mark into a limping, if not robust, national dis- 
tribution is a poor guess. Undoubtedly, of course, the 
Supreme Court decision will have some effect to that 
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end. interesting, though, from the view- 
point of the office outfitting trade, is the effect which 
this jolting demand will have as a stimulant of plots 
to attain what will pass as all-States distribution with- 
burden of distributive service at ever) 

Kar sighted business doc 
tors do not hesitate that this little incident may 
be the means of bringing about more selective distribu 


Much more 


out bringing the 
last outlet that is accessible 
to Say 


an era supposedly given over to mass produc- 
distribution, via 
general 


tion in 
tion and its complement, intensive 
overlapping chains in which every unit ts a 
store. 

“Skeletonized distribution” has already been put tor- 
ward as a solution of comprehensive distribution. More 
particularly is this scheme of skeletonized 
presented as an alternative for mail-order operations 
g the pronouncement by the Supreme Court, 
the business strategists recommended recourse 
to mail-order operations as a sure-fire means of attain- 
ing and maintaining national distribution. But it is not 

business house that is organized for selling by 

Nor wants to be. Moreover, in distribution by 
there is the nagging uncertainty lest the traffic be 
nuous in all States 
Skeletonized distribution makes employment of te 

mventional agencies of wholesale and retail distribu- 
tion (nly, instead of attempting to have the goods 
make their way to every known outlet, the spotty pro 
merchandise through certain 
State that, for the 
purpose in hand, are accounted key contacts. A single 
outlet in each State, uninterruptedly maintained, might 
suffice to meet the specifications of all-States interstate 
commerce for the most those w! 
resort to skeletonized distribution prefer to have sev- 
eral agencies in each State so that the market organ- 
ization is not merely a framework on which to support 
trade mark equities, but the nucleus of an ultimate. 


comprehensive set-up for distribution. 


coverage 
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It argues for the permanency of the new institution 
that anv form of distribution, engineered to meet the 


implied demand of the U. S. Supreme Court, must be 
concerned with real commerce, however lim- 
For, official Washington has always 
heen to the torms of barter and trade 
that shall be technical trade marks. Just 
is free distribution of branded samples to the public 
has been repeatedly held insufficient to constitute the 
trade mark use demanded by law, so has it been ruled 
that the prerequisite use in interstate commerce is not 
found in isolated or introductory shipments of 
sent unsolicited to dealers who were under no 
compulsion to accept or pay for the wares. All this 
does not mean that a marketer who is spreading thin 

in order to appease Uncle Sam, must 
mark in each State. Such super- 
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individual trade mark owner. [ut into each State must 
come a succession of brand-bearing shipments that 
have been bought and paid for beyond the boundaries 
of the State. 

Nimble wits that delight in conjecture are specu- 
lating whether this summons by the Supreme Court 
for 100 per cent distribution of the all-States trade 
mark may not have important bearing upon manufac- 
turers’ policies in respect to exclusive agencies. By their 
reasoning the offer of an exclusive agency may induce 
many merchants, sought as key distributors, to take on 
new or untried lines to which, on non-exclusive terms, 
they would remain cold until demand had been created 
by national advertising 

It has also been suggested that seasonal or occasional 
merchandising may be drafted to hold the trade mark 
fort in territory that the trade mark owner is not yet 
ready to occupy to the full. It is an axiom of trade 
mark entrenchment that the brander must, by his dis- 
a consistent intention to permanently 
ut it is also one 


tribution, show 
establish commerce under the mark. 
of the prime principles that the interruption or sus- 
pension of activities under trade mark does not forfeit 
ownership of the mark. Consequently some of the 
seekers for an easy way to conform to the demand of 
the Supreme Court are asking whether it may not be 
iccomplished by plying trade in every State for only 
a portion of the vear. S concentrating on holiday 
“specials.” Or featuring vacation items when routine 
trade has eased off sufficiently to allow time for fulfill- 
ment of trade mark pledges. 

In the case of houses in the business supply fie!d, 
producing several or a full line of related specialties, 
the new need for all-States distribution to clamp down 
the trade mark may possibly result in exploitation of 
one number in one State and another item in an ad- 
joining State. It is well settled that, once established, 
a trade mark may be extended to goods of the same 
class, traffic in which constitutes a normal and logical 
expansion of the business. Thus if a house mark be 
rooted in a State via any item in a line it should be 
feasible to claim protection in that State for the mark 
as applied to any and all the other members of the 
commodity “family.” 

By and large, the notice of trade mark necessities, 
lately served by the Supreme Court, must operate to 
render obsolete the usual method of building a market, 
geographically, from a center outward. Instead, the 
distributive enterprise that must work its way should, 
for the salvation of its trade mark, start at the outposts 
and penetrate inward. In its small way, too, the re- 
quirement underscored by the Supreme Court is likely 
to cause marketers to think, henceforth, in terms of 
picked, profitable outlets, over a wide area, rather than 
in terms of intensive cultivation of a restricted area 
at a risk of carrying nonprofitable accounts along with 
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Some Suggestions on the Value of Organizations to the Industry and to Individual Members 


I. rHE STATIONERY business over-organized ? 

We hear the question frequently. Our answer is 
that it is not. The several organizations in this field 
have been of tremendous advantage to the business. 
This fact is more evident to those who recall the con- 
ditions before the association movement was started 
than to those of more recent experience. 

We now have the National Stationers’ Association ; 
the regional district meetings, which are a part of the 
activities of the National Association and separate from 
its national conventions and routine work of headquar- 
ters: the newly organized National Retail Stationers’ 
\ssociation; the Wholesale Stationers’ Association of 
\merica. and the several organizations of traveling men 
whose activities are coordinated in the National Sta 
tioners’ Association under the direction of a fourth 
vice-president of the parent organization. 

\ll these instrumentalities are working together for 
the advantage of dealers in commercial stationery and 
office equipment. The annual conventions in the thir- 
teen Regional Districts and the additional meetings 
which are held therein from time to time function to 
bring dealers who cannot attend national conventions 
into contact with the work of the national organization. 


Regional meetings are held in many cities where na- 
tional conventions can never come. It is a favorite 


maxim of military men that it is better strategy to over- 
come an enemy divided than to overcome one that 1s 
united. Assuming that the enemy is anything which 
brings about poor business and failure to grasp oppor- 
tunity, then we may logically say that dividing the 
country into districts enables the association’s strate- 
gists to reach and overcome the enemy district by dis- 
trict and thus building up a powerful organization. We 
believe that this verv thing is being done among the 
stationers of this country. 


Has Expansion Resulted from Association 
Activities? 

Is then the great expansion that has taken place in 
the stationery business the result of association activ- 
ities? Was it the influence of organizations that led 
to the inclusion in the commercial stationery stock of 
loose leaf, visible index and other systems, office furni- 
ture, office machines, etc., all of which have changed 
the nature of the business and elevated it to a higher 
plane’ It is not 

Organization, on the contrary, is a result of expan- 
sion rather than a cause. Its value is not in creating 
opportunity, but in suggesting ways by which oppor- 
tunity can be developed. The new lines along which 
the business is expanded have brought new conditions 
and new experiences to dealers everywhere. Organiza- 
tion affords practically the only way whereby dealers 
can exchange their ideas on how to meet changing con- 
ditions to the best advantage. To gather the experi- 
ence of many out of which the individual member may 
select something to apply to his business, is the function 
of the major organizations in this field. The organiza- 
tion has served to smooth out many differences between 
manufacturers and dealers. It has, without attempting 
to dictate prices, which would be illegal, convinced the 
majority of dealers of the necessity of greater care in 


figuring their profits with relation to their expenses. 
The association has broadened the viewpoint of its 
members. It has taken them out of the groove which 
every man will tend to follow in the course of his daily 
life habits and by broadening horizons has given appre- 
ciation of greater opportunities. 

The effect of association membership on the individ- 
ual business will necessarily depend upon the ability 
of the individual member to extract from the material 
furnished that which fits the conditions of his own 
business. In every case, the member must stand on his 
own feet, but even so a little thing may save him if he 
is going in the wrong direction. 

Some Association Advantages 

Before venturing an opinion on any 
changes in methods of procedure, it may be well to 
analyze just what the situation is and what are the 
tangible advantages of associations. It is quite evident 
that fixed rules cannot apply to all stationers in every 
section of the country. Conditions differ in large cities 
and smaller towns. ‘These conditions are physical as 
well as competitive. The question seems to be how 
to condense the service of the association into some- 
thing that members will appreciate as a tangible advan- 
tage. Bulletins containing suggestions sent out weekly 
or monthly from the main office of the association to 
dealers would be of value. These should contain sug- 
gestions to be studied in the light of conditions found 
in various markets and as to whether or not the busi- 
ness is small or large, or located near to or far away 
from the central market. Office Appliances has for 
the past ten years advocated the inexpensive miulti- 
graphed bulletin as an instrument for getting informa- 
tion to the members. Bulletins covering special sub- 
jects would be valuable. They would be preserved in 
classification. Such bulletins were urged instead of the 
\ssociation News and the present National Stationer. 
Some comment upon this phase of the question will be 
made in a later number. 


suggested 


Bulletins such as those we have referred to should 
contain anything that transpires that can be of prac- 
tical aid to dealer members. They may give practical 
ideas on display, on management, matters pertaining 
to accounts and records, the keeping of stock and many 
other subjects which arise from day to day to engage 
the attention of the stationers and call for decisions. 
The field of such bulletins would be as wide as the trade 
itself for the association accumulates a great mass of 
information and through its instrumentalities, this in- 
formation could be gathered, classified in groups and 
sent out selectively with every redundancy removed and 
the material reduced to its essence. 

Over and above the information that can be sent by 
mail is the advantage that comes from attending con- 
ventions. There the dealer may listen to and partici- 
pate in the activities which result in getting together 
the material which is sent to members in printed form. 
There the dealer gets the advantage of mixing with his 
fellow-stationers, compares notes privately and gener- 
ally participates in the atmosphere and activities of 
convention week. Suggestions so gathered do not leave 
the memory but are retained and applied wherever pos- 
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sible. Reading the report of the convention is not 
quite like attending the event itself because the effect 
of personal contact cannot be conveyed in cold type. 
To come in contact with the strongest individuals in 
the business is itself of advantage and while such con- 
tact guarantees nothing, yet it may and often does re- 
sult in highly tangible benefits. We recall one instance 
of recent occurrence where an exchange of views be- 
tween stationers living in different cities was probably 
of much monetary advantage to the one who was re- 
ceiving the suggestions. His trip to the regional con- 
vention cost him little, but the one suggestion he re- 
ceived could hardly have been paid for with a thousand 
dollar bill. 
Do We Have Too Many Conventions? 

These considerations perhaps partially answer the 
question, do we or do we not have too many conven- 
tions? The number of meetings held in this industry 
in the course of a year is impressive. When we scan 
the list it seems that a great many stationers’ meetings 
are being held, but one must remember that by far the 
greater number of these meetings are held to get the 
association service before groups who would never be 
able to achieve the advantage of personal attendance at 
national conventions. 

The future of the association depends upon its ability 
to make itself of value to all members. 

The value of conventions is to be found in what 
transpires at such events. The different publishing 
instrumentalities of the trade go to great expense to 
print in detail convention events, papers, addresses, 
etc., all for the benefit of the member who could not 
attend the meeting. This is quite apart from the ad- 
vantages received by members who do find themselves 
able to attend the sessions and who receive the very 
great benefit of personal contact with leaders in the 
business. 

While business conditions in New York are different 
from those in El Paso; while small businesses do not 
encounter the same problems in all respects as large 
ones, and while there are many other factors which 
make the commercial stationery business different in 
different localities, yet we should hardly forget that 
fundamental conditions and principles remain the same. 
In whatever locality and by whatever means, business 
must be done at a profit. 


The principal value of association membership is that 
the organization in some ways may help to expand the 
member’s business. However, there are but five 
sources, as Office Appliances has occasionally pointed 
out, from which increase can come to the dealer in any 
community. First, from supplying new business enter- 
prises. In every growing community there are some 
of these. Second, from increased requirements which 
come from expanding existing business enterprises. 
Third, from the sale to existing establishments of new 
things to facilitate the handling of their business. 
Fourth, from prevailing upon the older concerns to dis- 
card antiquated equipments and systems and to replace 
them with modern equipment. Fifth, development of 
certain business in the homes of customers, which busi- 
ness has heretofore been neglected. 


We have named above five sources from which busi- 
ness can come to the dealer. The question for the sta- 
tioner to answer is how to develop these sources of new 


business. Careful scanning of the newspapers every 


day and filing the names of new concerns who should 
be called upon and followed up; information from all 
sources regarding new concerns which are expanding ; 
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visits to customers and information gleaned from per- 
sonal talks, suggestions, acquaintances made at club or 
association dinners or meetings and from active work 
in the field—all these things take care of the four or 
five headings under which business can be expanded. 
Each dealer will have to answer the how and when 
and where of his investigations himself. 

The potential increase of business will not be shared 
equally by each of the dealers of the community. Cir- 
cumstances will favor some over others and many fac- 
tors will enter into the problem, but in the main it may 
be said that when the business of a community grows 
the opportunities of all dealers are enhanced. It is 
the duty of every dealer to formulate a plan for culti- 
vating his field more intensively; to keep himself in- 
formed as to the new machines, devices and conven- 
iences which come out from time to time that will fit 
into the customer’s business. In visiting other concerns 
he should keep his eyes open and make a tally of those 
firms which have furniture they could afford to dis- 
card and replace with new. The stationer should make 
himself acquainted with the conditions of his custom- 
ers’ offices. He can do this without making any com- 
ment while unobtrusively dropping in for a casual call 
from time to time. Such calls make for friendship and 
bring orders even if business is not mentioned. 

As to developing business in the home, that is a com- 
paratively new thought and should be worked through 
social contacts in a careful tactful way. Suggestions 
can be made in the store which will bear fruit in this 
connection. 

If all the five channels above named are properly 
worked, if sales volume is increased, but if the returns 
are not satisfactory, something is wrong at headquar- 
ters. The overhead is wrongly figured, stock poorly 
arranged, service inadequate—in short, the problem 1s 
an individual one, and the answer may often be found 
in the experience of others. 

As A. J. Walker, third vice-president, said, “Our 
National Association is both a laboratory and a forum. 
It offers the industry the facilities for intelligent re- 
search and it supplies the attendance for an exchange 
of ideas on vital subjects.” 





There is no law that compels a man to make use of 
a laboratory in his business. There is no law which 
compels him to seek advice from the most competent 
sources. There is no law which compels one to fly if 
he prefers to walk. There is no law that a man shall 
be prosperous and well to do if he prefers the rut in 
which he is moving. We cannot be certain, but we do 
sincerely believe that not a little of the success of the 
leading and prominent stationers has been due to their 
open-mindedness in conference and the broadening 
effects of their work in meetings and associations. 
Many stationers are members of societies, lodges and 
commercial bodies as well as members of their own 
trade associations. Seldom do we see a successful man 
who cannot talk. Part of the knack of expressing one- 
self clearly is to think clearly in the first place. Prac- 
tice on the floor compels clear thinking and clear think- 
ing is what makes men successful. Then, too, men 
learn the art of give and take in conducting association 
affairs. They learn that they can give advice and re- 
ceive it as well. All this makes for the balanced mind, 
the clear vision and the more hopeful, strong and in- 
telligent attitude toward business in all its aspects. 
Associations of whatever kind develop the mind. There 
is an old saying that you can lead a horse to water, 
but you canont make him drink; so too, we can lead a 


(Continued on page 19) 
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EDITORIAL 





The Merger Movement and Industrial Consoli- 


dation 

@@ In an address before the Spring convention 
of the American Management Association Dr. Wil- 
lard L. Thorp, staff member of the National Bureau 
of Economic Research, and professor of economics 
at Amherst College, presented some pertinent con- 
siderations anent the basic reasons for the many 
mergers and consolidations of our times. 

Since 1919, said Dr. Thorp, there has been an 
accelerating upward movement. The consolidation 
movement appears to be most active in periods of 
prosperity and high money rates, and to decline 
during depression. 

Figures seem to refute the popular notion that 
operation on a large scale lowers the cost per unit 
of output and thereby lowers prices. Present rec- 
ords show that as often as not the large concern 
operates at higher unit cost than the small one. 

Dr. Thorp believes that mergers have often 
arisen out of marketing requirements rather than 
from necessity of lower production costs. The de- 
mand for products of national advertisers, he says, 
has led small companies to combine in order that 
they may display their wares. Furthermore, the 
difficulties which the law places in the way of com- 
panies which endeavor to agree upon prices or out- 
put or market may be overcome if several com- 
panies combine into one. 

Dr. Thorp continues: “It is an interesting side- 
light on our current economic life that although 
these large companies cannot in many instances 
turn out goods at lower costs, nevertheless they are 
steadily absorbing a larger and larger proportion 
of the nation’s markets. The small concern still 
maintains its position. The middle sized companies 
are suffering. But so many of our purchases today 
do not depend upon price differences of a few cents. 
In fact at least one manufacturer has capitalized his 
few cents of higher cost in his advertising. We 
are more apt to buy because of advertising, or other 
marketing methods. It is along these lines that the 
large producer is making rapid headway.” 

The suggestion that mergers are means of cir- 
cumventing the Sherman Anti-Trust law is rather 
interesting, coming as it does from an authoritative 
source. We had thought of this matter some time 
ago, but had not ventured to give the idea utter- 
ance. 

<-> 


Gains in American Industry 
@@ The National City Bank of New York, for the 


first half of 1929 reports a continuation of the 
record-breaking pace of American industry. The 
seasonable recession of business which comes in 


summer is coming later this year than heretofore 
and confidence is expressed as to a satisfactory 
autumn trade. Banking and credit conditions have 
improved in the past two months, as a result of less 
active security trading and importations of $60,- 
000,000 in gold. Agricultural prices have recovered 
markedly from the extreme low points and the out- 
look for good crops indicates that decrease in farm 
purchasing power will not be nearly so serious as 
was feared a short time ago. Merchandise exports 
in May amount to $387,000,000 and imports to 


$401 ,000,000, resulting in an import balance for the 
first time in more than three years. The decrease 
was due apparently to a falling off in the value of 
cotton exports. On the other hand, unusually large 
amounts of sugar and other commodities were im- 
ported in anticipation of higher tariff rates. How- 
ever, the total volume of trade has continued to 
grow and for the first five months of 1929 was 
eleven per cent ahead of last year with an export 
balance still substantially ahead of the correspond- 
ing period last year. Corporation earnings for the 
first half year will reflect the unusual activity of in- 
dustry and the relative stability of commodity 
prices. The bank’s tabulation of quarterly reports 
brought down to date showed that 375 industrial 
corporations had a gain of thirty-seven per cent in 
net profits over the corresponding period of last 
year; 183 railroads gained 19 per cent, and 192 pub- 
lic utility systems gained 16 per cent. 

Hot weather has resulted in brisk retail sales of 
summer clothing, sports clothing, piece goods, etc. 
Steel mill operations are active, as is automobile 
manufacture. It is interesting to note a revival of 
activity in American shipbuilding. This is the first 
recovery of any importance that has appeared since 
the war, for the ship building industry has been 
practically dead during the past ten years on ac- 
count of surplus tonnage and depressed conditions 
abroad. 

<> 


“Praise from Sir Hubert Is Praise Indeed” 
@@ The editor of this journal was delighted the 
other day to receive a letter from Frank W. Bailey of 
Melrose, Mass., extending some complimentary ex- 
pressions regarding the June issue. In his letter the 
former president of the National Association of Sta- 
tioners and Manufacturers owns to having passed the 
eighty-fourth anniversary of his birth last March, but 
declares he is “still going strong and having a bully 
good time.” 

Mr. Bailey was a member of the Thorp & Martin 
Company of Boston for many years, and is widely 
known in the stationery trade for high character, 
native ability and profound knowledge of the industry. 
A few years ago he stepped aside into a well-earned 
retirement, which he is evidently enjoying to the full. 

He was president of the National Association in 
1909-1910, presiding at the convention held in Balti- 
more the latter year. He is and for many years has 
been a sincere association man, and during his active 
years was among the leaders in every progressive 
movement. 

Mr. Bailey has an army of friends near and far who 
rejoice in his continuing good health and vigor of mind 


and body. 
<> 


Our Growing Field 

@©@ From San Diego, near the southwest corner of 
Uncle Sam’s mainland, to the farthest city in Maine; 
from Florida to Seattle, wherever we go the evidence 
of prosperity is irrefutable. Never before have we had 
such opportunities for establishing profitable businesses. 
Once we had enormous resources, but nobody to de- 
velop nor use them. Today we have the people and 
the resources—the two essentials that create wealth. 





How Independents Can Profit from the Successful Methods of the Chain Stores. 
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LEARNING WISDOM FROM THE ENEMY 





From an Address 


by E.. B. Gallaher, President of the Clover Manufacturing Co., Norwalk, Conn., before 
a Recent Convention of the Minnesota and South Dakota Retail Hard 


ware 


| ssociations.—Published 


in “Association Contact” 


for March, 1929 


sé NEW ERA has come into being, brought in prin 
cpally by the automobile, which gave the con 
Then we changed our 


wider range of selection 


living, and then the third element of this new 


sumer a 
methods of 


era was the new merchant who came in to supply these 


new conditions Mr. Hoover, in his years as Secretary of 


Commerce, decided definitely on a doctrine and that doc- 


trine was simply this (1) That the independent retailer 


is a necessity to our lives and must be retained: (2) that 


be necessary for the independent retailer to 


that the consumer must 


it shall not 
combine in order to live, and (3) 


be served efficiently and that all inefficient units must die. 


Chere you have the government policy for the next few 
importance to you 


back of 


that develop along those lines. 


vears to come, and that is of great 


because you have the power of this government 


vou and you will see 
store comes 
into your town every Not 
hardware man, but the electrical man, dry goods 
What 


store is a 


when a chain 
is affected? 


“Have you ever noticed that 
merchant in town 
alone the 
drug store, music shop, all of them. does 
This that the chain 
has a general stock. Woolworth has a 
1420 items approximately forming his 


100 different What 


store, 
this tell vou: tells you 
general store. He 
backbone stock of 
backbone, and he 


carries about lines. 


is this stock This stock has been culled from all these 
various lines of few, fast turning, inexpensive, long profit 
items, and they have been reassembled into a new stock 


known as a chain stock store, which is a totally different 


and a new thing [The chain store stock is in no sense a 
service stock It never has been nor ever can be, because 
the very theory upon which they are operating prevents 


this. But the chain store has, by adopting chain store psy 
been able to draw away from the independent mer- 


long 


chology 
his customers, tor 
which the independent merchant depended 


sales, and which has left the 


chant these small, inexpensive, 
pront items on 
principally for his everyday 
independent merchant holding the bag with the slow 


' 
There we 


turn- 


ing service stocks in the various lines. have 


ik 


the picture 
‘The chair 


the particular type of 


due to their rapid turn, because ot 


stock 


while the retailers, who have 


stores, 
which they carry, have been 


making huge fortunes, been 
have been 
sold 


both 


There is no 


robbed of this particular type of stock or items, 
stock 


sufficient to make 


compelled to carry a service which has been 


und serviced on a margin barely 
Chat condition cannot go on 


iat There is absolutely no use in trying 


ends meet 


same sort of a set-up 
with the 


to compete with the chain store in the 


successfully 


* If vou are going to compete 
chain store there is only one way in the world to do it, 
and that is by giving more to the consumer than the chain 
store can give Those two statements don’t seem to jibe, 
but I am going to show vou where they do. Mr. Hoover 


independent merchant is a necessity and 


must stay, and let us then say that we will close up every 
chain store in the United States Would we su ffe r? Not 
it all { ther words. we could get along very nicely 
without the because all of these items are now being 
carried o1 vy independent merchants; but also, on the 
other hand ve closed the independent merchants just 


then? Chaos If a 


' , ' 
to! ne week what would happen the 


machine broke down, where would they get the necessary 


parts and bolts to fix it? You would go all the way down 


on 10,000 items and work your imagination. We cannot 
We can get along 
that 


who is he 


get along without these service stocks. 


without chain store stocks. Therefore, we would say 


the independent merchant must remain, but 


going to be Is he going to be another merchant or is 


he going to be the same merchant? To operate a service 
It requires tradition, 


your 


stock requires a certain knowledge. 
speak Most of you 


business 


so to have all grown up in 


Rejuvenating the Old Line Merchant 


“Therefore, what has to be done is to rejuvenate the old 


line merchant and make something new out of him. 


“Now then, let us see how we can adapt these various 
suggestions. Let us build up our rejuvenated dealer. You 
will find, for instance, in the hardware business, that 


hardware that 
All of these 
allowed 
Most of 
You cannot, 


there are only approximately 100 items of 


are included in the various chain store stocks. 
much better be 


items, these 100 items, can 


to sell themselves than 


very 
to attempt to sell them. 
these items cannot be sold except at a loss. 
for instance, sell a ten-cent screw driver. You would better 
let your customer pick it up and take it out of the store 
The moment you 


the price of the 


for nothing than to attempt to sell it. 


have put your time on it you have lost 
screw driver plus all of your profit, and possibly something 
more to boot. Yet that 
you a large margin of profit if you allow the cus- 


for it. 


same ten-cent screw driver will 
show 
tomer to pick it up and pay 


So, as to our new dealer we will say that we will divide 


his stock in two. We will take the self-selling items and 
make them into one stock or one department and we will 
store, and we 

We will hire 
a little girl and put her in a nice clean smock and change 
bills, which is 


place those on tables at the front of the 
will use chain store psychology to sell them 


for laundry 
make, and put her out 
will not attempt 
We will keep all 
best 


value-creating descriptions 


that smock every day and pay 


investment you can 


the cheapest 
in front where women can see her and we 
selling on those tables at all. 


somewhere else. We will use the 


to do any 
our sales ability 
brains we have in writing out 
for each of the items on those tables and we will see that 
the prices are plainly and properly marked, all of which is 
included in this chain store psychology that I am speaking 
of. We will conforms with 


methods; 


see the layout of our stores 


modern that our aisles are four feet wide or 


more: that our tables are of the right length and right 
width: that the handles of all tools face around toward the 
customers: that there are more than three items in a bin, 
because no one will buy the last two. We 


people have to RO 


will place our 
wrapping counter in the rear so that 
through our store twice, and we will do all those various 
other things. light our store brilliantly, and we will fix 
our windows up attractively, and we will put a lot of items 
them, and then we 


So far 


in our windows, and properly price 


special sales to draw customers in. 


chain store. We 


will run sales, 


we are on all fours with the will be able 
to compete with them in price, service and attractiveness, 


ind vou will get vour share of the customers on that class 
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of trade, and you will make money on -these items, which 
you absolutely cannot make today with the present setup. 


It will be very profitable to you. 


The Service Department 
take the 


which we term 


“We stock or second part of our 


stock stock, 
of that stock all items which are not absolutely 


will service 


service and we will cull out 
necessary 
There are certain items in every 
to that 


going to be in business there, to 


to service the community. 


community which are necessary community, and 


it is your duty, if you are 
carry all of the service items which are necessary. But 
that does not mean that you should carry items which are 
that that stock 


which you have got today, probably in half and then reduce 


unnecessary, so we will say you will cut 
a number of items so that you will be able to get a turn- 
over in that department. We will have to have salesmen. 
We will belongs. We 


have to deliver. In stock 
and simple, and in your markup on your stock you will 


have to give credit where it will 


short, that ts a service pure 


(Trade Associations Perform Essential Service.—Continued 
from page 16) 

dealer to a fountain where he will absorb strength and un- 

derstanding, but we cannot make him use it. We can show 


him salvation, but he must take it by his own free will. 
Annual Conventions Or Not? 


In discussions of the value of association work and ot 
throughout the 


that 


are held 
natural 


meetings which 


districts, it is but 


the numerous 


country by regional some 
have questioned the advisability of holding annual natioral 
conventions, despite the fact that practically every associa- 
other trades features national conventions as part 
of the regular routine of their respective activities. 

The New York City in May last 


conducted a postcard vote among dealer members of the 


tion mm 


Modern Stationer of 
National Association upon this question and published the 
results in the June issue. Out of the 600 members of the 
association, 293 dealer members reported their preferences. 
The vote showed 171 in favor of dispensing with national 
Forty-eight were opposed to the proposition 
time the 


conventions. 
and fourteen expressed no preferences. At the 


vote being conducted, the general manager of the 


National Association issued a bulletin criticizing the move- 


was 


ment on the ground that such matter was within the prov- 
ince of the National committee 
which itself should initiate any action that might be neces- 
With Office 
members of the association do not agree. 
Modern 
effect of 


Association’s executive 


Appliances and some 
The editor of the 


that this had the 


sary. which opinion 


Stationer expressed the belief 


reducing the number of votes. 


While the larger percentage may, perhaps, be taken as 
the whole membership, Office 


conduct an 


views of 
that 
official vote upon the question and thus clear the atmos- 


indicative of the 


Appliances suggests association officials 


phere. Perhaps the average man votes emotionally rather 


than analytically 


\ suggestion as to some change with regard to the con- 


vention is not new. Since the establishment of the re- 


gional districts, the meetings of which have become such a 


factor in association work, the subject of fewer national 


conventions or none at all has been frequently discussed. 

On January 3, 1925, the editor of Office Appliances sug- 
gested in a letter to Charles Garvin, now general manager 
of the association, that it might be feasible not to hold the 
national conventions so frequently; that possibly once in 
three or five years would be sufficient. 

Che idea back of the suggestion and which was not de- 
veloped in the correspondence, was that the regional meet- 


ings were then looming large as places of contact which 
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make it high enough to take care of all these 


service functions. 


have to 
You must run those two branches of your 
and distinct. You must not 
allow any of your salesmen to go forward to the tables. If 
someone comes in and sees a ten-cent hammer and they 
‘Haven't better?’ the girl simply tells 
them to step in the rear and you will sell them a good 
No one would pick up a micrometer caliper and 
buy it without You 
items which must be sold where your skill and ability and 
Right here is where you have 
The chain store method of 


business absolutely separate 


Say, you got any 
hammer. 


themselves servicing. have certain 
knowledge are important. 
got the chain store on the hip. 
operation, the underlying principles upon which such stores 
absolutely prohibits them from following you in 


So you are able to meet them on all fours 


work, 
these services. 
on your self-selling items and you are able to offer them 
something more than they can offer you in your service 
stock. On that government that the 
independent retailer not alone can exist, but will exist and 


basis the believes 


become prosperous.” 


had before been furnished only by the annual conventions. 
Since that time the regional meetings have been multiplied. 
However, in the suggestion offered it was not intended to 
eliminate the national conventions altogether. The pro- 
was for an meeting of executives of the 
national organization and regional 


posal annual 
bodies. 

This was to be of elected executives, not a number of 
appointed delegates, and these executives, having developed 
the features of special service for the organization, could 
meet in some geographically central city to put the service 


torm 


matter in and to prepare it for distribution to the 
members, then once in three, four or five years as deter- 


held 


aforesaid executives would follow the regular routine and 


mined, a national convention might be where the 
sessions of the convention would bring out ideas and plans 
for the further advancement of the business. The sugges- 
tion may have contained something of practical value then 
and is not brought up now with the thought that it could 
be adopted. It is mentioned only to show that the subject 
conventions has long beer 


of making changes in 


considered. 


some 


ipl 
A. B. Dick Company Wins Stencil Suit 

On July 8, 1929, the United States Circuit Court of 
Appeals for the Second District upheld the decision of the 
lower court in the case of the A  B. Dick Company versus 
the Simplicator Corporation of New York City, which was 
defended by that corporation and by the Arlac Dry Stencil 
Corporation of Pittsburgh. 

The in effect is that the decree in the 
court enjoining the defendants from the manufacture and 
Dick 
tained, and that no one except the A. B. Dick Company has 
the right to 
tempered cellulose compound. 


decision lower 


sale of dry stencils infringing the patents is sus- 


manufacture, sell any stencil containing a 
The decree of the lower court was thus affirmed and the 
cost of the suit was assessed against the defendants. 
The decision is of great importance to all manufacturers 
of, dealers in and users of duplicating machines employing 
the stencil process. 
No further out, but it is 


assumed that other infringing concerns will be enjoined, 


information has been given 
unless they voluntarily give up the manufacture and sale at 
wholesale and retail of infringing products. 
a 7 

It’s a long lane that has no turning, and a poor salesman 
who won't persist until he comes to it—The Coach (pub- 
lished co-operatively by the Boorum & Pease Company, 
Hunt 
Company and Sanford Manufacturing Company). 


Eberhard Faber Pencil Company, C. Howard Pen 
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SOME THOUGHTS ON STATIONERS’ 
GLASSWARE 


By E. J. 


Huott of the Frank A. Weeks Manufacturing 


Company, New York City, N. Y. 


Note.—/n going through the June issue of Office Appliances 
—the Twenty-fifth Anniversary Number—Mr. Huott, while 
impressed with its completeness in all other respects, noted 


that stationers’ hardware and glassware had been rather lightly 
touched upon. Having been long associated with this division 
of the stationery trade, he therefore prepared the following 
article, which we take pleasure in presenting io readers of 
this journal. 


OW many 
material is made, or the 


line of goods they sell? 
natural product which, through invention, has reached the 
stocked and sold to the user. 


persons ever take cognizance of how the 


source of an article or a 
Vaguely they believe it to be a 


state in which it is 


Glass Making Discovered By Accident 


finished 


rhe discovery of glass, for instance, came about by acci 
dent It is related that once in ancient times a boat 
manned by Phoenicians and carrying a cargo of soda 


anchored near a Mediterranean shore and the sailors landed 


to obtain fresh water and cook a meal. Finding no stones 
of sufficient size for a fireplace near the river mouth where 
they pitched their temporary camp, two or three returned 
to the ship and brought back several large blocks of soda 
which they thought would serve the purpose. Soon a roar 
ing fire was going and the red meat of a freshly-killed buck 
However, soda as a fire 


over the blaze 


was simmering 
container seemed but partially successful. As the fire grew 
hotter the blocks of soda began to melt and unite with 


the hot sand of the beach. Nothing was available but more 


sand which was banked up on the melting soda to retain 


the fire The men were hungry, however, and the meal 
was a success. When they had eaten and rested, one of 
the men, being observing, detected what seemed to be a 


water beside the place where the fire had been. 
transparent sheet 


pool or 
discovered a_ hard, 
aboard the ship and on re- 
were told of the mat 
first 


Examining it, he 
Some of this glass was taken 


Phoenicia the wise men 
ter, with the result that the 
glass-makers in the then western world. 


a new product to barter in their journeys which extended 


turning to 
Phoenicians became the 
Thus they added 


land touching Mediterranean shores, and on be- 
tween the Pillars of Hercules up the Western 
Europe, where they traded with native tribes and, crossing 
English channel, took great cargoes of tin 


to every 
coast of 


the turbulent 


from the wild Britons of Cornwall in ex 
change for goods bartered or fought for in 
the course of their voyage 

Today the glass-making industry ranks 
seventh among the forty-three principal in- 


present time P 


| 
. 


At the 


establishments 


dustries of our country 
about 110 
employed in making glass, 
a weekly pay 


there are exclu- 


sively employing 
about 30,000 persons and with 


roll of about $900,000. 


n the 


manu- 
be of 


While we are concerned only 
facture of stationers’ glassware, it may 


made 
other 


mterest to mention that our lines are 


principal sand, soda and arsenic, 


ly of 


materials being added to meet special re- 


quirements. Great heat is required to melt 
ll the compound into one liquid so 
make E. J 


moulds or holders to 


as to run into 
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the different shapes of inkstands, pen trays and other 
stationer’s items of glass. 

In handling glassware the question often comes up as to 
what should stationers do with regard to replacement of a 
glass article if the customer claims it broken when 
it broke while in use and from no misuse. The 
know of would be to replace without com- 
suc- 


that 


was 
received or 
only reply we 
suggestion of one of our most 
cessful retail merchants, viz, that it is 
the customer is always right or, puting it another way, it 


ment, following the 


best to Say 


never pays to quarrel with your customer. 

The manufacturer 
stand that as glass is a risk breakage is not his fault, and 
must be considered a business risk and he must make his 
price high enough to cover the risk. Ever since ink was 
invented there had to hold it Those 
who have been in the stationery business can recall the 
many changes in the styles of containers and material used. 

The first consisted of wooden blocks with a glass well 


holds himself aloof and takes the 


be receptacles to 


and a cork attached to a string to cover the well; then 
came a variety of metal stands with glass of different 
shapes; then a number of automatic self-feeding wells, all 


leading up to the present time when inkstands and holders 
are all made of glass. From our present point of view, 
what is more pleasing to the eye and gives so much satis- 
faction to the business man as to have before him in daily 
use a fine clean, crystal glass inkstand, together with other 
glass articles as accessories, such as the pin or clip cup, 
the pen tray, the paper weight and possibly a sponge cup 
or moistener? This is all very well, says the dealer, but 
tell us something about how to supply the needs of cus- 
Shall we stock as many single inkwells as double? 
want a 


tomers 
How we should display our glassware? Do we 
large variety or not? 
Needs of Residential Districts 

If the store is located in the residential district the needs 
will be confined mostly to single wells—a good selection 
of singles with two or three styles of doubles are all that 
will be required. In a neighborhood where the trade is 
with small stores and the business is small in volume, we 
would suggest about an even quantity of both doubles and 
singles and a restricted assortment of cheap and medium 
In the neighborhood of large concerns and many 


offices, where appearances must be kept up, 


values. 


a large assortment must be kept, as the de- 


mand will be for a greater selection of 


doubles than that of singles. 
displayed, 
If one can 


Stationers’ glassware, if well 
requires but little effort to sell it. 
have a long counter and put on a good va- 
riety of all the articles of glass made for use 
on a desk and then have each piece wiped 
off with a cloth day, the dealer will 
find at the end of the month that the table 
has brought in more profit, considering its 
size, than any other. Every sample should 
retail price marked in _ plain 
figures. It will help the sale and give the 
customer the opportunity to make his selec- 
taking up the time of the 


every 


have the 


tion without 


salesman. 
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THRE SATIONAL CONVENTION AT MONTREAL 


Canadian Stationers Prepare to Entertain the National Stationers’? Association Royally at the Mount 
Royal Hotel, October 7, 8, 9 and 10 


NY MEMBER of the National Stationers’ Associa- 
A tion who can manage to arrange for a brief absence 
from his business in October should attend the convention 
at Montreal. The cool, crisp weather that prevails in Mon- 
treal at that time of the year promises a thoroughly pleas- 
ant visit. The time will be well spent, ideally combining a 
short vacation with a profitable business convention. 

Montreal is an alluring city. No other in the new world 
offers visitors a greater range of historic, scenic and recrea- 
tional interest, combined with the conveniences and amen- 
It is Canada’s largest city 
transporta- 


ities of a modern metropolis. 


and the financial, industrial, commercial and 


tional headquarters of the northern half of the North 
American continent. 
We quote from a bulletin published by the Montreal 


Tourist and Convention Bureau: 

“Side by side with the sturdy buildings erected in the 
seventeenth and eighteenth centuries stand striking exam- 
ples of modern construction; triumphs of engineering skill 
like the Victoria Bridge, the new Harbor Bridge and the 
Mount Royal tunnel contrast with the city’s 
pioneers who by canoe or afoot explored the middle of 
the greatest of the 


strangely 
the continent and founded some of 
Canadian and American cities. 

“In or near Montreal are sites or actual structures re- 
calling vivid memories of explorers, missionaries and sol- 
diers who are inseparably bound up with the history of 
central North America, for they were the first to blaze 
the vast territory which now 
and the middle west of the 


civilization in 
Canada 


the trail of 
comprises central 
United States. 

“Scenically, the city of Montreal is beautifully situated. 
Occupying more than half the island of the same name 
at the confluence of the St. Lawrence and Ottawa rivers, 
the city has grown around the stately eminence of Mount 
Royal, whose sides and summit form a wooded park of 
475 acres. From the Mountain Park can be seen a glorious 
panorama of rivers, lakes and countryside, with views of 
the Laurentian and the Adirondack mountains. 

“Montreal is the gateway to the Laurentians, a mountain 
playground thousands of square miles in extent, a paradise 
of nature dotted with gem-like lakes, rushing streams, soar- 
ing peaks, smiling valleys, and primitive forests in which 
deer, moose and other species of game abound 

“The dual English and 
citizens in Montreal give it a cosmopolitan spirit that makes 
it distinctive among the cities of the world, blending the 
attributes of Canadian, British, American and European 
In the country regions surrounding the city may 
which recall the 
centuries from 
whence ancestors of the habitants of today. 
Wayside shrines, thatched barns, well roadside 
bake-ovens, yoked oxen, weavers, spinners, wood carvers 
and other handicraft workers—all breathe the spirit of an 


population of French-speaking 


centers. 


scenes and character types 


Normandy of 


be found 


srittany and two ago, 
came the 


sweeps, 


earlier and less favored age.” 

Though 1,000 miles from the Atlantic, Montreal is one 
of the world’s premier seaports, ranking next to New York 
in North America for volume of trade, and leading it and 
all other parts of the world in grain shipments. This vol- 
ume of shipping is done during seven months of the year, 
as the port is completely frozen over for the remaining 


five months. During the season, anywhere from eight to 


twelve passenger liners leave Montreal weekly for Euro- 
pean ports. In number of second 
only to New York. 
An Opportunity to Get Acquainted 

For the first time in the association’s history, the annual 
convention will be held outside the territorial limits of the 
United States. The circumstance presents an opportunity 
to get acquainted with Canada, to meet personally business 
men of the Dominion who are also devoting their energies 
to the commercial stationery business. 


passengers it is also 


Those who are familiar with Canada will need no urging 
to attend the convention. Others who plan to go have a 
real treat in store. The delights of Canada as exempli- 
fied by Montreal will charm them as they have many others 
in the past. 

Montreal has sent out the call, “Come to the conven- 
The way is open and the answer should be, “I'll 
be there.” 


tion.” 


Bits About the Convention Program 

The question that will be kept constantly before the 
convention is, “How Can the Commercial Stationery Store 
Be Made a Greater Outlet for the Merchandise that Finds 
Its Best Outlet Through the Stationer?” One of the defi- 
nite steps that will be taken at the convention to help 
answer this question is the formation of an Open Display 
and Store Arrangement Research Bureau which will be 
operated under the direction of the National Stationers’ 
Association. 

Sunday, October 6, a big joint meeting of the National 
Executive Committee, together with the Bc.w.J of Govern- 
ors, past governors, past officers, governors nominated, the 
National Dealers’ Committee and the National Manufac- 
turers’ Committee will be held. This meeting will review 
the work of the past year, the condition of the National 
Association and the plans for the year to come. 


Monday, October 7 


Meetings will be held of sales managers for the purpose 
of starting a Sales Managers’ division and the creation of 
a Sales Manual for the business; the General Committee 
of the Commercial Furniture division for the purpose of 
building a new and stronger division; the Field division 
to consider the work done by the Travelers’ Clubs, and to 
consider plans for sales educational work during the coming 
year; the Canadian stationers to consider Canadian prob- 
lems and to plan for a strgnger tie-up between stationers 
in Canada. 

In the afternoon, the first general session and business 
meeting of the convention will be held. 


Tuesday, October 8 


W. Neill Stewart, past president and chairman of the 
Research Committee, will present the report of the Re- 
search Committee, and Dr. McNair of the Harvard Bureau 
of Business Research will present the report of the Har- 
vard Bureau. 

Following these reports, there will be for the rest of 
the day an executive session of retailers to which only 
retailers will be admitted by card. The program of this 
meeting will not be published, but an outline of it will 
be submitted by the chairman of the meeting. There will 
also be an executive session of manufacturers to which only 
manufacturers and their representatives will be admitted. 

(Continued on page 58) 





Northwestern Furniture Company Celebrates Open- 
ing of Enlarged Store 


the Northwestern Furniture Company of Milwaukee 
Wis eld hat proved to be one of the most important anc 
interesti events of the summer the ofhce turniture field 
retweel une 17 and 22, inclusive Che celebration was 
i or t ‘ ne the cot i s enlarged store Lhe 
é ? } “ temp ane . with the opening oO 
the 1 Kilb rial br Che company's stor 
I the s \ rner West Water street and the 
ewly widened Kilbourn avenue, formerly known as Cedar 
treet r ‘ i \ ilded by letters, ¢ cu 
lars. rad ) i ting and ew ‘ idvertisements Che 
rad idivertis re tarte¢ Ma 7 conti ed ¢ May 9 
ll, 14 6, 18, 28 a june 1, 4, 11, 15 and 18 As al 
‘ I i . ( j t e ¢ the radio talks 
ear somew fferent from the others 
j £ tiie were i the irzgument 1 
May 7 t i said 


Wi! edar-Biddk treet bridge is complete: 
an the tt t en to trath t will be one ot the most 
i I tiie \r ong the rew laree 
yuSsine ‘ \ cated on the new drive is that of the 
Northw Fur ire Cor " Chis concern is_ the 
irgest a siness tu t house in the Middle 
West eing dentified with the growth of the city « 
Milw Ket 1 188] eg © l now enjoy one of the most 
tavora l the city, eas iccessible to the pub 

c. whi \ t isit the store at any time.” 

Other a uncements pointe t the fact that the store 
had et irged a mut ne spent 1 constructing 

ands P thees tor the s ing ot complete otnhce 
. wes 

lo ca t g rd to the pany s customers 
\lilwauke and \V\1s nsin genera ly the Northwestern Fur 
niture Compa ssued a letter of invitation on June 3, giv 
ing the c t the elebratiot the place, the occasion an 
the purpose of the letter, which was to invite the recipients 
to the r¢ gy and giving them assurance that they would 
see some re va unu sual the art of displaying 
business furniture his letter was followed by letters to 
selected lists people from The Globe-Wernicke Con 
pany pointing ut their lone connection with the North 
western | t Company and the high regard in which 
they he the i noting that it would pay every execu 
tive the rganizat addressed to visit the store during 
t ‘ ‘ ‘ 

\noth etter was sent by the Commercial Furniture 
(‘ompany\ it ( hicago pointing out that anvone living in 
southern Wis . should be proud of the fact that Mil 
waukee is the | e of an institution like the Northwestern 
Furniture Company: that they are exclusive representatives 
for the est class « business furniture, and that the 
desks the Commercial Furniture Company are shown at 


addressed a 
Northwest- 


(hair 


Milwaukee 


invitation to 


Company 


selected list extend vy an visit the 


1v and giving some information about 


he Milwaukee shown. 


chair products there 


Other letters went forward from the Doten-Dunton Desk 
Company of Cambridge, Mass., and The Meilink Steel Sate 
Company of Toledo, Ohio Each letter covered lists of 
several thousand people and urged attendance at the open 
Ing 

On Tune 17, the Northwestern Furniture Company sent 


folder beautifully illustrated and containing 
the 


out an attractive 
house « celebration 
This was accompanied on the full page 
the Milwaukee Journal, headed by a large 


Old English Roon 


an invitation to visit their uring 


same day by a 
advertisement in 


Chis picture was iden- 


half tone of the 





cal with one of the illustrations shown on page 23, its 
ineled walls and beautiful desks, chairs and other equip 
ment standin out vividly Below the cut was the admoni 
tion, “See these model offices before vou choose business 
turniture,” followed by a convincing argument as to the 
desirability of better furniture In the lower left hand 
rner Was an invitation and below that a picture of the 


new store and at the right was a picture of the Kilbourn 
ivenue bridge, the opening of which was coincident with 
the torty-eighth anniversary of the establishment of the 


Northwestern Furniture Company in Milwaukee 


Other advertisements followed daily showing views of 


e eight model offices, each of which had been prepared 

oms on the second floor hese included those showr 

t accompanying cut as well as a Chippendale suite, a 
lirectors suite and an early American suite 

Che lower floor of the building has been enlarged and 


West Water 


voted to the display o! 


ractically the whole front of the building oI 


treet and Kilbourn avenue was di 


furniture in handsomely arranged show windows 


xtended up to ine lt de windows on the second story, 


general run oft goods Phe sec nd floor 1s 


iched by an elevator and on stepping out one sees a 
statuette of an Indian on a horse, suggesting “the end of the 
trail Che north part of the second floor is devoted to 

e so-called bread and butter lines and the south part 

the showing of period suites in separate rooms rhe 
ttect of these eight model offices is most impressive In 
each othce wall coverings, pictures, rugs, drapes, etc., are 
ippropriate to the furniture shown and as one steps int 
each room, he gets the impression of entering an actual 
fice from which the owner has just stepped out. The very 
hnest turniture is on display in these offices, the lines repre 
senting those of leading office furniture factories, and each 

hee is finished to the final detail 

So effective was the preliminary advertising that the 


Northwestern Furniture Company was obliged to call in its 


twenty salesmen who normally work all or part of the time 
outside the store, to take care of the trade inside the store 
during the days of the celebration Most people came in 


during the noon hour Up to June 21 the record stood at 


1,400 the he list 


letters and advertising included 3,000 persons, 


visitors to store worked on by the 


consisting of 


purchasing agents, sales managers, credit men, office man 
igers, members of the Milwaukee Athletic Club, the Mil- 
waukee Association of Commerce and the Kiwanis and 
Rotary clubs. Many people came in as a result of inspect 


ing the wonderful window displays shown on West Water 
These 


on a 


street Kilbourn avenue displays included a 


desk 
the 


which installed in the window a shop in which the processes 


and 


splendidly made Hoosier revolving platform. 
] ’ 


One large display was by Milwaukee Chair Company, 


of putting together, setting up and finishing chairs were 


Che lines 
Desk Com- 
Clemetsen Com- 
pany, Company, The Globe-Wer- 
nicke the Desk 


Company, were shown in the windows and within the store 


This attracted large numbers of people 
Doten 
Company, 


shown. 
of the Stow & Davis Company, Dunton 
Commercial Furniture 
The Meilink Steel Sate 


Company others, 


pany, 


and including Hoosier 


It is not recalled that any one has ever done anything 
quite on a par with this exhibit of office furniture shown 
by the Northwestern Furniture Company. A point of in- 
terest is the fact that the exhibition is to be a permanent 


affair. Of course, the suites will be changed from time tu 
time and can be changed very quickly to accommodate the 


that they 


proper requirements of intending purchasers s¢ 
may see what their proposed offices will look like, but every 


day the store will be there and the exhibits will be in place, 





and the Northwestern Furniture (¢ mpany will be a center 


gospel of better furniture for 


Sales Manager ( rad A. Netzhammer, who, we suspect, 


was responsible for much of the this event, is to 


work. M1 


success of 


be congratulated upo1 his excellent 


Netzham 


mer is regarded as one of the men in the office furniture 
industry who has been most helpful in suggesting ways 
and means of selling office furniture profitably He has 
spent much time in lecturing before conventions and dem 
onstrating the successful methods of his company by means 
of descriptions and lantern slides His advice is always 


intelligent and he Ipful 


prompt 


In the accompanying illustration we show pictures of the 
two executives who founded the Northwestern Furniture 
Company, al d wi fortv-eight vears have worked to 
build up the business to its present eminence the field of 
office furniture 

Betore ( ( £ ‘ resent epo! turther rete 
ence ( exe ] ortunat Cat ot the store 
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Che situation is ideal for 


kind. The 


its ample bridge across the river, and the breadth of West 


Is In a high grade estab 


point 


lishment of its widening of Cedar street, with 


Water street—a main thoroughfare—assure the permanence 


of light and spaciousness to the north, northeast and east 
Fronting such wide thoroughfares which will be more and 


more traveled as the years pass, the location will steadily 


enhance in value 


To those crossing the bridge from the east the estab 


lishment of the Northwestern Furniture Company is the 


most prominent building in the line of vision. Its pleasing 


architecture, its spacious show windows, double-decked, and 


its air of prosperous stability are bound to attract attention 


and interest. 


fo those who enter the store, the view is equally im- 


pressive. The main show-room contains everything neces- 


sary, and there is no crowding If one wishes to visit the 


model offices on the second floor a broad stairway 


with an easv incline is available or a convenient elevator 


for those who preter 1t 








EXTERIOR 
COMPANY, TOGETHER WITH 


AND 


Forrer, 
Kilbourn avenues. 5. R. ¢ 
equipped in 


main floor. . me & 
Water and 


modern style 7 
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INTERIOR VIEWS OF THE ENLARGED STORE OF THE NORTHWESTERN FURNITURE 
PORTRAITS OF THE FOUNDERS.—1. Sample Old English office. 2. 
president of the company. 


Sales room, 


4. Exterior of the enlarged and remodeled store at West 
Haase, secretary of the company. 


6. Steel furniture room, a general office 


hall to suites floor 
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HOW A TEXAS DEALER INCREASED 
SALES OF OFFICE FURNITURE 


By B. C. Reber 


the past twelve months, or during the time 


ITHIN 
since J 


Andrew Smith has been in charge of the 
office equipment department of Stowers Furniture Com 
pany in San Antonio, Texas, the business in this depart- 
ment has shown an increase of more than 50 per cent and 
an increase of approximately 130 per cent in the sale of 
office safes and filing equipment. 

“One of the chief features of our selling,’ Mr. Smith 


explained, “is our selling service methods. I do not mean 


service, although this is, of course, a 
good feature, but rather that we sell the customer on our 
experience and authority as office equipment men. The 
the service we may render a customer in 


effective 


that we sell store 


sale comes last; 


selecting efficient equipment or in making an 


office layout is of first importance 

“We 
otherwise might have been lost. 
to realize the advantages of modern equipment, and appre- 


indirectly promoted sales which 


When the prospect comes 


have thus many 


ciates that by following our suggestions he can save time 
and money and operate his business more effectively, he 
places the order voluntarily. 

weeks ago I was called in to sub- 
some equipment a local bank was planning 
to use in a new location. When I had talked things over 
with the directors and had an idea of their plans and prob- 


lo illustrate \ few 


mit bids on 


lems, I saw at once that they needed some sound advice 
on business equipment 
“Il showed them how, by making certain changes, they 


able to have more working space—a thing they 
needed a great deal—and that they would be able to handle 
of business. In filing their checks they 
the equipment I 


would be 


a larger volume 


would be able, by using suggested, to 


handle 30 per cent more business in two-thirds the amount 
required. 


of space formerly 


“I made other suggestions, showing various pieces o' 
equipment adapted to certain kinds of work; mapped out 
office with them in arriving at an 
arrangement which would best. When the 
work was completed, I had sold them an order consider 
ablv larger than that which they had intended to buy, and 


they thanked me for offering the suggestions. 


layouts, and worked 


serve them 


“One of the greatest fields for new business is in those 
offices where records are being kept in old iron boxes long 
out of date. Filing equipment is often neglected. There 
is a need for more missionary work, which should be car- 


ried out by the office equipment men 


“We have never experienced a great deal of trouble 
where we go in and show a man how his methods may be 
improved by installing a few pieces of modern equipment 


naturally interested in anything that will 


susimness men are 


enable them to carry on more efficiently and which will 


them in keeping their affairs systematized with a 


effort. 


assist 
minimum of 

“Just as the housewife is proud of new furniture in her 
home, so is the business executive proud of new equipment 
in his When you desk with a 
big, comfortable chair to go with it, you are striking one 
Let him sit in the chair for a while and 


offices. show him a new 
of his weak spots 
you will often get his order. 

“It is not hard to sell office equipment if you can show 
che business man what it will do for his busness. There 
are hundreds of offices today that are crying for new equip- 
ment and only waiting for an aggressive salesman to show 
how such equipment will improve the business. 

“Another important point in building sales is to know 
the various uses to which the equipment may be put, and 
knowledge in working out and record 
problems. We had a prospect who operates an auto parts 
depot. When we had operate 
his business with a minimum of effort, we 
We brought some of his records 


using this sales 


found what he needed to 
were at a loss 
just what to recommend. 
back to the store, however, and very soon discovered just 
what was required. This installation is going in now and 
will increase the efficiency of this business thirty per cent. 
establish a 


Having 


“A large manufacturing company plans to 
factory branch in this city 
leased an entire floor of a large office building, they will 


We are already working 


within ninety days. 


require considerable equipment. 
on this order. Even here, we find, there is opportunity to 


sell business service. Contrary to our expectations, the 
company has no standardized plans or type of equipment 
but simply which we have already 
been able to suggest We 


to get a good share of their business, if not all of it. 


a tentative layout in 


certain improvements expect 


“Into that we go, whether to submit bids 
or on a general call, we realize the need for business service 
A good salesman, fully 


and the 


every office 


and do all we can to render it. 


manner in 
both to his 
promoting 


equipment 
real 


business 
which it is render a 
house and the business of his community by 
soon as he enters an 


experienced in 


used, can service 


the use of modern equipment. As 
office he can pick out the weak spots in the system; he 


can tell almost at a glance what is needed to increase 


efficiency; and he can make recommendations that will re- 


duce office costs, improve working methods and give 


satisfaction. 

“We stress the importance of working hard and selling 
the product rather than cutting the prices. We are of the 
opinion that if a piece of equipment is worthy of our de- 
sales effiorts, it is worthy of the full 


partment and our 
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sale price. If you can sell a man on what the equipment 
will do for him rather than what it is going to cost him, you 
won’t have to argue about the price. 

“When I took charge of this department there was one 
other man here besides myself. Since that time we have 
added another, and we expect soon to be able to add others. 
One man stays on the floor. The outside work is divided 
into two sections. The city is divided as evenly as pos- 
sible. I have one half, a salesman has the other. 

“While our business has been such that we have not had 
the time to make office-to-office calls as we had planned, 
We know that fully 75 per 
cent of the business offices needed new equipment and that 
install this equipment if they under 


we expect to start this soon. 


they would readily 


stood its value. 
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“With business houses becoming 
keener and keener each year, anything that will help a firm 
in keeping its records economically, accurately and effi- 
ciently is well worth its Business men are more 
interested today in business equipment than they were five 
They are becoming aware of the value of hav- 


The salesman who follows up these 


competition among 


cost. 


years ago. 
ing good equipment. 
opportunities need have no trouble in turning in a goodly 
number of orders every month.” 

The points brought out by Mr. Smith in his discussion 
are of unusual interest to men engaged in the merchandis- 
ing of business equipment. He has explained his methods 
in a manner that will prove beneficial to all who read them. 
And they are methods that are applicable in any business 
BB Cm 


equipment store. 


MOVE TO EXTEND FURNITURE DIVISION 


Finding that there are many dealers in office furniture 
and filing equipment who are not stationers nor members 
of the National Tuttle of 
South Bend, Furniture 
Division of the Association, has attacked the problem of 
getting a majority of dealers handling office furniture lines 
National 


> 


Stationers’ Association, B. A. 


Ind., chairman of the Commercial 


together at the next annual convention of the 


Stationers’ Association at Montreal on October 7, 


and 10. 

It is the idea of the Association management at this time 
to hold a preliminary meeting on Monday morning of con- 
vention week to organize the Commercial Furniture Divi- 
sion into a more definite and tangible part of the Associ- 
The Com- 
mercial Furniture Division has had an important place on 


ation than has heretofore been accomplished. 


convention programs for several years under the direction 
of a chairman, but membership in the Division has been 
somewhat indefinitely defined, and results have fallen short 
had the 
inclusive of all the 


of what the Division could have accomplished 


membership been larger and more 


factors interested in office furniture production and distri- 


bution. Now it is desired, if possible, to interest all those 


who handle commercial furniture, whether they are sta- 


INSTALLATION OF FINE 
FURNITURE MADE BY FLINT 
& HORNER, INC., OF NEW 
YORK CITY The Guth table 
in the center is of English 


period design 


tioners or not, and to get as many of such concerns as 
possible to send representatives to Montreal. 

There are many matters having to do with the ethics of 
office furniture selling that can be discussed at a strictly 
dealers’ meeting on the subject. There are matters that 
dealers would like to have straightened out with their fac- 
tories, or understand why certain things are permitted to 
be done. 

It is understood that some official or officials from the 
Federal Trade Commission at Washington will be present 
and perhaps representatives of other organizations 
whose knowledge and experience will enable them to ad- 
vise as to what may be accomplished in the formulation 


also 


and general adoption of a code of ethics which may be 
expected to govern this class of business. 

It is the earnest wish of Chairman Tuttle and of the 
other officers of the Association to have a large attendance 
of office furniture dealers at Montreal, irrespective of 
whether they are members of the National Stationers’ 
Association or not, and without regard to their status as 
retail stationers. 

“There is strength in numbers,” says Mr. Tuttle, “and 
unity calls forth more business and better ethics than any 


other plan I know of.” 
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The Guest Book 


ERSKINE of San 
as the representative of several manutac 


Francisco, widely known o1 


W. W 
the Pacific Coast 
turers in this field, visited Office Appliances on June 26 and 


radiated a spirit of optimism as to business in that section. 


JACK LINSKY of the Jaclin Stationery Company, 
wholesale and manufacturing stationers of New York City 
~ 


called at the headquarters of this journal on June 27 


ARKE, Minneapolis, 
Webster 


Appliances and other friends 


a Ge GS Minn., Northwestern repre 
sentative of the | S 


29, calling on Office 


Company, visited Chicago 
June 
J. E. GRADY, a pioneer in the 


president of one 


rebuilt typewriter busi- 
of the then foremost 
held, paid a visit to 


July 1 Mr. Grady 


; ’ 


ness and at one time 


rebuilding typewriter concerns in the 


the Chicago office of this journal on 


resides in Detroit 


R. E. STEWARD, of the Hollywood Citizen, Inc., Holly 


wood, Calif., publishers and office equipment dealers, called 
on July 2 

kK. K. RAY, now of New York City, was a visitor on 
July 11 Mr. Ray holds a responsible executive position 
with L. C. Smith and Corona Typewriters, Inc. 

C. L. COOPER of Strayer Coin Bag Company, New 
Brighton, Penna., paid us a visit July 9. Mr. Cooper's 


territory includes Ohio, northern Indiana, Chicago, De 
troit and certain other sections. He spent about a week 
in Chicago on a swing around his circuit 


HYATT, San Francisco, Calif., called at 


Charlie travels the Coast territory 


American Clip Company and 


CHARLES H 
July 12 


Sales Company, 


our office on 
for Dehance 
the J. L. Hanson Company He left San Francisco in his 
principal cities in the 
Salt 


e Studebaker, covering the 
called on his trade in 
Denver, and then drove to New York He 
York to complete 
Hanson Com 


handson 


northern part of his territory, 


Lake City and 
ial trip to Chicago from New 


his purchase of a part interest in the J. L 

pany Later he returned to New York, where he had left 
his car and is now motoring back to San Francisco calling 
upon the dealers in part of his territory on the way. 

JOHN G. WATSON of Silverglo Lamps, Inc., Baltimore, 
pulled our latch string July 18. Mr. Watson was in Chi 
cago for two weeks attending a lamp exhibit at which the 
wares of his company were displayed. 


Northwest Travelers 


eleventh and stopped in our 


R. B. VALLEAL, president of the 
Clul was in Chicago on the 
office for a little chat. He had ideas of his own and was 
seeking others to help make his organization of more prac 
dealers in his district 

AUSTIN, proprietor of the Austin 
San Diego, California, made us a pleas 


part of the country Mr. 


? +} 
Oo re 


tical value 


WALTER W 


and Desk Company, 


Safe 
ant vis't July 22. While in this 
\ustin to call upon the Clemetsen Company, Im 
perial Diebold Metal 
possibly manufacturers 


planned 
Desk Company, Safe Company, Art 
Construction Company and other 
In addition to his business Mr. Aus- 


He is an officer 


whom he represents 
tin finds time for civic and social affairs. 


Order, Knights of Khorassan, and planned 


of the Dramati 
to include Columbus, O., headquarters of the order, in his 
itinerary Che Austin Safe and Desk Company is a large 
establishment, hav'ng ten thousand square feet of floor 
space 
. > 
New Currency Suggests New Cash Register 
Drawers 


It is learned that a manufacturer of cash registers plans 


to make drawers with smaller compartments to replace the 


old type ol cash drawet to accommodate the smaller bills 


of the lat issuc These cash registers will not be put on 


1 vear or more until the old bills have passed 
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E. W. Childs Satisfies a Boyhood Wish 


E. W. Childs, of S. D. Childs & Company, Chicago, IIL, 
has carried since boyhood an ambition to see the Black 
Hills of Dakota. The blood and thunder romances of his 


boyhood days centered there, and this year he made his 


Mrs. Childs accompanied him in the 
car, and for company they 
They spent four weeks on the road and 
hills. 


were 


dreams come true. 


had a party of three friends in 


another machine 


In enjoying some of the camping facilities in the 


had a good taste of gumbo on the 


traveling 


Chey way, but 
without mishap. 


State 


able to master the treacherous 
Rapid City, with its fine hotel, was interesting. At 
Lodge they dwelt next to a trout stream, which lulled them 
to sleep with its surges and gurgles. The trout which they 


lured from the swirling depths provided regal provender 
Lodge, and as the wild 


animals do not understand the percussive effect following 
ambled off the 


[here is a golf course at State 


“fore,” the players had to wait until the) 
Hot Springs was a revelation, with its enormous 
Nature’s underground 


greens 
pool of hot water brought to 90° in 
furnace 

At Belle roundup, 
in which the cattlemen demonstrate their mastery of wild 
Childs says that 


Fourche they witnessed the annual 
horses and cattle for the sport of it Mr 
put on by professionals, lack the sports- 


wild, just off the 


the rodeos we see, 


manship revealed in handling animals 
range 
visit Devils 


Che party 


They crossed the Wyoming state line to 


lower, said to be the cone of an extinct volcano 
there is plenty 


was content to “let sleeping dogs lie,” for 


of evidence of the fury of this phenomenon when it was 


active 


> 


Aluminum Welded by Gas 
191 of the June issue of Office 
that 


Che statement on page 


Appliances seems to carry the impression aluminum 


can not be welded. The author expressed the belief that 
aluminum alloys will eventually be worked out so that they 
can bbe welded and assembled as easily and economically 
as steel 

W. ( 


Company of 


advertising manager of the Aluminum 


Pittsburgh, 


White, 
\merica at 
tion to this statement insofar as it refers to the welding of 
welded by 


Penna., takes excep- 


It is true that aluminum can not be 
However, aluminum 


aluminum. 
the spot welding or electrical process 
chairs are gas welded at practically all of their joints. On 


some chairs the joints are one hundred per cent welded. 


On others but one or two joints are mechanical 
bolts. 


joints made 
by the use of 


In an article in another publication, on aluminum furni- 


ture, we observe the statement that chairs made of the 
strong aluminum alloys have approximately the same physi- 
cal properties as mild steel, except that they are much 


most of the joints are welded 
No cracking 


lighter. In the case of chairs, 
while the parts are held firmly in steel jigs 
is experienced if the work is properly done 
“The 


performed with an oxy-hydro- 


The article states: welding of aluminum, once 


thought so difficult, is now 
gen or oxy-acetylene torch as readily as the 
from 


welding of 
steel and joints are produced which show seventy- 
five to eighty per cent of the ultimate tensile strength of 
the metal which is from 45,000 to 50,000 pounds per square 
inch. The finishing operations consist of grinding off the 
excess of the positive welding metal, sand-blasting the sur- 


face to obtain firm adhesion of paint and the application of 
a baked 


process.” 


enamel wood grain finish by the plate transfer 
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HEADQUARTERS OF THE WALLPAPER MANUFACTURERS ASSOCIATION, 10) EAST FORTIETH 
STREET, NEW YORK, N,. ¥ The picture shows how wallpaper may be used to achieve distinction and charm 
n the appearance of an office (Photo by courtesy of the Wallpaper Manufacturers’ Association) 





DESKCRAFT OF THE ORI 


wood and mother — of — pearl 
ENT.—A mosaic desk of wood 


were used in fabricating the 
desk; its completion required 
the combined time of five men 
during sixty-two days. The 


and mother-of-pearl presented 
to the pead of the Nash Mo 
tors Company by N Bouk 


ather Nash distributor at shield-shaped emblem of the 
Beirut, handling sales in Syria motor manufacturer occupies 
and Irak. Over 250,000 bits of 


the central panel 


























HORDER'’S NEW CONWAY BUILDING STORE, CHICAGO.—The new store has a sixty-foot frontage on both 


Clark and Washington streets, in which are three doors and nine windows for display purposes. Another window 


faces the lobby inside the building. On the opening day the displays included Rand visible equipment, stenog- 
raphers’ supplies, office machines, engraving and printing, greeting cards, social papeteries and fountain pens, 
leather goods, legal blanks, and photo albums 








IN 


ya) OIKER LANDS 


heen 





OFFICE APPLIANCES 





a 

















Representatives of office equipment concerns abroad, visiting the United States, are cordially imvited to make the offices of 


this journal their headquarters. 


The staff at the main office, 417 South Dearborn Street, Chicago, and the staff 


at the branch in charge of C. H. Everly at 1601 Pershing Square Bldg., Pershing Square, 42nd St. and Park 


Ave., New York, will be happy to be of any possible service. 


While the facilities at New York 


are not so many as at Chicago, there will be found the same desire to serve. United States 
manufacturers or their representatives traveling abroad are cordially invited to call 
upon Office Appliances’ London Correspondent, Mr. W. Teignmouth Shore, 
18 Templars Avenue, Golders Green, London, N. W. 11, England. 
Mr. Shore's knowledge of the office equipment business 
and its possibilities in Great Britain makes his 


counsel valuable 


to 
cultivate the British 


those desiring to 
Market. 


LONDON NOTES AND NEWS 


By W. T. Shore, 18 Templars Avenue, Golders Green, London, N. W. 11, England 


Note.—Mr. W. T. Shore, whose address is given above, is the authorized subscription representative of OFFICE 


APPLIANCES in the British Isles. 


New subscriptions should be sent to Mr. Shore. 


Renewal orders should be 


sent to OrFIcE APPLIANCES’ home address, 417 South Dearborn street, Chicago, Illinois. 


London, England, July 7, 1929 


S FORESHADOWED in my last letter, we are now 
being governed by a Labor Ministry, usually called 
“Socialist.” men are 


a bit anxious as regards the future, fearing that 


rherefore, the majority of business 
even if 
moderate lines the new Ministers, under 


Macdonald, 
that we 


they go on fairly 


the command of Mr. Ramsay will succeed 
shall not 
But the 


Government has not 


in upsetting things to such an extent 


where we are are or whither going. 


that the 


know exactly 


graver trouble is present 


an independent majority of their own, they being depend- 
good-will, or, rather, the neutrality of other 


“How 


ent upon the 


parties in Parliament. So we are all asking, long 


will they last?” 


It is scarcely necessary to point out that this atmosphere 


of uncertainty is very hurtful to good business, which can 


pretty well what is going 


So to some considerable 


thrive only when we can see 

to happen in the next few years 
extent, more so than is either generally realized and ad 
mitted, business men are saying quietly to themselves, “We 
marking time and fearing to take any 


This attitude holds good, or bad, 


will wait and see,” 
vigorous steps forward. 
the more strongly at this time of vear, when the holiday 
spirit is abroad in the land. By the time you are reading 
this, Great Britain will be holiday-making, and that always 
must mean a certain slacking in effort and, also, in plan- 
ning and girding up our loins for the winter campaign 
So that we shall have to wait and see what will be the out 
look in the Fall 

Of course, all this reacts upon the office appliance mar- 
kets 
event, 
from which danger to the Government may at any moment 
arise; from their opponents and from the “forward” sec- 
supporters kick 
a policy of do-nothing-much 


As the Irishman said: “Only fools prophesy before the 


so I will only say this: that there are two quarters 


their own who will surely hard 


Macdonald 


tion of 


if Mr. 


pursues 


offending. It may be 
Government 


or any thing extreme for fear of 


tomorrow, it may be a year hence, that the 


has to make the choice of resigning or of again appealing 
Uncertainty! 


to the country. Uncertainty! Uncertainty 


Therefore, the astute business man will not increase his 
commitments and will look out that he holds fast to what 
he has. 

All this is a matter of undercurrents; 
ness man has been drowned because he has been deceived 
by a smooth surface to troubled waters. I am not a 


scaremonger; but I do not see any wisdom in tying a pretty 


but many a busi- 


towel round my eyes and saying I can see quite clearly in 


spite of it! Not much. So I say, let us watch out and go 
well ahead 


<-> 


carefully until we can see 


American Office Building in London 


To all thinking business men in this country Bush 
House, in one of the busiest quarters of London, has great 
significance. It is a new phenomenon. A vast pile of 


admirably planned business offices, constructed on the most 
up-to-date lines, far ahead of many big new buildings in 
its immediate neighborhood, and embodying the very best 
knowledge of American That is the first 
point of significance for the Britisher, that the finest busi- 


office makers 


ness premises in London are set up and owned by an 


American. 
The 


an east 


now 


flanked by 
completed 


House is 


block of 


nearing 


Bush 
completion, 
The central block has eight floors, 


central 

wing, and west, 
and already tenanted. 
and each wing has nine, the highest point to which London 
building regulations will permit builders to go. A good 
thing, too, for the beauty of London; there is no need to 
go higher, or even so high, as we have plenty of “elbow 
room” here! 


The second point of significance for the Britisher is this: 
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As I went over Bush House again the other day, I noted 
again and again the names of American business firms 
doing business here. Now, try to see what this means. 
What would you think and feel, if in the finest business 
premises in one of our greatest business centers you found 
office after office occupied by British firms, who were 


importing and selling goods in your country, most of which 
could and should be made by yourselves? Extracting busi- 
ness and money from you? You would sure say there was 
something wrong somewhere and that you were going out 
to see if that something could not be put right. I leave 
that Bush House affords much food for thinking 

It is situated, too, facing up Kingsway, 
fine offices, where again and again you 


it at this: 
to us and to you. 
a fine street of 
meet with the names of famous American houses. 

It may interest you for me to give the names of some 
of the American businesses located in Bush 
House: All America Cables Aluminum 3 
Limited; American Engineering Company; American Tele- 
Bedaux, Limited; 


which are 
Incorporated; 


phone and Telegraph Company; Chas. E. 





BUSH HOUSE, LONDON, ENGLAND, BETWEEN KINGS- 
WAY AND THE STRAND.—tThis view shows the Central 
Block and the new West Wing. Above the central entrance 
is this dedication, ‘“‘To the Friendship of English Speaking 
Peoples”’ 
Combustion Control Limited; Corn Products Company; 
Equitable Trust Company of New York; Elliott-Fisher; 
The Great Atlantic and Pacific Tea Company; Guarantee 
Trust Company of New York; Merkham Trading Com- 
pany; Metropolitan Life Insurance Company of New York; 
[The New York Herald Tribune; Parker Pen Company; 
Remington Cash Register Sales Company; Sears, Roe- 


Martin J. J. Walter 
Universal Oil Company; 
S. Shipping Board; Western 


buck & Company; Slattery, Limited; 


Thompson Company; Products 


U. S. Commercial Attaché; U. 
Electric Company and Yates American Machine Company. 
A varied crowd, and powerful? 

=e = 


German Fountain Pen House in Receiver’s Hands 

The German stock company, Koch, Weber & Company, 
Heidelberg, manufacturers of the well known Kaweco 
fountain pens, are reported to have gone into the hands of 
a receiver. It is said that Kaweco and Mont Blanc were 
the best known fountains pens in Germany. The Mont 


Blanc is of Parker manufacture.—E. R. B. 
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We Make a Discovery or Two About Mendeleeff 

During the past two decades Office Appliances has from 
time to time published articles by and about John P. 
Mendeleeff, the name of whose city we have given in its 
successive forms as St. Petersburg, Petrograd and Lenin- 
grad. 

We have told of Mr. Mendeleeff’s pioneer work in the 
introduction of American office devices and systems in Rus- 
sia and of the Russian government’s official recognition of 
the standard typewriter keyboard adapted to the recently 
reformed Russian orthography. 

Now we make two new discoveries about John P. Men- 
deleeff from information contained in a recent issue of 
a Russian periodical. We learn that since 1901 Mr. Men- 
deleeff has been working on the problem of Latinizing 
the Russian alphabet and has published several articles in 
Russian dealing with the subject. These articles have 
attracted the attention of the Central Executive Committee 
of the Russian government which last August gave official 
recognition to Mr. Mendeleeff’s work by taking the sub- 
ject under serious consideration and studying the possi- 
bilities of Latinizing the Russian characters. The results 
of the investigation have not been publicly announced. 

From the same source we learn that our old friend is 
the nephew of the late Dimitri Ivanovich Mendeleeff (1834- 
1907), a name that has had high rank in chemistry for 
nearly fifty years and without which no book on the theory 
of chemistry would be complete. To this eminent chemist 
is credited the work which led up to the discovery about 
two years ago of the most recently named element, IIli- 
discovered at and named for the University of 
Illinois. Previous to that chemists had discovered a num- 
ber of other elements which Mendeleeff had predicted. 

To the layman much of the romance of chemistry must 
remain unknown and unsuspected, in spite of the fact that 
chemistry touches our lives at so many vital points. Yet 
all of us can, in part at least, appreciate the significance of 
the fact that Mendeleeff recognized so 
well the relationships then-known chemical 
elements that he was able to prepare a table which made 
provision for practically all the chemical elements which 
have since been discovered and was able also to describe 


the characteristics of many of the undiscovered elements. 
—__—~>__—_ 


nium, 


sixty years ago 


between the 


New Burroughs Company in Prague 

In Prague, the capital of Czechoslovakia, the Burroughs 
Aktiengesellschaft recently founded with a capital 
stock of one million Cz. kronen. Directors of the new 
company are Julius Hecht and Franz Stern.—E. R. B. 

slitiideanieis 
Company Formed to Distribute Woodstocks in 
British Isles 

The Woodstock Typewriter Company, Ltd., 
England, was recently organized for the express purpose 
of handling Woodstock typewriters exclusively in the 
British Isles. 

The company has opened spacious offices at 46 Kingsway, 
London, E. C., and its plans for developing the English 
market are already under way. Distributors have been 
appointed in a number of strategic points throughout the 


was 


London, 


British Isles. 

The establishment of the Woodstock Typewriter Com- 
pany, Ltd., assures these distributors that their require- 
receive prompt attention through the head- 


ments will 


quarters at London. 
sctasicaiedililiclasicaes 
“Lightning” Line Representation at Paris 
Guebels et Fils, Paris, France, has been appointed agent 
The Bircher Company, Rochester, 


for that country by 


i? 








A Pioneer German Typewriter 


Special Correspondence from Berlin 
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commercial ene it its 1 entiol 
istor’cal interest 
iple of operatior the Schade tvpewriter ts 
stor Hansen's Writing-ball for the Blind.’ 
Schade i (serman enwgwimeer obtained 
mat “\ thout } We any knowledge of the 


machine was designed in conformity with 


mechanical lever transmission was not 


typewriters and that direct stamping ot 
juire less t'me and exertion of power. lhe 
quipped with clamp for attaching to the 
r table 
rs extend trom a position just above the 


ichine through a semi-spherical plate that 


anism, and are capped with keys By 


ke the type-bar is moved directly dow 


es an impression of the type through a ribbon 


\ll writing is visible, as the paper is moved 
Spacing is done through the medium of 


re released tor one letter space each time 


depressed Dhre carriage can be moved 
ne the latch from the rack through the 
tive release lever | me spacing 15 effected 


a special lever and the feeding distance 
buttor The width of the lines 


cans ota 


sted by thes buttons 


rs meet at the commor central hole and 


nged according to the oblique positior 
s to obtain a clear impression. The ma 
sil and rapidly, und the kev board can « 


e hand There are eighty-four kevs in 


its invention, the Schade typewriter did 
ecause of the lack of 
iter mechanics who could be employed to 


In 1900 negotiations were started with a 
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view of producing the machine in the United States. A 
prospectus issued at that time emphasized the fact that 
Hat surface writing permitted typing on stiff cardboard, 
folded sheets, visiting cards, bills of fare, ete. Other 
advantages listed in the prospectus were, marginal warning 
bell, automatic ribbon movement, adjustment for varying 
kev pressure and platen surface for typing on a single 
sheet or for manifold work, durability of mechanism and 
the fact that a special tvpewriter desk was not needed be- 
cause the machine could be fastened to any type of table or 


desk F. H (y 


an 
McAlister Made Woodstock European Sales 
Manager 
C. S. McAlister has been appointed European sales 


director by the Woodstock Typewriter Company, Chicago, 
[1] Mr. McAlister has established headquarters at the 
othce of the Woodstock Typewriter Company, Ltd., 46 
Kingsway, London, England 

Mr. McAlister’s long experience in the typewriter busi- 
ness and his knowledge of the European market especially 


quality him tor his new work Although his headquarters 





Cc. 8. McALISTER 


are at London, Mr. McAlister expects to yisit W oodstock 
distributors throughout the European countries to give 
them the benetit of his knowledge of the Woodstock ma- 
chine and of the typewriter business in general 

Office Appliances joins with the many friends of Mr. 
McAlister in extending congratulations and expressing the 
opinion that he will be successful in directing the activities 
of the Woodstock sales organization in Europe 

= > _ 


Svanstrom & Company Suffer Big Loss in Fire 

Svanstrom & Company, large stationers in Stockholm, 
Sweden, lost their entire stock, valued at about $375,000, 
in a recent fire In addition to general commercial sta- 
tionery, this stock included office furniture and appliances. 
[The only thing not destroyed by the fire was an Acme 
card system installation which was encased in a fireproof 
cabinet. The preservation of the Acme installation was a 
particularly fortunate circumstance as the cards in the 
system contained a record of all the purchases made by 
Svanstrom & Company. 

ee - _ 
Marchant Agent for Belgium 


Messrs. The General Import Company, Brussels, have 
I I 
taken over the sole agency for the Marchant Calculating 


Machine Company for Belgium.—FE. R. B. 





Successful Swedish Office Appliance Show 


After an interval of fifteen vears, a successful office appli- 
nce show was held Stockholm, under the name of the 
Modern Ofhce, last spring, under the auspices of Tid 
skrift tor Affarsekonomi, the only magazine of business 
organization and sales in Sweden Much interest and 

firms and by the public. 


enthusiam was shown by exhibit'ng 
Che exhibition was arranged in a former banking palace 


inclusive 


n Stockholm and lasted from April 13 to 24 

[The show was opened in the presence of the Crown Prince 
of Sweden and several other invited guests, among whom 
were Mr. Tengdahl, lord mayor of Stockholm, and Pro 
fessor Hallendorff, president of the Stockholm University 
of Commerce Che exhibition was also visited by the 
prime minister of Sweden, the minister of finance, the well 


banking director and chairman of the Swedish 
Chamber of Commerce, K. A. Wallenberg; 


Stockholm and a 


officials from 


the American consulate at great number 


people representing Swedish industry and commerce. 


In all, there were fourteen thousand visitors, including the 


mbers of a specially arranged excursion of Finnish busi 


who came to study the uses of the various ma- 


ness men 


chines and devices exhibited 

sesides the special exhibits of the different office appli- 
nee firms, there was another part known as the Modern 
Othce, designed to give the visitor a practical experience 
ind survey of how a well-equipped office works Phis 
irt of the exhibit, which gave its name to the event, was 
orga red as the othce of a large wholesale irm with s'xX 
departments—the manager's office, correspondence depart 
ent, mailing department, order, dispatch and invoicing 
department, bookkeeping department and statistical depart- 
ment Each one of these divisions demonstrated the use 


f modern oftice appliances, the manager's office being 


equipped with modern office furniture, a dictating machine, 


the new manager's loud speaking automatic telephone 


exchange, handy calculating machines, et The corre 


spondence department was equipped with electric as well 


is standard typewriters, a French shorthand typing ma 
chine and other devices The mailing department used 
iddressing machines, automatic electric typewriter for cir 

lar letters, duplicating machines, check writers, stamp 
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The order and dispatch department 
The book- 


keeping department was equipped with electric bookkeep 


affixing machines, etc 
had horizontal card files and adding machines. 


ing machines, and the statistical department employed auto 
matic electric punching, sorting and tabulating machines. 

In order to secure a fair and equitable order of demon 
stration between all makes of machines represented at the 
exhibition, certain days were allotted to the different ma- 
Modern Office. The 
working order for the machines in the bookkeeping depart- 


April 13, Dalton; 14, 


chines for each department of the 


for example, as follows: 


ment was, 
Elliott- Fisher; 15, Smith Premier: 16, Mercedes Addel- 
ektra; 17, Burroughs; 18, Moon-Hopkins; 19, Remington; 


20, Sundstrand; 21, Underwood. 

While the 
keen 
the old office by way of comparison. The old office was a 
itself, Stockholm 


business house from. the beginning of the nineteenth cen- 


Modern Office 


many of the visitors were even more impressed with 


general interest in the was 


whole building in fitted up as an old 
The contrast between the modern, electrified autom- 
atized and the old, 
office with its high desk, goose quill pens and bulky office 


tury. 


business workshop almost romantic 


books, was striking. As a complement to the old office, 
there was an exposition arranged by The Technical Mu- 
seum in Stockholm, of a large number of ancient office 


machines which clearly illustrated the rapid development in 


the office equipment industry The general parts of the 


exhibits were especially attractive to the public at large, 
while experts and business people went in for a thorough 
investigation of the several exhibits. 

There were twenty-five exhibitors and every office ma- 


chine represented in Sweden was shown. Among the ex- 
hibitors were the following: 

Odhner; A.-B. Atvidabergs 
furniture, Dalton, Brunsviga, 
Maskinaffaren Carl 


Industrier 
Facit 
Lamms, exhibiting 


\.-B. Original 


showing office Royal, 


and Neo machines; 


L. C. Smith, Burroughs, Moon-Hopkins machines, the 
Multigraph, etc.; Ahlen & Holm A.-B.; A.-B. Real, dis- 
playing the Corona typewriter, Corona adding machines 


and the Lipsia calculating machine; Svenska Kort A.-B.; 
Svenska Kardex A.-B., demonstrating the Kardex systems; 


\.-B. P. Herzog & Soner; Remington Typewriter Com- 








- 
SWEDISH CROWN PRINCE 
ATTENDS OFFICE APPLI 
ANCE SHOW IN STOCKHOLM 
The Crown Prince is in the cet 
officials 


eT Or 


either side ars 


f the exhibition 
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pany, A.-B., exhibiting all models of the Remington; Rietz 
Pappershandels A.-B.; 
ties; D. 

markers Maskin-& Organisationsbyra, sales agents in Swe 
den for the Marchant calculating machine; Iduns Tryckeri 
A.-B.; Nya A.-B.; A.-B. S Maskinaffar, show- 
ing the Mercedes electric writing machines; Aktiebolaget 
Akatiebolaget 
Ericsson och A.-B. Carbon, 
Axel Wibels Maskin- 
typewriter; Monroe Mas- 
machines; A.-B. 
Underwood typewriters and 
Ellams Duplicator A.-B.; All- 
agent in 


displaying office paper and special- 
Gestetner, A.-B. demonstrating duplicators; Carl- 


Gumaelius 
Systema, displaying addressing machines; 
Addo; A.-B. L. M. 


automatic, loud-speaking telephones; 


Telefon 


Continental 
Monroe 


affar, showing the 
kinaffar, exhibiting 
Hadar Schmidt, 
Sundstrand adding machines; 


calculating 
displaying 
man avdelning; S. Garmann Clausen, general 
Sweden for Todd check protecting devices; A.-B. Svenska 
Mimeographkompaniet, Edison- Dick 
Smith Premier Skrivmaskinsaffar, exhibiting typewriters; 
Aktiebolaget Vad utstalldes a Det Mod- 
Kontoret; A. Wennergrens Bokhandels A.-B. 


showing duplicators; 
Kontographens; 
erna 


——— 


A. W. Faber of Germany Declares Dividend 

A. W. Faber Aktiengesellschaft, Nurnberg, 
declared a ten per cent dividend at a recent meeting of the 
The business for 1928 was reported as very 


Germany, 


shareholders 
good. In the main this is due to the rationalization in the 
manufacturing process.—E. R. B. 


> 
G. O. E. C. Moves European Office 
Office 
moved 


General Equipment 


The 


Corporation, 


European office of the 
Basle, been 
Hirzbodenweg 109, to Langegasse 9. This office 
Elliott-Fisher 


Switzerland, has from 


handles 
and Sund- 


the distribution of Underwood, 


strand divisions. 























ESTABLISHMENT OF Cc. DUFFIE & CIA., BUENOS 
AIRES, VICTOR ADDING MACHINE COMPANY AGENTS 
IN ARGENTINA.—At the top is an outside view of the store 
The lower picture is an interior view showing Victor adding 
machines lined up like soldiers at the right 
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Why People Prefer Portables 


Special Correspondence to Office Appliances 


The progress of the typewriter in Europe is opening up 
avenues for minor trades and occupations. There are now 
typewriter doctors who attend to the small illnesses of ma- 
chines. One of these pioneers lives near one of the great 
stations in Paris, where he has three small rooms. In the 
front shop he carries typewriter ribbons and carbons, type- 
writer paper and envelopes. He provides the necessary 
ribbons for all kinds of machines. 

He buys, of course, the less popular items in very small 
quantities. A small inner office houses a telephone with a 
slate for taking down numbers. This telephone is seldom 
still. This man supplies rush orders for machines to re- 
place those which are broken down and removes the ill- 
disposed machines for repair. He also furnishes in emer- 
He keeps no 
from 


gencies all manner of typewriter supplies. 


regular hours, but meet rush orders 


One successful job of this kind 


manages to 
newspaper offices, etc. 
often leads to his being taken on as a regular repair man, 
in which event he makes regular visits, going and coming 
as he pleases, repairing machines when necessary, replacing 
worn ribbons, etc., all for a stipulated fee. 

This man says that to one inquiry for a big machine he 
This con- 
proportion from men partially disabled in the 
war. Men with only one arm can continue their 
business with the aid of a portable machine, usually writing 
in capitals. It is easier to write on a typewriter than it is 
to learn to write with the left hand. 


gets twenty for portables. demand comes in 
siderable 


great 


Many of those con- 


fined to their beds are also able to use the machine. Many 
of those who lost their eyesight are earning their living as 
typists. The result is that rebuilt portables are in great 
demand. The sight of so many war veterans using ma- 


chines has led other people to desire them also 

On account of the difficulty of getting repairs done in 
the country, this typewriter doctor thinks of opening an 
who are often 
expected to know how to do minor typewriter repairs.— 


L. R. 


evening course for automobile chauffeurs 


— o-_ > 


Erasers That Erase 

In the Spanish periodical, “Impresiones,” published by 
Casa A. Barriero y Ramos, commercial stationers and office 
equipment dealers of Montevideo, there appear occasionally 
a number of items referring to this trade. as well as articles 
of general interest. The little journal of sixteen pages 
exclusive of cover is more than a house organ, for in type 
and picture it touches on a wide variety of subjects of in- 
terest to men and women in all walks of life. A recent 
issue contains a little homily on the value of good erasers. 
It seems that Casa Barriero y Ramos are the South Ameri- 
can representatives of the Weldon Roberts Rubber Com- 
pany, and the eraser article has special reference to their 
products. In substance it says: 

“Your secretary writes with a pencil the words dictated 
to her and transcribes them on a machine or with a pen. 
A mistake occurs and she takes an eraser with which she 
removes the offending error, sometimes tearing the paper, 
lost. In 


trying to regain it the secretary becomes nervous, more 


if the eraser isn’t a good one. Time has been 
erasures result, and perhaps the work has to be done again. 

“The Weldon Roberts Rubber Company in the United 
States has studied scientifically each use to which erasers 
are destined. As a result they have created twenty-five 
types covering every purpose that an eraser can be asked 
to fulfill, assuring the user of the results intended in each 


” 
case. 





ORGANIZA- 
CEYLON E 


REMINGTON RAND 
TION AT COLOMBO 


J. McEwen, a Briton, is the Reming- 
ton Rand manager for Ceylon. He is 
the fourth man seated from the left. 
The third man from the left, seated, 


is E. W. Harris 
resentative of the 
Machine Company 


special foreign rep- 
Dalton Adding 
Division of Rem- 


Rand 


ington 


Royal Sales Organization in Germany 
The for the Royal typewriter has now 
been put in the hands of Messrs. Freund & Company, who 


Cologne agency 


are also the agents in the southern territory of Germany. 
The agents for Berlin and the northern territory are Messrs. 
Gross & Berlin. The southeastern 
hands <« Wilkins in 


The agents for Saxony and the central territory are Messrs. 


Johannes 


agency is in the 


Company, 


f Mr. George Breslau. 


For the northwestern part 
Anton Bern- 


Leipzig. 
is in the hands of Mr 


Pirrmann & Company, 
of Germany the agency 
stein, Hamburg.—E. R. B 


aacioeateniiiiieaiie 
Woodstock Expands Export Distribution 
The Woodstock Typewriter Company, Chicago, IIL, has 
added several active distributors in foreign lands. 
Woodstock Spain has 
Sr. Jamie Sala, Cortes 574, Barcelona. He has 


distribution in been accorded to 
an estab- 
lished and competent organization, trained in the sale of 
typewriters. 

Masa y Retty, 8063 Balboa avenue, Colon, has undertaken 
distribution in Panama. 

Mexico City and vicinity is being handled by Alberto F. 
Christlieb, Mexico ( ity. 


The United Commercial Company, Hong Kong, is gen- 


eral distributor for Hong Kong, Macao and the Southern 
territories of China. 
p>  -— 
German Firm in Difficulties 
The old firm of Bluen & Company, A. G., Berlin, 
S O 26, recently went under the control of the official 


receiver. The firm has, it is said, been purchased by the 
house of H. Emmerich a. Rh. Mr. 
von Gimborn is an ink manufacturer and will continue the 
business of The 
Bluen products are known under the trade mark Derby.— 


E. R. B 


von Gimborn, A. G. 


sluen & Company under the old name. 


<——___— 
“Ideal” Typewriters Show Gains 
Aktiengesellschaft vorm. Seidel & Naumann, Dresden, 


Germany, manufacturers of the Ideal typewriter, declared 
at the meeting of the shareholders, that for 1928 there were 
no profits available for the paying of a dividend. This is 


due to the fact that the business in bicycles caused a loss. 





Besides 


satisfactory. 


The business in typewriters was 
bicycles, sewing machines are also manufactured by this 
concern.—E, R. B. 
oreenigeiiiitilimmpeigpn 

Loose Leaf Systems Legalized in Honduras 

Commerce Reports] It has been illegal heretofore in 
Honduras for business houses to keep their books in any 
form except in bound volumes. The Honduras congress, 
by a decree passed April 10, 1929, amended the existing 
laws to permit the principal books required by law, i. e., 
a book of inventories and balances, a daybook, and a ledger, 
to be kept according to modern practice in loose leaf form. 
The folios must still be stamped and numbered by the 
municipal mayor of the place where the business is estab- 
lished It is not believed that this requirement will work 
any hardship on the firms desiring to use loose leaf sys- 
tems and bookkeeping machines. The passage of this law 
opens up the possibility of the sale in Honduras of mod- 
ern bookkeeping systems and the office machinery neces- 
sary therefor. 

a eo 

Syndicate Formed in Java by Kapok Buyers 

Commerce Reports] Chinese kapok dealers in Semerang, 
Java, have formed a central organization in order to bind 
its members to standard buying prices laid down by the 
syndicate. Although the committee consists of Chinese 
traders, other nationalities are not excluded from member- 
ship. It is reported that this syndicate has been formed 
to keep buying prices of kapok at a low level, as rivalry 
between many Chinese buyers during recent years resulted 
in boosting kapok prices to such an extent that no profit 
could be realized in selling this commodity on the world 


market. 
OG 


Addressograph Plant in England Enlarged 
Addressograph, Ltd., Willesden Green, London, N. W., 
10, has taken increased factory spaee to expand the press 
department. The accession is close to the present plant, 
increasing the floor area by 5,607 square feet. The press 
shop is now an independent unit, and the space released by 
this operation has allowed other departments in the orig- 


inal works to expand. 
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Todd Check Protector in Junior Model 
The odd Rochester, N \ offers a 


model protector, the 


new 
Chis 


branch offices, pro 


Company, 
check 


medium size 


‘Century “Junior.” 


business houses, 


brings to 


fessional men retailers, executives and others, protectio! 
for checks and ther commercial paper at less than the cost 
of the « rigigt i! (entury It vrites checks up to $999 YY, 





PROTECTOGRAPH 


CENTURY JR 


check 


Inc ludes a 


shredding the amount into the fiber of the paper 


\ special name prefix gives distinction and 


$5,000 insurance policy for two years (renewable), protect 


loss up to $5,000 for alteration of 


ing the owner against 


amount, change of payee name and forgery of signature 


The “Century, Jr.,” is a quality manufacture of Todd pro 


finished in 


duction, with an all metal, sturdy, rigid frame, 
two shades of baked green enamel, with nickel trim. The 
dimensions are 734 inches high from base to top of handle; 


base ve ches wide, 7% inches dee p: we ight, 6% pounds 

The perat s simple After the check is inserted, the 
amount is set up by means of keys, and the lever pulled 
down ce Che check is then ready for signature, en 
dowed with all the protection against alteration and forg- 
ery that modern inventive skill can provide 


> 
Cook Company Patents Improved Signals 
On May 21, 1929, Patent No. 1,713,994 was issued to The 
H. ¢ Cook Company, An Conn., covering certain 
improvements which are in Cook’s No.’s 20-21-22-23 and 24 


series of metal signals for visible indexes 


SsOnila, 


Signals, the new 


This new No. 20 


manufacturers of vistble 


series, which has the endorsement of 


equipment, may be easily attached 


to any card or sheet, yet will “stay put”. The feature 


which prevents other cards or sheets from catching under 


1 


neath is the slightly bowed legs and thin points which grij 


the card or sheet snugly This feature is covered by the 
Cook patent 
Cook’s No 20 


th 


made of stainless steel and is 


series 15 
which have distin- 
Cook line for All styles 
cost the same and are packed 100 of a color or 20 of a 


supplied in e twelve standard colors 


guished the over twelve years 


Price Tickets of “Pyralin” 
The Novel Sales Corporation, 693 Broadway, 


N. ¥ markets 


‘Pyralin” for store 


New 
tickets or du 
Individual tickets 


York, 


Poni 


changeable price 


and window display 


carrying the name of the store give identity to the retailer, 


and individual figures of “Pvyralin” permit pricing merchan 


dise trom one cent to $999 Below the space provided for 


prices are removable slides reading Reduced,” “Today 
Only,” “All Sizes,” ete Each ticket has an invisible clip 
holder on the back by which it can be fastened to the 


merchandise 
In addition to the convenience of changing prices as re 
tickets are easily cleaned and kept bright 


quired, the new 


with a moistened cloth. The price tickets are packed in a 


partitioned box to simplify making up tickets as needed 


a 
“Steel Strong” Seal Press Lightened 
The C. L. Company, 941-47 Clark 


Ohio, has adopted a new alloy in the 
makes it 


Downey street, Cin 


cinnatl manutacture 


of its “Steel-Strong” seal press, which possible 


to reduce the weight to seventeen ounces. The new alloy 


has approximately the same specific gravity as aluminum, 
a tensile strength higher than that of the metal used 


It has a i 


with 


formerly on seal presses. beautiful luster, and 
does not tarnish. 
The “Steel-Strong” seal press is used to seal the lead caps 


emploved by banks on bags of coin 
= 2 


“G-F-Allsteel” Desk Height Vertical Files 


[he General Fireproofing Company, Youngstown Ohio, 
line of two drawer vertical files 
fitted with slip-on “Velvo- 


“GF” desks Like the 


recently announced a new 
of desk height The 


leum” matching the 


files are 


tops of 


tops, 








DESK HEIGHT 
FILE 


NEW “GF” 


desks, the files are finished with a handsome 


bronze binding strip extending around the four sides. 


tops of the 


files are furnished either in letter or cap sizes 
Yale “Paracentric” 
lock both 


to rec yrds of 


The new 


and may be equipped with push type 


ke cks 


high degree of security 


which automatically drawers, assuring a 


a private nature. 


AUGUST, 1929 


New Victor Model Ten Well Liked 
The Victor Adding Machine Company of Chicago reports 


that its new model “10” is meeting with widespread ap- 


proval and demand in foreign markets. This model, which 


duty machine,” has an adding 


or 99 999 999 99 


is known as the “double 


capacity of ten columns 





MODEL 10 VICTOR ADDING MACHINE 


NEW 


black crackle dul! 


nickel trim, and is equipped with a two-color ribbon, auto- 


It comes in a handsome finish with 
graphic paper table, a standard key-board, a repeat or cal- 
culating key, and one stroke totals. 

that of 


which enables the operator to check his work as he goes 


Its most distinctive feature is triple visibility, 


along by seeing the figures in three places (1) on the 
keys as he sets them up; (2) on the tape, and (3) on the 
adding dials. It is said that this triple visibility is a fea- 
ture possessed by no other adding machine on the mraket. 
this 


to perform direct subtraction 


Another desirable feature of “double duty machine” 


is its ability operations—an 
improvement which has been incorporated by Victor without 
machine. 

Special Envelopes and Cards for Air Mail Use 

The United States 
business reply privilege to the air mail service, Ben Dahlke 
of the Dahlke Stationery & Manufacturing Company, 102- 
106 Carroll street, Buffalo, N. 


adding to the cost of the 
extended the 


postal service, having 


Y., has devised a card and 


envelope especially for use in the air mail service. On 
these devices he has obtained U. S. patent No. 1,714,349. 
Both envelope and card are edged with red, white and 
blue. The patent relates particularly to improvements in 


mailing envelopes, postcards and the like to be transmitted 
It is intended to provide an envelope 
that 


by special service 


having its distinguished characteristics so displayed 


they will in no way interfere with the spaces required for 


stamps, forwarding address and return address. Both en- 


velope and card have a disconnected marginal border oi 


contrasting color 


— 
Du Pont “Rug Anchor” 

he rubber products division of E. I. du Pont de Ne- 

mours & Company, Fairfield, Conn., produces the “Rug 

Anchor,” which keeps them flat, and prevents sliding, 

creeping or slipping It is effective on every kind of 


surface, and by its use rugs are practical in offices where 
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Rugs remain in position 
“Rug 


tile or floors are used. 
even while being cleansed by the vacuum cleaner. 


Anchor” acts also as a protective lining for rugs. Its 


cement 


waterproof surface prevents dirt and moisture reaching the 
rug floor. 

“Rug Anchor” is a coated fabric, with a whipcord base. 
It might have application in place of felt for retaining 
When used 
under rugs the coated fabric is cut slightly smaller than 
the floor covering, so that there is nothing to detract from 


from the 


glass desk tops in place, used as small discs. 


the beauty of the rug. 
This material can be secured from practically all deal- 
ers in floor coverings throughout the United States. 
sinniniintttliaia bial 


An Improved Rotary Slipsheeter 

The Arlac Dry Stencil Corporation of Pittsburgh, Penna., 
announces an improved Slipsheeter known as the Number 
This machine rapidly stacks and dries copies 
made on rotary stencil machines. Capacity unlimited, due 
to interchangeable drums. Each web holds 500 copies, 
but with the interchangeable feature and the use of addi- 
tional drums and webs, any number of copies may be taken 
care of. A traveling web of absorbent paper picks the 
freshly printed copies from the duplicator and winds them 
on the drum. To stack the copies the drum is reversed, 
into a special receiving tray, 


500 Rotary. 


when the copies slide out 
dried and stacked. 

The Slipsheeter eliminates several hand operations and 
keeps the copies neat and clean. 

The earlier machine was described on page 73 of the 
November issue of Office Appliances, where an illustra- 
tion was shown almost identical in appearance with that 
of the newest machine. 

—— 


An Ingenious Envelope Sealer 
The Gem Saniseal is a new envelope sealer made by The 
Gem Envelope Sealer Company, 612 North Michigan ave- 


nue, Chicago. This device seals all sizes of envelopes more 





THE GEM SANISEAL ENVELOPE SEALER 


quickly and cleanly than by the hand method. The device 
is well made and is suitable for offices and homes as well. 
It is speedy and efficient and sells at a remarkably low 


price 








36 


Corona “7” Model “H” Portable Adding Machine 
The 
Adding Machine Company, Inc 


Portable 
Smith 
& Corona Typewriters, Inc., 51 Madison avenue, New York, 
N. Y., is the Corona “7” Model “H.” 
only eighteen and a half pounds 

the 


latest development announced by the 


Division of L. C 
The machine weighs 


In addition to regular Corona features, the new 


Corona “7” has a number not usually found in portable 


banks but totaling and 
New total capacity of $999,999.99 


adding machines. such as: Seven 


printing eight columns 
Automatic ciphers—Column correction keys—Full size key- 
board—Full size 


Full 


keytops—Non-add and non-print signals 


right hand operation—No oil governor—Can be used 


in any position and any temperature—Standard width tape 
Spacing stroke before total unnecessary. 
Because of its light weight, the Corona “7” is easily 
carried, making it suitable for either office or field work 


retail price t the new machine is $60.00. 


= 


Automatic Calculation of Bank Interest 


Che Monroe Calculating Machine Company, Inc., Orange 
N. J., has introduced a new type of adding-calculator de 
signed for the rapid and easy calculation of interest. This 
type of machine—which includes all the new features of! 
the standard “KAS” Monroe model—has an arrangement 
f keys representing specific interest rates When one of 


these keys is depressed, the reciprocal of the rate of that 
key is set automatically in the machine for the automati 
alculatior terest 





MONRO INTEREST CALCULATOI 
ihe ease eration is note worthy For instance, ft 
hgure interest 1 bank account that pays 4% per cent 


nimum monthly balances, the operator 


ds the est balance for each of the six months 
The 4% per cent rate kev is then depressed, and by a 
row of ft . lever, the interest is calculated aut 
itica 
sp terest model is rnished in any of t 
tandard size Monroe machines [It is equipped with a1 
lesired rates tor figuring interest on any basis—da 
nonthly, quarterly, or semi-annually, or any combinatio 
f thes - rnished als th special keys for setting 
any desired reciprocals for use in other work besides 
1 ting nterest Various ymbinations of rate keys 
re possible esired reciprocals ar irried out t 
\ or s lac Ss as equired the \ k 
Banks re, ind loa ss it s i brokers 
ces ire v t s I! \l I very emecte 
erest \ \ 
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A New File 

: ee * 225 Bush Cali- 

fornia, has recently patented a new file having certain in- 


O'Connell, Street, San Francisco, 


The invention relates to 
files for use in holding a sheaf of paper in order for storage 


teresting and useful characteristics. 
or ready reference. One of the objects of the invention is 
to provide a file to which papers can readily be added and 
Another 
object is to provide a paper file, which, with papers filed 


from which they may be as readily withdrawn. 





THE 


NEW 


O'CONNELL ARCH FILE 


1ereon, can readily be detached from its bass A third 


object of the invention is to provide an economically con- 


structed file 

In its preferred form the file of the invention comprises a 
both of 
rod only 


base having thereon a rod whose ends are seated 


in the base and an associated one of whose ends 


A suitable base is provided which can 
and the 
upper sur 


is seated in the base. 


be made of a pad usually constructed of wood 


metallic plate preferably countersunk to have its 


face flush with the surface of the pad. The plate is provided 


with a plurality of irregular apertures of generally rectangu- 
lar shape which are provided with inwardly projecting lips 


The material of the pad is removed below the apertures t 


form depressions thereunder 


| 


[To secure papers to the pad a file is provided comprising 


a continuous strip of metal which is detachable from the 
plate and bent into successive convolutions. One end of 
the strip is bent upon a rod or prong seated in the plate 


and arising perpendicular therefrom. At the upper end the 


rod is slightly arcuate and is rounded to form a smooth 


terminal. 
sufficient 


added 


Without 


that the file is so 


going into further detail it is perh: 


ips 


designed that papers may be 


i) Say 
to or taken from it with the utmost convenience 

Mr. O'Connell desires to get in touch with some reliable 
nanufacturer and sales organization who would consent to 
consider the making and marketing of his file on a royalty 


Henry Conolly Company Announces Visblex 


Juniors 

he Henry Conolly Company of Rochester, N. Y., manu- 
facturers of Visblex, a visible record control, have an- 
ounced the creation of Visblex Junior, intended primarily 
for busy executives. They are declared t ve a worthy 
companion to Visblex Seniors which are used in many 

es throughout the country. 
[he Juniors are compact and are made in sizes for desk, 
rtfolio and pocket use. They make possible the arrange- 
nent of personal data in visible sequence in the same way 
which thousands of important records are made instantly 


ivailable 1 \ 


sblex Seniors 


Trays for New U. S. Currency 
11 and Manufacturing Company, 


brought out a line of steel currency 


Erbe 


i € awimM 


Xochester, N. Y., has 


travs for the storage of the new United States currency, 
which is smaller than the bills to which we have been 
accustomed so long. While banks will be the chief users 
of the new trays, many large business houses will require 
net uick handling Che trays art seven nches 





NO 9455 Y AND E” CURRENCY 
TRAY WITH FIVE COMPART 
MENTS. OTHER TRAYS ARE MADE 
WITH THREE AND FOUR COM 


PARTMENTS 


iches high, and either 934, thirteen or 1614 


high, 334 1 
inches deep, depending on the number of bill compartments 





—three, four or five The trays are finished olive green, 
chocolate or maroon. 
es 
Weis Announces New Scrap Books 
\ new scrap books in colorful, durable bindings 
is announced by The Weis Manufacturing Company, Mon 
Materials those ex- 


tremely popular in home furnishings and interior decora 


line of 


roe, Michigan. and colors used are 


time. 
line consists of both wood-back and 


tion at this 


‘he new loose-leaf 
styles. In new, attractive colors, it is felt that the market 
for home use will be greatly enlarged. 

None of the old Weis numbers are being discontinued— 
colorful numbers are being added to the reg- 


merely new 


ular line. 
——— 
New Spreader Container for Stamp Pad Ink 
\ few months ago the Thaddeus Davids Ink Company, 
95 Van Dam street, New York City, put on the market 
a combination bottle and spreader for the Excelsior brand 
ink, which they manufacture. The special 


of stamp pad 





NEW CONTAIN- 


DAVIDS 
ER WITH SPREADER TOP 
FOR STAMP PAD INK 


self-spreading container is handle, 


It is said to be the 


this 
ethcient in use, and prevents leakage. 


top of easy to 


tainer of its kind to be used for stamp pad ink. 
es 


first con 


New German Typewriter for the Blind 
much blindness along with other 
than 


The great war caused 


including of course men of better education 


! 
the average. Ways and means have been devised to give 
} 


1em a chance to earn a living. One of these ways is to use 


a typewriter. Many blind ex-soldiers are employed by the 


German government in government positions where they 


use a regular typewriter for their daily work 


there s been established a large central! 


In Leipzig 
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library to furnish books and literature to blind people, for 
still many thus aftlicted who have to complete 
their education. To meet the requirements of blind stu- 
dents, Miss Tony Mahler, secretary of the Central Library 
tor the Blind in Leipzig, has invented a handy little type- 
writer for persons afflicted with loss of sight. This type- 
15x12x5 weighs 
dimensions about 
conveniently 


there are 


writer measures only centimeters and 
correspond to 

inches. It carried in a 
case. The very 
simple. It has only six keys according to the alphabet for 
the blind. The length of the carriage is 14 centimeters or 


about 5 inches, and the paper is supplied by a one-meter 


three pounds. These 


6x434x2 may be 


little operation of the machine is 


roll, having perforations to allow the tearing off of snorter 
sheets. The blind persons using this machine are in posi- 
tion to make notes or follow up any discussion or speech 


which they hear.—E. R. B. 
————— > —. 


New and Useful Autographic Register 


The Hanna Register Company, Inc., 603 East Washing- 
ton street, Indianapolis, Indiana, has recently perfected and 
is now putting on the market the new Hanna “Magic” auto- 
graphic register which has unique and interesting features 
and for which several exclusive advantages are claimed. 





AUTOGRAPHIC 


HANNA “MAGIC” REGISTER 


The new Hanna “Magic” is an automatic sales register 
whose predominating include accuracy and ef- 
ficiency coupled with remarkable simplicity in construction 
and operation. This new register is so ingeniously designed 
that the installation of the forms in the register can be done 
in less than a minute. No care is required in aligning any 
of the forms, for there can be a variation of as much as 
six inches and, with the turning of the handle, the forms 
are thrown into positive alignment. 


features 


One of the exclusive features claimed is the automatic 
starting device. The operator simply writes the ticket and 
turns the handles, when the forms are ejected into position 


to be torn off. 

Owing to simplicity of construction and assembling the 
manufacturers are able to offer this model at a most attrac- 
tive price. The new register, being of simple and sturdy 
construction, will not get out of order, and the company is 
therefore selling it under a five-year replacement guarantee 
on each machine. 

The Hanna Register Company has added considerable 
new printing equipment and is able to ship all printing or- 
ders within ten days after the receipt of the merchant's 


copy. 


Other New Machines and Devices are 
Described on Page 141 
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2 the Months 


Report of the Note able Ac 





in Every Section of the Field. 


Important Deal in Card — and Push-Pin Fields 
importance to the 
United States has 


\n announcement of interest and 


hardware and stationery trades of the 


just been made jointly by the George B. Graff Company 
of Cambridge, Mass., and the Moore Push-Pin Company 
of Wayne Junction, Philadelphia, Penna 


Graff Company has 
Mox re 
Company 


effect that the George G. 


entire card 


It is to the 
taken over the 
Push-Pin 


has taken over the entire push-pin 


signal business of the 
Moore Push-Pin 
and picture hanger busi- 


Company; and the 


Graff Company. 
effect in the 


ness of the George B 
latter 


discontinued 


These arrangements went into part 


when each company 


products taken over by the other. 


of the month of June, 


the manufacture of the 


Che George B. Graff Company many years ago brought 


out the now widely used vise signals, which to a consid 


erable extent revolutionized the keeping of records in 


books and on cards. They have also introduced several 


different styles of “Viz” signals for visible index systems 
of which the new No. 50 series presents a unique and 
valuable feature, said to have never been used before in 


a card signal. 
Edwin Moore 
bearing his 


Moore push-pins were invented by the late 
in 1899 and in 1900 he 


name, and 


organized the company 


which has been successful in manufacturing 


push-pins in-all parts of the world 
Moore 


pictures This 


and introducing these 


Later the company introduced Push-less hangers 


for the hanging of heavy product was pop 


ular from the start 


that each of these well 


ir respective 


It is noted as a coincidence 


known firms were pioneers in the fields and 
i 


the above arrangement now gives each company additiona 


room in which to expand its business along the lines for 


which they are already noted 


a 
Auto-Typist Company in Bankruptcy 


\ voluntary petition in bankruptcy was filed on July 8 
by the Auto-Typist Company, 417 South Dearborn street, 
Chicago, manufacturers of the Auto-Typist self-operating 


typewriter originated by the MacPherson-Eames interests 


and more recently controlled by interests said to be asso 
ciated with the Hon. James J. Davis 
Something over eighteen months ago Office Appliances 


1 


Auto-Typist under the spon 


announced he advent or the 


sorship of the MacPherson-Eames organization Che con- 
siderable progress they made augured well for success and 
it shortly became evident that a profitable market existed 


for the machine Mr MacPhersot we understand, has 


and 


typewriters since 1915, 


automatic 
Auto-Typist to 


ness concerns of national prominence. The 


been identified with 


made many sales of the outstanding busi- 
machines were 
so well liked that orders for additional outfits were not in- 
trequent 

Che business soon expanded beyond the power of the 
capital to take care of it and heavier financing was 


MacPherson-E 


original 


urgently needed The ames interests, in 
that the 
quished control to the Davis interests 


worked 


order requisite capital might be provided, relin- 


Apparently, how- 


ever, the time element against the business, and 


the proceedings above outlined resulted. According to the 


petition, the liabilities are about three times the assets, but 


very low valu- 
and that 
rights will be asked for by 


it is said that the petitioners have placed 


ation on the patent rights covering the machines, 
it is likely a revaluation of these 
the creditors 


While 
to details, it 


our information at present is somewhat meager as 
appears from correspondence and other data 
reorganization of this funda- 


and reports that some proper 


mentally promising self-operating typewriter business may 


take 


Further information as to the 


place ere le me. 


future of the Auto-Typist 


deferred until the September issue, when it 

shall be able to report 

a reorganization that will take 
ieee . 

C. C. Carpenter Withdraws from Wilson-Jones 

July 2, 1929, C. C. 

as first vice president of the 


cago, Ill Mr. 


his business plans for the 


is of necessity 


is hoped that we definitely steps 


toward care of all interests. 


Carpenter resigned from his position 
Wilson-Jones Chi- 


Carpenter has made no announcement con- 


Company, 


cerning future For the sum- 


mer he may be addressed at his home, 741 Sheridan Road, 
Evanston, IIl 
Tatum 


1915 until 


Mr. Carpenter was president of The Samuel C 


Company, Cincinnati, Ohio, from the spring of 


August 1926, when the Tatum Company was merged with 
the Wilson-Jones Company. He was made first vice-pres- 
ident of the merged company, in which position he served 


until his recent resignation 


> 


R. B. Valleau Recovers 
“Bob” Valleau, hurt in an automobile 
accident between Minneapolis and Eau Claire, Wis., 
to the gratification of his 


who was painfully 
on June 
17, has recovered from his injuries, 


many friends. 


Survey of Business Equipment Field 


\ccording to the current survey of the Standard Statis 
tics Company, the usual seasonal decline in the demand for 
office equipment is being felt but slightly. The continuance 
of high rates of general business activity, a large and in 
creasing number of financial transactions, mergers and 


he extension of chain enterprises have combined to keep 


purchases of such equipment at considerably higher levels 


than in past years 


indicate a change in this situation 


Indeed, it is probable that the fall 


“There 


is nothing to 


during the near term. 


revival of trade will still further stimulate demand for these 


products, aided by an increasing volume of sales abroad. 


“Profit margins in the industry have been widened by 


reduced costs and the improvement of trade practices 


Production is well regulated and there are no evidences ot 
He nce 


margins is indicated for the 


excessive stocks. no impairment of the generous 
near term 


— - <— ——— -— 
George Wheeler Becomes Assistant to Vice-Presi- 
dent C. H. Everly in New York 


Wheeler, for twelve years connected with the 
staff of 
been appointed assistant manager at the New 
under the Charles H. 
By reason of his activities as manager of the Service De- 
Office Appliances Mr. Wheeler is known to 
parts of the 


(,eorge , 
Chicago, has 
York office 


Everly, vice-president. 


headquarters Office Appliances in 


direction of 


partment of 


stationers and manufacturers in all 


His new position will afford him an opportunity 


retail 
country 
to meet in many of his friends with whom he has 
had 
Mr. Wheeler first joined the organization of this journal 
in 1917 first time 


in practically 


person 


contact through Service Bureau correspondence. 


During the few years he spent some 


every department, acquiring a useful back- 














WHEELER 


GEORGE C. 


ground tor the work of the Service Department on his 
appointment as manager of that department in February, 


1922. He 


system until now the department has probably the most 


developed and improved the information record 


complete index of manufacturers and products to be found 


in the industry. For several years he has also served as 


“layout” man in the copy department, and added to his 


experience through field work in the advertising de- 


partment. 

Mr. Wheeler is admirably equipped to fulfill the duties 
of his new He has the stuff 
in him that makes men successful, and Office Appliances 


position at the Eastern office. 


teels entire confidence that he will give the fullest measure 


of service to this journal and to the office equipment 


industry. 
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George Ed. Smith Resigns; Faustmann Successor 
Che board of directors of the Royal Typewriter Com- 
Inc., New York City, have announced the resigna- 


pany, 
tion of George Ed. Smith as president and director of the 
company. \t the same time the board announced the 





FAUSTMANN 


vice-president, to the 
position of president. Mr. Faustmann has been with the 
Royal Typewriter Company twenty years. He was made 
He has also been assistant 


advancement of E. C. Faustmann, 


a director several years ago. 
treasurer and treasurer of the company. 

In addition to the positions mentioned, Mr. Faustmann 
has held that of executive vice-president. He started with 
the company on April 25, 1910, as bookkeeper, having had 
previous experience in a large bank. His knowledge of 
finance soon brought him into the treasurer’s department 
In recognition of his knowledge of finan- 
values, he was made 
Less than three years 


for special work. 
cial methods and his keen sense of 
assistant treasurer in August, 1916. 
later he was made treasurer, and early in 1927 he was made 
vice-president. His election to the presidency of the com- 
pany is a logical step. 

It is stated that no changes are contemplated in the pol- 
icy of the company. 

ounadiinedioel 


Hartford Royal Office Distinguishes Itself 

For the month of June, 1929, the Hartford office of the 
Royal Typewriter Company, Inc., turned in a sales record 
without precedent in the history of the company. Every 
man in the branch sold his machine a day. Manager H. F. 
Brainerd got his record in early and before the month was 
over C. E. Driscoll, W. C. Bartley, R. C. Berry and J. A. 
Christensen had completed their machine a day stunt. Man- 
ager Brainerd and his staff are justly proud of this remark- 
able record. 

— EE 


General Fireproofing to Make Aluminum Chairs 
The Wall Street Journal reports that The General Fire- 
proofing Company of Youngstown, O., has awarded a con- 
tract for the erection of a new building to be used for the 
manufacture of aluminum office chairs. The new structure 
will contain 90,000 square feet of manufacturing and ship- 
ping space, and will be ready by the middle of October. 
ae eS 


Springfield Stationer Holds Open House 
W. A. Lieson Company, 10 Broadway, Springfield, Mass., 
held open house on Tuesday, July 9, 1929. Many visitors 
availed themselves of the invitation to visit the store and 
inspect the plant and the showroom containing a display 
of office equipment and office supplies. 
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WARD 


J. B 


Important Addressograph Company Promotions 
promotions have just been announced 


re eral important 
e Addressograph Company of Chicago 
Effective July 1, Mr. WG. Fuller, formerly assistant 
genera es anager, was promoted to head an im- 
rtant new major division of the Addressograph Com 


ustomer Sales and Service Division 


division consolidates all supply sales and 
greatly to the 


aid 


activities under one head, 


rvice 
Vantage I Add 


ressograph users as well as being an 
rincipal object of the depart 


the saies organization. \ I 

ent 1s to extend the profitable uses of present A ddresso- 
graph equipment: [his work will be done in close co 
peration with the entire field force 

In addition to the major function of increasing the profit 
aking uses of present Addressographs, the new customer 
sales and service division has charge of all domestic supply 
sales and customer relations pertaining to the sale of sup 
hes and service. It will concern itself in the improvement 
f customer service from the factory and field offices; the 


vement of products; the promotion of additional sup 


mprov 
ly items d supply sales. It will be responsible for serv 

e and supply sales and for the general supervision of 

stomer service branches and agencies. 

Mr. Fuller, the manager of this new department has had 
sixtes ears’ experience in various phases of the Addresso 
graph Company's sales and service activities. Since com 

eting the first sales school in 1913 he has concentrated 
principally on sales and system service work Returning 
from the World war he devoted his time to sales supervision 
vork, special orders, quotas, machine and supply prices 

service, etc. Mr. Fuller is credited with much 


which has been of great advantage to the company’s 


vc rk 
business. He has compiled soveral Addressograph sales and 
service manuals In addition to his sales knowledge and 


Fuller is thoroughly acquainted with all 


manufacturing and administration 


J. B. Ward New Assistant General Sales Manager 


On July 1 Mr. J. B. Ward, formerly Cincinnati agency 
ager is promoted to assistant general sales manager 
f the Addressograph Company, succeeding Mr. W. G 





vW. CASSELL 
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T. H. UBBE- 


A. I DAVIS LOHDE 
Fuller Mr. Ward has been with the company seven- 
teen years, during which period he has made some of 
the most outstanding sales records in the organization, 
both as salesman and Cincinnati agency manager. He 
entered the sales department of the company soon after 
finishing high school in 1912. He got the job on the 
recommendation of the football coach who said that, 
“Ward is a boy who can be knocked down and come up 
fighting more times than anybody I know.” His aggres 


his alertness to opportunity and careful planning 


siveness, 
of the work and diligent industry have brought him one of 
the finest sales records in Addressograph history. He has 


Addressograph Hundred Clubs 


been a member of thirteen 

and is one of the five honorary members of the club. The 
only break in his succession of Hundred Clubs occurred 
when he left his agency to serve in the World War. He 


joined as a rookie and quickly became a sergeant major on 


He was at one time champion breast stroke 


swimmer of the He has 
Addressographs than any other 


other side 


the 


ndividually more 


the 


solid 


world. 


one member ot sales 


organization 
Other Appointments 
Effective August 1, two branch managers, two sales agents 
and two senior salesmen of the Addressograph Company 
positions offering them greater opportunities 
L. Davis, Chicago branch man- 
ager, on that date becomes Boston agency manager, the city 
of Boston having been made an agency instead of a branch 


will assume 


and increased earnings. A 


office for Mr. Davis. It is the second largest Addressograph 

agency 
Mr. Davis came with the Addressograph Company in 
1913 He conducted the first salesmen’s training school. 
[The following year he was made manager of the Bos- 
ton office, where he remained eleven years developing 
the business and increasing the staff to handle the grow- 
ing activities of the office. Mr. Davis has the ability 
to develop salesmen. He is an inspiring talker and a 
Since coming to Chicago he has been re 


keen thinker. 
sponsible in no small measure for the fine development of 
the Chicago sales and service force. 


From Philadelphia comes H. C. Avery, star senior sales- 
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man, to fill the important position as Chicago branch manager 
Mr. 
Avery has been with the Addressograph Company sixteen 
He attended the first sales school under the direc- 


left vacant by the promotion of Mr. Davis to Boston. 


vears 
tion of the man whom he now succeeds as manager at the 
Chicago office. Asasalesman Mr. Avery has established un- 
usual records. He is one of the foremost sales producers of 
the Philadelphia agency and is an outstanding member of the 
national April of this Mr. 
became for the eighth time entitled to the Hundred 


sales organization. In year 
Avery 
Club membership. 


of salesmen, 


He has a splendid record as a developer 


having successfully supervised the work of 
several Philadelphia juniors. 


a 


the place of J. B. 


Harrington, former Pittsburgh sales agent, takes 
Ward as sales agent in the Cincinnati 
territory. Mr. Harrington has been with the Addresso- 
graph Company over twenty-one years, serving in practic- 
ally all 
territory and offers greater opportunities. 
has been a member of eight Hundred Clubs. 


As a result of his successful work as branch manager of 


Cincinnati provides a fine 
Mr. Harrington 


parts of the country. 


the Boston office E. C. Hawkinson has been promoted to 
the position of sales agent for the Pittsburgh territory, suc- 
The 
an exceptional opportunity to increase 
Hawkinson has 
been with the company more than nineteen years. During 
Hundred Clubs. 


During three of the four years he has been Boston agency 


ceeding Mr. Harrington new territory on a sales 


agency basis offers 
earnings and continue a fine record. Mr. 


this period he has elected himself to nine 


manager the Boston territory has scored over 100% of its 
quota. 

r. H. Ubbelohde is the new Peoria sales agent succeed- 
ing R. W. Cassell. Mr. Ubbelohde was a Chicago senior 


salesman and has been responsible for the fine sales and 
Addressograph products in Chicago suburbs since 
member of six Hundred Clubs. The 
to duplicate and 


service of 
1921. He 
Peoria territory 
improve previous records. Mr. Ubbelohde has a thorough 


has been 
offers a fine opportunity 
knowledge of Addressograph products. 

Effective September 1, after a month’s rest, R. W. Cassell 
South Bend, 
to Mr. Cassell an opportunity to de- 


and exact 


new Addressograph agency at 


This offers 


will open 
Indiana. 

to making contacts with users and 
details His 
office appliance industry and his Addressograph 


vote more of his time 


prospects, relieving him of agency experi- 
ence in the 
service record over a decade will aid him in continuing the 
fine records he has made in the past. 
acocneseutillliaiaiealien 
Virginia Stationery House Expands 
Main 


additions to 


Che Virginia Stationery Company, 913 East street, 


Virginia, have made considerable 


? 


Richmond, 

heir plant equipment 
Another 

plete planograph department added. 

the lithograph 


Harris offset press has been installed and a com- 


[The company started in business three 
vears ago and have had remarkable success in this depart- 
ment he continued steady growth of the lithograph busi- 


n ’ . + 
ness necessit 


ated the installation of the additional equip- 
ment to render the service around which this branch of the 
business has been built up 
Che furniture department showroom has been remodeled 
and the display so arranged as to present an effective and 
pleasing layout. 
Northwest Travelers 


Officers of the 


Adopt Slogan 
Northwest Travelers Club met on June 
Bob Valleau. Stanley 


Manufacturing Company was appointed 


> + 


22 at the home of Griebel of the 


Yawman and Erbe 
to take charge of the sales meeting program he fol- 
all club literature: 


up the hill, you get 


owing slogan was adopted to appear on 


“Every time you help the other fellow 


little higher yourse!l 
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Hildreth on Western Trip 

Joseph H. Hildreth, midwestern representative of the 
Esterbrook Steel Pen Manufacturing Company, recently 
left Chicago for a several weeks’ trip in the far west. He 
went by way of the Canadian Rockies, stopping at Banff 
and Lake Louise, aud then to Vancouver, Victoria, Seattle 
and Portland, Oregon. In the last named state he will 
stop over a week to visit a place called Waldport, Oregon, 
which is reported to give the visitor unusually good fishing. 
From Waldport, he will return to Portland and take the 
steamship to Los Angeles, where he will visit among old 
friends of the stationery trade, looking up some of the men 
who have retired. Of course, while in Los Angeles, he will 
take in Pasadena, Hollywood, etc. He will go thence to 
San Diego and from there to Aguascalientes, Mexico, and 
from there back to Chicago. 

Mr. Hildreth will take about six weeks to make the trip. 

ieiliseeiliiasiaahaia 
Ohio Firm Expands Furniture Department 

The Sterling & Welch Company, 1225 Euclid avenue, 
Cleveland, Ohio, has recently expanded its office furniture 
department, having moved same from the basement to the 
fourth floor. 

Chas. I. Heckman took charge of this department on Jan- 
1929, and under his managership it has been grow- 
ing steadily. Mr. Heckman was formerly connected with 
the Shaw-Walker Company’s branch at Philadelphia for 
six years and with Remington Rand Business Service, Inc., 
for a number of years. 

Sterling & Welch handle the Horrocks-Taylor and Stow- 
Davies suite lines, Browne-Morse steel office furniture and 


uary 1, 


Herring-Hall-Marvin safes. 





Excuse Us, Please! 
Makeup Blunder Butchered July Cut Legend 


Through a blunder in makeup, not discovered in the page 
proofs, the cut legend for the halftone showing the group 
attending the outing of the Furniture Manufacturers’ Asso- 


ciation of Evansville was incomplete. The full cut legend 


follows: 


GROUP OF OFFICE FURNITURE MANUFACTURERS 
AT OUTING OF THE TELL CITY MANUFACTURERS 
AT CAMP FENN, TELL CITY, INDIANA, JUNE 13, 
1929.— Standing, left to right: Walter C. Bieneman (with 
binoculars in hand), president, Furniture Manufacturers 
Association of Evansville, and secretary, Imperial Desk 
Company; C. F. Fenn, secretary and general manager, 
Tell City Chair Company; H. C. Greiner, treasurer, Im- 
perial Desk Company, Evansville, Indiana; Magnus 
Kreisle, president, Tell City Desk Company; J. C. Keller, 
commissioner, Furniture Manufacturers Association of 
Evansville. Seated, left to right: Union Webb, secretary 
and general manager, Tell City Desk Company; John 
(Jack) O'Toole, sales manager, Tell City Chair Company 
of Chicago; Louis C. Greiner, president, Imperial Desk 
Company; Hon. Jacob Zoercher, mayor of Tell City and 
president, Tell City Chair Company; Gleeson Murphy, 
president, Murphy Chair Company, Owensboro, Ky. Gil- 
bert Bosse, vice-president and general manager, Imperial 
Desk Company, was present, but not in photo. Also 
B. H. Noelting, president, Clarence Noelting, sales man- 
ager, and William Deal of Faultless Caster Company. 


We are sorry that the half tone on page 47 of the July 

issue was not completely identified by the cut legend. 
—_—_.g——— 
Apologies Offered Mr. Krumwiede 

An item on Page 35 of the July issue of Office Appliances 
reported the accession of Elmer Krumwiede to the sales 
staff of the Colonial Chair Company. The name appeared 
several times as “Kumweide.” In the hurry of preparing 
late copy the essential “r” was omitted from the name, and 
the error was not observed until complete copies of that 
number were reviewed. Our apologies go both to Mr. 
Krumwiede and the Colonial Chair Company, with the 
expectation that Mr. Krumwiede will merit another item 
soon for his sales achievements, when we can get the name 


into print correctly. 








Remington Rand Earnings Increase 


\t a recent annual meeting of the stockholders of Rem 


ington Rand, Ine James H. Rand, Jr., chairman of the 
board, told his hearers that dividends on the common 
might and probably would be resumed in a year. Many 
economies have been eftected and others are being intro 
duced, with the result that the company has accumulated 
i surplus er two million dollars and has acquired suffi 
cient bonds to meet three years’ sinking fund requirements 
The mpat is also bought considerable second preferred 
stock whi vill probably be retired within a year 
Business has shown signs of expanding especially in the 


The rece igreement with the Underwood Elliott Fisher 
Compat permitting the latter to manufacture Noiseless 
typewrit nder Remington patents is expected to add to 
Remington Rand income between $500,000 and $1,000,000 a 
yea! Liquidation of dormant subsidiaries and consolidation 

t hea ofhces in Buffalo are expected to save $200,000 a 


department on a self 


another $100,000. 


year and putting the maintenance 


sustaiming basis 


iS expected to save 


ter ] 
rerred 


Pur- 


shares will, it is said, save a quarter of 


a million dollars annually in dividends 


The Kardex division of the company is reported to be 


expanding its sales, the volume of the second quarter being 


sixteen per cent ahead of last year. Earnings in the second 


quarter, according to preliminary figures, are about as large 


as in the first quarter and have between 


$1.400.000 and $1.500.000 


been placed at 
This 


would be equal to between seventy-five and eighty-five cents 


corresponding showing 


a share on the common, after preferred dividend require- 


last 


ments, as seven year. If the 


that net 
exceed six million dollars for the fiscal year, 
ending March 31, 1930, or 


against cents a share 


indicated improvement continues, it is estimated 
earnings will 


more than $3.50 a share on the 


common as against $1.15 a share for the last year. 
—_— p> — 
Marchant Earnings Expand 
Che Marchant Calculating Machine Company of Oak 


land, Calif., reports for the first half of 1929 profits of 
$285,590 before Federal taxes, against $177,058 in the first 
half of 1928 In the last vear the company has retired 


$207,000 in mortgages, cleared its accumulation of preferred 
stock 
basis and built up a surplus which forecasts 

common stock 


Surplus and undivided profits on June 30 last were $692,855 


dividends, changed its trom a one dollar par to a 


ten dollar par 
the early establishment of dividends on 
than $4.00 a share on 


On the 


» he . ~> oO” 
or better common as against $362,388, 


a year ago basis of the current report, earnings 
this year are 


} 


expected to exceed $3.00 a year on common 


vy a comfortable margin after payment of Federal taxes 


The 


share on the 


and charges and preferred dividends stock has cur 


rently been selling around $33 a San Fran- 


cisco curb exchange. 


It is stated that the companys current position on Tune 


about 6.6 to 1 


better than 13 to 1 as against 


1¢ beginning of the year. It is stated that the rapidity 
international dealer 


organization has been 


expanded with the introduction of new small size calcula 

tors | ssisted terially in holding d ‘ntorie 

i a materially ding down inventories 

\ h twithstanding sharply increased business grew 
nly $123,155 in the first half of the vear 


a 
Royal Typewriter Company to Split Shares 


Che New York Times of July announced that stock 

iiders of the Royal Typewriter Company on July 1 ap 
proved a proposal to increase the no par common shares 
rom 134,852 to 269,704 and to split the shares two for one 
Che so approved a proposal to give the holders of $100 
par preterred stock two votes for each share, thus main 
t t t it ting power of both classes of 
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International Business Machines Report 


[The International Business Machines 


1 monthly 


Corporation has 


reported to have broken a records of sales, 


and collections in exceeded those of 


- 3 
September, 1928, the best 


ments June Sales 


previous month, by 23 per cent, 


while shipments were up 12 per cent and collections 3 per 
cent over the best previous month total. New high rec 
ords were established for sales in the United States, Can 
ida and South American branches Excellent sales show 
ngs were also made in Mexico, Cuba, Australia, Japan 
ind European countries 


oe 
Allen Typewriter Company Stock 


Che New York Times of July 18 presented the following 
item 

“A block of 50,000 shares of Allen Typewriter Manu 
facturing Company, Inc., common stock, of no par value, 
will be made by Charles F. Kirk & Co., priced at the 


[The company, which manufactures portable type- 
Allentown, Pa., and total 


1929. The company 


market 
writers, is located at 
$850,480, as 


reports 
assets of of February 1, 
is capitalized at 150,000 shares of common and has no pre 
stock or 


ferred bonds.” 


— 
Annual Report of The Globe-Wernicke Company 

Che Globe-Wernicke Company of Cincinnati, for the year 
May 31, $434,852 after all 
equivalent, preferred $10.16 a 
This compares with $299,- 


ended reports net income of 


charges, after dividend to 


share on 33,499 common shares 
756 or $6.14 a share for the preceding year. The balance 
May 31 $4,024,682 
current liabilities of $562,890, leaving a net working capital 


of $3,497,792 


sheet of shows current assets of and 


ee 
Marchant Calculating Machine Company Report 

The Marchant Machine Oak- 
land, Calif., for the year ending on June 30, reported a 
$285,590 after all changes except 


Calculating Company of 


profit of Federal taxes. 


This compares favorably with profits of $177,058 in the 
corresponding period of 1928. 
3 


New Directors for Remington Rand 
director of Rem- 


Bayard Pope 


Dominick has been elected a 


ington Rand, Inc., in place of H. D. 


Gager 
Bentley; 
H. Green in place of 


in place of J. Russell Carney, and E 


Charles P Other directors were re-elected 
>. 
Macey Display Opened at Chicago 
[The Macey Company, Mich., has 


the second floor at 608-10 South Michigan avenue, Chicago, 


Franshot. 


Grand Rapids, taken 
Ill.. and arranged a display of furniture suites in conjunc- 
tion with its planning service for “the better office.” R. G. 


Burns. who had been advertising manager, is in charge ot 


the display and its planning activities. This gives Chicago 
and surrounding territory a high class planning service, in- 
cluding interior decoration. The display is at the disposal 
of the company’s dealers who might find Chicago a con- 
venient point to which to take their prospective customers 
office and the 


their dis 


arrangements neces 


he floor as 


Mace y 


atter will aid them in giving adequate planning service to 


to show them proper 


sary furniture. Dealers may utilize t 


play recom, without considering the staff, or the 


| 
their 
The 


cluding upholstered furniture, etc 


prospects 


Chicago display includes some twenty suites, in 


7 
lamps, screens, 


drape 5, 


Oriental rugs and desk accessories. 


The space next to the Michigan boulevard windows 1s 
devoted to displays, which are visible from the tops ot 
passing busses. Looking eastward one sees Grant Park, 


Museum 


ckingham tountain, the inner harbor, Fi Id 


ind the wide expanse I | ike Michig 
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Gram and Hyatt Buy J. L. Hanson Company 


Members of the stationery trade will be more than a 
little interested in the announcement that “Jack” S. Gram 
and Charles H. Hyatt have purchased the business of the 
J. L. Hanson Company at 552-554 West Adams street, 


Chicago, the purchase having included the firm name, good 
and all The 


owners will carry on the business without change of policy 


will physical assets of the company new 


except as to the addition of items to the line if and when 











J. §&. 


GRAM Cc. H. HYATT 


such items are regarded as desirable. There will be no 
change in employee personnel. 

The new officers of the company are J. S. Gram, presi- 
dent; C. H. Hyatt, vice-president, and Miss M. E. Walters, 
secretary 

Mr. Gram has represented the J. L. Hanson Company 
for about twenty-four years in Southern territory, and for 
the last fifteen 


George E. 


lines of the 
Fox Company and Frank Mashek & Company 
that 


man ot 


vears he has also carried the 


of Chicago in territory. He is widely known in the 


South as a energy and personality. He was one 


of the organizers of the Southern Travelers’ Club, being 
the third president of that organization, having been unan- 
imously elected to that office by the traveling men in the 
South. The 
efficient organizations of traveling men in this field. 
Charles H. Hyatt represented the J. L. Hanson 


Company, the Defiance Sales Corporation and the Amer- 


association is one of the most successfully 


has 


ican Clip Company on the Pacific Coast for about a dozen 


is regarded as one of the ablest sales 


that 
Miss Walters, secretary of the company and office man- 


years and repre- 


sentatives in section. 


ager, has been with the organization for a number of 


years. She has executive capacity and rare ability in the 


handling of details. 


The J. L. Hanson Company was organized in Chicago by 
J. L. Hanson about thirty years ago. Its products include 
“Ideal” scrap books, photo albums, memory books, note 


Mr. Hanson 
passed away nearly two years ago, and for a year last past 


book holders, and other stationers’ specialties. 


Mr. Gram has been the general manager of the business 


in addition to carrying on his work in the South. 
It is expected that the company will carry on under the 


and achieve an increasingly important 


in its chosen field 


new management 
place 
—_—___<<g—_— 


Household Cellophane on Board Walk Display 
board walk at Atlantic City, N. J., 


recently to 


lravelers along the 
had uses for 


A window display was featured at the DuPont 


opportunity learn of household 


Cellophane 
exhibit, and a representative of the Dennison Manufactur- 
ing Company—which converts Cellophane sheets into house- 


hold packages—showed how it is used. It finds application 
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in the home for wrapping food, gifts, making flowers, party 
favors and centerpieces, and as a covering for lamp shades, 
pictures and clothing. Various examples of these uses were 
shown, and flowers made from this material were used to 
decorate the window. 

The floral decorations included poppies, cosmos, holly- 
hocks, dogwood and various small flowers. The display 
and demonstration aroused great interest, and proved a 
drawing attraction for thousands of who visited 
the exhibit. 


women 


—— 
Ribbon and Carbon Paper Houses Merge 

Phillips Ribbon and Carbon Company, Inc., of Rochester, 
New York, and the Ribbon and Carbon Products Company 
of New York City, owned by George F. Yancey, have 
united their fortunes. L. A. Phillips is president of the 
new concern and G. F. Yancey is vice-president and gen- 
eral manager. The concern retains the name of the Phillips 
Ribbon and Carbon Company with factories and head 
offices at Rochester, New York. 

Leland A. Phillips has been in the ribbon and carbon busi- 
ness seventeen years, starting small and enlarging his plant 
from time to time, making a name for quality and depend- 
ability of products. The company has enjoyed a steady 
growth from its inception. Mr. Phillips has devoted him- 
self principally to manufacturing and has secured patents 
on several important machines in the making and assem- 
bling of carbon paper and ribbons. 


George F. Yancey is a typewriter ribbon expert. From 


1908 to 1918 he was with Mittag & Volger, Inc., as general 
sales manager. 


In 1918 he went with the Neidich Process 








GEORGE F. YANCEY L. 


A. PHILLIPS 


Company as sales manager of the Machine Accounts Divi- 
sion. He retained this connection until the company was 
sold out to the Underwood Elliott Fisher Company. His 
business, known as the Ribbon & Carbon Products Com- 
pany, a retail organization, has achieved a fine place for 
itself in New York City. The company is the patentee of 
a popular carbon paper known as Tag-Edged. 
a 


Dwight Briggs Leaves Office Appliances 

After ten years as a member of the staff of Office Appli- 
ances, Dwight N. Briggs severed his connection with the 
journal the first of last month. Mr. Briggs is now the 
York manager for the Manchester publications— 
Pacific Stationer and Office Outfitter, Pacific Goldsmith, 
The Department, Western Clothier, and Western 
Sporting Goods Review. 


New 
Toy 
Mr. Briggs leaves Office Appliances well equipped by 


experience and ability to make a success of his new work, 
and with the good wishes of his old associates. 
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Proudfit Loose Leaf Company in Bankruptcy 
Mich., 


Leat Com 


Che Grand Rapids Trust Company, Grand Rapids 
The Proudfit 


bankrupt. C. Evar 


n made trustee of Loose 


nas bee 


was recently declared 
lohr son has been appointed custodian. 


was appointed referee in bank 
United 


Division, in a ses 


Charles R. Blair, who 
District Court of the 


Michigan, Southern 


States tor the 


District of 


sion held July 18, 1929, has published a notice to the effect 
hat all stock, finished and raw material, binders, office fur 
ture and fixtures, machinery, tools, equipment, patents, 
les, shop rights, etc., are to be sold at public auction 
August 1, 1929, at the premises formerly occupied by The 
dfit Loose Leaf Company, 12 Logan street, S. W 


Grand Rapids, Mich. 
—s 
Stationery Houses Merge 
e Christenson & 
consolidated with the 
Claire, Wisc. 


Company of Sioux Falls, 
Eau Claire Book and 


Dempster 


Stationery Company of Eau 


interest has been acquired by the Eau 


Claire Book and Stationery Company 
and will continue 


retains all his interest 


business as heretofore 
> 
C. J. Haggerty Joins Woodstock Staff 


} ] 


who has been well typewriter 


W oodstox k 


ypewriter Company, as assistant sales manager, with head 


( |. Haggerty, known in 


rcles the past twenty years, has joined the 


Chicag 


arters at the general othces of the company in 

After having spent some time as general manager with 
W. B. Gardner & Company, Brooklyn, N. Y., who were 
marketing a light specialty for use in homes, offices and 


Haggerty joined the Royal typewriter organi 





ati n 1909. His ability was quickly recognized and hx 

dvanced steadily in the Royal ranks until he was finally 

lected secretary of the company, serving close to nine 
( I HAGGERTY 

Ss also president o! the Re val [ype vrite! 


Ltd., in Canada and a director ot corpora 


ti The last two vears he was with the Roval organiza 
vas executive omecer 11 charge < the domest 
. ~ Ti 7 
\fr i: ert s fan . des thie wite d 4 , 
gente lis relaxati S re | isel ill 1 d o« 
i of ( J Haggerty rings to the W ood 
aa i : executive hees, a man of ell round 
c 1 ex tacts wi ich ¢ ible } m te de 
. t ind appreciat the conditions \ 
é d dealers ive ti ontend witl their 
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General Stationers, Inc., Active 


Che General Stationers, Inc, recentiy organized to form 
a chain of stationery stores throughout the country with 


headquarters in the Chanin building, Lexington avenue and 


Forty-second street, New York ( ity, have announced of- 
hceially that they have two stores under their direction at 
the present time and that negotiations are under way for 


many more. 


Che stores acquired are those of Reichman and 


York City. 


he corpora- 


Brause « 
New 


direction of t 


the John Circle Sons Company, both of 
he 
tion on July 8. 

Richard H. Marshall 
man oO! long experience, has 
General Stationers Inc 
‘ eta Soe 

N. C. R. Company Shows Large Gains 

Che Wall Street Journal of July 26 last presents the fol- 

lowing summary of the half-yearly report of The National 


latter store came under the 


well known in the stationery field 


as a been merchandise man- 


ager and buyer for the 


Cash Register Company: 

National Cash Register Company reports for six months 
ended June 30, 1920, consolidated net profit of $4,406,670 
after depreciation, federal taxes, etc., equivalent under the 
a share 
shares of com A stock 


Chis compares with 


of the shares, to $2.7 


participating provisions 


1.190.000 mon 


earned on combined 


and 400,000 shares of common B stock 
$3,638,343 or $2.42 a share on combined 1,100,000 shares of 


common A and 400,000 shares of common B stocks in first 


half of 1928. 
Consolidated net profit for quarter ended June 30, 1929, 
rmounted to $2,586,860 after above charges, equal to $1.63 


a share on combined 1,190,000 shares of common A and 
400,000 shares of common B stocks comparing with $1,819,- 


809, or $1.14 a share on combined 1,190,000 shares of com- 
mon A and 400,000 common B stocks in 
and $2,151,284 or $1 43 a share on combined 
400.000 


preceding quarter 
1,100,000 shares 


f common A and shares of common B stocks in 


June quarter of previous year 
Net profit for six months this vear if applied directly to 
| A stock is equal to $3.70 a share on 1,190,000 shares 


shares in first 


Class 


> 


with $3.30 a 1.100.000 


comparing share on 
is equal to $2.17 


1,190,- 


half of previous year, and tor June quartet 


a share on 1,190,000 shares against $1.53 a share on 


000 shares in preceding quarter and $1.95 a share on 1,100,- 


000 shares in June quarter of previous vear 


Consolidated income account of National Cash Register 


Company for six months ended June 30, 1929, compares 
11 
is tollows 
19°9 1928 1927 
‘Operating income £5 O083.859 : Lhe ONE $3,700,548 
Onl me 115,717 238.711 123,122 
m $5,119,576 $4,105,317 $3,823,676 
Inte 6,138 
Federal tax and cor gent 712,906 166.974 515.366 
Net profit 4 406.676 $° 638 12 $3.302.166 
Quarter nded June 
1929 192s 1927 
pe ing pre t $29 ‘ $2 9 711 $2. 188.860 
aot I ne | oe 648 62.835 
| on ¢ so 4 » $2,951,695 
I ler tax and contingent 11 1.07 03,979 
Net rof N 86,S¢ 84 $1,947.71¢ 
After d iatior d includes ] bsidiaries nd 
} ’ es 
=> 
When vou discuss a thing you know nothing about, no 
e knows that vou know nothing al t it better than the 
! re talking t So don’t be afraid to say “I don't 
Know The “Y and |] Idea (Yawman and Erbe Manu- 


Students of Art Metal Sales School 
\ report of the Art Metal sales school appears in another 
students were not available at the 
They 


The names of 


colunen The names of 


time the foregoing was written. have since come to 


hand and are here given branches are in 
parenthesis. 

Members of Term B from July 7 to 20 are as follows 
Aleckna, Art Metal Construction Company, Bos- 
(Boston) R. M. Arnhart, S. B. Newman & Com- 
(Cincinnati) William C. Bond, 
Md., (Bal- 


Erwin, Steuben- 


Joseph T. 
ton, Mass 
pany, Knoxville, 


Art Metal 
timore), Clarence A 


Tenn., 


Construction Company, Baltimore 


Buchanan of E. M 


ville, Ohio, (Pittsburgh) Fred C. Colyer, store manager, 
Office Engineers, South Bend, Ind., (Chicago) R. W. Dan- 
ielson, W. C. Danielson, Winona, Minn., (Minneapolis) 
Leslie C. Diehl, store manager, Williams-Miller Office 


Equipment Company, Nashville, Tenn., (Birmingham) David 
\. Griffith, Johnston Office Supply 
(Pittsburgh) H. M. Huffman, 
Williamsport, 


Company, Johnstown, 
Office 


(Jamestown) 


Penna proprietor, 


Equipment Company, Penna., 
Walter F. Art Metal Construction Company, Chi 
cago, IIL. Jackson, Art Meta] Construc 
tion Company, Detroit, Mich., (Detroit) Harold S. Knight, 
manager, McAuliffe Paper Burling- 
(Albany) Albert G. Louton, Art Metal Construc- 
Detroit, (Detroit) E. L. Lewis, Democrat 


Little Rock, Ark., (St 


Jabusch, 
(Chicago) G. D. 
assistant _ompany, 
ton, Vt., 
tion Company, 
Printing & Lithographing Company, 
Louis) G. C. MacGreevey of G. A. MacGreevey, Elmira 
N. Y., (Buffalo) Marshall 
the home office, (Jamestown) Raymond B. Sherman, Troy 
N. i (Albany) Shunkwiler, 
manager, The Sentinel Company, Lewistown, Penna., ( Bal- 
timore) Russell C. Smith, Smith Office Equipment Com 
Fall River, Mass., (Boston) Joe W. Waterman, Art 
Metal Construction Company, Indianapolis, Ind., 
apolis) and J. W. Wells, Art Metal Construction Com 


pany, Chicago. 


Melquist, student salesman in 


Maurice office equipment 


pany, 


(Indian- 


] 


Term C, from July 21 to August 3: B. G. Ashworth 
J. F. Parker & Son, Danville, Va., (Baltimore) W. H 
Banks, J. P. Morton & Company, Louisville, Ky., (Cincin 
nati) Henry I. Coleman of Nathan Coleman, Savannah, Ga., 
(Jacksonville) Charles H. Comly, Charles M. Smith Com- 
Wilmington, Del., (Philadelphia) Robert R. 
Ohio Office Supply Company, Zanesville, Ohio, (Cleveland) 
William Elder, Art Metal Construction Company, Philadel- 
(Philadelphia) Daniel J. Fitzgerald, Art Metal 
Construction Company, Springfield, Mass., 
W. Garlick, Art Metal Construction 
Mich., (Detroit) Lee N. Greb, Clarke & 
ton, Tex., (Dallas) Howard Kuhn, Art 
Company, Cincinnati, Ohio, (Cincinnati) Gerald L. Kimmel, 


pany, Potson, 


phia, Penna., 
(Boston) James 
Company, Detroit. 
Courts, Galves- 
Metal Construction 
Penna., (Jamestown) Guy 
(Memphis) 
Dewey E. Matthews, Aetna Cabinet Company, Indianapolis, 
Ind., (Indianapolis) Fred A. Meier, F. W. Meier Sons, Mon- 
roe, Mich. (Detroit) F. M. MclInich, Combe 
Printing Co., St. Joseph, Mo., (Kansas City) D. A. Mur- 
Rutland, Vt., (Albany) Elmer 
N. Pearson, Art Metal Construction Company, Chicago, IIl.. 
Pike, Art Metal Construction Com- 
pany, Boston, Mass., (Boston) Clement L. Quoyeser, Clarke 
& Courts, (Dallas) Russell F. Reed, Art 
Metal Construction Company, Cleveland, Ohio, (Cleveland) 
Walter J. Rees, 

[ll., (Chicago) | 3 
Richmond, Ky., 


Duggan-Rider Company, Erie, 


Lowe, Office Supply Company, Jackson, Miss., 


manager, 
phy, The Tuttle Company, 


(Chicago) Richard ] 


Galveston, Tex., 


Art Metal Constructicn Company, Chicago, 

Preston Smith, manager, Smith Specialty 
(Cincinnati) William Steinmetz, 
Guthrie’s, In« Ind., (Indianapolis) W. N. Stu- 
ber, Charles M. Smith Company, Wiimington, Del. (Phila- 
Everett L. Blank Book 
(Cleveland) W. 


Cleveland, 


Company, 
Evansville, 
delphia) Thompson, Columbus 
Manufacturing Company, Columbus, Ohio 


K. Visker, Art 


Metal Construction Company, 


4 


cn 


Ohio, (Cleveland) H. C. Walden, J. P. Morton Company, 
Ky., (Cincinnati) and N. O. Ensworth, Art 


Metal Construction Company, Cleveland. 


Louisville, 

















PAL CLARK 


Newly elected Governor of 
Regional District No. 11 of 
The National Stationers As- 
sociation. He is forty-five 
years old and his connection 
with the stationery business 
commenced in 1906. He heads 
Clark’s Bookstore at Walla 
Walla, Wash., handling com- 
mercial and social station- 
ery, books, office equipment, 
devices and office furniture, 


including the lines of The 
General Fireproofing Com 

pany and the West Made 
Desk Company. Mr. Clark 


was president of the Walla 
Walla‘ Chamber of Com- 
merce in 1923; president of 
the Walla Walla Advertising 
Club in 1926-1927, and presi- 
dent of the Pacific North- 
west Stationers Association 
in 1928-1929 








An Invitation 

Stationers who attend the annual convention of the Na- 
tional Association at Montreal October 
are cordially invited to visit the plant of the Dominion 
Blank Book Company, Ltd., St. Johns, P. Q. The plant 
is in charge of George A. Savoy, president and managing 
director, and a member of the entertainment committee at 
Montreal. 


Stationers’ next 


In 1894 Mr. Savoy came to Montreal as the representa- 
tive of the National Blank Book Company, Holyoke, Mass. 
The business steadily expanded and finally it was decided 
to establish a factory in Canada. The first Canadian plant 
was at Berthierville, Que., established in 1920. This plant 
was destroyed by fire. In 1921 the plant was re-estab- 
lished, being located at St. Johns, practically a suburb of 
Montreal. The Dominion Blank Book Company is con- 
trolled by Mr. Savoy, but maintains connections with the 
National Blank Book Company, benefiting largely by the 
progress of the parent company. The business has grown 
rapidly and is among the leaders in blank book and loose 


leaf production in Canada. 
—————E—— 


McClain & Hedman Picnic 
The McClain & Hedman Company of St. Paul held a 
Turtle Lake, Minn., on June 22, attended by 
their families and guests. Many exciting and 
out. Sterley Jerue was 


picnic at 
employes, 
enjoyable contests were carried 
in charge of the day's events 
a oe 
When one’s nose is held to the grindstone, one can see noth- 
ing but the grindstone.—Berloyalist (The Berger Manufacturing 
Company) 
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OFFICE APPLIANCES 


Meetings--Conventions--Dinners 





H. F. SANDERSON 
President 


OFFICERS OF 


THE NATIONAL 


Preparations for National Typewriter Dealers’ 


Meeting Take Form 
The annual meeting of the National Typewriter Dealers’ 
hotel on August 
letter 


Association to be held at the Congress 


19, 20 and 21, is undoubtedly going to be the red 
event of the month insofar as the office equipment field is 
concerned. Not only will it be the principal event of the 
month, but indications are that it will be the biggest and 
liveliest meeting which the association has held up to date 
['ypewriter Dealers’ Association is trying 


Roy al, Woodstock and 


their own crowd here to the 


The Chicago 
to interest the Corona Companies 
to use the occasion to bring 
convention. In other words, that these companies should 
hold their own conventions at the same time as the national 
and thus increase attendance all around. There is going 
to be a merchandise show in connection with the conven 
tion and among the exhibitors already listed are the follow- 
ing American Writing Machine Company; Ames Supply 
Arlac Dry Stencil Company; Barr-Morse Cor 
Peerless Key Regal Typewriter Com 
Rochester Checkwriter Company; 


Shipman-Ward Manufacturing Company: L. ¢ 


Company; 


poration Company; 


pany Royal Typewriter 


Company 


Smith & Corona Typewriters, Inc.; Smith Typewriter Sales 


Corporation; Underwood Typewriter Company; Wood 








P. E. KINNISTEN 


Secretary 


IYPEWRITER DEALERS’ 





MILTON WIENER, 
Treasurer 


{SSOCIATION 


Reliable | ypewriter and 


stock 
Adding Machine Corporation 


lypewriter Company, and 


Mailings are going out constantly from the secretary’s 
othce and from several of the principal concerns in Chicago, 
urging dealers all over the country to attend the Chicago 
convention. Not only will the business program be of 
notable interest and value, but the entertainment program 
will be one which will be thoroughly enjoyed. 

At the banquet to be held in the Florentine room of the 
Congress hotel, on the evening of August 19, the following 
Alma Clausen, 


singing 


program of entertainment will be presented: 
Quartet, 
Ercelle sis- 
Audrey Carnes, Rita 
dancing and boxing novelty; Hilda Major, dancing 
Jolly Trio, dancing act: Hank, the Mule, comedy 


Lyric 
trickster; 


donna and novelty singer; 


Shepard, talkative 


prima 
instrumentalists; 
ters, song and dance team; dancer; 
sisters, 
violinist; 
comedy newspaper and 


and novelty Clausen and Bren, 


mind reading act and song books, pianists and production 
managing 


In addition to the foregoing, there will be many other 


succeeding days of 


who can come 


features of entertainment during the 


the convention, and every typewriter man 


to Chicago at that time will find himself benefited by the 


visit. 


B. FROEHLICH 


J. P. WARD, SR WwW. C. HOLBROOK A 
THREE OF THE CHICAGO MEN ACTIVE IN PREPARING THE WAY FOR A 
SUCCESSFUL CONVENTION. PHOTOGRAPH OF ELMER YOUNG. PRESIDENT 


OF THE CHI 


{IBLE AT THE 


{GO TYPEWRITER DEALERS’ ASSOCIATION, WAS NOT AVAIL- 
TIMI 


OF PUBLICATION 


AUGUST, 1929 


Information about reservations and other matters may 


be had by communicating with P. E. Kinnisten, secretary 
8129 Princeton avenue, Chicago 

The Program 
Monday morning, August 19.—9:00, Registration; 10:30, 
President H. F. 


Elmer 


call to order by Sanderson; 10:30, Address 
president of the Chicago 

At 10:30 the ladies will 
be taken for a trip through the retail establishment of Mar- 
shall Field & 10:45, 
annual address of President H. F. Sanderson; appointment 
of committees; 11:15, annual report of Secretary and Treas- 
urer P. E. Kinnisten; 11:30, Profit Possibilities in Recondi- 
tioned Checkwriters, by D. A. [ 
the Rochester Checkwriter Clearing House; 11:30, Report 
of committee on credentials and membership; 12:00, Gen- 


of welcome by Young, 


Typewriter Dealers Association. 


Company, the world’s largest store; 


Brice, general manager of 


eral discussion by members. Recess. 

Afternoon Session.—1:00, Luncheon au Royal in the Bal- 
Host, W. J. (“Monty”) 
Montgomery, manager of the portable division of the Royal 
Typewriter 2:15, Bus ride to Chicago “‘White 
Sox” ball park; 3:00, Baseball game, New York Yankees vs. 
Chicago White Sox 
writer will be given by the National Association of Type- 
writer Dealers to the player hitting the first home run in 


loon room of the Congress hotel. 
Company; 
A gold plated Royal portable type- 
this game. 


(informal) in 
Entertainment 


Evening Session.—6:30, Annual banquet 


the Florentine room of the Congress hotel. 
features by courtesy of Barr-Morse Corporation. 


Tuesday morning, August 20.—9:00, Meeting called to 


order. General discussion: Increasing Benefits and En- 
largement of Association Activities, submitted by Leo W. 
Adler, Cleveland Calculating Machine Company; 10:10, 


Merchandising Typewriters, by Gordon Laurence, manager, 
sales promotion department, L. C. Smith and Corona Type- 
writers, Inc.; 10:30, Reports of committees and general dis- 
cussion. Recess. 

At eleven a. m. the Woodstock Typewriter Company will 


take all present for a ride with views of Chicago’s north 
side, beaches, parks and places of interest, to Woodstock, 
Ill. There they 
try Club by J. M. 


Typewriter Company, 


will be welcomed at the Glen Crest Coun- 
Hackney, Woodstock 
who has extended a most cordial in- 
2:30, Trip through 
5:30, 


sales manager, 
vitation to all to be his luncheon guests. 
the Woodstock factory. 
stop-off at the beautiful 
7:30, Dinner, dancing and entertainment. 

Wednesday morning, August 21.—9:00, Meeting called to 
10:30, Talk by J. 
Lee Sweeney, manager, portable division of Remington 
10:15, Reports of committees; 11:00, 


Return trip to 


Allah; 


typewriter 


Chicago with Garden of 


order. General discussion by members; 
Rand Business Service; 
committees 
1:00, a Re- 


gal luncheon at the Congress hotel, the host to be Marcus 


Election of officers, appointment of standing 


and selection of next convention city. Recess. 
Harwitz, general manager of The Regal Typewriter Com- 
pany; 2:00, Awarding of prizes. 
The ladies will attend the matinee performance at the 
Keith-Orpheum Palace theater, on Wednesday afternoon. 
All convention reporting will be done by courtesy of Rem- 
Business Service. 
Stamp Men Hold National Meeting in Providence 


This year the scene of the annual meeting of the Inter- 


ington Rand 


national Stamp Manufacturers’ Association was staged in 
Providence, R. I. The attendance at the convention, which 
was held the latter part of June, was up to expectations. 
and the 
activities of the convention resulted in some changes which 
will doubtless be to the the organization 
and the 


A number of important topics were discussed 


advantage of 


trade generally. For instance, the three-zone 
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system, with such districts remaining as they are according 
to their wishes, has been adopted. Such districts will be 
part of their respective zones. These three zones will be 
the Atlantic zone, in charge of A. L. Scheuer of New 
York City and R. W. Shindler of Philadelphia; the central 
zone, in charge of C. W. Steiner, St. Louis, and E. Y. Cot- 
tingham of Houston, Tex., and the Pacific zone, under the 
direction of A. C. Davidson of Los Angeles and A. H. 
Partridge of Seattle, Wash. 

The “plan” in general as mailed to the membership prior 
to the convention was adopted. 

It was decided to move the headquarters of the Inter- 
national Stamp Manufacturers’ Association from Pittsburgh 
to Chicago. 

The next annual convention of the association will be 
held in October, 1930, in St. Louis. 

The officers for the ensuing eighteen months are: Pres- 
ident, Frank J. Spaeth, 232 Summer street, Boston, Mass.; 
chairman of the board, William Jenkins (1930), Pitts- 
burgh; directors: Henry A. Evers (1933), Providence; 
Arthur G. Fales (1932), Omaha, Nebr.; Henry J. Hanson 
(1931), Chicago, and Homer E. Willard (1930), Toledo. 

The association accepted with regret the resignation of 
Managing Secretary James O. Corbett, who will continue 
in that position, however, until the selection of his 
successor. 

George E. Macllwain spoke optimistically of the busi- 
ness outlook for the next six months. 

The convention at Providence was the eighteenth annual 
convention of the association, and those who attended felt 
well repaid for the time and expense involved in the trip. 
There was a good crowd present and much work was done. 

Some Good Advice 

The following “Suggestions for Getting Business’’ were 
presented in a recent bulletin from the association after 
the convention: 

1. Establish personal acquaintanceships in your commu- 
nity with the civic leaders, the business men and the club 
women. 

2. Take an active interest in community affairs. Belong 
to some luncheon clubs and regularly attend the meetings. 
Belong to some lodges and regularly attend the meetings. 
Vote at primaries and elections. Know the leaders and 
work with them for benefits to the city. Above all, be 
a constant local business booster. Everyone loves a man 
who thinks that his town is the best and who says so; 
who backs up his statements by his work in helping the 
town grow and prosper. Work of this sort means activity 
on the various drives that are held in the town for the 
Community Chest, for the Y. M. C. A., Red Cross, etc. 
The stamp man who is closely identified with work for the 
upbuilding of his city can hardly fail to make worthwhile 
acquaintanceships and friendships which help build up a 
splendid volume of business. 

3. Make talks about our industry at appropriate times 
and places. There’s no doubt but that the stamp man who 
is able to get on his feet and say something is better 
equipped for achieving success. The world is always eager 
to listen to a man who can talk interestingly and entertain- 
ingly, no matter on what subject he speaks. It is also 
true that the world gives worthwhile rewards to the man 
who can speak—rewards in money and in business. 

4. Keep in touch with what stamp men in your city 
and in other cities are doing. It is always helpful to a 
stamp man to check up his own activities with those of 
other stamp men for the purpose of seeing if he is keeping 
up with the procession. In doing this there is nothing so 
helpful as regular attendance at your local and district 
meetings. 

5. Keep in touch with what other business men in the 


city are doing. Most of the ideas which the stamp man can 








use come trom other stamp men, but it is true that now a! 


then the stamp man bumps against a good idea in some 


outside line of which offers hin 


puSsINeSS 


things that will be of help to him in building more bus 
ness Che best way to get good ideas from other business 
nes 1s by asking business men what thev do in their busi 
nesses which helps them the most in getting more pat 
ronage 

6. Cultivate the friendship of young people rhe young 
people are not only users of goods in our industry, but 
they are the future big people of the town If you have 
their friendship and confidence when they are young, you 
will general have their patronage when they are older 

7. Operate store of which the city can be proud. 
Make your store one of the establishments to which home 
town folk ike visiting friends for the purpose of im 
pressing them with the excellence of the local retail estab 
lishments Whenever you make your store so good that 
it becomes one of the show places you are more apt to 
secure a better volume of business 

8. Have your salesmen visit the new concerns that locate 


furnished them their stamps 
they are equipped. In this 


which will be of 


whether you have 
lake note of the way 
way you will get ideas and suggestions 
decided help to you in going after more business 


> 


Birmingham, Ala., Office Equipment Men Organize 


At a meeting held in the Blue Room of the Bankhead 


Lealand hotel, Birmingham, Ala, in June the Birmingham 
Office Appliance Association was organized. Several years 
wo there was a very active association in Birmingham 

wn as the Birmingham Business Equipment Association, 
which put on a business show each year and functioned in 
i very satisfactory way until the slump in business came on. 

Che ne ssociation promises to be a real live and active 


illowing officers were elected to serve until 
eeting in January | Mayes, 


Remingtor Rand Service): \ vice president 


president 


Jackson, 























CONFERENCE OF THE 
EASTERN AND NEW YORK 
DISTRICTS FIELD EXECU 
TIVES OF THE SUND 
STRAND DIVISION OF THE 
GENERAL OFFICE EQUIP 
MENT CORPORATION, HELD 
IN THE HOTEL COMMO 
DORI NEW YORK CITy 


TUNE 21, 1929 


APPLIANCES 


Elliott-Fisher Company); G. D. Sample, secretary-treas- 


irer (Addressograph Company): W. H. Blaney, director 
Underwood Typewriter Company 1 Alex Patterson, 
director (Alex Patterson Company 

In addition to the above officers, t ving members 
were elected: 

R. G. Taylor, Monroe Calculating Machine Company: 
L. G. Pattishall, Felt & Tarrant Manufacturing Company: 
[. D. McMahan, Todd Sales Company; H. B. Gooch 
Alabama Typewriter Company; Geo. R. Jacob, The Dicta- 


Henderson, Ditto, Inc.; James 


Mac hines 


Register ( 


phone Corporation; S. P 


Archer, International Business 
W. Luke, The National Cash 
Price, The Multigraph 


Kaufman 


The regular meetings will be he 


Corporation; J 
M. VW 
Martin 


ympany; 
American Sales Company; 
International Time Recording Company. 

ld on the first and third 


Rathskeller 


visiting salesmen will find 


Mondays of each month at 12:30 p. m. in the 
ot the Comer building, and all 


a warm welcome at these meetings. Much constructive 
work will be done and various committees have been 
formed, and it is the hope of members that a real good 


business show can be put on in the late fall early spring. 
> 


New Orleans Stationers Meet 


[The Stationers’ Association of New Orleans held a 
meeting and six o'clock dinner on Tuesday, July 9, at the 
Hotel Roosevelt. Cooperative Buying was again the topic 
ot the evening’s discussion. Committees of the association 


have been active during the month following the preceding 


meeting and their reports were read at the meeting re- 
terred to 


= : 
Stationers’ Board of Trade Adds New Members 
Trade, 11 Park 


added the 


[The Stationers’ and Publishers’ Board 


New Y ork 


new members: 


City, has recently following 


Neva Clog 


place, 


Products, Inc., Bridgeport, 


Conn.; Millcraft Paper Company, Cleveland, Ohio; Sher- 
man Envelope Company, Worcester, Mass 
CONFERENCE OF THE 


FIELD EXECUTIVES OF THE 
SUNDSTRAND DIVISION OF 
GENERAL OFFICE EQUIP- 

ENT CORPORATION, AT- 


LANTIC AND NEW YORK 
DISTRICTS, HELD IN THE 
HOTEL COMMODORE, NEW 


YORK CITY, JUNE 21, 1929 
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SARE RES 





SNAPSHOTS TAKEN AT A 
HELD AT KARATSONYITS, GLENWOOD 
Automatic Pencil Sharpener Company, Alex 


RECENT OUTING OF 
LANDING, 


THE STATIONERS 12:30 CLUB OF NEW YORK CITY, 
LONG ISLAND—No. 1, 
Dilly of Automatic Pencil Sharpener Company, R. W. Mueller, Jr., 


left to right: George Nitschke of 


of Esterbrook Steel Pen Company, and Charles Epifano of Automatic Pencil Sharpener Company. No. 2, William 


Schmall of Swan Pencil Company and Rudolph W. Mueller, Jr., of 
: Lawless of S. E. & M. 
Watson of Peerless Key Company. No. 5, 


Charles Sorringer of A. L. Salomon Company, 
of Weldon Roberts Rubber Company No. 4, 
of Century Rubber Stamp Works No. 6. E. A 
No. 8, Messrs. Day of Crossman & Clayton, 
Rubber Company No. 9, James E 

Russell Blackler of Geyer'’s Stationer and A 


Stationers’ 12:30 Club 


rhe first annual outing of the Stationers 12:30 Club was 
June 27 at Karatsonyi’s, Glenwood Landing, L. I. 


Between thirty and forty men attended the outing, which 
was most enjoyable 
hotel, after 


Epifano of 


served in the 
Charles 


Upon arrival, luncheon was 


which a baseball game was played. 
the Automatic Pencil Sharpener Company, was captain of 
team and Louis Wachtel of the American 
“Never Was” 
The final score at the end of nine innings was “Has 
and “Never Was” 2. 

After the baseball game several field events were run off. 
The contests and winners were as follows: 100-Yard Dash: 
first prize, Alexander Dilly; second, Putscher; third, Henry 


first, Diamond; second, Day; third, 


the “Has Beens”’ 
Lead Pencil Company, was captain of the 
team. 


Beens” 7, 


Hirsh. Fat Man’s race 


Briggs. Three-legged race first, Gilbert and Conboy; 
second, Levinson and Crangle; third, Blackler and Van 
Alst. Balloon race? first, Epifano; second, Gilbert; third, 


Running broad first, Cincotta; second, 
Hirsh 
third, 
Hirsh; 


Swimming preceded the 


hotel, 


Levinson. 
Dilly: third, 
ond, Hirsh; 


her : ] 
scner, second, 


jump: 
first, Dilly; sec- 
Put- 


Hop, skip and jump 
Swimming first, 
third, Dilly. 

dinner which was served at the 
Nitschke of the 
resented prizes to the winners. 


Conboy race: 


after whicl the 


Athletics Committee, 


chairman, George 


Arthur 
Charles 
Putscher 
Rein of 


Neary of Geyer’s Stationer with his son. No. 10, 


Esterbrook Steel Pen Company. No. 3, 
Vernon, Inc., and John Riedell 
5, Charles Fink 

No. 7, Harry Tehan of Charles M. Higgins & Company. 
B. Hosmer Company, and Riedell of Weldon Roberts 
Tug of War. No. 11, 


Van Hise of Miller Brothers Pen Company 


All present regretted the inability of President Nathaniel 
Kremer to be present at the outing. 
most enthusiastic advocates. 

——— 
San Francisco Dealers Discuss Thefts 

The annual meeting of the San Francisco Typewriter 
Dealers’ Association was held July 17 at the Elks club 
in the form of a dinner, followed by a business meeting. 
The following officers were elected: President, Herbert 
Typewriter Exchange); vice- 

(Typewritorium); secretary- 

(Guaranty Typewriter Com- 


He was one of its 


(San Francisco 
Gunzendorfer 


Hastings 
president, J. 
treasurer, Lester F. Secor 
pany), re-elected. 

Committees will be appointed at the next meeting. 

At the business meeting members present took up the 
case of a family, alleged to be crooks, who succeeded in 
fourteen typewriters from twelve members of 
These people were suspected, traced and 
caught by a delivery firm that delivers typewriters for 
several of the typewriter dealers. The delivery man no- 
ticed that apparently too many typewriters were going 
from various firms to the same people and he reported 
the case to the secretary of the association, Lester F. Secor. 
The matter was followed up and the machines were traced 
The case is coming up in court and 


obtaining 
the association. 


to various pawnshops. 
at the meeting it was decided to engage the services of an 
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attorney to prosecute the couple and also to replevin on 
the stolen machines. 

[The secretary states that these people operate under the 
name of Mr. and Mrs. Morris, and sometimes as H. Mor- 
ris, Katherine Morris and the Modern Specialty Company. 
Chey have been receiving typewriters both at an office and 


also at an apartment. 


— oe ——— 
Parker Sales Organization Meets at Plant 
sales conference of The Parker Pen Com- 
3 at the home office and plant, 


The annual 
pany was held June 30-July 
Janesville, Wis. Opportunities were given the salesmen to 


tour the factory in groups, and also to take in the repair 


school 

[The formal program opened July 1, with a general re- 
ception in the assembly room on the second floor of the 
company’s building. The Parker Pen band gave a con- 


meeting of division 


cert In the afternoon there was a 
managers in the office of W. L. Clark, sales manager. In 
the evening the members of the convention were guests 


of George S. Parker, president of the company. at 
Stonehenge. 

After gathering for a group photograph the morning of 
July 2 the convention listened to an address of welcome by 
George S. Parker. W. L “Outline of 
1929 Program.” L. A. Wil- 
liams & Company, advertising counsel, told of “1929 Ad- 
Parker, vice president 


Clark gave the 
Crowell, of Crowell, Crane, 
vertising.” In the afternoon R. C. 
and treasurer, presented the topic, “Our 1929 Merchandise.” 
Monte Smith, of the sales department, spoke on “ ‘Parker- 
grams’ and Sales Promotion.” M. L. Weirick, of the col- 
lection and credit department, spoke on “Collections.” “The 
Daily Routine” was presented by J. N. Black, of the home 
office sales department. A dinner was served in the eve 


“ 


ning at the Chevrolet club. 


July 3 the salesmen’s caucus was held, presided over by 
D. B. Korst, manager of the Dallas division. The results 
of this discussion were presented later to the board of 


directors Che closing address by George S. Parker was 


made betore the noon recess 

In the afternoon the salesmen attended to personal mat 
ters of business and received their new samples. Then 
they departed on a C. & N. W. Ry. train for Chicago and 


points bevond 
Following are the men in attendance at the Parker con- 


vention from the field 
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York division, R. Franz, manager—W. E. Berges, 
H. Goetchius, H. T. Goringe, W. B. Grover, C. K. Horton, 
; Layton, J. A. G. Pike, J. W. Robinson, A. D. W. 
Smith, C. H Fred A. Voight, Wachtel, Geo. 


Waldman. 


New 


om 
Traver, Ben 
Phillips, manager—C. W. Bladon, 
Matthews, Wm. H. Leon J. 
G. Taylor, J. U. Winings. 


Buffalo division, J. 
R. D. Harmon, S. D. 
Ronan, W. C. 

San Francisco division, E. W. Davies, manager—H. G. 
Gross, Irwin A. Kleine, C. E. Priest, H. A. Spurrier, O. 
Verket, Max Walther. 

Milwaukee division, G. A. Anders, 
Bert Case, W. O. 
P. Peyton, A. G. 


Ratz, 


Somers, T. 


manager—A. J. Ar- 


Mayne, J. C. 
Schafer, A. J. 


Branson, 
O’Brien, C. 


dueser, L. R. 
McCall, J. A. 
Stevenson. 
Chicago division, M. M. Morrissey, manager—M. L. 
Frank L. Gibbs, A. T. Glitz, R. S. Hatton, John 
Naegeli, A. L. Prince, P. D. Scotford, D. 
Thompson. 


Annis, 
Lyman, W. E. 
W. Smith, M. J. 

Dallas division, D. B. Korst, manager—C. D. Allen, Ed 
Easters, Tom B. Griffin, David Gullett, W. B. Land, Jr., 
E. C. Runge, L. H Wakefield, Sam 
Wilbourne. 


Atlanta division, J. R. Rhodes, manager—H. B. 


Vining, C. R. 


Baxley, 


C. A. Callahan, W. M. English, W. E. Killen, R. Minniece, 
D. T. Shelton, E. W. Stillwell, E. T. Turnipseed, W. K. 
Winnings 

V. A. Smith, managing director, Parker Fountain Pen 


Ltd., Toronto, Ontario, Canada. 


Company, 
Yank Tourists Doubt New U. S. Money 
Early last month D. Harry Callahan of the C. R. Gibson 


New York City, visited Montreal, bringing a few 
A prominent sta- 


Company, 
of the new smaller size bills with him. 
tioner at once took thé bills away from Mr. Callahan and 
put them in his window. Soon afterward a couple of tour- 
ists from the United States came in and asked the station- 
er’s clerk how much per hundred he wanted for the U. S. 
The clerk explained that they were 


counterteit money. 


the genuine new bills, and was laughed at for his pains. 


Afterward, 
clerk told the boss he would never visit 


having inspected the tourists’ license plate, the 
a state where the 


people didn’t know their own money 


a 
° — 





ATTENDING THE 
SALES CONFERENCE OF 
THE PARKER PEN COM- 
PANY AT JANESVILLE, WIS 
JUNE 30-JULY 3, 1929. 


GROUP 





AUGUST, 


1929 51 




















ae 
sR OV,e: 
me e 


PeUREKAS 


xz 


TYPEWRITER 








aur es crveco ev 
mT TAG @ VOLGER Inc. 
Ann OEE. NEw VERSEY 











MITTAG & VOLGER 


INCORPORATED 


Principal Office and Factory, PARK RIDGE, N. J., U. S. A. 


Manufacture the Most Complete Line of Superior 


Inked Ribbons & Carbon Paper 


“EUREKA” Typewriter Ribbons, rightly known as “The Perfect 
Ribbon.” They are absolutely non-type filling, possessing great 
recuperative power, exceptional durability, and a brilliant, clean, 
sharp, permanent write. 








““EUREKA” Typewriter Carbon Paper, standard weight, 7-lb. is | 
adapted for making 1 to 8 superior copies at one writing. 


“SILK SPUN” Typewriter Carbon Paper, feather weight, 4-Ib. is 
adapted for making 1 to 30 copies at one writing. 


“EUREKA” and “SILK SPUN” Typewriter Carbon Papers are | 
both of the same supreme grade, made by our original Duplex 
Process. These brands are the Acme of Perfection, being un- 
equalled in finish, durability and absolute indelibility. Supplied | 
in black, blue, purple, green, yellow and red. 


Write for illustrated catalog and complete in- 
formation regarding our “M&M”, “MITVOL”, 
“TAGGER” and “PLENTY COPY” brands. 1 


Meeting every condition; filling every requirement. 


BRANCHES FOR YOUR CONVENIENCE 








NEW YORK BOSTON CHICAGO 
261 Broadway 115 Federal Street 205 W. Monroe Street 


CLEVELAND LOS ANGELES SAN FRANCISCO 
326 Erie Building 406 So. Main St. 591 Mission Street 


MINNEAPOLIS ST. LOUIS 
1040 McKnight Building 804 Pine Street 






































ARRIVAL IN 
center of the inset At his left 
is Louis Grandjean, general French agent of Underwood Elliott 
Fisher, and at his right is Joseph Lecher of Basel, Switzerland 


DINNER GIVEN P. D. WAGONER ON HIS 


PARIS Mr. Wagoner is in the 


vice-president of the General Office Equipment Corporation 


Wagoner Given Dinner in Course of European Tour 

Philip D. Wagoner, president of Underwood Elliott Fisher 
who is touring Europe on a prolonged pleasure 
at a pretentious dinner at the 


Company 
trip, was the guest of honor 
famous Pre Catelan upon his arrival in Paris. 


European representatives of the Underwood Elliott Fisher 


Lompal were present trom twenty countries. Speeches 
were made by Mr. Wagoner, by Joseph Lecher, of Basle 
Switzerland, vice-president of the General Office Equip 
ment Corporation, and by Louis Grandjean, general agent 


in France of Underwood Elliott Fisher. 


‘A well-chosen, artist brilliantly terminated 


said one of the 


program 


the evening,” Paris newspapers which 
tl with lengthy 


treated the stories, picture layouts and 


event 
editorials 
a 


Seattle Typewriter Dealers 


Advair classified advertising over display adver 
tising as they 


by Mr. Goldblatt, a 


the Seattle 


tages of 
outlined 
staff oT 


pertain to typewriter dealers were 


member of the advertising 
weekly 


Asso 


Times, in an address at one of the 


meetings in June of the Seattle Typewriter Dealers’ 


ciation [he speaker emphasized the importance of quot 
ing prices in the advertisements. 
Joseph G. Weingartner of Frye and Company, packers, 


informed the secretary of the association in 
he would accept an invitation to speak to the 
July 9. 


Retail 


of Seattl 
June that 
members at the meeting ot 
Trade Bureau of the 


directed to answer a 


Secretary Johnson of the 
{ ommerce was 


National 


Seattle Chamber of 


letter of invitation to the Association of Type 


OFFICE APPLIANCES 


writer Dealers’ convention at Chicago, declaring that if any 
members were in Chicago at the time of the conclave they 
would attend as representatives of the Seattle association. 
President Dixon, acting on a suggestion by H. O. Har- 
vey, informed the that the would be 
called to order in the future promptly at 12:30 p. m. and 
adjourned not later than 1:30 p. m. 
Motion and 
writer dealers, new 
July and August, providing the Seattle branch of the Amer- 
ican Writing Machine member 
failed to sign an agreement to close during the months of 
May, June, July and August at 1 p. m. 
to do the same. 
Members 
machine information at the June meetings.—J. C. J. M. 
- > 
Stationers Golf Association Holds Tournament 
Che sixth tournament of the Stationers Golt Association 
of New York took place on Tuesday, July 9, 1929, at the 
Englewood Country Club, Englewood, N. J. George W. 
Fairchild was the host ot the day. 


members meetings 


made, seconded carried that all type- 


and second hand, would close during 


was 


Company, the only who 


Saturdays, agreed 


continued the interchange of credit and lost 


Broadmoor, H. Berolz- 
followed by A. G. 
two points. 


At the previous meeting held at 
heimer led with five poits in Class A, 
Ml. Staveley, three points, and G. W. Fairchild, 

In Class B, D. T. 
by H. B. Barnett, 
two points. 

In Class C, M. 
H. Hawkshaw, three points and S. § 

Che leaders in the present standing for points on the sea- 
In Class A, H. 
Epstein, seven points, and Class C, M. 


Grossman led with five points, fol- 


lowed three points and J. S. Epstein, 


Popper led with five points, followed by 


Clayton, two points. 


Bero!zheimer, seven points; 


son's cup are: 
Class B, 


per, twelve points 


Pop 


c. =. 


These three gentlemen were the high men up to the time 


of the meeting on July 23, which mav have changed the 
situation somewhat. 

rhe final tournament in July was held at the Salisbury 
Country Club on July 23, with James Neary of Geyer's 


publication the host 

Leading point winners at the Salisbury tournament of July 
23 were: Class A—L. H. five points; Class B 
. << points; Hawkshaw, 


Tavernier, 
Bridgman, five Class ( H. B. 


hive points 


The next tournament will take place at Queensboro on 
\ugust 13 
77 
Eismann Host to Chicago Office Appliance Man- 
agers 


Che Chicago Othce Apphance Managers Association en- 


joyed an entire day of golf on July 24 at the Olympic Coun 


try Club, a few miles west of Wheeling. Ill. The members 
of the association were guests of William Eismann of the 


Nelson-Eismann Company, who is a member of the club. 


Luncheon was served at noon and an elaborate dinner in 


the evening. The weather was perfect and everyone thor- 


oughly enjoyed the event. 





BILL SMITH AND JOE Hil 
DRETH TRAVEL BY AIR 
PLANE FROM CHICAGO Té 
MINNEAPOLIS TO ATTENI 
THE SEVENTH REGIONAL 
DISTRICT MEETING The 
picture shows a committee 
friends assembled to meet then 
it ti landing field Some 
familiar faces in the group are 
Harry Short, Jim Lacey, Charli« 
Garvir Harry Jennison and Art 
Walker 
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**The Line that can't be matched” 























































































































—— A line which has both quality and individ- 
uality, variety enough for every requirement 
and manufactured with the greatest care. 


























HY VE 
Manifold Supplies Company 
= 188 Third Avenue 
Ke BROOKLYN, cstationt2) N. Y., U. S. A. 







































































Annual Chicago Underwood Pilgrimage 
The sales staff of the Underwood Typewriter Company 
at Chicago made its annual pilgrimage to Browns Lake, 
Wis.., ago. 
to the Antlers hotel at that popular resort one Saturday, 


several weeks A party of twenty-six motored 


and returned Sunday evening. Fishing, golfing and swim- 


ming occupied the waking hours of the Underwood men. 
Two excellent golf courses were available, and many took 


advantage of the fine weather and excellent greens to 


practice reducing—scores 


These annual outings have been enjoyed by the Under- 


wood folk a number of years, and are looked forward to as 


j 











UNDERWOOD SALESMEN AT ANNUAL OUTING The mer 


in the upper picture, showing Browns Lake in the background, 
look a bit pensive—maybe wishing that low golf scores came 
as easy as high quota figures telow, a formal group, with a 
few of the men missing Rumor has it that the Scotchmen 
were hunting for their ball 
a means of turning summer heat into a pep tonic. The 
typewriter business looks different after they have had two 
days out in the open, with thoughts of business left far 


behind 


an 
B. H. Brister in United States 
Bernard H 


Brister, director of Latin American sales for 


the L. C. Smith & Corona Typewriters Inc., arrived in 
New York Tulv 3. meeting with the home office organi 
zation there, and making trips to the company’s plants at 
Syracuse, Cortland and Groton His headquarters are at 
Rio de Janeiro 

Mr. Brister has specialized on the Latin American field 
since 1918, when he became a salesman for the China- 
Japan Trading Company of Manchester, England, covering 
Brazil He has traveled extensively in the various coun 
tries south of the Rio Grande river 
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Insurance Coverage Increased by Smith-Corona 
Phe L.C. 


the insurance coverage for its employees by $1,000, apply- 


Smith & Corona Typewriters Inc. has increased 


ing to every member of the organization who has been with 


the company three months or longer \ liberal group 


insurance policy is in effect. This plan has been operative 
1926 


Corona employees over $100,000 in 


since and the insuring company has paid to Smith 


claims for accidents, 
illness and deaths. 


— >_> — 


Industrial Art Show at Springfield 
Improved business conditions, particularly in New Eng- 
land, are reflected in the demands for exhibition space and 
in the increased diversity of the Industrial Arts Show dis- 
plays that will be a predominating feature of the thirteenth 
annual Eastern States Exposition in Springfield September 
15-21, inclusive. 

Space reservations for the 1929 fall show exceed those 
of any previous year for a corresponding period, and that 
the prosperity is more than merely local is indicated in the 
large number of industrial and commercial concerns outside 
that this field, 
utilizing the opportunity provided by the Eastern States 
Exposition and its Industrial Arts building for direct sales 


the eastern territory are concentrating in 


and dealer contacts. Increased exhibition space has been 
made available by immediate construction of the Vermont 
State building in which the natural resources of the Green 
Mountain state will be portrayed, releasing locations for- 
merly occupied by Vermont exhibits in the main industrial 
building 


Last year there were 325 exhibitors in the Industrial Arts 


division, which represents one of the major departments 


of the Exposition. These were drawn from twenty-five 


states and their display comprised 1,600 different lines. Of 
the total number of exhibitors, twenty-eight per cent were 


drawn from points outside New England, and of the re- 
maining seventy-two per cent, more than one-fifth com- 
prised exhibits arranged by direct New England factory 


branches of national manufacturers. These exhibitors have 


since recorded follow up orders as the result of their dis- 
United 


The wide attraction of the Eastern States Expo 


plays from all sections of the States as well as 


Canada 


sition and the extent of its attendance is indicated also 


by foreign orders on the strength of exhibits at Springfield. 


An outstanding development of the Eastern States Ex- 
position movement is the construction of state buildings 
by Maine, Massachusetts and Vermont, and a prospective 
building by New Hampshire, for which funds have been 


appropriated. These buildings are utilized to display in- 
dustrial, agricultural, educational and natural resources of 
their respective states and are a direct outgrowth of annual 
Arts 
Through these buildings a centralized institution has been 


exhibits in the Exposition’s Industrial division. 


created to reach a concentrated merchandising and sales 


market, and to attract attention of an even more wide- 
spread, quality attendance. 
—_ lp ——— 
Bell Stationery Company Moves 
An announcement has come from the Bell Stationery 
Company, Inc., of New York City that increased business 


has necessitated moving from 6 Murray street to 100-102 
Worth 


size of the space formerly occupied. 


street. The new quarters are about three times the 
During the past three years the business of the company 
has tripled in volume. This has been due to a policy strictly 
adhered to of prompt, efficient and reliable service. 
—_-- —<——— 
You can tell when you're on the right road because it’s up-— 


grade.—The “Y and E” Idea (Yawman and Erbe Manufacturing 
Company) 





is no worth while 


feature known to 


typewriters that is not 
found in the Remington line. 
They’re modern to the minute. 


Portability, durability, quiet operation, 







extra speed, tabulation ability . . . all these are 


Remington features. 


Naturally, they’re outstanding in performance and in pro- 
duction of perfect work. Before you buy, ask for a Remington 


demonstration. 


‘Remington Typewriter Division 


emington Rand 


BUSINESS SERVICE une. 


BUFFALO, N. Y. 
Sales Offices in all Principal Cities 
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Executive Changes by “Y and E” 

Several important changes have been made in the execu- 
tive staff of the Yawman and Erbe Manufacturing Com- 
pany. Gustave Erbe, Jr., is now treasurer of the company, 
succeeding Edward Weter, who has been relieved of the 
duties of that post, continuing to serve as general manager 


und a member of the board of directors. James L. McGee 








has been appointec assistant treasurer ‘ombin ig those 
OFFICE AND DIRECTORS TABLES ha é appointed a " ea , combinin hose 


duties with his work as othce manager 





Mr. Weter has served the organization thirty-two years, 
joming as a bookkeeper in 1897. Close application to his 


duties won promotion, and in 1905 he became office man- 


iger [wo years later he was appointed to the executive 
committee In 1920 Mr. Weter became assistant treasurer, 
and three vears later was elected treasurer. -He is a vice 


president of the Rochester Chamber of Commerce, a direc 
tor of the community chest, and identified closely with other 


Rochester activities 





Gustave Erbe, Jr., is the youngest son of President Erbe 





He received a post-war degree from Cornell with the class 
of 1918. In 1917 he went overseas with the American ambu- 
lance corps In September of that year he joined the 
SAMSON TABLES United States Air Service, receiving a commission as a lieu- 
tenant, and taking an assignment to a bombing plane on the 
FOR ANY OFFICE British front Following his release from military duties 
Mr. Erbe joined Kohler & Campbell, Inc.. becoming a 


vice-president of the corporation In 1928 he entered th 








Samson tables are logical equipment for any 
office. Because they make every office a | 
better place in which to work. Their solid 
construction, their correct design, their appro- 
priate finish—every detail of the table har- 
monizes with the balance of the office fittings. 








Any Samson dealer can well afford to feel 
that he is doing a real service in recommending 





WESTERN ASSEMBLY PLANT AND WAREHOUSE OF 


- , , LYON METAL PRODUCTS, INCORPORATED—This building 

Samson tables to his trade. He knows they at 3650 Union Pacific avenue, Los Angeles, Calif has a tota 
, . ° of 13,000 square feet of surfac« room is provided for futur: 
will fulfill every expectation and give a full expansion. Complete stocks of both Lyen and Lyon “Durand 
Type” cabinets are carried for immediate shipment to dealers 


measure of value for the money. 








Yawman and Erbe organization, undertaking the duties 


‘ 


The Samson line is profitable, too. Large pro- assistant treasurer 


‘ ; ‘ ; “1 Mr. McGee took preparatory work at Phillips Andover 
duction permits fair prices. Ask for full details. Mesdeury, le studied tclenrephy ‘at home, dnd later be- 


came an operator for the Western Union and for the Asso- 


ciated Press. He has had an extended accounting experi- 





ence with important business houses 
During the war Mr. McGee was chairman of the Federal 


Draft Board of Onondaga county, with headquarters at 


Syracuse. In 1919 he joined “Y and E” as manager of the 
ost department, becoming office manager four vears later 
> 


Knocks Versus Boosts 
“The buyer is an awful bluff said the salesmet 
These salesmen do not know their stuff.” 
said the buyer. 
[The manager isn’t nt enough —said the owner 
And the customer went away ina huff 
Unsatisfied! 


etnhcie 





“The buyer knows what to buy.” —said the salesmen 


‘My salesmen sell as well as I.” said the buyer. 
“— ~ TV “This manager is a darned good guy.” —said the owner. 
MUTSCHLER BROTHERS COMPANY “T like this store and that’s no lie.”’ —said the customer— 
FIVE HUNDRED EIGHT MADISON STREET SATISFIED! 
coal - [From The Franklin Key (The Franklin Printing & 
NAPPANEE, IND. Engraving Company) 
a ~ 
| \ friend notifies us that he is purchasing a sexual bookcase 
f all the late books.—The Office Cat (The Rich- 


to take care o I 
. mond & Backus Company) 
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Would You 


return to the old methods ? 


PPOSITION to change is a human trait. There always 
Model H-3 — $75. Im- 





seem to be ready reasons why new methods, new 
prints names or data, processes, new plans will not be practical. 
1200 to 1800 impres 


an hour! Other 


hand operated machines But, how many of us would return to the office methods of our 
My gg hy grandfathers? Yet, in some concerns today hands are heading 
statements—writing sales letters—filling-in collection forms 
— imprinting factory job tickets — listing payroll forms — 
writing payroll and dividend checks—writing shipping forms 
— addressing wrappers — listing mailer strips — Jesliting 
letters and office forms — and countless other daily tasks. 
P Model F-2 Electric — | Addressograph products are doing this work for thousands of 


Handles name a d da . 
writing on all formsthra Concerns 10 to 50 times faster, at far less expense and, what 


a ribben. ae i is often most important of all, without possibility of error! 
Electrical y operate an La . 
modele $285 up, 1. 0. b Hand work” in your business runs expense up and smothers 


opportunities for increased sales. If you will send the coupon 
below we will gladly send helpful advice and information, 
without obligation, of course. 


Sales and service agencies in the principal cities of the world 


Mi ADDRESSOGRAPH CoMPANY, 903 W. Van Buren St., Chicago 


Canadian Head Office and Factory: Addressograph Co., Ltd., 
30 Front Street W, Toronto, 2, Ont 
European Head Office and Factory: London, England. 
Manufacturers of Graphotype, Addressograph, Dupligraph, 
So Cardograph, Speedaumat 






Dupligraph — 
Model D-3} — 
Leased at $65 
per month. Prints 
2,000 letters per 
hour, complete 
with name, ad- 
dress, salutation, 
date, entire let- 
ter and signa- 










ture. Other mod- 4 

els of duplicat- Cardograph — $57.50 f. o. b. 

ing machines Chicago. Produces 1500 messages 4 

sold at $57.50 Model A-4 Automatic —Im- | on post cards in an hour! 4 . 
to $1,770, f.0.b. prints an almost unlimited 4 Mail 


Chicags variety of forms, 7,500 per 
hour. Automatic machines 
$485 up, f. o. b. Chicago. 


¢ with your 
7 letterhead to 














ST ee 











sited 


ADDRESSOGRAPH Co. 
903 W. Van Buren 
Street, Chicago, Ill. 


, We are interested in modern 
ways of increasing sales and 

y? reducing expense. Please send in- 

formation, without obligation. 

8.29 





WET _ ee 
Copyright 1929, Addressograph Co. 
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NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of The National Stationers Association 








OFFICERS: 


Uharles M. Marshall, President, Atlanta, Ga.; Claude M. Conger, First Vice-President, Kansas City, Mo.; _B. A. Tuttle, 

Second Vice-President, South Bend, Ind.; Arthur J. Walker, Third Vice-President, Minneapolis, Minn.; William E. Smith, 

Fourth Vice-President, Chicago, Ill.; C. A. Stott, Treasurer, Washington, D. C.; Fletcher B. Gibbs, Auditor, Oak Park, Iil.; 
Charles P. Garvin, General Manager, Washington, D. C. 





REGIONAL GOVERNORS 


District No. 4. 
Hanson, Perry 


John D. 


Samuel B. 
& Buck- 


District Ne. 1. 
Groom, Thomas Groom & 


Co., Boston, Mass. ley Co., New Orleans, La. 
District No. 6. Bdward L. 
Little, Wabash Cabinet 

District No. 2. F. D. Sar- Co., Wabash, Ind. 
gent, Albany, N. Y. District No. 6 Alvin R. 
Skibbe. Associated Sta- 


tioners Supply Co., Chi- 


cago. 

District No. 7. Cliff Cedy, 
Cc. F. Cody Co., Dubuque, 
Iowa. 


District No. 3% John @G. 
Hallett, Baltimore Office 
pe Co., Baltimore, 





REGIONAL GOVERNORS 


District No. 8 Ernest R. District No. 11. B. J. 


Hazel, Lockwood - Hazel Chapman, Helwig-Chap- 
Ptg. & Staty. Co., Atchi- man Co., Portland, Ore. 
son, Kansas. 
District No. 12. M. &. 
District No. 9. EB. Clifton 
Wilson, Wilson Staty. & _aeem, eiaee _ Cee 


Los Angeles, Calif 


Prtg. Co., Houston, Tex. 

District No. 18. & @ 
Luckett, Vawter-Luckett, 
Ltd., Toronto, Ont., 
Canada. 


District No. 10. Fred B. 
Abernathy, C. F. Hoeckel 
Blank Book & Litho. 
Co., Denver, Colo. 


SECRETARY'S OFFICE—4I! Park Row, New York. GENERAL OFFICE and INFORMATION BUREAU-—525 Investment Bldg., Washington, D. C. 
Place and Time of the Next Annual Convention, Montreal, Canada, October 7 to 10 inclusive. 


(The National Convention at Montreal.—Continued from 
page 21) 


Wednesday, October 9 


In the morning a general meeting of the Commercial 


Furniture division will be held at which will be submitted 
the plans for the future working of the division. 

At the 
bly of everybody at the 


National 


the executive 


afternoon session, which will be a general assem- 
new officers of the 


The resolutions from 


convention, 
(Association will be elected. 

and 
An outline of the association’s 


sessions of retailers manufacturers will 


be received at this session. 


year to come will also be presented 


Thursday, October 10 


to recreation 


plat s for the 


The whol will be devoted and enter 


\ golf tournament will be held, trips are planned 
golf and there will be 


day 
tainment 
for those who don’t want to play 
time for those who want to do what they want to do, to 
do it 

In the morning there will be an opportunity for special 
meetings of various groups who wish to finish up business 
matters that have arisen during the convention. 


\ great 


evening 


may 


International banquet will be staged in the 


The outline of the program here given is far from com- 


plete It merely indicates what is in store for those who 
attend the convention It will pay any stationer to go to 
Montreal and sit in on the meetings 


- p> - - 
Empire State Travelers’ Club Wants More Members 


On behalf of the Empire State Travelers’ Club Secretary 


Robert P. Jonas, 500 Driggs avenue, Brooklyn, N. Y., 


extends a cordial invitation to every jobber’s or manufac- 
turer's representative calling on the stationery and office 
supply trade in the Second Regional District (New York 


d Northern New Jersey) to become a member of 
this is the 


state al 


the club. Mr. Jonas says that even though 

youngest of the travelers’ clubs, it will not be the smallest 
for long, nor is it the least active. Plans are now being 
made for dealers’ sales meetings, the organization of a 


hotel committee, the compilation of a comprehensive list 


of dealers in the district, and other activities which 


many 
advantage to dealers and travelers. 
working for a larger dealer attendance at 
Montreal and tor 


meetings 


ry e club ts 


increased interest and attendance at the 


the mailing list 
treasurer-custo- 


representatives not now on 
should get in touch with Ad. L. Russell, 
dian, 54 Maiden Lane, Albany, N. Y. 
tiledeaicites 
Pacific Northwest Stationers Active 
Chapman, regional governor of the eleventh dis- 
The National Stationers’ Association, residing at 
Portland, Ore., 
the Northwest 
His national association work has been devoted 


Traveling 


eS 
trict of 
conditions in 


word that association 


and 


sends 


are excellent everything seems har- 


monious 


lately principally to the effort to get new members and 
additional contributions to the Harvard Research propo- 
sition and discussions with manufacturers who insist on 


making national contracts. Dealers are trying to convince 
them that they cannot deliver one file a year to a customer 
as cheaply as twenty-five or thirty files in one delivery 
that sell a file three thousand miles 


away from the factory at the same price as it could be sold 


and also no one can 
unless the factory pays the freight. 
a 
Fares and Rates at Montreal Convention 

The New York contingent which will attend the annual 
convention of The National Stationers Association at Mont- 
real beginning October 7, New 
York Central to make the trip on a train with special cars 
New York Sunday, October 6, at 9:15 p. m. and 
arriving at Montreal, Monday, October 7, at 8:30 a. m. 
The Stationers’ Association of New York, through its presi- 
dent, Geils, and its secretary, William C. Siegert, 
suggests that those wishing to go on the New York train 
make hotel and railroad reservations promptly in order that 


a hundred miles away 


have arranged with the 


leaving 


Louis C. 


known how many cars are required and that 
A certifi- 
cate will be issued with each ticket which should be handed 


it may be 
accommodations may be arranged at the hotel. 


to the secretary at the convention and will entitle the bearer 
to one-half rate on the return trip when 150 of such certifi- 
cates have been issued. 

Che Mount Royal is one of the largest and finest hotels 
in Canada. Its rates range from $4.00 a day and upward 
for single room and bath, and $7.00 and upward for double 
room and bath. 

The Chicago party will leave on Saturday preceding the 


convention and will arrange to arrive early Monday morn- 


ing. Many, of course, from different parts of the country 
will arrive Sunday and not all will go by train. 
Montreal is a delightful 


from a historic as well as scenic standpoint. 


most city to visit in October 
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ARROWS vs. BULLETS 


The old Indian arrow became obsolete not 
because it didn’t shoot straight, but because it 
didn’t shoot straight far enough. At close range 
it was annoyingly accurate. But it slowed down 
too soon. We have learned how to put enduring 
speed, ranging momentum, into our modern mis- 


siles. The Mimeograph “‘shoots’’ them out at the 








almost unbelievable rate of several thousands in every 
hour of the working day—well printed form letters, 
bulletins, questionnaires, instruction blanks, maps, 
charts, and kindred matter. Rapid work at small cost! 


Accurate shots at definite marks—no matter what the 


range! Learn just what this simple and inexpensive device 


is doing for others—today. Full particulars from A. B. Dick 
Company, Chicago, or from branches in principal cities. 


MIMEOGRAPH 
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$ QO» 


with carrying case 
Liberal Discount 





KALERS everywhere report that 

this Corona Special retailing at 
$39.50 satisfies a real demand. More 
than 750,000 are in use. It is durable 
and requires no servicing. It sells over 
the counter. 


One Corona Special in your window 
with tree display material furnished 
by us will make new customers. A 
quick sale at a good profit. 


LC SMITH & CORONA TYPEWRITERS INC 


51 MADISON AVENUE, NEW YORK CITY 


SPECIAL 
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PASSED AWAY 
Edward F. Geer 


ce-president Underwood El- 


Fisher Compa ed on July 13 at Brooklyn, N. \ 


awal rrene \y 


omplhcations whi rollowed an peration tor ap 


endicitis. Enjoying apparently perfect health, Mr. Geer 
is sudade stricke 1 he vas hurried te the Brooklyn 
fospital for ar mm«e te operatio1 Peritonitis, whicl 
( ed i ] week € ¢ sued 

Funeral services were conducted at his residence, 302 
ast Sixteenth street, Brooklyn, on July 15, with the Rev. 


lohn Steen. of the Latayette Avenue Presbyterian Church, 


Brooklyn, and the Rev. Harvey Murdoch, of Buckhorn, 


“ jointly othciatineg Interment was in Greenwood cem 
terv. Brooklyn. Surviving Mr. Geer are his widow, his 


‘“Satisfaction’’ 











THE LATE E. F. GEER 


laughter, Mrs. William B. Parker, two grandchildren, and 
is brother, Ledyard Cuyler Geer, of Ridgewood, N. J 
Before his advent into the office equipment industry three 
years ago as vice-president of the Underwood Typewriter 
ompany, Mr. Geer was a conspicuous figure in the ship 


ping world Born 


"= 


Brooklyn, in 1872, a son of Olives 
Joseph and Elizabeth Raymond Geer, he graduated in 1889 
from Adelphi College In 1894 he married Miss Blanche 
Bryant, of Brooklyn 

After serving with the Munson Steamship Lines, Mr 
Geer became president of the Kerr Navigation Corporation. 
Other maritime offices of prominence which he occupied 
vere the presidency and directorship of Housatonic Steam- 
ship Company, Inc.: directorship of the American Ship and 
Commerce Navigation Corporation, and directorship of the 
Atlantic Mail Corporatio1 

On February 4, 1926, Mr. Geer joined the Underwood 
ypewriter Company as vice-president, retaining that po- 
sition and becom‘ng a director upon the formation of the 
nderwood Elliott Fisher Company in January of 1928. As 
such, he was general executive assistant to President Philip 
D Wagoner 
In addition to his business life, Mr. Geer was a most 
ive member of numerous social, civic, patriotic and phil 
nthropic organizations These included the St. Jaurice 
ish and Game Club; Westhampton Beach Country Club; 


Briar Hills Country ( Riding and Driving Club; Cres- 


ent Athletic Club; Lotos Club; Midway Club: Sons of 
e American Revolutio1 Mavflower Descendants: Pil 
grims, Pilgrim John H land Society; Sigma Psi Frater- 
Navy League f the United States Automobile Club 


Ameri Mierchants Associatior New York: New 





Ask the Dealer 
who handles 





ENGLEWOOD DESK COMPANY 


5816-5820 South Lowe Avenue 
CHICAGO, ILLINOIS 
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An Oxford Origination 
Brings Label Selling Up-to-Date 


OOSE labels, sheets of labels, strips of 

labels are out! In come Oxford Rol- 

labels—the modern package idea, economical, 
efficient, easier to sell, more profitable. 


Oxford Rol-labels give your customers the 
easiest method ever devised for handling and 
typing gummed folder labels. There are 250 
labels to a roll and each roll is in a holder 
box ready for use. Feed one end of the roll 
into the typewriter—without opening the 
box—type as many labels as desired—tear 
them off and put the box away. That’s all 
there is to it—quick, efficient, absolutely 
without waste. 

Oxford Rol-labels 
come in two styles— 
Plain No. R444 and 
Printed No. R588 — 


each style in six col- 
ors: white, buff, blue, 











salmon, cherry and 
> green. Order a stock 
— now. The 30 roll as- 


sortment in a display 
container represents 
but a small investment 
and will bring 


_ you a good profit. 
For full 
f inf orma- 
tion write— 
Your Filing 
Supply Specialists 
OXFORD FILING SUPPLY CO 
: 500 Driggs Ave. Brooklyn, N. Y. 
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York Chamber of Commerce, and the Connecticut Cham- 
ber of Commerce 

Practically all of Mr. Geer’s life was spent in Brooklyn 
For many years he was a trustee and treasurer of the 
Lafayette Avenue Presbyterian Church; trustee of the East 
River Savings Bank; director of Goodwill Investors, Inc., 
and trustee and treasurer of the Buckhorn Association for 


the education and betterment of the Kentucky mountaineers 


+ + +* 
Charles Wales 
The adding machine industry has lost a fine mind i 


the passing, on July 21, of Charles Wales, inventor of the 
Wales adding machine. Mr. Wales, who was a resident 
of La Grange, Ill, passed away at Minneapolis. He was 
httv-nine years old 

Mr. Wales was instrumental in inventing and develop 
ing the White adding machine, later known as the Federal 
He also developed the International Cashier, later known as 
the International Payroll machine, and for several years 
after leaving the Wales organization was connected with 
the Burroughs Adding Machine Company 

The Wales adding machine was perfected about 1903 
and for many years was produced by the Adder Machine 
Company of Wilkes-Barre, Penna The original machine, 
having many valuable features, was retined and improved 
through the years, and became one of the most widely used 
machines in the world 

[The Adder Machine Company, of which Mr. Wales was 
secretary, started in Detroit and in 1905 moved to Wilkes- 
Barre. Later the name was changed to the Wales Adding 
Machine Company. About three years ago a merger was 
effected and the company became the Allen-Wales Cor- 
poration, now generally known as the Allen Corporation, 
producing the Allen-Wales listing adding machines. 


+t F&F +€ 
Louis A. Geupel 


Stricken with a heart attack at his home on June 26, 
Louis A. Geupel, sixty-four years old, 519 Oakley street, 
Evansville, Ind., one of the owners of the Geupel Brothers 
book and office supplies store at 413 Main street, that city, 


died before medical aid could reac 


h him. He had been in 
apparent good health up to the attack Geupel and a 
brother, Charles, had been in business in Evansville for 
more than thirty years and was well and favorably known 


to the trade in Southern Indiana, Southern Illinois and 


Western and Northern Kentucky The business was 
founded by the father, the late John F. Geupel, in 1853 
and the store was widely known Mr. Geupel was born 


and reared in Evansville and attended the public schools 
of that city. He was an active member of the Turners of 
Evansville and a life-long member of St. John’s Evangeli- 
cal church of that city. Surviving besides the brother are 
the widow, Elsa; two daughters, Mrs. Eloise Markel and 
Mrs. Marian Goetz, both of Evansville; two sons, Carl M 
Gray of Indianapolis, and Allen of Evansville; two sisters, 
Mrs. Lillian Bromm of St. Petersburg, Fla., and Mrs. 
Valeda Martin of Germany, and another brother, Theodore, 
of Ft. Mead, New Jersey. Burial was in Evansville— 
W. B. C 
' - + 
E. H. Thorpe 


Ernest Henry Thorpe, aged 39, manager of the Seattle 
office of the L. C. Smith and Corona Typewriters, Inc., 
died at his home, 2342 Fiftieth avenue N. E., June 27, fol- 
lowing a severe heart attack. Funeral services, conducted 
by the University F. and A. M., were held at the University 
undertaking parlors on July 2, members of the Seattle 
['ypewriter Dealers’ Association attending in a group. 

Mr. Thorpe had been associated with the L. C. Smith 
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A “ClemcoGlide” Typewriter Desk with panel removed showing simplicity 
of mechanism and ample knee room for the operator 





Patented Feb. 3rd Also Foreign 
and Nov. 10th, 1925 Countries 


DELIVER THE LIMIT OF SERVICE 


It always pays to handle office appliances that Deliver the Limit of Service; and 
nowhere is this more forcefully illustrated than in ‘‘ClemcoGlide” Typewriter Desks. 





aS Their points of superiority are so obvious that ‘‘they sell themselves” when their 
‘| multiple advantages are demonstrated. 

: The buyer will readily appreciate the rigidness of the vibrationless typewriter 
platform—it eliminates eye strain. The ‘““CLEMCO” Tie Rail keeps the pedestals 
in alignment—thus eliminating binding upon the mechanism. The buyer will 
want ‘‘ClemcoGlides’ because they are easier to raise and lower; there are no ex- 

te posed metal parts to tear and soil clothing; and a final big point is illustrated above. 


Let us give you complete information. Then you will 
understand why it is well to be prepared to Deliver The 






Sa 












‘e Limit Of Service by delivering “ClemcoGlides” from stock. 

as THE CLEMETSEN COMPANY 
‘a 3403 West Division St. Chicago, III. sy 

eh : Nation-wide Service Through the Better Office Furniture Representatives BN 
Ww— Y; 
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a complete assortment 
of loose leaf binders... 


NOW 


—is the time to make sure of your stock of 
loose leaf binders, notebooks and memos 


for the coming school season. 


For half a century the Vernon Line has 
been recognized as the standard for school 


equipment. 


There is a large profit in school business, 
because of its volume. Let us help you 
get this business. Send for catalog or 
quotation. 





S. E. & M. VERNON, INC. 
60 Duane Street, New York 
Established 1880 
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Company for nearly twenty years at the time of his death. 
He came to Seattle to become manager of the local office 
six months ago, formerly being manager of the firm’s 
offices in Omaha. 

Surviving are his widow, Mrs. Charlotte Thorpe; two 
daughters, Juaniti I. and Wanda M. Thorpe; one son, 
Harry Ernest Thorpe, Jr., and his mother and one sister 
in Kansas. Burial was in Seattle. 

Mr. Thorpe was a member of the Central Lions’ Club 
of Seattle and Lodge No. 1, F. and A. M., in Omaha. 

Mr. Thorpe, despite the short time he was in Seattle, 
made many friends among the dealers and business men. 
Floral tokens were presented by employees of his firm, 
typewriter dealers and numerous friends. 

In the June issue of the Smith-Corona Sales News Mr. 
Thorpe wrote the streamer story on page one of the publi- 
cation, entitled, “Organizing Salesmen’s Efforts.” Mr. 
Thorpe’s motto in life, as evidenced in his frequent trips 
to dealers in Seattle and at the weekly meetings of the 
Seattle Typewriter Dealers’ Association, was covered by 


Plan Your Work and 


the last line in this sales article: 
Work Your Plan.”—J. C. M. 
+ + + 


Oscar A. Maul 


Oscar A. Maul, of the Maul-Nachtigal Company, 519 
Woodward avenue, Detroit, Mich., passed away suddenly at 
his home in Detroit, June 30. In addition to his connection 
with the Maul-Nachtigal Company, he was founder of the 
Prompt Press; an active member and director of the 
Typothetae Franklin Association, and member of the 
Cadillac Athletic club and the Union League club... Mr. 
Maul was active also in church circles. He had lived in De- 
troit all his life. 

Surviving are his widow, a son, Glenn, and his mother, 
Mrs. Louise Maul. 

+t &F +& 


William Oates 
William Oates passed away suddenly following a mysteri- 
ous attack of blood poisoning. He was eighteen years old, 
the son of Mr. and Mrs. Carl Oates. Mr. Oates is a repre- 
sentative of the Sanford Manufacturing Company, and his 
many friends in the commercial stationery field will sorrow 


with him in this untimely loss. 


+t + + 
Miss Vera Besser 
Miss Vera Besser succumbed several weeks ago at Buf- 
falo, N. ¥ 
enza. Her father is a representative of the J. G. Shaw 
Blank Book Company. Mr. and Mrs. Besser have the 


to complications following an attack of influ- 


deep condolences of their many friends. 
+ + + 
Prominent Southern Traveler Passes Away 

The death of Charles S. Stone at Lexington, Va., on July 
17, is mourned by many all over the South, who sorrow 
over the passing of one who was always sincere, kindly and 
sound of thought and character. Mr. Stone was the founder 
of the stationery house now widely known as the Pound 
& Moore Company at Charlotte, N. C. Of more recent 
years he traveled the South for Gabriel & Sons, Cupples & 
Leon and Thomas Nelson. He was a Methodist by faith 
and a Mason of standing. He was a friend and helper of 
Southern authors, and published several books which 
achieved success. 

Office Appliances joins other friends in sympathy to the 
sorrowing wife and son and other members of the family. 
The son, a resident of Philadelphia, is doing fine work 


as an industrial engineer. 


—— Qe 
It is more pleasant to have a business that you can't get 
away from than one you can’t keep.—Berlovalist (The Berger 


Manufacturing Company) 






























FILE 
POCKETS 


are a constant source of 
revenue for the dealer. 
Every office file requires 
these for the bulky and 
extra heavy correspond- 
ence. Your salesmen can 
profit by showing LEATH- 
EROID FILE POCKETS 
when soliciting filing sup- 
ply orders. 


—buyers see 
these superiorities 


Lay LEATHEROID samples and 
other makes before your customer. 
LEATHEROID appeals immediately 
because of these superiorities. 


LEATHEROID is manu- 
1 factured of best materials, 


propess constructed. It is 

BLE. Compare it 
Parts and surfaces subject 

ed to strain and wear have 


Gatenes DOUBLE CON- 
STRUCTION. 


Leatheroid offers the rein- 
3 forced CLOTH GUSSET 
feature. A desirable fea- 
ture, and convincing to 

buyers. 

EXCEPTIONAL DELIVERY 

SERVICE FROM OUR CHICAGO 
REGIONAL WAREHOUSE 


QUALITY PARK ENVELOPE Co. 


Originators of Neur Styles 


Midway 162 N.Franklin St., 
ST. PAUL, MINN. CHICAGO «4 





























(oopermion 


SENTIMENT 


iT 1S AN 


ECONOMIC 
NECESSITY 





Many years have passed 
since Charles Steinmetz 
put that dynamic 
thought upon paper. But 
each passing year has 
helped bring to Ameri- 
can business a clearer un- 
derstanding of its con- 
clusive worth. Intensi- 
fied competition and 
changed business condi- 
tions have made it so. 





Hoosier has always realized the importance 
of team-work, especially with regard to our 
dealers. We are making their task less 
dificult by furnishing them with the best 
office furniture that money can buy—at 
each price level. Our large diversified line 
makes it possible for them to meet every 
office requirement. And to not only meet 
but to outsell competition. 


The mailing pieces and dealers’ helps that 
we have prepared comprise but a small part 
of Hoosier’s program of dealer co-operation. 





CB560 





Our limited space permits showing but one item of the big 
Hoosier Line There are many and our new catalog shows 
them all. May we send.it to you? 


HOOSIER DESK COMPANY 
JASPER, INDIANA 


HOOSIER 
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ADDRESSOGRAPH DISPLAY IN BOSTON, SHOWN IN THE 

WINDOWS OF THB MACEY-MORRIS COMPANY This was 

effective because of arrangement and the human figures 

shown, together with machinery in motion We Americans 

like to study the sequence of mechanical! operations and to 

watch the output of automatic machines The Addressograph 
display traded on this national characteristic 











Wedding Bells 


Burke-Christensen 
Fred Christensen was married Thursday, July 11, 
The ceremony took place in New York 





1929, 
to Frances Burke. 
City, the native haunt of both Mr. and Mrs. Christensen 
They spent their honeymoon on a motor trip. 

Mr. Christensen is a well known manufacturers’ repre- 
sentative with an office in the First National Bank build- 
ing, Chicago. He covers the Middle West for S. E. & M. 
Vernon, Inc., blank book manufacturers in New York City. 

ee 
Branch-Irwin 

Mr. and Mrs. P. J. Branch, of 2806 East Iowa street, 
Evansville, Ind., announce the marriage of their daughter, 
Lillian, to John Erwin, son of Mr. and Mrs. J. R. Erwin, of 
Inglefield, Ind., the wedding having taken place on July 
2. The bride’s father is associated with the Corona Type- 
writer and Adding Machine Agency, of which G. A. 
lodrank is proprietor.—W. B. C. 

ieecainaaliisi 
Wheelock-Higdson 

Benjamin F. Higdson, vice-president of The Taylor Chair 
Company, Bedford, Ohio, and Miss Nellie Wheelock of 
Anderson, Ind., were united in marriage recently at Cleve- 
land, Ohio, by the Rev. B. F. Brundage. Mr. and Mrs. 
Higdson will make their home at Bedford.—W. B. C. 

—_ 


Chile Increases Use of Manifold Paper 


Commerce Reports] There are a relatively large num- 
ber of commercial houses located in the city of Antofa- 
gasta, which has a population of 60,000 and which is the 
There is a 


Among 


chief commercial center of northern Chile. 
steady demand for office supplies of all kinds 
other products in this line in increasing demand is manifold 
paper, which is gradually taking the place of the old style 
While 


+ 


some manifold paper is manufactured in southern Chile, it 


letter book for filing records of correspondence. 


is inferior to the imported article and may be considered as 
providing little or no competition. 

In this class of article local preference is guided largely 
Appearance and durability are 
the cheapest mani- 


by considerations of price. 
not regarded as of great importance; 
fold paper which adequately serves its purpose being pre- 
popular than white 


ferred. Colored papers are far less 


paper, with a possible exception being made in favor of 


pink. 
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LYON Again Brings 


EW PRO@ITS 


to Olfice Equipment 
DEALERS 


The addition of Lyon “ Durand Type” 
cabinets to the Lyon line brings to you 
a new source of profit. These new cab- 
inets are made in fast-selling styles and 
are priced to meet an insistent demand 
for sturdy storage cabinets of a strictly 
utility nature. They are built to Lyon 
standards of construction and workman- 
ship, finished only in standard Lyon 
green baked enamel, and equipped with 
strong, attractive fittings. ... So com- 
pletely does Lyon now meet every 
requirement for storage cabinets— 
in prices, styles, sizes and finishes— 
that a Lyon dealer never need lose a 
sale. There is a Lyon cabinet for the 
man who wants one to match the furnish- 
ings of an elaborate private office, or for 
the man who wants cabinets forthe draft- } 
ing room, shipping department or other 
general purposes where fine appearance 
is not such an important factor. . . . This 

dual cabinet line enhances the value ey 
of the Lyon franchise to any dealer. It kyon Wendie Cabins 
offers greater money-making opportu- 
nities— opportunities that will steadily 
increase because of the national adver- 
tising behind Lyon products and the 
sales co-operation that Lyon extends to 
all dealers. Write today for complete 
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Junior Cabinet, one of the new Lyon” Durand Type” cabinets. information. 
LYON METAL PRODUCTS, INCORPORATED 
Aurora, Illinois 
= 

















THE NATIONAL 
ACCOUNTING MACHINE 


The only Accounting Machine which 
combines: 


Standard 81-key visible adding 
keyboard. 

Standard visible typewriter. 
Complete visibility of printing. 


Our representative in your city will be 
glad to explain its advantages. 


THE NATIONAL CASH REGISTER COMPANY 


DAYTON, OHIO 
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Notes on Simplification and Standardization 

The National Association of Safe Manufacturers has held 
a conference with the division of simplified practice, United 
Commerce, looking to the possibili 
Initial 


States Department ot 


simplifying the inside dimensions of safes. 


taken 


simplified practice recommendation. 


ties oO! 


steps have been with a view of draft'ng a tentative 


Simplified practice recommendation No. 65, covering lead 
effect Che 


f the lead pencil industry has reviewed 


pencils, has been put into chairman of the 
standing committee o 
the acceptance list. It shows that the program has the ad- 
least eighty per cent of producers of the total 
United States 


manifold 


herance ot at 


volume manufactured in the 


[Twelve “manufacturers of paper, fifty per cent 


rag, white and colored, unglazed, have joined the “willing- 





to-certiiv” list of the United States Bureau of Standards, 
indicating their ability and willingness to produce items 
in this classification according to the United States Master 


Specifications No. 484a [welve manufacturers of colored 


waterproof drawing ink have lined up under Specification 


No. 379 
>  - 


Typewriter Exports Gain in First Quarter 


Exports of typewriters for the first quarter of 1929 


gain of 13.5 per cent over the same 


$6,449,000 and $5,683,000 respectively 


quarter in 


showed a 


1928 the values being 


[ypewriters were thirty-first in the table of fifty chief ex- 


ports according to value These figures were compiled for 


Our World Trade, a bulletin issued by the foreign com- 
merce department of the Chamber of Commerce of the 
l ited States 

This bulletin shows also quantity exports for several 
classifications of terest to our readers 

Accounting and calculating machines—(1929) 20,237 ma- 


chines 1928) 22,112 machines: decrease of 8.1 per cent in 
qu tity 

Cash registers 1929) 12,249 machines; (1928) 9,669 ma- 

ines; increase of 26.7 per cent in quantity. 

lvpewriters 192' 119,000 machines; (1928) 106,000 
machines; increase of 12.2 per cent in quantity 

+.) 
Art Metal Sales Schools 
A series of four sales schools is being conducted again 


s year by the Art Metal Construction Company, James 


and their salesmen have found pre 


ale rs 


nportant as a means of acquiring the tech 


nical and sales knowledge necessary for merchandising and 


engineering, as well as a fine opportunity to become ac 


quainted with Art Metal dealers from other sections of 


the country. The classes are limited in enrollment so that 
é student can have personal attention. These schools 
are “free O. B. Jamestown,” the dealer paying transporta 
tion and incidental expenses to and from the school 

The schedule of terms is: A, June 16-29; B, July 7-20: 
C, July 21-August 3: D, August 4-17 

Chree different sessions are held for each term, general, 
roduct, and roundtabl 

_ 


“Comptometer” Branch at Lansing Moved 


Che Felt & Tarrant Manutacturing Company branch at 


Lansing, Mich., has been moved from the Wilson building 

Suite 42-46 Strand Arcade building [The change pro- 
vides an increase of space which had become necessary 
Jack C. Kern is in charge, having been with the company 


" Houston, Texas He has im 
Arcade 
Assisting Mr. Kern are 


Mitchell, Miss H. E. 


previously at 
s¢ hool and 
W ing. 
War- 


building for sales, 
Miss M. B 


Emery and Fred G 


proved facilities in the 
service work. 
Miss L. L 


ner 
e 
remembered longer than sermons 


Songs are Bramwords (The 


Bramwood Press) 
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ST. JOHNS TABLES 


BEAT ANY 
COMPETITION 
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RE tables a source of increasing profit 
for you? They would be if you were sell- 


ing ST. JOHNS BUSINESS TABLES. 


Every office, every store, every shop in your 
community and for miles around needs tables. 


St. Johns quality and St. Johns prices en- 
able you to meet and beat any competition. 


No matter how small your store, you can 
easily add many dollars to your monthly 
profits by taking orders for St. Johns Tables 
for shipment direct to your customers. 


Write today for our liberal proposition and 
easy selling plan. 


ST. JOHNS TABLE CO., CADILLAC, MICH. 


ST. JOHNS 


BUSINESS TABLES 
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An Important 


Department of the 
Stationer’s Business 


While it is true that there is exceedingly keen 
competition in the manufacture and sale of 
typewriter ribbons and carbon papers, it is 
also true that commercial stationers must 
handle these items in order to give their trade 
a complete service. And the fact that com- 
petition is keen, is an indication that users 
generally are getting a high degree of service 
in this line. 


Selling typewriter supplies is not a matter 
of adjusting your price-list below that of your 
competitor, abusing his policies or maligning 
his judgment. It is just the simple matter of 
offering your trade the best the market affords 
for the particular purpose at fair prices. And 
we have been co-operating with dealers on 
this basis for over thirty years. 


Have you seen our book, “How to Select 
Your Carbon Papers”? If not, write for it. 


THE BUCKEYE 
RIBBON & CARBON CO. 


1466-68 East 55th Street Cleveland, Ohio 
Established 1896 
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Brief Bits About July Furniture Market 

The two-week summer market at the American Furni- 
ture Mart, 666 Lake Shore drive, Chicago, Ill, opened 
July 8. While the Chicago market is primarily for dealers 
in household furniture, office furniture was shown in sev- 
eral of the displays. 

Crocker Chair Company, Sheboygan, Wis.—Space 1424 
Dealers interested in office chairs had access to complete 
photographic representations of those items. G. A. Reiman 
was in charge. 

Heywood-Wakefield, Boston, Mass.—Space 326. A rep- 
resentative selection of office chairs, settees and costumers 
was included in the company’s extensive line of household 
chairs, baby carriages, etc. Raymond S. Reed, advertising 
manager, came from the home office at Boston to attend 
the market. 

George L. Lamb, Napanee, Ind.—Space 639. A complete 
line of costumers, screens, tables, etc., was shown, the out- 
standing novelty being a costumer with the hooks mounted 
on a rotable head. This is especially convenient for use 
in corners, as any garment can be selected by the owner by 
revolving the head until his coat and hat are accessible. 
George E. Lamb was in charge. 

Milwaukee Chair Company, Milwaukee, Wis.—Space 
2148. This display, in the tower of the mart, is permanent, 
and the headquarters of A. H. Harcq, sales manager. Rep- 
resentative selections of the company’s complete line of 
office seating equipment were on view. 

Lyon Metal Products Incorporated, Aurora, Ill—Space 
620. “Steelart’” tables and chairs were shown under the 
direction of Ben Morrison. A number of new designs and 
color treatments was included in the tables and chairs 
displayed. 

Mutschler Brothers, Nappanee, Ind—Space 1017. The 
household line was shown complete. Office furniture deal- 
ers had access to a complete line of “Samson” office tables. 
Carlisle Mutschler was in charge, assisted by R. C. 
Chapman. 

St. John’s Table Company, Cadillac, Mich—Space 1628 
This display included both office and household tables. In- 
cluded in office items were typewriter tables and study and 
den tables adapted for use with portable typewriters. 

Tell City Desk Company, Tell City, Ind.—Space 1122. 
The office line was represented photographically. Chairs 
were shown from the Tell City Chair Company’s lines 
J. H. O’Toole was in charge. 

Wark-Beacon Company, 1410 South Wabash avenue, 
Chicago, Ill—-Space 1125. The company’s standard line 
of steel tables and chairs was shown, and also tables from 
the Algoma line. Wm. H. Wark, sales manager, was in 
charge 

Wil-Fre Company, Chicago, Ill—Space 724. The com- 
pany’s combination typewriter desk and secretary was 
shown 

Udell Works, Indianapolis, Ind.—Space 1029. Sectional 
bookcases and spinnet desks were included in a display of 


the company’s household items 
7 


“Y and E” Agency Opened at Erie 

J. A. Emmerich, 718 Erie Trust building, Erie, Penna., 
has been appointed exclusive agent at Erie by the Yaw- 
man and Erbe Manufacturing Company He will handle 
the complete line of steel and wood cabinets and desks, 
storage shelving, safes, filing systems and supplies, bank 
and library equipment. He is situated at Tenth and State 
streets, a central business location. The building he occu 
pies is a fourteen-story structure containing 300 offices 

Mr. Emmerich has spent eleven years in the service of 
the Yawman and Erbe Manufacturing Company, at the 
home office, St. Louis and New York City 
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Complete with Pen 
Metal Base 








No. 1850 — Ebony Green Finish 
No. 1851—Statuary Bronze Finish 
No. 1852— Golden Bronze Finish 
No. 1853 — English Silver Finish 





DJUSTABLE 


to Position ...to Pen Size 
Adjustable in Every Sense of the Word 


The new Sengbusch Swivel Adjustable Socket—a history-making innova- 
tion in desk set manufacture — is one of the outstanding reasons for the 


smashing success of the new Sengbusch Dipaday Desk Set line. 


This new socket is adjustable to any angle, allowing free swing in any direc- 
tion to any position. It will lie flat. Stays in the position the user desires. 
Adjustable to fit the variation in size of pen barrels. 

These and many other exclusive features have placed the colorful new 
Sengbusch line in the spotlight of record-breaking sales. Leading the line in 
popularity is the amazingly low priced desk set illustrated—$12, complete 
with pen. Feature the leader. Display it prominently. Is your stock complete? 


Seng busch 


SELF-CLOSING INKSTAND COMPANY 
®15 SENGBUSCH BLDG. MILWAUKEE, WIS. 














ALL GOOD POINTS RETAINED 
“OBJECTIONS ELIMINATED! 


In producing steel furniture, Macey has been suc- 
cessful in retaining the good points and eliminating 
objections. 


Steel desks and tables previously have been expen- 
sive. Macey set out deliberately, however, to build 
steel desks and tables which would be within the 
reach of buyers who formerly had been contented 


with wood. And Macey succeeded. 


If one questions the growing importance of steel, he 
has only to note what has happened to filing equip- 
ment. Only a few years ago steel files came out. 


Today steel files are used almost universally. Prac- 
tically no wood filing equipment is purchased now. 
This growing demand for steel has opened a vast 
market for both new sales and replacement sales. 


The Macey line contains a style for every purpose. 
If you are not getting the benefit of steel sales, the 
Macey franchise may be available for your territory. 
At least it will do no harm to learn more about the 


line. 


THE MACEY COMPANY 


GRAND RAPIDS, MICHIGAN 


Macey has a number of catalogs featuring 
Matched Office Suites, Steel Files, Safes, 
Steel Desks, Filing Equipment, Supplies and 
Sectional Bookcases. Any or all of them 
will be sent on request. 


&D 























Addressograph Sales School at Chicago 


Che Addressograph Company will hold a training school 


fer juniors at Chicago, Agust 5, ending August 17. This 
will include junior salesmen from the eastern, central and 
southern agencies Agency Instructor P. V. Ward will con 
duct the scnool. The course has been planned carefully to 


give special attention to the fundamentals of Addressograph 


selling. The course of instruction will be supplemented by 

short talks from home ofhce ofhcials and successful sales 

men from the field who have outstanding sales records 
Che junior salesmen attending will have opportunity to 


] 


become familiar with the production methods used in the 
method of instruction 
school | he 


organized into squads for study and demonstration, 


The “case” 
the 1929 


Addressograph plant 


} 


will be used extensively in students 


will be 


working together closely, practicing demonstrations and ap- 


, 
and t owing out 


the study program laid out by 


proac he Ss, 
troct 


e ms uctor! 


> 


Census Figures on Furniture Production 


The bureau of the census, United States Department ot 
Commerce, has issued its printed report of the 1927 census 
of manufactures covering furniture and accessories The 
following abstracts cover operations concerning the office 


and publi 


buildings fields. 

wood—$13,426,153: 

$16,049,203. 
$10,352,240; desks of mecal, $183, 

$10,356,240. 

$82,840: 


equipment 
Otnce 


623.050: total ot desks 


metal, $2, 


desks 


desks ot 


of wood 


Oftice chairs 


749 
Lockers of 


| oan 
total of chairs, 


wood lockers or metal, $4,557 991: 


total ot lockers, $4,640.83 
Other office furniture of wood, $11,379,310: other office 
furniture of metal, $30,776,735: total of other office furnt- 


classification is included filing 


$4,307,039 


this 


$42,156,045 li 


rep rted 


ture 


equipment specifically, of which was 
of wood, and $18,042,318 was of metal. 

Shelving of wood, $1,430,914; 
metal, $6,495,732. Total of shelving, $7,926,646. 
backs, 
cabinets of 
Total of 


furniture 


Store furniture and fixtures 
shelving of 
tables wall 
$45,674,774: 


tables, etc 


Counters partitions, window show cases, 


cases, display fixtures and wood, 


same, of metal, $3,873,888 counters, 
$49. 548 66? Other 
$27,051,451: 


$6.001.962 


store and fixtures of wood, 


other store furniture and fixtures of metal, 


Furniture for Public Buildings 


Furniture for public buildings produced in 1927 totaled 
$30,577,941, not segregated as to material. This total con- 
sists of: Desks, $6,404,991; chairs, $12,608,027; church pews, 
pulpits, etc.. $4,719,734: other (including values of chairs 


and seats for public buildings and 


$6,845,189 


public conveyances) 


Chis classification covers the products of Mich 


igan, Illinois, Massachusetts, Ohio, Wisconsin, Indiana, 
California, New York, Connecticut, Georgia, Kansas, Lou 
isiana, Maryland, Minnesota, Missouri, New Hampshire, 
New Jersey, North Carolina, Oregon, Pennsylvania, Ten- 
nessee, Texas, Utah, Virginia, Washington and West Vir- 
ginia 
Office Furniture by States 
New York—Desks, $3,529,960: chairs. $660,074: filing 


equipment and other office furniture [see note] $18,874,375; 


total for New York state, $44,143,909. 
Illinois—Desks, $1,750,974; chairs, $2,179,525; filing equip 
ment and other office furniture [see note] $4,998,476; total 


for Illinois, $26.395.975 


Ohio— Desks, $1,985,248; chairs, $2,298,865; filing equip- 
ment and other furniture [see note], $7,625,562; total for 
Ohio, $21,927.305 

Michigan—Desks, $1,544,293: chairs, $596,949; filing 


equipment and other office furniture [see note], $5,615,197; 


total for Michigar $18.636.965. 








FOX 


There’s No 


Summer Slump 


for the dealer who relies on Fox 
Office Specialties for a steady vol- 
ume of sales—because FOX busi- 
ness is, in a surprising degree, re- 
peat business. Better quality, ap- 
pearance, service and price are all 
contributing factors. 





Here are three cf our many repeat 
sellers. 


Flexible 
Desk 
Pads 










SEND FOR 
COMPLETE CATALOG 






GEO. E. FOX & CoO. 


325 W. Ohio St. Chicago, Ill. 


A. H. Denny, Inc., 356 Broadway, New York 
Eastern Wholesale Distributor 


Schubert Office Specialty Co., 1405 S. Hill St. 
Les Angeles, Cal., Pacific Coast Distributor 





























MADE POSSIBLE BY 
Wagemaker 10 Point Construction 





This New Type Salesman’s Desk 
Finally Answers the 
Persistent Demand for Small Size 
but Adequate Drawer Space 


The two small drawers are grooved and 
partitioned for card filing in any combination. 
rhe inside height is sufficient for 5x8 guides. 


The large drawer is partitioned for letter 
or legal size guides. 

Pedestal drawers run on our exclusive 
channel suspension supporting loaded drawers 
at full length, also making possible two card 
and one letter drawer of full filing height. 


Made in full quartered Oak, Mahogany and 
Walnut finish. 


Regardless of what desk line you handle, 
you will want to sample this new style desk 
and be the first to offer it to your customers. 


COMPANY 
GRAND RAPIDS MICHIGAN 








ae 30 





OFFICE APPLIANCES 


California— Desks, $319,963; chairs, $237,936; filing equip- 
ment and other office furniture [see note], $1,440,411; total 
for California, $10,888,111. 

Pennsylvania—Desks, $466,226; chairs [combined with 
“other states” to avoid disclosing production of individual 
establishments]; filing equipment and other office furni- 
ture [see note], $2,387,303; total for Pennsylvania, 
$8,501,751. 

Wisconsin—Desks [combined with “other states” to 
avoid disclosing production of individual establishments] 
chairs, $1,416,925; filing equipment and other office furni- 
ture [see note], $1,746,584; total for Wisconsin, $7,427,948. 

Indiana—Desks, $2,906,918; chairs, $358,178; filing equip- 
ment and other office furniture [see note], $1,363,599; total 
for Indiana, $6,354,930. 

Massachusetts—Desks, $1,029,511; chairs, $1,102,967; fil- 
ing equipment and other office furniture [see note], $205,- 
449; total for Massachusetts, $5,308,280. 


Figures from “Other States” 

Other states, comprising Alabama, Arkansas, Colorado, 
Connecticut, District of Columbia, Florida, Georgia, Idaho, 
Kansas, Kentucky, Louisiana, Maine, Maryland, Minnesota, 
Misissippi, Missouri, New Hampshire, New Jersey, North 
Carolina, Oregon, Rhode Island, South Dakota, Tennessee, 
Texas, Utah, Vermont, Virginia, Washington and West Vir- 
ginia. Desks, $2,516,110; chairs, $1,684,821: filing equip 
ment and other office furniture [see note], $2,540,020. 

[Note—the total of the classification, “filing equipment 
and other office furniture,” includes $22,349,357 reported 
specifically for filing equipment, and $4,640,831 for lockers. | 

Totals for the United States— Desks, $16,049,203; chairs, 
$10,536,240; filing equipment and other office furniture, 
$46,796,876 


> 


Federal Court Adopts Flat Filing 

Che supreme court of the District of Columbia, Wash 
ington, D. C., has adopted flat filing for documents offered 
for filing. The old custom of filing documents folded has 
been abolished, effective August l Che order does not 
apply to papers filed in the probate court. 

rhe clerk of the district supreme court is authorized to 
refuse any document offered for filing which is not on 
opaque white legal cap paper eight inches wide and thir- 
teen inches long. No backing sheets or forms will be 
accepted If there is more than one sheet, the assembly 
shall be fastened at the top onl) 

Perhaps this is an initial step toward flat filing of legal 
documents throughout the United States. The honorable 
judges of the district supreme court will find their work 
facilitated greatly to review cases presented in flat, un- 
folded sheets. Incidentally, new filing equipment in con- 
siderable volume will attend the possible expansion of flat 
filing of court documents throughout the country. The 
requirement for opaque documents may cause widespread 
adoption of electric typewriters to permit manifolding law 
papers through an opaque sheet, as the court ruling would 
seem to eliminate light bond or onion skin for the original 
typewritten document 


> 


Changes by Lyon West Coast Offices 

Lyon Metal Products, Incorporated, has made changes in 
the location of its offices at San Francisco and at Los 
Angeles, Calif The San Francisco office, with Henry R 
Clark in charge of engineering sales, is at 431 Hunter- 
Deviln building. The western assembly plant and offices 
have been moved to 3650 Union Pacific avenue, Los 
Angeles, Calif. The Los Angeles plant occupies 18,000 
square feet of space, and room has been provided for future 


expansion 
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ALLEN © WALES 


ADDING ~ BOOKKEEPING AND CALCULATING MACHINES 


HEN you sell an adding, 
The bookkeeping or calculating 
Wa n d er machine bearing the name 


Allen-Wales, you are selling six things. 


Ma eh in es A machine of unqualified mechani- 


> cal excellence—the finest that 
Oo f th ve highly specialized skill can produce. 


| A line sufficiently varied to enable 
D ay 2 you to render truly impartial 
advice. 


The endorsement of one of the 
pioneers in the industry—an or- 
ganization long experienced in satisfy- 
ing the requirements of all types of 
users. 


A A service that is unparalleled in 
the history of the business. 


~ The backing up and reinforcement 
«) ofa financially sound and straight- 
shooting group of men. 


‘THOUGH ably ¢ Full cooperation in every mean- 
i represented in J ing of the term, with a definite re- 
nearly all important sponsibility to each of its representa- 
territories there is tives. 


often room in his The most popular Allen-Wales models 
organization of ‘ ry are illustrated and described in an in- 
size for experienced, teresting folder, “Now You Can 


progressive adding Choose.” Write for a copy. 
machine men with 


good records behind 
them. ash, 
Presisent 


ALLEN 8 WALES 


CORPORATION 
ADDING - BOOKKEEPING AND CALCULATING MACHINES 
233-245 SPRING ST. 
NEw YORK CITY 
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ow Advertised in the 
and Other 





The New “Desk Cabinet”’ Model 


Here’s A Real SALES STORY for You 


Time and again you have had to pass up good money- 


Vade Good making opportunities because you “handled another 
Before Advertising line."” Now you have a specialty offered you which 
Commenced does not conflict with any line you carry—and what's 
— more, it is the greatest single attraction in the office 

{ Seller Then equipment business today. 


Large Variety Retail 

A Big Seller at $67.50 and under. 
West of Denver, 
$81.00 and under. 


{i Leader Now! 


While it is new, novel, and attention-compelling, 
earlier models of the Invincible Concealed Safe have 


The INVINCIBLE 


“Looks Like a File 
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Saturday Evening Post 
National Magazines 





for two years sold in volume the world over, without 


advertising. 


Now, however, these beautiful new ‘Desk Cabinet 
Models” are being advertised regularly in the SATUR- 


DAY EVENING POST and other national magazines 
Remember, that any 
without advertising, 


beginning with August issues. 


product that can make good 


always becomes a terrific seller when advertised. 


The new “Desk Cabinet Model” has a higher safe 
than the models concealed in filing cabinets and in 
desks. 


Bronze Bound Linoleum Top 
and Sliding Shelf 


Ink stains and rings from water glasses wash off the 
linoleum surfaces of the sliding shelf and top. Saves 
When closed, the 
The 


other fine equipment from abuse. 
safe is concealed and looks like a private file. 
door is one-half inch steel 
jiggered. A three point lock, operates automatically 
like the lock bolts of a vault door, controlled by a 
substantial combination lock. The entire 
separably welded into the beautiful steel cabinet. 


safe solid 
safe is in- 


Unlimited Sales Opportunities 


This new model, flush with the top of the desk is a 





beautifully . 





How Dealers Display Them 


cherished possession of business executives. Used in 
fine offices, banks, insurance companies, bond and 
mortgage houses, jewelry salesmen, etc. Large insti- 
tutions equip branch offices with Concealed Safes. 
Widely used in government institutions. Keeps pri- 
vate matters privale but within reach. 


Window Displays Make Sales 


The novelty of Concealed Safes attracts lookers to 
your windows. We furnish beautiful display material 
and imprinted folders in four colors,—we advertise 
nationally! A display in your window will now tie up 
your store with our national advertising. Inquiries 
will be referred to dealers who are stocked. A sub- 
stantial unit of sale with a healthy profit. Each Con- 
cealed Safe sold advertises itself and brings you addi- 
tional repeat business. 

Get your share of these large, easy, profitable sales. 


Write today for two or more sample cabinets for dis- 
play, showing cabinet open and closed. Do not delay. 


INVINCIBLE METAL FURNITURE CO., Manitowoc, Wisconsin 


NEW YORK, R. Orthwine, 3 


344 W. 34th St.— CHICAGO, E. E. Blankmeyer, 133 W. Lake St.— LOS ANGELES, M. M. Corbett, 1206 Santee St. 





CONCEALED SAFE 


Serves Like a Safe’ 
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Sell Your Patrons 
Pencils They Will 
Not Question — 


aN, Ae 
FABER 


WA Makery of the AV) 
WORLD ~ RENOWNED 


ele 
<= , GS ”"CASTELL” 


PENCILS 


For Every Purpose 
Every Degree Of Hardness 


fp erid 66 8 


























YW ‘I Equally Conspicuous In the 
i Field with AW. Faber Pencils 


), AWFABER 


“A My 
¢ 








ia 
- ERASERS 
Pree.’ | 
i wae) 0 | 
t P. "y . 
=. >a ( —— Pencil, Inkor 





! <2 4) lypewriting Erasures 
seep JO) —— School or 
ie ‘Commercial Uses 


=> eS, Special Numbers Adapted 
HN Jo Every Type Of Work | 


. Dd 
== 8) & EVERY DEALER SHOULD 
= SELL THESE ERASERS 


ETT 4 | 
Visk AW. FABER 


met NEWARK. NEW JERSEY. 
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SALMAGUNDI 


Fifteen Years Ago 


Retrospective Glimpses of the Important 
Features and News Items in Office Appli- 
ances for August, 1914 

Fred H. Butenschoen, president of the Imperial Methods 
Company, was the subject of the frontispiece. 

The new store of the W. K. Stewart Company, Indian- 
apolis, was described and illustrated 

The first business show at Prague, Bohemia, was the sub- 
ject of an illustrated description. 

Josiah B. Gathright, Louisville, Ky., was said to have 
been the inventor of the basic principle of typewriter tabu- 
lating mechanisms. 

Forrest P. Miller had been elected vice-president and 
treasurer of the A. W. McCloy Company, Pittsburgh. 

The Cleveland chapter of the American Institute of 
Banking planned to hold a business show in November. 

[he Horder chain of stationery stores at Chicago had 
grown to four. The newest store was in the Powers build- 
ing on East Monroe street. 

oe 
The Purchasing Agent’s Anteroom 

“The Little Schoolmaster” in Printers’ Ink told of plans 
employed by progressive corporations to make salesmen and 
other visitors comfortable while awaiting an appointment 
with the purchasing agent or his assistants. An automobil 
manufacturer has copies of his house organ on the table 
in the reception room to enable the waiting salesman to 
employ his time. An intimate bit is added. 

“There is one detail, it seems, on which many a concern 
might welcome enlightenment. And on this point the School- 
master takes the liberty of quoting Charlie Hubbell, who 
so efficiently and tactfully presides at the reception desk at 
the main entrance of the Burroughs Adding Machine Com 
pany in Detroit 

‘Yes sir,’ Charlie says, ‘it’s a good idea to put copies of 
the company magazine in the reception room Lots of 
times, visitors ask to be put on the mailing list. But what 
I'd like to know is: How are we going to keep the copies? 
[he visitors carry them off. We could put the magazines 
in heavy binders and chain them to the floor. But that 
wouldn’t look polite, would it? Anyway, I'm stumped.’” 

Charlie’s idea of chaining the magazine goes back to the 
early days of printing, when Bibles were chained to their 
reading desks in churches, to prevent their being carried 
awa\y 

= 
Federal Specialist on Sex in Business 

“A Man’s Point of View in a Business Woman’s World 
was an address before a convention of business women at 
Mackinac Island, Mich., several weeks ago. Louis E. Van 
Norman, chief business specialist of the United States 
Department of Commerce, presented this topic before the 
tenth national conference of the Federation of Business 
and Professional Women. It was also the first interna- 
tional convention of this body 

Discussing the revelations of a special survey conducted 
by the Federal Department of Commerce to determine 
the effect of sex on salesmanship, Mr. Van Norman 
asserted that it has little or no value, at least in the mind 
of a male purchaser. 

For instance, he stated, questionnaires returned in the 
survey revealed that when men purchase articles for their 
own use or comfort they prefer not to do so from a 


feminine salesperson. 





VACATION TIME 


. « « proved we were . . 


"ADDING-MACHINE-SHY” 


WE know now that we were “adding-machine-shy.” It was 
always “Sorry, but Jones is using the adding machine;” or, 
“Can't check those figures —the machine's being used.” 
Somehow, nothing was ever done about it... Then 
summer vacations left us shorthanded,and we bought 

another Victor. All summer it kept things 
going—and when fall came, it sped up our 
entire figuring routine. We'll never allow our- 
selves to become “adding-machine-shy” 
again. (A Victor on free trial from any 


Victor Agency. VICTOR ADDING 
MACHINE COMPANY, 3900 
N. Rockwell Street, Chicago). 


“To 


AND MORE 


6, 8 and 10 columns 
including direct sub- 
traction models. 














VICTOR 


Standard — Addi ng | Machine 





This advertisement is part of the Victor campaign for greater Summer sales 





APPLIANCES 


An Attractive Line of Steel 
Cabinets for the Dealer! 


Attractive—because the Van Dorn Line is complete, including 
as it does, every standard storage and wardrobe cabinet 


\ttractive— because each item is competitively priced 


and shipments will be made when promised 


[his is an excellent season to check up on cabinet 
requirements and Van Dorn has a franchise, for 
qualifying agents, that is as attractive as its 

complete line of quality steel equipment 


If you are looking for a more profitable 
agency agreement, a more complete 
line of steel equipment, we will give 

you the interesting facts upon 


request. WRITE US TODAY 


VAN DORN METAL FURNITURE 


Division of 
The Berger Manufacturing Co. 
Canton, Ohio 
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When they intend to buy for women, they want the 


idvice and assistance of a woman behind the counter, but 


when thev are seeking neutral articles such as stationery, 
cards, pens and so forth, they have no preference between 


masculine and feminine attention, let the saleslady exercise 
her wiles as she will. 
Miss Martha Connole, 


convention as head of the 


woman attorney of East St. Louis, 
brought before the legislation 
committee three major projects for which she asked sup- 


They are the federation’s tax exemption bill, which 


port. 
seeks to reduce the income taxes of single persons through 
indorsement of the renewal of 


an immcrease in exemption; 


conversations with other powers relative to the entry of 


this country into the world court, and the education bill, 
which seeks to have established a Federal Department of 


Education with a secretary in the President’s cabinet. 


> 
House Organ Philosophy 
Most of the “high pressure” salesmen | 


seem to regard business as a battle—The Coach (published 


come across 


co-operatively by the Boorum & Pease Company, Eberhard 


Faber Pencil Company, C. Howard Hunt Pen Company 
and Sanford Manufacturing Company). 
* ~ 4 
Intelligence must save its life by losing its pride.—Qual- 
ity (Clarke & Courts). 
x * x 
Never stand before a judge or behind a donkey.—Com 
mon Sense (Corlies, Macy & Company, Inc.) 


7 * 


Work in your garden to keep flowers off your grave. 


rhe Office Cat (The Richmond & Backus Company). 
~ ~ x 


Choose words—refutation imperils reputation. 


Faultless Bulletin (The 


your 


Stationers Loose Leaf Company). 


* = 
Power without control is worse than wasted.—The 
Franklin Key (The Franklin Printing & Engraving Com- 
pany). 


b: = 


When love comes to a man past forty, the object’s mo 


tive is. rarely Bramwords (The Bramwood 


Pre ss! 
* * 


] 


Whensoever vou tail to convince the majority, vou are 


guilty of heresy Berlovalist (The Berger Manufacturing 


Company ) 


* * ~ 


he best blood “purifiers”: pure food, pure water, pure 


air and the rays of the sun.—The Lyon Standard (Lyon 
Metal Products, Incorporated). 
* * 7 
Occupy yourself with the wise use of time and the pro- 


verbial rainy day will bring on the rainbow.—Fritz-Cross 
Service (The Fritz-Cross Company). 
* * ~ 
A service that falls short of the customer's expectation is 
much worse than no service at all—The “Y and E” Idea 
(Yawman and Erbe Manufacturing Company) 


oo 
Dumping Another Load of Coal at Newcastle 
According to The Lyon Standard (Lyon Metal Products, 
Incorporated) a large lumber company at New York in- 
quired for prices on steel lockers for its yard and office 
employees. Wooden lockers had been under consideration, 


but the proposition for steel won out. 


> -- 
Lutz Now Beyond the Pacific 


Lutz, assistant export manager for the W. A. 
Sheaffer Pen Company, reached Kobe, Japan, about June 


Herman 


) 
-V on an extended trip around the world. He spent about 


ten days in Honolulu. where he found business good. 


@ 
— 


“Sit Ur 
easily ! 





This is No. 1 Stenographer’s Chair ball bearing 
(Swivel), genuine Spanish leather upholstering, 
OPTIONAL NEW SADDLE SEAT, Rubroid oil- 
less casters, standard olive green finish; height 
17” to 21%". No extra cost for mahogany, wal- 
nut or black finish. 


( Dies your 


own workers 


Are they comfortably seated and 
supported in the correct posture? 
Are they sitting up to their work 
or slouching into it? 

It costs no more to corectly seat 
your office or factory workers and 
it pays big dividends in increased 
efficiency. 


Ef &C 


“Scientifically Correct Chair” 
—USE THIS COUPON — 


OA 
FRITZ-CROSS COMPANY, Manufacturers, 


Guardian Bldg., Saint Paul, Minn. 


Please send me your booklet, “What Under- 
lies Efficiency,” also name of local dealer. 


Name 


Address 
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A GOOD 
SAFE 
TO SELL 


You can get an S. F. SAFE lab- 
eled by the Underwriters’ Labora- 
tories —as to size and interior 
arrangements, to meet the needs 
of your most exacting customer. 





THE CONSTRUCTION and fin- 
ish of our safe is the very best— 
50 years of knowing how has 
taught us this—and our PRICES 
are such that it allows the dealer 
a nice margin of profit. 


OUR PRODUCTS 


STEEL SAFES, A and B Label and Commercial 
STEEL RECORD CABINETS 

SAFE DEPOSIT BOXES, VAULT DOORS 
STEEL BANK EQUIPMENT 

STEEL FILING DEVICES 


Write Us Today 
Catalog and full details upon request. 


Stiffel- Freeman Safe Co. 


Lititz, Penna. 
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George S. Parker Improving Wisconsin Landscape 

George S. Parker, president of The Parker Pen Com- 
pany, Janesville. Wis., is sponsoring a campaign in the 
vicinity of that city to brighten up farm buildings. He 
stands part of the cost of paint used in “saving the sur- 
face.” Mr. Parker doesn’t admire the conventional red 
used for farm barns and other buildings, so he grants 
an extra allowance to the farmers who use a color other 
than red. While the campaign was conceived from the 
viewpoint of “Friends of the Native Landscape,” it has 
had extended publicity in newspapers, which find it a fruit- 
ful topic for quip and jest. 

Mr. Parker’s plan is his individual contribution to a 
pleasant countryside, and has no connection with the pen 
manufacturing company. The plan is operated through 
the Janesville Board of Commerce, and applies to farmers 
in the towns of Fulton, Milton, Janesville, Harmony, Rock 
and LaPrairie, all contiguous to Janesville. The pro- 
cedure is simple. The farmer buys his material, and fur- 
nishes evidence of his cost to the Board of Commerce. 
Thereupon he collects ten per cent from Mr. Parker. If 
he uses a color other than red, an extra 2% per cent is 
allowed. While there is no ban on red, there is appre- 
ciation for the use of a different color, which is expressed 
by the extra 2% per cent. The plan is unique in that 
it is seldom that an individual gives something for noth- 
ing, especially from an aesthetic viewpoint. 

Following is a representative example of how Mr. 
Parker’s plan “makes” the reading columns of the news- 
papers: 

“George S. Parker, the big pen and pencil man, has 
started out to turn the farmers of Janesville territory from 
humble tillers of the soil to more aesthetic mortals with 
transcendental tastes and a keen eve for beauty. 

“To begin with, the man who made millions with red 
pens and pencils probably didn’t even like the story of 
Little Red Riding Hood as it was told to him in the Little 
Red School House. Why he chose red as a color for his 
world famous products is not known, but it doesn’t matter 

“Anyway, he has seen red most of his life. Even when 
he sought surcease from the streaks of red across his vision 
by fleeing to the country he was confronted from morning 
until night with fiery flashes as he passed farm after farm. 
Red barns, more red barns, red, red. 

“So he’s going to try to effect a change of scenery. He 
has a plan for farm relief that has never occurred to a 
single congressman. And, unlike the congressmen, once 
he evolved the idea he acted. 

“Through the Janesville board of commerce Mr. Parker 
has extended an offer to the agrarians of the towns of 
Fulton, Milton, Janesville, Harmony, Rock, and La Prairie 
to refund to them one-eighth, 12% per cent, of the cost 
of painting their barns—any color but red! 

“All the farmer must do to qualify for the paint pot 
subsidy is to paint his barn, furnish evidence of the cost 
to the board of commmerce, and then collect the one- 
eighth share offered by Mr. Parker. 

“*The average farmer’s barn,’ complained Mr. Parker, 
‘is an eyesore. The red paint is monotonous—every barn 
of the same color. I hope every farmer in the six towns 
will repaint his barn. It will pay them, be good adver- 
tising for the county, and will be vastly easier on the eye.’ 

“Mr. Parker’s offer includes the central part of Rock 
county, a stretch twelve miles wide, eighteen miles long, 
and containing about 1,000 farms.” 

> 
Eve Breaks Into Print Again 

Che Gill-O-Gram (The J. K. Gill Company)] Believe it 

or not!—the loose leaf system is very old. It was used in 


the Garden of Eden. 
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rofits fade in... 
red-ink Meartets 





AN EDITORIAL BY 


Ww. C. DUNLAP, VICE-PRESIDENT 
IN CHARGE OF SALES 


THE AMERICAN MULTIGRAPH SALES COMPANY 


HE market skyline is receiving close scru- 

tiny these days. The pressure of dwindling 
margins has forced a searching examination of 
sales fields and sales procedure. Hit-or-miss 
techniques in selling are giving way to a tech- 
nique of selective control. Business has dis- 
covered that sales outlets which expand volume 
without expanding profits are parasites. Red-ink 
markets pay no dividends. 

More than two years ago we recognized the 
need for new selling methods to meet new busi- 
ness conditions. We studied our own market in- 
tensively and on the basis of this study we out- 
lined new policies of which the keynote has 
been concentration on preferred markets. This 
in turn is based upon the fact, proven by anal- 
ysis, that the great bulk of our busi- 
ness comes from a comparatively 
restricted list of customers. We now 
direct sales effort where it can yield 


You Know Your 


Market? 


The results of these new policies have more 
than justified their adoption. To the company 
as a whole they have brought reductions in the 
cost of selling, increase in net profits, improve- 
ment in collections, growth even in volume 
which we were prepared to sacrifice if necessary 
to gain the benefits of better margins. To our 
salesmen they have brought better earnings. 
To our customers they have brought kindred 
advantages in improved service and closer 
acquaintance with improvements in our line as 
they are developed. 

We owe these results in part to a new and 
improved system of market analysis and to the 
development of Multigraph equipment specifi- 
cally adapted to the needs of selective selling— 
equipment which makes it easy to reach specific 
markets with the exact type of sales effort 
adapted to their peculiar conditions. 

Our experience will perhaps be helpful to 
business executives who are faced with the 
problem of making volume yield more profit. 

If you will write me I shall be glad 


Do | to discuss these experiences in greater 


_ detail with you. Please address your 
| letter to W. C. Dunlap, 1836 E. 40th 





the most profitable return. = 


! Street, Cleveland, Ohio. 


there's? MUL TILAAP/T 


for today’s new selling conditions 
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a a. y N 
AN ORDER is better than AN ALIBI! 


i, Mi i 


and they will give you a 





‘ - 
GIVE YOUR salesmen a complete line 
different “line.” They will turn in orders instead of alibis. You 
-an’t expect a salesman to sell what he can’t deliver. To do a 


complete selling job he must have a complete line to sell. 


The F. E. Bee-Line of filing equipment is the most complete 
produced anywhere. It will enable your salesmen to say “Ves” 


any time. 





to any filing requirement shot at them by any buyer 


It produces orders, instead of alibis. 


STILL ANOTHER REASON WHY the F. E. Bee-Line is nation- 
ally known as the creator of new and better filing supplies— 
the line that meets every filing need. 

















VERTIFILE keeps folders standing straight up— one 
or 100. Tabs always in full sight. Fits any drawer. Adjust- 
able, simple, unfailing —a time and bother saver. 


Filing Equipment Bureau 


Manufacturers of the Widest Line of Filing Supplies in the World 
F. E. B. Building a 27 Melcher Street a Boston, Mass. 
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The Changing Workday 


As a measure of industrial achievement Julius H. Barnes, 
chairman of the board of the Chamber of Commerce of 
the United States, points to the changing workday in the 


perspective of a half century—less than a lifetime. 
Going back to the newspapers of fifty years ago, he says: 


“There is an interesting sidelight in the advertisement of 


the elevated roads of New York, on which the traffic was 
made to bear what it had to, by charging ten cents fare 
between 5:30 and 7:30 a. m., and ten cents between 5:00 
and 7:00 p. m. Between-times, you could travel for a 
nickel 


Think of the working conditions of fifty years ago which 


> 


made the morning rush hour of city transit start at 5:30 
a. m. and end as early as 7:30 a. m. Those are the hours 
today at which you could be sure to find a seat. The eve- 


ning rush hour which then extended to 7:00 p. m. is today 


finished by 6:00 p. m. 
“The shorter working day which this so vividly illus 
trates not only marks the conquest of extreme drudgery 


it is beginning to be intelligently 
understood itself, that balanced 
working hours and reasonable leisure with adequate wage 
of buying 


in daily occupation but 


by industry reasonably 
and 


the 


universal use 
In 
the automobile would have lacked 
had 
convenience, 
to use or 
left little 
As early 
for 


scales are the very heart 


maintains industries themselves. working 


that 


not 


which 


hours of early day 


no margin 


but 


a market, alone because wage scales 


for the purchase of such a modern-day 
time 


that 


because of a working day which had no 


such a 


enjoy facility, and a working day 
strength or energy except for bed or dissipation. 
as 1880, had but it 
vet way to 
Co-operation Between Stationer and Printer 
South African Stationery Negotiations 
are now proceeding between the Masterprinters’ Association 


tor 


we gasoline, was worthless, inven- 


tion had as found no use it.” 


Trades Journal} 


the Transvaal Stationers’ Association mutual co- 


operation 


and 
Difficulties are in the way—born of old and con- 
fessedly, bad customs. But they are not insuperable; and 
we hope that the solution proposed, will, in the main, be 
adopted as a welcome basis for future relations. 

other stationers are printers. 


Some printers are stationers: 
Many printers are not stationers—though they are not 
averse to taking an order for stationery. Many stationers 


are not printers—though they are not averse to taking an 


order for printing. 
When 


concerned usually have 


the trades or professions are combined, the firms 


trained people to handle the busi- 


ness Chere are, however, anomalies. Printers call 


many 


themselves stationers, and stationers call themselves print 
ers. They are, in many cases, bidding and biting for busi 
ness which they know little or nothing about. For the 
ramifications of business, in these days, are so wide and 
specialized, as to call for trained executives. 

Meantime, as in many other spheres of life, we have to 


adapt ourselves to the stage of transition. Though close- 


ly related, we have, in the past, enjoyed complete freedom. 
[hat freedom is to be curbed. The stationer may take 
orders for printing, but he is not to impose upon the pub- 
lic by misrepresenting himself as a printer. It is bad for 


him and it is unfair to the public. It is calculated to dam- 


age the fair name and fame of both departments. 
So, correspondingly, the printer may take orders for sta- 


But to make out that he is a stationer. 


faith—both as to 


he is not 


bid 


tionery 
The 


and the public. 


gesture is a for good ourselves 
Che agreement, if it matures, provides further that mutual 
dealings will be restricted to members of the respective As- 
sociations. 
Che 


intention is right, and is commended to both parties 


~ 
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So FAST, 
so VERSATILE, 
so EASILY OPERATED 


























The new Century Protectograph is built for 
speed. . It is surprisingly versatile. ... Its easy 
operation and fine balance distinguish it immedi- 
ately as a different kind of check writer. Business 
throughout the country has given this latest Todd 
machine a very enthusiastic reception. 


The universal acceptance of the new Century 
Protectograph is evidence of how thoroughly this 
rapid, adaptable, new check writer has met every 
modern business need for such an appliance. Its 
quick visibility, its finger-touch control, its perfect 
work, its handsome, sturdy, business-like appear- 
ance—these are all new features doubly welcome at 
such a moderate price. 


You must actually see and try the splendid new 
Century Protectograph to realize what a value it 
is—to understand what new standards of perform- 
ance it establishes for a moderately priced check 
protector. 


Todd Expansion Creates Opportunity 


for Salesmen 


National advertising identifies the Todd name with the protection 
of bank accounts—business and personal. New models are being 
made for a constantly widening market. This era of expansion 
means opportunities for men who can qualify to represent a pro- 
gressive organization. If you are interested, write to us at once. 
The Todd Company, Protectograph Division. (Est. 1899). 1129 
University Ave., Rochester, N. Y. Sele makers of the Protectograph 
Super-Safety Checks and Todd Greenbac Checks. 


TODD SYSTEM 
OF CHECK PROTECTION 


The 


check frauds by 


Protectograph eliminates a large percentage of all 


preventing raised amounts. 


Todd Greenbac Checks, with their patented self-canceling 
features, prevent change of payee’s name, date and num- 
ber and “counterfeiting.” 


Standard Forgery Bonds cover the remaining check-fraud 
possibilities, namely, forgery of signature and forgery of 
endorsement. 
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You make 25 per cent more profit 
selling, an $8.75 Sheaffer's Lifetime’ 
pen than when you sell a $7 pen— 


—and 76 per cent more profit than 
when you sell a $5 pen— 


—yet your overhead and selling, 
effort on each are the same! THINK 
IT OVER! Then investigate the 


Sheaffer Exclusive Plan! 


; 


Ask for “Merchandising Down to Date.” It helps boost sales 


SHEAFFER'S 


PENS-PENCILS-DESK SETS-SKRIP 
A. SHEAFFER PEN COMPANY «+ FORT MADISON, IOWA, U.S.A. 
New York . . . . Chicago . . San Francisco 
W. A. Sheaffer Pen Co. of Canada, Led. . . 169-173 Fleet Street Toronto, Ont. 
Wellington, N. Z. ° . Sydney, Australia . . 199 Regent Street —London 


Rec. U Pat. Off 
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In 1970 your Balanced Lifetime ‘ 
will serve you faultlessly 








és America buys more Sheaffer Lifetime’ pens than any other Identify the 
{2 make. Sheaffer leads in sales in 73 of the 119 leading, American sy en 

y colleZes. The Sheaffer Lifetime® pen is juaranteed uncondi- white dot. 

We tionally for your life. All other Sheaffer pens are juaranteed uy 
¢ SwA against defects the same as hiphest priced pens of other makes, . i 


‘) You often pay for repairs under the ,uarantee-apainst-defects 

ti} 12° while with the Lifetime® Buarantee you pay for none. See the 
Hy trim modern lines of the Balanced Lifetime® pens—Balance is 

Nel Sheaffer's discovery — puts swing, and rhythm into writing — 

) ‘ makes it effortless for a lifetime of untroubled writing. 

{ 







Lifetime® 
set illus- 
trated with 
Benuine 
Brazilian 
on 











At better stores everywhere 


Green and black Lifetime’ pens, $8.75; Ladies’, $7.50 and $8.25. Black and 
pearl De Luxe, $10.00; Ladies’, $8.50 and $9.50. Pencils, $5.00. Others lower. 


HEAFFER’S _ J 







PENS-PENCILS-DESK SETS-SKRIP 
W.A.SHEAFFER PEN COMPANY, FORT MADISON, IOWA,U.S.A. . 
New York . : . - Chicago - . : * San Francisco a 
W. A. Sheaffer Pen Co. of Canada, Ltd., 169-173 Fleet Street—Toronto, Ont. = 
Wellington, N.Z. + Sydney, Australia + 199 Regent St.— London : 
* Reg. U. 8. Pat. Of. 
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THE BEST "@ 
DESKS — 
AREMADE g 


OF 


WwO OD Best for 
those who 
buy, in terms of lasting 


beauty, first cost economy, 
ease of renewing the finish 
and the wood itself grows 
more beautiful with age. 


Best for you to sell— 


mand, less damage in 


MYRTLE DESK COMPANY, 


MYRTLE 


THIRTIETH YEAR 


AS DESKS’A{ 











/GOOD DESKS | 
















for profit, popular dee & 
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transit, repairs easily made. 


Myrtle Desks are made 
of wood—in three finishes 
with more than one hun- 
dred and fifty patterns in 
the line, all in the me- 
dium price range. 


Write for catalog and 
price list. 


HIGH POINT, N. C. 


/ TOR 30 YEARS \ 























th legotiations (ur interest » alr ly so speciali ] 
in the nege ation u ntere S are aireadc' ‘ pecialZe 


as to make it simply pathetic to see some stationers laboring 


over an order tor printing, or, alternately, some printers 
sweating over an ordet stationery. 
The intention of the negotiations is to clear the way and 


both and Reason- 


ppo! tunity 


should 


fix the limit enterprise 


able give-and-take provide a workable solution 


a - 
Fall Exhibits at Leipzig Fair 
long the world’s market place 
held this fall 
As it approaches its 700th annivers 


The Leipzig Trade Fair, 


for the exchange of goods and ideas, will be 


August 25-31. 


trom 


arv. the fair outclasses all other industrial exchanges in 


size and the volume of business transacted. Every worth 


while world market can be reached conveniently and 


cheaply by visiting Leipzig. The fall fair will attract more 
than 180,000 exhibitors and buyers from all parts of the 
world. 

America’s expanding world trade is indicated this year by 
its participation both as exhibitor and purchaser at Leipzig. 
The two great annual fairs are regularly attended by more 
than 3,000 buyers from all United States. 
At the spring fair more than $400,000,000 worth of business 


sections of the 


was transacted by foreign visitors, America being the sec- 
The United 100 sig- 
exhibits of its products with satisfactory 


ond largest. States sent more than 


nificant highly 


results. In recent years American participation in the 


Leipzig Fair has steadily increased 

The Leipzig Fair solves many business problems. It is 
attended by a great army of business men from forty-three 
countries, eager to exchange goods and ideas. The prod- 
ucts of a score of countries are conveniently displayed for 
Leipzig, nor are 


comparison. There is no retail selling at 


the exhibition halls to the casual sightseer. Every 


need of the business world is anticipated. 


open 


The fair this 


year is housed in fewer but larger exhibition halls, so that 


thousands of exhibits may be seen under a single roof. 


A visit to Leipzig will be an education in the progress 


of every industrial field. The fair includes the largest toy 


show in the world, hundreds of exhibits in the shoe and 


leather division, the most important collection of musical 


instruments and accessories, the largest exhibit of textiles 
and textile machinery in Europe, metal products of all kinds, 
foodstuffs, furniture, radio, stationery and office supplies, 
visitor will find exhibits of 


chemical products, etc. Every 


products exactly suited to his needs. 


For information concerning the fair and the special busi 
convenience of exhibitors and 


Trade Fair, 11 West 42nd 


ness tours conducted for the 
The Leipzig 
York, N, \ 


address 


New 


buyers 
street, 
ion 
Tax Reciprocity 

Che number of states that have adopted the principle of 
reciprocity in inheritance taxation now stands at twenty- 
seven, according to advices to the finance department of 
the Chamber of Commerce of the United States, with pros- 
pect of a material increase before the end of the present 
year, 

These 


intangible 


states exempt from inheritance taxation the 


personal property of the estates of decedents 


who resided in other states of the reciprocity group, thus 


ending the scramble for death taxes and obviating many 


complications in the settlement of estates. In some cases it 


has been necessary to clear estates through a number of 
States. 

Measures having the same end in view are now pending 
in Michigan, Nebraska, North Carolina, Washington, West 
Idaho. 


procity bill was passed by the Texas legislature, but was 


Virginia, Missouri, Iowa, Minnesota, and A reci- 


vetoed by the governor 


NO-RING 


NOTE BOOKS 


LOOSE-LEAF 


.. » but they have no rings 


Can Be Used 
Everywhere . 
.- That’s Why 
They Sell To 


Everyone 








HE customer who can’t use a ringed binder and 

won’t use a bound book is a perfect prospect fora 

No-Ring Loose-Leaf Notebook. Because a No- 

Ring is as slim, trim and flexible as a fine bound 
book, yet is loose-leaf. 


A standard-sized, watermarked filler is held in place by 
a spring brass tube that slides on and off on a brass 
track. In its cover of soft, flexible Keratol, a No-Ring, 
because it has no rings, slips easily and snugly into a 
vest pocket, coat pocket, brief case or desk. No bulging, 
no discomfort. Your customers will welcome this 
modern loose-leaf notebook for its convenience, its 
smart appearance and its durability. Send for a speci- 
men No-Ring. Here’s a handy order blank. 


Neva-Clog Products, Inc. 
Bridgeport, Conn., Dept. OA-8-29. 


Gentlemen :—Without obligation, kindly send us a No-Ring 
Loose-Leaf Notebook together with prices and discounts. 














UFIL 


welcomes 
competition 


Competition brings out the real merit 
of anything. In fact, nothing is 
great except by comparison. 

So the UHL STEEL “POSTUR- 
CHAIR” welcomes the host of imi- 
tators and so-called competitors. They 
only serve to emphasize the superior 
qualities of the UHL. Because in the 
face of all of them, UHL sales con- 
tinue to mount. 


First in the field, first in sales. Such 
is the UHL chair. With the constant- 
ly increasing importance of posture 
chairs, make sure you have a line that 
will endure. The UHL LINE is your 
best guarantee. 


The 
Toledo Metal Furniture Co. 


1436 Hastings Street 
TOLEDO, OHIO 


The UALS 


“Postur-Chair” 
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Desk Sets a Lure in Fraud Scheme 

A warning is offered by the W. A. Sheaffer Pen Com- 
pany, Fort Madison, Iowa, against an advertising scheme 
based on a fountain pen desk set. Two men representing 
themselves to be interested in the Shaeffer Hotel Registry 
Company, Philadelphia, Penna., approach business houses 
on the advertising proposition, calling for a fountain pen 
desk set to be used on the lobby desk of a local hotel. In- 
dividuals in the Chicago hotel field do not know of the Phil- 
adelphia concern mentioned. 

This scheme has been operated in various cities, and the 
operations at Burlington, lowa, are considered typical. An 
individual introducing himself as D. S. Mayo claimed to 
be representative of the Shaeffer Hotel Registry Company. 
He sold a Sheaffer desk set to the local manager of the 
Yellow Cab Company, with the understanding that the set 
was to be placed on the lobby desk of the Blackhawk Hotel. 
An advance payment of $20.00 was demanded. In two or 
three days Mayo returned with the desk set, presumably 
bought from a Burlington dealer. Mayo then collected an- 
other $20.00 as agreed, and promised to place the desk set 
in the hotel. The hotel didn’t receive the desk set, and 
there was no further trace of Mayo 

The use of the name “Shaeffer,” is an adroit scheme to 
give the impression that the pen manufacturer and the ho- 
tel registry concern are closely connected. There is a 
transposition of the “ea” in the Sheaffer Pen Company to 
form the name “Shaeffer Hotel Register Company.” 

The W.. A. Sheaffer Pen Company warns dealers not 
to advance any money or merchandise to any individual 
unless he has unquestionable identification, and his deal 
appears legitimate 


—~> 


Spoofing the Office Factotum 

The Chicago Tribune prints a department, “Embarrass- 
ing Moments,” in which readers tell of some of their flab- 
bergasting episodes. Here's a reminiscence of an office 
boy : 

“When I started as an office boy in a large concern in the 
city there was a girl in the office whom I wanted to impress 

“One morning a senior clerk told me if I wanted to 
‘make a hit’ with this girl I should gather up the old type 
ribbon that she took out of her machine and wash it for 
her. I fell eagerly to work and it took me considerable 
time to wash all the ink out, as | wanted it to be as white 
and clean as possible 

“Then I presented it to said young lady, who opened her 
eyes in surprise. Of course, the whole office was in con- 
vulsions by this time, and needless to say, that was my 
most embarrassing moment.—C. D. H 


_— = 
Remington Metamorphosis 

Windsor (Colo.) Poudre Valley] “A boy who learns to 

operate a Remington typewriter successfully has far more 

chance of making something of himself than the one who 

learns to use a Remington gun with telling effect. Hitting 

the bulls-eye with words beats hitting the target with 
bullets.” 

And there’s still another Remington of peace—the cash 


register 
=) 


Murray Martin Joins Ramsay Organization 
Murray Martin, an experienced newspaper and advertis- 
ing man, has joined the staff of The Robert E. Ramsay 
Organization, Inc, sales promotion counselor, 19 West 
Forty-fourth street, New York, N. Y. He had been asso- 
ciated formerly with the New York Daily News and the 


editorial department of Prentice-Hall, Inc. 
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HEDVING 
( ) OCKERS 
JTEICE EQUIPMENT 


The Triple Alliance 
Against the 


Summer Slump 


The Berloy Agent has three major profit 
lines embodied in his franchise. 
















His volume on steel shelving, lockers and 
office equipment is adequate to change the 
usual summer slump in commercial equip- 
ment sales to a bump on the summer sales 
chart. 


With a complete line of steel equipment 
for his industrial and educational market, 
his sales force has a triple alliance against 
any business lethargy that may be apparent 
in office equipment and supplies. 


The interesting details will be forwarded 
upon request. 


THE BERGER MANUFACTURING CO. 


Fifteen Service Points 


Main Office, Canton, Ohio 










BERLOY 





SUPREMACY IN STEEL 
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Supernal 


Pearl 





ENDURA 


Service Unconditionally & Perpetually Guaranteed 


HE new Conklin Endura 

Supernal Pearl and Black is 
an outstanding example of an 
immensely popular color combi- 
nation executed with superlative 
skill and consummate artistry. 
Here are a Pearl and Black pen 
and pencil that you can sell with 
the absolute assurance of lasting 
satisfaction in ownership. The 
classic beauty will not diminish 
with age or use. The pens $6 
and $8. The pencils $4 and $4.50. 
The set in a unique gift box with tite sink aie hae tain 
tilted display lid. Buy for school dealer and customer. 
opening and Christmas sales. 





The Conklin Pen Company 


Toledo, Ohic New York Chicago San Francisco 
148 King St. W., Toronto, Canada 
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Movies and Talkies for Trade Flight 

Complete sound and talking apparatus for the making 
of motion pictures will be carried on an aeronautical expe- 
dition for the first time when the South American Trade 
Extension takes off in its giant twin-motored Skikorsky 
amphibian this fall. Special color and sound apparatus of | 
aluminum weighing.less than 500 pounds is now being pre 
pared for the flight by the Chromotone Studios in New 
York City 

[The South American Trade Extension Flight, sponsored 
by the American Manufacturers’ Export Association, and 
other prominent Pan-American organizations, is being 
projected to increase good will between the United States 


and its southern neighbors. This tour of twenty-two Latin 





and South American countries will take approximately five 


months and will visit twenty-four of the most important 


trade centers in these countries “Vi Th d f 
Talking pictures in natural color of the civic, industrial, any ousan Ss oO 
7 


and commercial life of the United States are now being 
prepared for the South American tour According to W U ¢ "Lt B Wr n es 
O. Brown, who is in charge of flight preparations at the sers an e Oo o. 
Hotel Pennsylvania, New York City, the talking lectures 
accompanying the United States films will be made by 
prominent American business men who are authorities on 
South American conditions All lectures will be made in 
Spanish, Portuguese and English, so that they may be 
understood by the audience in the various countries where 
they are projected \ sound specialist will accompany the 
crew in the plane and will make pictures of South America 
hese pictures will be shown throughout the United States 
on a similar tour following the one in South America. 
South American pictures will include films taken in many 
of the remote parts of the country which have never before 
been accessible to the cameraman. The Amazon, the Andes 
ind hidden Indian settlements will be filmed in addition to 


reels showing the business and civic life throughout Latin 





America. 


ollo ing the North American our he pictures ll be . 
feos danced ta aaa Proving the Wonderful Sales 


available for schools, colleges, churches and other organi 


zations interested in Latin America. Possibilities of MILWAUKEE Chairs 


ee aitia 2 Remember the old war-time song—“Fifty Million 

Stationer Buys Madison Federal Building Frenchmen Can’t Be Wrong”? Well, neither can 
Leo Crowley, president of the General Paper Company, the many thousands of users of Milwaukee Chairs. 
Madison, Wis., has purchased the Federal building at Mad We wish we could reproduce the whole chorus 
ison, Wis \ new postoffice and court building was com because it would make the greatest advertisement 
Mr. ever written. But we can’t. So the next best thing 
is to impress upon your mind the fact that the 
largest and most influential banking, commercial 
and industrial institutions in the world, as well 
as professional men all over the country, are users 
of Milwaukee Chairs. 

We could not lay claim to the honor of having 
the largest factory in the world devoted to the 
exclusive manufacture of office chairs if the fore- 
going statements were not correct. 


pleted, and the old building placed on the market 
Crowley's offer of $375,000 was accepted, following an 
appraisal by the Treasury Department. Mr. Crowley is 
president of the Bank of Wisconsin, as well as head of 
the stationery and paper company. This fact should allay 
possible pangs on the part of other stationers 

rhe old Federal building at Madison is at the intersection 
of Wisconsin avenue and Mifflin street, facing the spacious 
capitol grounds, and across the street from the city hall 
Che building is still good structurally, but its design does 


~ 


not permit profitable adaptation to commercial uses. A The modern business office demands serviceable 
modern building to house one of Madison’s leading depart chairs, possessing artistic and dignified merit, and 
ment stores will be erected on the site occupied so many Milwaukee Chairs are supplying this demand. 
years by the Madison Federal building Many important towns are still open for ex- 


clusive representation — possibly yours. Write 
today for full particulars. 


THE MILWAUKEE CHAIR COMPANY 
Executive Offices: 666 Lake Shore Drive, Chicago 


>—_—_ 


Matched Business Stationery 
Rags in Paper (Rag Content Paper Manufacturers) | 
Oak, mahogany and walnut furniture mixed in one office 
\ letterhead of one kind, envelope of another, invoice of 


a third sort. statement of a fourth. \ business that can 
afford the necessities of life can afford matched office furni 


ture and matched office stationery—same design, same 


paper, color, character, excellence throughout. 
Check up at vour convenience. 
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BENTSON 


A popular priced line 
for quantity sales 


Bentson 800 line is just 
what most business 
men have in mind as to 
equipment for their 
files—a strong com- 
mercial grade steel fil- 
ing cabinet neatly con- 
structed. Acetylene 
and electric welding 
eliminate danger of 
parts working loose. 
Simple, easy rolling 
drawer _ suspension 
eliminates possibility 
of binding or sagging. 


Bentson 800 includes 
four drawer (and 
counter height 3- 
drawer) letter and cap 
size files. These sizes 
also come with the top 
drawer replaced by 
two card drawers, two 
compartments each in 
the letter size and 
three each in the cap 
size, for 3 by 5 or 4 by 
6 inch cards. 





Bentson 800 is finished 
standard olive green or 
grained mahogany or wal- 
nut at slight additional cost. 
Cabinets can be fitted with 
general locks, controlling all 
drawers. 


Stationers and office equip- 
ment dealers are selling this 
equipment for many sizable 
installations, every month. 
Illustrated circular and dis- 
counts are sent on request. 


BENTSON 


MFG. COMPANY 


Aurora Illinois 


A. H. Denny. Inc 3S6 Broadway. near Leonard Street, 
New York, Eastern Wholesale Distributor 


Fred C. Funke. P. O. Box 244, Detroit, Michigan 
Michigan Representative 
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Annual Handbook of Foreign Trade Council 


American exports will be close to $5,400,000,000 this year 
for the fiscal year 1928-9, the highest record since 1920, 
according to the estimate of the National Foreign Trade 
Council. This means that at the dollar value of 1913 we 
are shipping more than forty per cent more goods abroad 
than before the war. The export balance will be close to a 
$1,000,000,000, or about one-third larger than for the aver- 
age of the past five vears. 

“American Foreign Trade in 1929,” the record of the 
Sixteenth National Foreign Trade convention at Baltimore 
this spring, explains many of the reasons for this continued 
spurt in American foreign trade growth. Chief among them 
is the American habit of scientific merchandising which has 
retained practically all the customers secured when Ameri- 
cans first began vigorously campaigning for foreign trade 
after the war and have annually added many more. The 
current issue of the foreign trade hand book instances many 
cases of this policy It makes a special feature of install 
ment sales abroad, which was discussed with considerable 
thoroughness by E. G. Simons, vice-president, American 
Foreign Credit Corporation, New York It also contains 
discussions widely participated in by the delegates at the 
convention of the advantages of credit insurance, modern 
methods in export advertising, and a comprehensive dis 
cussion of the service technique that accompanies American 
salesmanship. 

Che council includes in its final declaration, printed in a 
prominent place in the volume, the following statement: 

“International balancing of trade should not be prejudiced 
nor the continued expansion of our merchant marine, con- 
sequent upon the increased exports and imports, both of 
which are essential to the maintenance of prosperity and 
employment, by any procedure which might invite serious 
retaliatory action. We must not retard the natural inward 
flow of goods by which our foreign customers can pay in 
their own products for obligations incurred and for pur- 
chase of goods. We should continue the policy of fair and 
considerate encouragement ot the consumption here of 
foreign products required in the normal expansion of our 
own industries and for the benefit of our people.” 

The book is available at $2.50 per copy and contains a 
carefully prepared cross index of all topics and markets dis 
cussed from the platform and from the floor as well as an 
alphabetical list of delegates, and the final declaration of 
policy and principles adopted at the meeting. Address 
National Foreign Trade Council, India House, Hanover 
square, New York, N. \ 

oe 


Funnyism About Parker Pen 

the second guess in Class] The Parker Pen Company 
emphasizes the tact that its oversize model holds enough 
tor 6,000 words at one filling, and adds, “What a pen fot 
Vacation!” That’s right; according to our best office 
mathematician, you could write 600 vacation postcards 
carrying the classic message, “Having a great time Wish 
you were here 


oe 


Mr. and Mrs. F. S. Waterman on Motor Tour 

Mr. and Mrs. F. S. Waterman made a motor trip to 
Missouri, Mrs. Waterman’s home state, in July. On their 
way back they visited with Mr. and Mrs. F. P. Seymour 
it Oak Park, Ill Mr. Seymour and Mr. Waterman had 
een associated in the L. E Waterman Company when the 


tormer was an executive of the pen manufacturer's organi 


itor 
_ 
Nothing will develope latent wickedness in a man faster 
than being watched Uncle Dick in the Berloyalist (The 
Berger Manufacturing Company 
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A signal system for your business 


Here is a method of control 
that gives you the vital facts 
and figures every day 


N EVERY business there are 

enough hazards... enough un- 
known factors without the 
added handicap of late and un- 
reliable working data. 

The least that every executive 
should have is timely figures upon 
which to base important decisions. 
When he has the figures from each 
department—posted up to date every 
day—he has a signal system that 
tells him when to open the throttle 
and when to apply the brakes. 

Elliott-Fisher gives you these ad- 
vantages without interfering in the 
slightest way with your present 
accounting routine. Without add- 


Elhiott-Fisher - 


Flat Surface Accounting-Writing Machines 


“Underwood, Elliott-Fisher, Sundstrand, Speed the World’s Business” 


ing a man to your payroll, Elliott- 
Fisher compiles the figures every 
day for every department and at 
nine each morning presents you 
with a complete, concise summary. 


Yesterday's orders, sales billed, 
accounts receivable and payable, 
bank balances... all the vital figure- 
facts you need, are posted and 
compared with the figures for the 
same day a week ago, a month ago 
and a year ago. 

At a glance you can tell exactly 
where you stand and then base 
your decisions on the facts of 
today, not on ancient history. Even 
when you are away from the office 


The Elliott-Fisher 

flat surface ac- 

counting-writing 
machine 


an Elliott-Fisher report can be for- 
warded every day, keeping you in 
touch with the tide of your busi- 
ness, almost as effectively as_ if 
you were at your desk. 


Thousands of the country’s lead- 
ing business firms depend on 
Elliott-Fisher. We'd like to tell you 
more about the part Elliott-Fisher 
fact-finding machinery plays in their 
success. Send, today, the coupon be- 
low to secure complete information. 
















General Office Equipment Corporation 
342 Madison Avenue, New York City 


Gentlemen: Kindly tell me how Elliott-Fisher can give me closer 


GENERAL OFFICE EQUIPMENT CORPORATION Commnat af tay Suaraany. 
Division of Underwood Elliott Fisher Company Name 
342 Madison Avenue, New York City penn 
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PENCIL 


~always sharp 


1O¢ 


N “The Saturday Evening Post,” August 31st, 
[ we will announce the Improved Scripto Pencil. 
The New Scripto combines the best features of all 
previous models, which have been so popular dur- 
ing the past six years. To these, several important 





improvements have been added. It is a better pen- 
cil, at the same low price. A strong demand will 
follow the announcement. Be prepared to meet it. 
Write for complete and attractive proposition. 


Scripto Mere. Co., ATLANTA, Ga., U.S. A. 


DEPT. 0-8, 


Canadian Representatives 


Wurretaw, Dickinson #& Co., Ltp., TORONTO, ONT. 
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Royer Transferred from St. Louis to Boston ’ 
F. H. Royer, who had been assigned to the St. Louis * Gomes the Dawn of a New Era 
fice of the Remington Rand Business Service Inc., has é in Loose Leaf Merchandising # 


been transferred to the Boston office, where he operates 


an ae 
in the adding machine division Mr. Royer has been con- AMERICAN LOOSE LEAF CORPO ON 
nected with the organization about ten years, serving at J 
Cincinnati, Indianapolis, New Haven, St. Louis and Bos- CP; | ecis | / yi 
ton. Mr. Royer ts credited with excellent work in each ion ANEW ae 


of these cities, organizing the adding machine forces. 


+ \ PLANNED BUVING 4 


Sheppards Here to Attend Obsequies of Brother SYSTEM 


Charles E. Sheppard, head of the C. E. Sheppard Com- FOR STATIONERS $i 
Pa 

A 

A 


o 


pany of New York City, accompanied by Mrs. Sheppard, 
arrived in Chicago on June 4 to attend the funeral obse- 
quies of his brother, the late George W. Sheppard, held on 
June 7. Fred J. Sheppard and Mrs. Fred J. Sheppard from 
New York were present, also a third brother, T. M. Shep- 7 
pard of the T. M. Sheppard Company, Chicago, and other 


_ 

members of the family — 
___ 

— 

























ALL OF THE op 
ARMY GANG WiLL 
BE THERE BUT ME 


-ANQ YOu KNow 






Special Offer No. 1 
END-LOCK 


Sectional Post 


Minimum Unit Cost BINDER 


on Small Quantity Orders 
—Achieved thru _— = 





















° Two SI 
Concentrated Production! Mie 
rs 
ENDLOCK Sectional Post BINDER FULL LENOTH 
illustrated above is now in the process METAL HINGE 
SAMPLE OF WORK DONE ON HEYER “LETTERGRAPH”| ©f Mess-Manufacture at our plane. i 
WITH SHADING DONE THROUGH THE USE OF THE a Aluminum End Caps 
COMPANY'S BRASS SHADING MEDIUM . 3 4 v -~ 
Stationers’ orders on this popular item Blue Slat 
placed with us between now and August Duck Binding 
31st, 1929 will enjoy thelowest per-binder = 
: . : price in the history of loose- 
Quincy Stationery Business Changes Hands whl achccses weet rabemboused me 
[he stationery and office supply store of H. A. Gal-| a (Row 
lagher, Inc., on Quincy Square, Mass., has been bought by | QOug Planned Buying Service provides F ma ; 
Wm. J. Wauters and Ernest F. Schindler, who operate | for your order to be taken out in par- pauipeeet Section 
’ : , tial shipments over an extended period a . 
the stationery store and newsstand of the Wm. J. Wauters of four months from the date a *y 
Company, 1862 Massachusetts avenue, Cambridge. They of the order. Attractively Packed 
also conduct the College stationery shop at 1611 Massa- + Six poo eles - 
chusetts avenue As a further convenience to the . ad da 
. this merchandise will only . 
pos lage billed as shipped. Lostins Device 
Bolles Heads Chicago District for Allen-Wales - Guaranteed 
\. J. Bolles has become district manager at Chicago for ° ° ° ra , 
Standardized Quality 
the Allen-Wales Corporation of Chicago, having been trans- Write or Wire Immediately Agouses spentenl 
ee: ny 
terred from the Detroit area. His headquarters at Chicago for a ee Binder oot 





are 407 South Dearborn street. Mr. Bolles had been con- | 
nected with the Wales and Allen-Wales organization the | 


past twelve years His previous assignments include man- | 


7] -you'll CO 


Appreciate 
the Additional Profits 
Guaranteed by this Offer! 


agerial work at Indianapolis and Detroit. 
> 


Miller Blank Book Company Reorganizes | — 
Che Fred R. Miller Blank Book Company, Williams- | 


port, Penna., has been reorganized following the passing of | AMERICAN LOOSE-LEAF CORPORATION 
Fred R. Miller. R. L. Golder has secured an interest in | VARICK § eae: STREET 


this business and has become president Mr. Golder had 
; aps : NEW YORK, N. Y 


been operating the R. L. Golder Company the past two 




















years. 
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For Quick Sales You Can’t 
Beat this Combination 


LOW PRICE 
HIGH QUALITY 





Look around your establishment. What are the 
items that sell best? Isn’t it true that those 
combining low price and high quality outsell the 
others by a wide margin? Of course! 


Consider duplicating machines in particular. If 
you could feature one where price was really an 
inducement, wouldn’t your sales increase? To 
be sure! Here, then, is what we offer you— 


HEYER ~Rotary- 


- TRACE MARK - 





35 COMPLETE WITH 
” SUPPLIES 


Mark well that the Lettergraph is the equal of 
higher priced machines in quality work and 
quick, easy operation. It copies anything typed, 
written or drawn, in one or more colors, from 
postcard size to a 9x15 sheet. Operating cost 
is approximately 25c per 1,000. It is simple in 
design; trouble-free; and any twelve-year-old 
boy can operate it. 


Equally important, the margin of dealer profit 
is liberal. Little wonder that dealers every- 
where find the Lettergraph a best seller. And 
YOU? Will you reap the extra profit that may 
be yours from the wider market it opens up? 
We'll welcome the opportunity of sending you 
complete detailed information. Why not write 
us today? 


The Heyer Duplicator Co., Inc. 


Manufacturers Since 1903 


945 W. Jackson Blvd. Chicago, III. 














OFFICE APPLIANCES 


R. H. Stuart Helps Lyon Dealers in East 

R. H. (“Dick”) Stuart has been appointed field repre- 
sentative of the dealer division, Lyon Metal Products, 
Incorporated, to help them in cabinet sales in the New 
England states and Northern New York. Mr. Stuart has 
been associated with the office equipment business in New 
England almost continuously since 1915. After graduat- 
ing from Maine Wesleyan Seminary he joined Brown-How- 
land, Boston, while they were distributors in New Eng- 
land for The Shaw-Walker Company and The Safe-Cabi- 
net Company. Later he became manager at Springfield, 
Mass., until he joined the army—Co. D, 101 Engineers, 
Twenty-sixth division. 

After being mustered out following the world war Mr. 
Stuart joined The Safe-Cabinet Company at Philadelphia. 
Later he became manager of Shaw-Walker and Safe-Cabi- 
net departments at Portland, Maine 

Mr. Stuart and family are residing at Springfield, Mass. 

a - 

Wax Office Equipment House in New Home 

The D. C. Wax Office Equipment House took possession 
last month of its new business home at 65-67 Broadway, 
Portland, Ore. The former location was at 24 North Fifth 
street Che building now occupied had been used by Glass 
& Prudhomme, and was remodeled extensively for its new 
tenant. The front was done over with a new blue tile 
design. The building is four stories high, with basement, 
affording a total of 27,000 square feet of floor space. 

[he first floor is occupied by furniture displays and the 
stationery department. On a balcony is located the general 
offices. The second floor is occupied by additional furniture 
displays and the print shop. On the third floor are the 
stock room, and the fourth is the workshop for repairing 
and refinishing furniture. Space in the basement is de- 
voted to reconditioned and used office equipment 

i . 
Horder’s to Open Additional Store 

Horder’s, Inec., Chicago, has arranged for the estab 
lishment of a new store to serve the south end of the Chi- 
cago financial district. The new store is located in the 
Postal Telegraph building at 329-31 Sherman street. After 
alterations have been made a complete commercial sta 
tionery store will be operated The lease covers approxi 
mately ten years. The store faces forty-eight feet on 
Sherman street and forty-two feet on Exchange place 
which separates the Postal Telegraph building from the 
new structure being erected for the Chicago Board of 
Trade The location is in the heart of an important com 
mercial district, and on a busy street leading to the LaSalle 


street depot 


—__~> 

Hyde Park Stationers in New Building 
[The Hyde Park Stationery Stores, Inc., formerly at 
5226 Harper avenue, Chicago, is now operating in a new 
bank building at 1021 East Fifty-third street. The store 


is in a new building erected by a south side bank, in which 
are many commercial and professional tenants. In addi 
tion to handsome display windows, the store has an en 
trance to the elevator lobby, giving excellent opportunities 
to impress its identity on passers-by as well as building 
tenants A well selected stock of commercial stationery 
items. portable and rebuilt standard typewriters, is carried, 
as well as greeting cards, social stationery gifts and allied 
novelties. 
—_ 

Quality Park Changes Chicago Phone Number 

The telephone number of the Quality Park Envelope 
Company at 162 North Franklin street, Chicago, Ill, has 
been changed to State 0112. The branch has two lines, and 


can now give better service 
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SCRAP BOOKS 
in COLORFUL BINDINGS 








| -— is a brand new merchandising idea from Weis...an idea that 
will revolutionize the selling of Scrap Books to homes, schools 
and libraries, and greatly increase the sales of Weis Dealers. ... . 


This is the age ot color. You know how color has stimulated sales 
and enlarged markets on other lines of merchandise. Now Weis 
Scrap Books are available in a wide variety of eye-catching colors. 
Henceforth certain most popular numbers in Bound and Loose Leat 
Scrap Books will not only be available in the usual covers, but also 
in colorful bindings—in faney patterns and in solid colors. 


A more attractive lot of Scrap Books 
you ve never seen! Read the next three 
pages for more information about them. 





BiG PROFITS FOR YO! 
wr theie 


Novel Jerap Book 








uyers are ever watchful for the New. Weis Scrap 

Books with colorful bindings will therefore meet 
with great demand. They express the very latest 
ideas in books of this type....ideas that will appeal at 
every hand. Stock up now! A special introductory 
offer is explained on the second page following. 
Opposite, we describe all the free sales helps you 
will need to do a record business. 


Bound Books in Modernistic 
Patterns A 


Style No. 10M3, the famous Wood Back Scrap Book 

with leaves that can’t pull out, size 10" x 124", 144 

pages finest quality white paper, in brightly colored 
modernistic bindings. A variety of striking de- y 
signs with wonderful eye-appeal. In assorted 
patterns, two to a box. 


Bound Books in Solid Colors 


Style No. 10H3, same size and construction as No. 
10M3 in extra heavy, washable, crepe-finish cloth 
bindings in bright solid colors—Red, Yellow, Blue and 
Green. Special Introductory Assortment includes 
both modernistic designs and solid colors in the bound 
and loose leaf styles. See second page following. 


Style No. 11M0O Loose Leaf 
Patterned Covers 

Weis Loose Leaf Scrap Books in brightly colored 

patterned covers—assorted modernistic designs—size 

9" x 11", 100 pages of first quality white paper—one 

toacarton. See Special Offer on last page. 
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With the Scrap Book 


Assortment 2,2 Display Material 
you can make a window like this 


Get started selling this new line of Weis Scrap Books immediately. Big profits 
now! Pupils need them for school. Everyone needs them for preserving the 
‘amera views taken during the summer vacation, and for safeguarding other 
cherished papers. 


On the following page you will find an outline of a special introductory offer on 
these revolutionary books. This offer saves you money. Place your order today. 
Be the first in your city to introduce them. 


The Weis Manufacturing Co. 
With the assortment we will ship you the 


162 Union Street following FREE material:- 
Monroe - Michigan 
i bee Display Cards as shown in above win- 
dow display. 
Newspaper ad for your local use, if 
requested. (State whether you 
want Mat or Electro). 


velope enclosure, lithographed in 
four colors, describing the new 
, Colorful Scrap Books. State quan- 
tity wanted and give imprint copy. 


7 } Quantities of an attractive 8-page en- 























ntrtoductoty Ssorztment 
of the new WEIS SCRAP 
BOOKS “COLORS 


36 in all © 


12 Loose Leaf with Assorted Pattern Designs 
12 Bound with Assorted Pattern Designs 
12 Bound with Assorted Solid Colors 


what business or professional office wouldn't 


Be the first in your city to introduce Weis 
appreciate such an attractive, beautiful book. 


Scrap Books in colors. Opportunities for 
quick sales exist at every hand. These books 
will find a ready welcome on the library The demand for this distinctive Scrap Book 
tables of the most luxurious homes. They line will be tremendous. We advise all 
will appeal to pupils instantly—who, by the dealers to send for this Special Assortment 
way, will soon be returning to school. And at once in order to insure prompt delivery. 


Order yours today 





lf Sf Says It Will Sell—It Will Sell 















The Weis Manufacturing Co. 
162 Union St. 
Monroe, Mich. 

Enter our order for the 36 new colorful Scrap 


advertising and display material, with the understanding that the special 


3ooks and free 


introductory price is an extra ten per cent discount. 


Mail Coupon sine 


Street 


Now! | | 
City State 


ree 
cial 
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Washington Stationer Advises Others to 






Photo by Harris & Ewing 


Char!es G. Stott, of 
Charles G. Stott & 
Co., Inc., Washing- 
ton, declares that 
“Every progressive 
stationer should 
coéperate in put- 
ting this common 
sense plan into 
effect.” 


a. open season for pencil buy- 
ing is here. Purchasing agents 
for schools and business houses, 
school children, college students, 
students of technical schools — 
all are seeking the “right” pencils. 

Those pencils are in the 
Eberhard Faber lines! Guide your 
customer in his purchase by using 
the remarkably useful new 


Eberhard Faber Pencil Selection 


Chart. Make your sales quickly 


and accurately! Satisfy the cus- 
tomer and secure his further pur- 
chases. 
A Few New Window 
Displays Left... 
In case you have neglected to take 
advantage of the free school window 
display, which was prepared to 
help you attract the fall trade, send 


for yours today! 


KBERHARD FABER 


“Profit by this 


New Way 
Selling Pencils” 


Use the New 
Eberhard 
Faber Pencil 
Selection 


Chart 
to Speed Up 
Fall Sales! 


Forceful full-page advertising in 
Saturday Evening Post, Literary 
Digest, Time, System, National 
Geographic, etc., will appear in 
a few weeks. This advertising 
focuses the attention of your 
customers on the Eberhard Faber 
Pencil Selection Chart. 








-80 
EBERHARD FABER PENCIL CO. 

37 Greenpoint Ave., Brooklyn, N. Y. 

| Gentlemen: Please send me Pencil 
Selection Charts and school window dis- 
play (s) for large window ( ) medium win- 
dow ( )smallwindow( ) (Please check) 

| 


Name 








Address ee ES 











City State 
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( 7 GENUINE 
Sruidsdell Sl 


FEATHERWEIGHT 


wine Memos FEATHERWEIGHT 


RING MEMOS. 


Here is a new Display Cabinet 
that is about 100% perfect in 
beauty and utility. It’s color is 
Chinese Red; cheerful and friend- 
ly. All the various Featherweight 
bindings stand out to advantage 
against the pleasing background. 
Filled with assorted Feather- 
weight Memos the display is so 
striking and fascinating that 
casual customers will surely be 
attracted to it. It will function 
like a magnet. 


So cleverly designed is it that 
120 books are actually in sight 
and on display. Five sizes of 
books in four or more colors of 


FEATHERWEIGHT Preferred _ Birtings, maybe sgaciy inspected 


the smartest fixtures, or adding 


In the short space of seven years Featherweight Ring an alluring Recaps of bright color 
Memos have won their way to leadership by sheer merit. pS any a oun aoe, = 
They stand out from all other types of Memo Books be- value in added sales. 
cause of unique construction, practical advantages and 

1 worth Compartments for reserve stock 
— . ; of refills are in the rear. Occu- 

They are so thin and light; the clever removable unit pies only about 14x12 inches of 


counter space; has rubber bump- 


fillers can be replaced by new refills as needed; the bind- ers. See our offer below. 


ings are attractive. These are some of the features which 
combine to steadily increase the number of men and 
women who prefer Featherweights. 

There is a charm to these little books that arouses a 
desire to own one, and creates many sales when the cus- 
tomers are not especially shopping for a Memo. They 
have that much desired quality called class, which exerts 
an influence in the daily affairs of business and profes- 
sional men. Description of the various styles and sizes 
of Featherweight Memos will be found in our latest cata- 
logue, recently mailed to the trade. 


Awarded Gold Meda! The handsome new dis- 
at tae esqui- entennia . . 
Exposition,  Philadel- play Cabinet illustrated 


phia, 1926. 





above will be given free 
with an order for Feath- 
erweight Memo Books 

and Refills amounting to g 5 5 5 55 
$25.00 net, or more. We 
suggest prompt action, FF 
for we believe the pres- 


ent stock of cabinets will 
be quickly distributed. 











TRUSSELL MFG. CO. 


23 to 29 Cottage St. 
Poughkeepsie, N. Y. 





Yes! We are makers of $My Finances$ 
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City of Lynn Entertains Distinguished Guests 

The city of Lynn, Mass., recently held its tercentenary 
celebration and on that occasion entertained as the guests 
of the city the Marchioness of Townshend, who is mayor 
of King’s Lynn, England, and her son, the Marquis of 
Townshend. 

Che first event of the celebration were services held on 
Sunday morning, June 30, in the Parish Congregational 
church at Lynn, with the distinguished guests and Mayor 
and Mrs. Ralph S. Bauer among those present. 

[he visit of the Marchioness and her son was primarily 
to honor the memory of Lynn’s first pastor, the Reverend 
Samuel Whiting, who defied the bishops of the Church of 
England in 1634-36 and came to New England to become 
the first spiritual leader of the first settlers among the Puri- 
tans who visited Salem and came thence to Lynn, then 
known as Sangust. Here he served until the end of his 
life, passing away in 1679 at the age of eighty-two. His 
grave is an historic spot. After the lapse of nearly two 
centuries, a descendant of Samuel Whiting, William Whit- 
g of Lynn, caused to be erected the existing memorial in 
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HON. R. 8S. BAUER. 
I 


MAYOR OF LYNN, MASS 
the form of a granite shaft. The name of the town was 
changed to Lynn because of the fact that the Rev. Mr. Whit- 
ing came there in 1636 from King’s Lynn, where he had been 
rector of St. Nicholas church. The presence of the lady- 
mavor of the world city at the tercentenary of the new world 
city bearing the name, was appreciated by the people of the 
new city 

Che celebration lasted several days and included speeches 
by the mayor, the unveiling of a bronze tablet at the base 
of the common flag staff by Mayor Bauer; a parade in 
which the Marchioness-mayor and her son participated, 
which included many historical floats, bands, floral floats, 
etc. In this event the schools participated. In the evening 
at a local theater was held an historical meeting where 
Mayor Bauer presided 

On the following day there was a demonstration of phys- 
ical education in the schools and in the afternoon Mayor 
and Mrs. Bauer gave an invitation luncheon at the Tedesco 
club, the guest of honor being Lady Townshend, who was 
presented to representative clergymen of the _ various 
churches and later in the afternoon Lady Townshend was 
given a reception and tea in the English high school gym- 
nasium, the event being under the direction of the school 
teachers of Lynn. On Wednesday there was a_ military, 
civic and industrial parade, the tercentenary period expir- 
ing at midnight on July 3, when a huge bonfire was set 
alight beside the Salem-Lynn-Boston turnpike road and a 
salute was fired to the 153d anniversary of the declaration 


ot American independence 
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348 Hudson Street 





uality Sustains 


Trade 


MHA 





One grade key 
only—the best 


HEN you buy Munson 

Typewriter Keys you 
buy two things—a quality 
product plus the reputation 
of the Munson Supply Com- 
pany, which it has taken 
years to build. 





Quality is the first and most 
important consideration in 
the purchase of Rubber 
Keys, because this is the 
sound basis of sustained 
trade and continuous profit. 


Munson Keys demonstrate 
their worth. And demon- 
stration is the safest way to 
BUY and the honest way to 
SELL. 


Munson Supply Company 


The Largest Rubber Key Factory in the World 


NEW YORK 
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VENUs 


COPYING 


PENCE 


SupertorQualiti 
Derlect Sapic! 


Famous for years, VENUS Indelible- 


Copying Pencils are finding new 




















uses daily in every field of business 
endeavor. Their exceptional dur- 
ability —the lasting perfection of 
the original and the five clear 
carbons they produce, make this 
pencil a necessity for various 
types of works. Bankers and 
brokers use them for writing 
statements; Railroad men and 
shipping departments for way- 
bills and receipts; Insurance 
companies forassessment slips; 
Business concerns for mani- 
fold invoicing and ordering. 
They are legal as signatures 
on letters, checks, etc. 


oso 
DECREES Stamped with the famous VENUS 
7 cracked finished trade mark. 
20 tra 
STYLES No. 165 medium 


168 hard 


al 


Write for complete informa- 
tion, prices, discounts, etc. 


AMERICAN PENCIL CO. 
500 Willow Ave., Hoboken, N.J. 


New York Salesroom: 212 Fifth Ave., N. Y. C. 
AN AMERICAN MADE PRODUCT ~ 
ONE THAT YOU CAN BE PROUD OF 

~ SUPPORT HOME INDUSTRIES 
AND ADD TO YOUR OWN PROSPERITY 
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Correct Display 
Much has been written and spoken concerning the vital 
problem of properly displaying merchandise in a commer- 


cial stationery store. Theories have varied, chiefly be- 


cause of the variation in local circumstances and conditions, 


but certain basic principles obtain in every case. Danie! 
Hansen of Carlson Brothers, Moline, IIL, and former 
governor of the Sixth Regional District of the National 


Stationers’ Association, suggests the following: 

Correct display means that all of the merchandise in a 
store is seen by the customer, that it all appears to the cus- 
tomer as good as it really is. 

Correct display means that the customer doesn't have to 














DANIEL 8S 


HANSEN 


‘look around,” but that the goods seem to put themselves 
in his way and make him conscious of them. 
Correct display gives the customer buying ideals—tells 


him of things he hadn't thought of buying, but is glad to 
purchase 


Correct display means that all the merchandise in a store 


moves—sells—makes money for the proprietor. It means 
that customers buy two articles when they came in for 
only one, three when they came in for two, etc 

Correct display eliminates disorderliness so common in 


many stores. It makes things look worth the price asked 
and the customer sees them, wants them, buys them! 


Correct display means a place for everything, a saving of 


salespeoples’ time—a better store, more easily operated, 
more profitable. 

Mr. Hansen cites an imaginary instance of a customer 
entering an average stationery store The customer 
glances at the show window on his way into the store If 


it is attractive and something appeals to his eye, he stops 


for an instant. As he enters, he is confronted with a lot 
of crowded appearing cases or racks with signs, placards, 
vosters everywhere. The space around the door is loaded 
up with goods placed there with the hope of attracting 
the customer, whereas the space should be free and more 
open, so as to give him a sort of welcome feeling. He 
presses on toward the center of the store, he gazes upon 


wall shelving loaded up to the ceiling with boxes of every 


size and color—literally a store room—and they indicate 
othing to him, except so much goods in storage. 
This store is arranged in conformity with the belief 


sell 
But the customer cannot actually see goods 
He likes 
merchandise, and with the goods properly dis- 


that if a customer sees more goods, the dealer will 
goods. 
sacked in boxes and piled on shelves or counters 
to handle 
played within his reach, in a sort of self-serving style, the 
salespeople sell more merchandise with greater ease. 


she vuld 


Says 


not be 


Mr. 


Departments or a certain type ot goods 


another in a store, 


place to 


moved from one 
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D. A. Beeler 


General Sales Manager 



















Miss Irene Warren 





Systems Department, 
Dealer Service 





Lloyd Keenan 


Advertising 
and Sales 
Promotion 














Cc. W. Straubel 


Vice-President in Charge 
of Production 








—the unusual line 
—the unusual organization 


Aggressive dealers everywhere have rec- 
ognized the unusual opportunities for 
profit in the greatly expanded Automatic 
line. The new Automatic line includes a 
steel file for every purse, constructed to 
give the greatest possible value in every 
price range, simple filing systems that 
expand, steel desks with the expansion 
and compression feature, and office 
specialties that have a rapid, profitable 
turnover. 


Automatic files and desks have the PLUS 
features, automatic expansion and 
compression, that take them out of com- 
petition, break down sales resistance 
and produce unusual profits for the 
aggressive dealer. 


The expanded Automatic sales organi- 
zation has established a comprehensive 


sales plan that actually sells the Auto- 
matic line for the dealer. If you are an 
aggressive dealer this plan will show you 
a new way to increase profits. Return 
the coupon and complete details will be 
sent without cost or obligation. 


The Automatic File & Index Ce. 
General Sales Offices 
1320 Steger Bidg., 28 E. Jackson Bivd. 
Chicago, Hl. 


Factory: Green Bay, Wisconsin 


Attach to letterhead and mail—today 
THE AUTOMATIC FILE & INDEX CO. 
Room 1320 Steger Bldg., 26 E. Jackson Blvd. 
Chicago, Illinois 


- Name 


City ° State 


Without cost or obligation please send details of your new merchandising plan. 
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(the Worlds First 


CAutomatically Controlled 
Autographic Register... 


Automatic align- 
ment. With the 
turning over of the 
handle each set of 
copies is automati- 
cally and positively 
aligned. 


We have overcome the ““Bugbear” in Auto- 
graphic Registers with the new HANNA 
MAGIC. This is by far the simplest con- 
structed and easiest operated machine ever 
built. Self aligns each set of forms. Auto- 
matic starter. Just write the ticket and turn 
the handle. This MAGIC machine is ten 
years in advance of competition, and is sold 


Supplies can be in 
stalled with copies 
threaded up and all 
ready to operate 
within 45 seconds 





under a five year replacement guarantee. 

Liberal discounts with quick deliveries on 
registers and printed forms. Never before 
have dealers been offered such an amazing 


‘“sure-shot”” connection for volume and profit. 


Write today for our dealer plan. 











HANNA REGISTER COMPANY, INDIANAPOLIS, U.S. A. 
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Hansen, because regular customers quickly learn the loca- 
tion of goods and become confused when items are moved 
from place to place. 

A good window display deserves an equally good dis- 
play of the same items inside the store. This prevents the 
loss of the effectiveness of the window display because it 
does not have to be remembered, the customer being 
forcibly reminded of it by the inside display. 

Dealers having a furniture department in the basement 
or on an upper floor should have at least a desk on the 
first floor to indicate that they have a furniture depart- 
ment. This has been overlooked many times, the dealer 
assuming that the customer knows he has a furniture de- 
partment. Generally this is not so. The customer makes 
no effort to remember just what merchandise the dealer 
has to offer for sale. He must be told and reminded again 
and again, and a most effective way to remind him is 
through careful attent:on to correct methods of displaying 
merchandise in the store 

se —— 
Booksellers Adopt Some Interesting Resolutions 

At the national convention of the American Booksellers’ 
Association at Boston not long ago, a number of resolu- 
tions were adopted, some of which will prove to be of 
interest to the commercial stationery trade. 

Resolution No. 8&8 had to do with the Harvard Business 
Bureau and was as follows 

“Whereas, The trend of the times and of business has 
been constantly changing, and 

Whereas, It is absolutely essential that we, the pur- 
vevors of books, both booksellers and publishers, do realize 
the vital necessity of an intensive survey of our business, 
be it 

“Resolved Chat the Board of Trade of the American 
Booksellers’ Association, meet a similar committee of the 
National Publishers’ Association to arrange for an intensive 
research into the book business in all its details, with the 
Harvard Research Business Bureau, and the expenses of 
the Research to be borne in such proportions by the two 
ibove mentioned associations as may be determined upon.” 

Resolution No. 6 is of interest to the people at large 
We quote 

“Whereas, The White House, the home of our Chief 
Executive, has never had a permanent library—each presi- 
dent supplying his own books and removing them upon his 
departure, and 

Whereas, It is fitting that we, the distributors of books, 
deem it fitting and timely to fill this void, be it 

“Resolved, That there be a conference between a com- 
mittee of the N. P. A. and the executive committee of the 
American Booksellers’ Association, with a view to estab- 
lishing this library—having in consideration the following 
suggestions 

“a. An initial selection of 500 volumes 

“b. Fifty new books to be added yearly. 

“ce. A special White House book plate to be designed, 
with the donor's signature 

“d. A final committee to be selected of librarians, pub- 
lishers, booksellers and editors from different sections of 
the country.” 

_ 
How a Seattle Firm Reaches Its Market 

hus far, the 1929 business of Lowman & Hanford, sta- 
tioners in Seattle, Wash., shows an increase over the same 
period tn 1928. Remarkable strides have been made in the 
fancy goods business, which is held to be more or less 
seasonal, in both of the company’s stores, which are located 
in the business centers of Seattle. 

One reason for this business development, points out 
QO. G. Bayliss, merchandising manager of the Lowman & 


Hanford stores, is that Seattle is growing more rapidly 
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More than a 
trade- @ mark 


A SYMBOL OF PROTECTION 
Against Loss of Papers 


UR national advertising is 
O strengthening this fact every 
month—that Al/ ACCO Products 
are guardians of papers—protect- 
ing them against loss. 


Here are but two of many: 


THE ACCO CLAMP 


Made according to the 
only correct principle 
of clamp construction 
with increasing grip- 
ping power as the jaws 
open. GUARANTEED 
RUSTPROOF IN 
ANY CLIMAT E—a 
brute for strength and 
work. 


THE ACCO MAIL FILE 


Here is an all-pur- 
pose holder that 
keeps papers firmly 
bound. May be used 
as a desk “orderly” 
for “pending” pa- 
pers, a binder, a 
scrapbook or a sales- 
man’s sample or 
specimen portfolio. 
Long spring wire 
secures and Jocks 
the contents with an 
easy snap, and re- 
leases just as easily. 











Send for our loose leaf combination catalog and 
pocket-memo book which gives complete informa- 
tion on all ACCO Products—guardians of all 
types of papers against loss and inaccurate, time 
wasting habits of handling and arrangement. 


AMERICAN CLIP COMPANY 


Beebe Ave. and William St. Long Island City, N. Y. 


EUROPE: CANADA: ARGENTINA: 
Acco Co., Ltd. Acco Canadian Fred Berg & Co. 
18 Whitefriars St. Co., Ltd. 448 Sarmiento 
London, E.C.4 454KingSt.W. Buenos Aires 
Toronto 
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Kvery detail of , 


the great bridge 
IS IN THE in: 


FILES — 


From the first rough draft 
of the plans to the last detail 
of the finished work ~ it’s 
all there—in the files. Every 
letter, every order for mate- 
rial, every bit of data, filed 
—a permanent record. 


Every day your files grow 
more important to you— 
more valuable to your busi- 
ness. They are your office 
memory—the summary of 
your business experience, 
available today and for 
years to come. 


When you depend on GF 
files you can count on having 
your written records ready 
for instant reference when 
you want them. Letters and 


THE GENERAL FIREPROOFING Co. 


Youngstown, Ohio 


BRANCHES AND DEALERS IN ALL 


The GF Allsteel Line: 
Sectional Files, 
Transfer Cases, 


Desks, 


Safes, 





Tables, Filing Cabinets, 
Document Files, 
Storage Cabinets, She 
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“Serves an 


Toronto 


CITIES 
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Canadian Plant, 


PRINCIPAL 


Filing 
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documents are quickly filed 
...and quickly found. Special 
files are made for cards, 
checks, maps and plans. 


These files are designed for 
speed and convenience. Capa- 
cious drawers ... Easy act- 
ing, friction-less rollers ... 
Quick-release compressors. 


Strong too—ever-lasting 
steel construction. Compact 
and good-looking with a 
beautiful durable baked en- 
amel finish that is easily kept 
clean and retains its newness. 


Price— Surprisingly low, 
and once you install a GF 
file, your investment is com- 
plete. It lasts a life-time. 








—vevee ATTACH THIS COUPON TO _——) 
YOUR FIRM LETTERHEAD | 
Tue GENERAL FIREPROOFING Co. 
Youngstown, Ohio 
Please send me a copy of the GF 
Allsteel Catalog. 
Vame __ = - i 
Firm —- - as 
Address ____ — 
i s 
City State SES . 5 


This advertisement is typical of GF Allsteel File publicity in National Magazines 
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NEW SALES OPPORTUNITIES 
WITH THIS NEW LINE 


Nearly every executive needs more 
convenient filing space. Desk 
drawers fillup. New and growing 
records must be provided for. Busi- 
nessis often speeded up if important 
papers are accessible without the 
delay of sending to a central filing 
department. 


So GF, always planning ahead, now 
introduce the 1000 line of Desk- 
Height Vertical Files. 


Made for sturdiness, good looks, 
and above all, utility, these files are 
time savers for any business man. 
Even in the finest offices they har- 
monize perfectly with the other fur- 
niture and their great convenience 
makes them instantly popular. 





DESK-HEIGHT 
CAP FILE 





Tops of the 1000 Line Files 


are steel but they may be 
instantly fitted with 
bronze bound velvoleum 
slip-on tops to match per- 


1000 Line Files are fur- 
nished both with and with- 
out locks. Drawers may 
be specially fitted if desired 
for filing odd size records. 


fectly the top of the desk. 





GF ALLsteel Files are nationally advertised. See the op- 
posite page, which will soon appear in publications read 
by business men everywhere. 


THE GENERAL FIREPROOFING CO. 


Youngstown, Ohio Canadian Plant, Toronto 


“Serves and Survives” 





THE COMPLETE LINE OF OFFICE EQUIPMENT 














112 OFFICE APPLIANCES 





For Selling Indiana Desks 


(8) Indiana is fortunate in an abundance 


of wood particularly suited to desks. This ? good 


adequate supply of raw material in- 
sures uniform quality at low prices. reasons 
(2) Indiana is ideally located 
with respect to railroad facilities. 
Good shipping facilities are 
important to insure goods 
when you want them and 
materially affect prices. 
Freight must be con- 
sidered. For complete 
details of the Indiana 
Desk Line let us 
send our new 
illustrated 
catalog. 


INDIANA DESK COMPANY 


JASPER, INDIANA 


© 
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than is realized New ofhce buildings are shooting sky- 
ward daily, to be filled with offices, new personnel and 


1 


equipment, increasing the demand for the commercial sta- 
tionery items which every business needs 

New companies, says Mr. Bayliss, are coming to Seattle 
every month From the East and the South new repre- 
sentatives of businesses, manufacturers’ agents, branch 
offices, arrive to lend a helping hand in the swift unfold- 
ment of the destiny of the Pacific Northwest. And from 
the North, also, from Canada, and Vancouver, the mining 
and other industries send representatives and open offices 
in Seattle. 

Millions of dollars have been expended recently on new 
office buildings, and miliions more are in the steel skeleton 
frames of such structures as the Exchange building, the 
Vance building, and many others which will soon be ready 
tor opening. 

“But aren't some of the offices vacant?” Mr. Bayliss was 
asked 

“Not as many as you would suppose,” he replied, and 
outlined from his intimate knowledge, resulting from a 
close observation of the field to which he is devoting his 
energies, the new ofhce requirements of the many new 
firms daily engaging in business in Seattle 

The Lowman & Hanford Company is concentrating on 
selling, both inside the stores and on the outside. The 
salesmen are put through an intensive course of training. 
Staff meetings of the sales force are held every Friday 
morning and each salesman is given his quota. Friction is 
eliminated among the members of the staff by inculcating 
first and foremost in their minds the value of teamwork 
and co operation 

The city is divided into territories Each salesman has 
his own particular bailiwick in which are office butldings 
which he canvasses thoroughly from cornerstone to the 


] 


root Specialty salesmen are also sent out with devices 


that make office work lighter, accessories that save the 
time of the executive or lighten the labor of the sten- 
ographer. In connection with a sale made by a specialty 
man, the regular outside salesman who cultivates the terri- 


tory in which the sale is made is credited with the sale as 


well as the specialty mat This method keeps every mem- 
ber of the sales staff happy and the regular outside sales- 
man works in harmony with the specialty salesman.—C 
M. I 

ee 


Stationers’ Slogan for Store Display 


The Sanford Manufacturing Company, Congress and 


Peoria streets, Chicago, Ill, has wrought the slogan devel- 
oped by The Coach in enduring brass. An etched plate 
6%x3 inches heralds “The Stationer—a Service Station for 
Othce and Home.” Che plate ‘s drilled at the upper cor 
ners for convenience in hanging in the window or within 
the store. Two adjustable feet are provided so the slogan 


can be displayed upright on counter, or in showcase or 
window. These plates are furnished to Sanford dealers. 
The stationer using The Coach's electrotypes of this 
slogan in his advertising and other printed matter gets 
added prestige in showing the new brass rendition of the 


, ’ , 
siogan 1! nis store or window 


a 

Miller Desk & Safe Company Expands 
The Miller Desk & Safe Company, 219 West Second 
street, Los Angeles, Calif., has leased additional space adja 


cent to the present store, between Spring street and Broad 


Way Che iddition will be remodeled at a cost of about 
$10,000 [his business has been a tenant of the Hellman 
estate since it was founded Che original irontage of 


eighteen feet | is been increased gradually: the recent lease 










QUALITY 


BRASS & STEEL 


DETROIT 


No. 


108 


CUSPIDORS 





Handled By 
Leading 


Jobbers & Dealers 
Everywhere! 


Detroit Metal Specialty Corp. 


MICHIGAN 











Wire-Stapling Machine. Leads instantly 
with strip ef 100 pre-formed wire stapler. 
Binds up te $0 sheets. Easily operated by 


light presrere or « blew on the plunger. 














For Every Business Need 


Hotchkiss has been a pioneer in the development of 
better paper fastening devices since 1894. Today there 
is a Hotchkiss Automatic Paper Fastener for every busi- 
ness need. And the Hotchkiss name and reputation are 
known throughout the world—making Hotchkiss prod- 
ucts the accepted leaders, easy to sell and profitable. 


HOTCHKISS 


STAPLING PIACHINES 


Comprise a complete line, recently increased by the 
addition of the new Model 2A Hotchkiss Wire-Stapling 
Machine. From this line your customers can choose 
just the models they want, just the machines they 
need—that’s why so many leading stationers standard- 


ize on Hotchkiss, the leading paper fasteners. All sta- 
tioners are invited to write for price lists, catalog and descriptive 
circulars giving full particulars about the Hotchkiss line. Let 
us prove to you that standardizing pays. 


THE HOTCHKISS SALES CO. 


Norwalk Conn. 














Medel 1—The standard universal Hotchkiss Paper F ast- 
Used wherever papers must be fastened 
Binds up te 25 Sheets. Guar- 


non-clegging with Hotchkiss 


Staples. 
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Simmons Elected Director of Advertising Club 

W. D. M. Simmons, advertising manager of the Under- 
wood Typewriter Division of the Underwood Elliott Fisher 
Company, was re-elected director of the Advertising Club 
of New York, to serve the coming fiscal year 





SIMMONS 


National Advertisers’ 


group, Mr. Simmons has been in charge of the educational 


Besides being chairman of the 
work of the entire twenty-four divisional groups into which 
the club is divided. Many of the delightful and instructive 
features of the club’s program are attributed to the industry 
and resourcefulness of Mr. Simmons. 


ee 


Horn to Represent Moore Push-Pin in Middle West 

Harold R. Horn, who for a number of years has repre- 
sented the Moore Push-Pin Company of Wayne Junction, 
Philadelphia, in the eastern and southern territories, has 
been promoted to the position of middle western represen- 
tative with headquarters in Chicago. He is already operat- 
ing in his new field. 

Mr. Horn has been associated with the Moore Push-Pin 
Company for six years and has had an interesting and suc- 
cessful experience. During part of this time he was as- 
signed to the New England, New York state and eastern 
Canadian territories. He has been in the southern states 
for the past year and a half where he made a notable suc- 
cess. Several years ago he went on a special tour of the 
Pacific Coast studying business and sales conditions. The 
result of his observations proved to be interesting to a 
number of eastern manufacturers. 

Mr. Horn has many friends throughout the middle west, 


particularly in the hardware and stationery trades. 


— 
St. Louis Stamp Club 

The St. Louis Stamp Club met on July 11 with a full 

attendance and interesting discussions on the changes 

adopted by the International Stamp Manufacturers’ Asso- 


ciation at the Providence convention 

Of particular interest was the proposal to hold the annual 
convention of next vear in St. Louis. 

we 

Addressograph Workers Win Suggestion Awards 

['wenty-two factory and home office employees of the 
Addressograph Company won prizes in the second 1925 
awards ranged from $5000 to 


suggestion contest The 


$5.00, tangible appreciation for thought applied to the bet 
terment of the Addressograph line and the methods used 


in its manufacture 
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HE reasons above, as well asa score of others, have 
established “Y and E”’as one of the most valuable and 
profitable exclusive franchises in the industry. 

Specialized personnel—specialized departments are 
constantly on the alert to assist dealers increase their 
business. 

The System Data Department, Bank Department, 
School Service Department and Library Department are 
practically an integral part of each dealer’s organization. 

Prompt attention will be given inquiries regarding the 
requirements for an exclusive ““Y and E”’ franchise. 





‘YYAWMAN 4» FRBE MFG.(0. 
Rochester, N. Y. 


Export Dept., 368 Broadway, New York, N. Y.,U.S.A. Cable Address: “Yawmanerbe,"’ New York 
In Canada: The Office Specialty Mfg, Co., Ltd., Newmarket, Ont. 


855 Jay Street 


STEEL AND WOOD FILING CABINETS— STEEL SHELVING — DESKS-— SAFES 
OFFICE SYSTEMS AND SUPPLIES BANK AND LIBRARY EQUIPMENT 


SIEKERT & BAUM values 
the “Y and E’ franchise highly 


5 definite reasons why this progressive company has 
held the “Y and E” franchise for 25 consecutive years 
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MR. A. J. BAUM, President, 
says: 


“We are celebrating our twenty-fifth 
anniversary in business this week and 
we are proud of the fact that we have also 
closed our twenty-fifth year of pleasant 
and profitable business as “Y and E” 
agents in Milwaukee. 


“We attribute our success in a great 
measure to the splendid co-operation 
given us by your sales helps, and na- 
tional advertising, the high standard of 
quality used in “Y and E” products, 
and the prestige gained by us by being 
privileged to represent the “Y and E” 
trade mark in our community.” 
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As a Matter of Fact 


A good product, itself, is the 
greatest reason for its adoption. 


All good advertising and all sales 
effort are based on the merit of the 


product itself. 


Good advertising and good sales 
effort are made more effective by 
showing your product and demon- 
strating its merit to those who are 
interested in it when they come 
your way to see and to learn—at the 


NATIONAL BUSINESS SHOW 


America’s Efficiency Exposition 


New York, October 21st to 26th, inclusive 
At the Grand Central Palace 


Chicago, November 11th to 16th, inclusive 
At The Stevens Hotel 


NATIONAL BUSINESS SHOW COMPANY 


Frank E. Tupper, President 


50 Church Street . NEW YORK 


Chicago: 417 S. Dearborn St., C. H. Hunter, Manager 


Fischer Contributes Leading Article to Hartford 


Magazine 
Gustave Fischer, prominent and widely known stationer | 
of Harttord, Conn., recently contributed to the magazine 


“Hartford,” Chamber of Commerce of that 


organ of the 


citVv, im al article entitled “Group Action Vs Individual.” 
Mr. Fischer is chairman of the Merchants’ Division of 
the Hartford Chamber of Commerce He is a man of 


intense public spirit and aggressive enterprise In his 


article he discusses the value of union and co operation 
and refers to the growtl chain stores, federations, clubs, 
unions, etc He describes the activities of the Merchants’ 


and points out the 


and 


Hartford Chamber 


retail merchants in the life 


Division of the 


importance of the activities 


of the city. He particularly describes the activities of the 
Retail Merchants’ Division in promoting various civic 
enterprises and improvements as well as in matters per- 
taining to their own businesses, including such subjects 


as preterential discounts, returned goods, donations, charity 


advertising, etc 


Mr. Fischer believes that the solution of problems con 
fronting dealers will come from a feeling of group con- 
sciousness and the determination of the group purpose 


followed by united actior 


- 
Comprehensive Dealer Catalogue 
The Siekert & Baum Stationery Company of Milwaukee, 
Wis., 


cover 


has just issued a 172-page catalogue exclusive of 


Chis 


in catalogue 


catalogue is a capital example of excellence 


building It covers in text and illustration 


the entire line of office equipment, including many different 
machines. It is copiously indexed in large, 


the 


types of othce 


clear type and text and illustrations are carefully ar- 


ranged so that the user can obtain the information desired 


with the greatest convenience. The cover is of. yellow 
stock with blue and brown decorations and blue lettering. 
One of the convenient features of the catalogue is that 


the company’s telephone number appears at the top of each 
This facilitates 
back to the 


and what 


orders for there is no 


book to 


telephone 
the 
number to call. 


page 
what 


going front of find out 


exchange 


The catalogue is 94% inches wide by 11% inches high, 


a suitable size for filing in any stationary letter file or | 
catalogue file. The distinctive cover design enables the | 
user readily to select it from a number of catalogues. The 


way, is copyrighted. 
PO - 


Cooper Joins A. W. Faber Sales Force 


James W. Cooper, Jr., has joined the sales force of A. W 


cover design, by the 


Faber, Inc., Newark, N. J He will represent them in 
Southern territory, covering the states of North Carolina, 
South Carolina, Georgia, Florida, Alabama, Mississippi, 
Louisina, Arkansas and Tennessee 

Mr. Cooper is well known to the trade. He is a native 
of the “Sunny South” and has for many years traveled 
southland territory the interests of prominent manu- 


tacturers in this and allied lines. 


His headquarters and permanent address will be P. O. 


Be ‘ 2158 Atlanta (ua 
> 
Woman Stationer Joins Boonville Business 
Men’s Association 
Miss Margaret Howard, owner of an office supplies store 


at Boonville, Ind., was the first woman to join the Boon 
le Business Men’s Association and she has been as- 
signed to some of the leading standing committees of the 
ssociat tor the ensuing year. Mrs. Howard operates 
the v othce supplies store in Boonville and during the 
ist ‘ r two she has built up a irge trade in Boon- 
lle and surrounding country.—W. B. ¢ 
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ERODUCTS 





TYPEWRITER RIBBONS 
TYPEWRITER - PEN & PENCIL 


PAPERS 


CARBON 


REFLEX 


WRITING INKS+ SHOW CARD COLORS 
STAMPING & NUMBERING 


MACHINE 





INKS 


THESE ARE ALL COLOR PRODUCTS 


SOLD BY 


OFFICE SUPPLY DEALERS 





The fact that our business has 
grown and developed largely, 
over a period of 50 years, is in 
itself first evidence that super- 
ior goods are produced, that 
they are sold at reasonable 
prices, and that satisfactory 
service to thousands nas been 


rendered. 


Grade for grade—price for price, 
there are no stationers’ color 
aes that surpass the A. & 
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Recent Business Books 


Secretarial Procedure 


A 430-page book entitled “Secretarial Procedure,” writ- 
ten by Stella S. Center and Max J. Herzberg, was recently 
published by The Ronald Press Company, 15 East Twenty- 


sixth street, New York, N. Y. The retail price of the book 
is $3.25 

The authors of the book have had long and successful 
experience in training secretarial students. Stella S. Cen- 
ter has been for ten years in charge of the course in secre 


tarial correspondence in the Extension Division of Colum- 
bia university, as well as head of the Department of 
English in the Walton high school, New York City. 
Max J. Herzberg is an instructor in English in the Ex- 
tension Division of Rutgers university and head of the 
Department of English in the Central Commercial and 
Manual Training high school, Newark, N. J. He is also 
literary editor of the Newark Evening News. Their book 
gives a thorough and practical course of study for young 


men and women who wish to fit themselves for secretarial 


positions. 


The book is divided into two parts. Part I is a series 
of “cases” based on a special survey of leading organiza- 
tions of New York City. It describes actual conditions 
under which a secretary works and reports in detail just 
what is done by secretaries employed by a number of 
different types of organizations. That stenographic train- 


ing alone is not sufficient background for secretarial posi- 


tions is plainly shown in this part of the book. Other re- 


quirements necessary are clearly indicated by illustrations 
and examples. 

Part II reduces to some general principles the require- 
ments of practice illustrated in Part I. It deals with let- 
ters written on the secretary's own initiative; other kinds 
of writing, such as reports, briefs and outlines; cultivation 
of the right personality for handling the contacts of re- 
sponsible secretarial work; technical details of business 


practice, and the practical problem of securing a desirable 


position. 
The 


becoming too technical, 


Without 


phase of sec- 


book is well written and comprehensive. 
it touches on every 
retarial work, outlining a course of study that should prove 
aid to those 


a substantial interested in becoming secretarial 


assistants. 
Ee 

Useful Book on Direct Advertising 

Advertising Guide—1929 is the newest work on this 

The 


addition 


Direct 
subject. including index and 
of 


advertising inquiries, 


book contains 352 pages, 


has a number of pages ruled for the entry 


certain necessary advertising records, 


etc. On one side of each of some sixteen or eighteen pages 
is a ruled record of the advertising for the particular month 
referred to on the opposite side and on the back of the sheet 


is a daily record of inquiries, keys, etc. The book is the 
Dartnell Direct Advertising Guide, 1929 edition, and has 
been edited by J. C. Aspley, editor of the Dartnell Publi- 


It is published 
New York and 
is a discussion of the Place of Direct Ad- 
How to Plan a Campaign; How 
Leading 


cation and Printed Salesmanship magazine. 
the Dartnell 
London. There 
vertising in the Sales Plan; 
to Chart and Test a Direct Mail Campaign; How 
Their Campaign; A Table Costs 
When and How to Employ Adver- 
Advertising Agencies; 
Copyright Laws; Art 
Electro- 
Ex- 


by Corporation of Chicago, 


Manage of 


Advertisers 
of 
tising Counsel; 
A Discussion of 
Work 


typing; 


Advertising Space; 
A List of Recognized 
and Layout; 
Photo Engraving 
Typography; 


Copy 


and Photographs; and 


Type and Popular Type Faces; 
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Installs GLOBE -WERMNICKE fF quipment 





Each issue of Globe- 
Wernicke “Doings” is 
devoted to some out- 
standing G-W installa- 
tion. Write for copies. 





i Diitemmemene . Preston-Noelting, Ltd. 



















WHY the ‘Big ‘Buyers’ Interests 
Focus on Globe-Wernicke “Dealers 


Step by step, Globe-Wernicke is broadening the scope of its 
authorized dealers’ service—through the most far-reaching sales 
promotion program. 

Each Globe-Wernicke “Doings” reproduced 
on this page—carries many sales-making pages 
of impressive installations. Consistently, these 








Pat eno x direct mailings (of which “Doings” is a part) 
See IS brings Globe-Wernicke dealers’ names right 
et ee into the big vital movements in their localities. 





If you would like to broaden your profit op- 
portunities and take advantage of a cooperative 
3 sales plan that actually brings bus’ness to you 
—write today for particulars—and a copy of 
Globe-Wernicke “Doings’”’. 


‘saat | Globe “Wernicke 


EpRENTSR® Oreel Gusting ee CINCINNATI 































Stratford, Ontario, Canada. 
4 Canadian Representative for 
Globe-Wernicke. 
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These Globe-Wernicke 
“Doings” imprinted with 
your name become your 
message to your prospects. 

























STAGE THIS SCENE 
im YOUR STORE witr.. 
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G-W (elluloid Angular Tab Guide and Folders 


LACE single celluloid angular tab guide or foe in a ile with at 
tabs. Then ask anyone to read off—from as ition the first at 












In addition—there is five to ten times great pel 
Angular Tab Guides and Folders, and you make 

A sample celluloid angular tab guide—yours wit 
own story more convincingly ly than words. Mail 








ee ae 


bi}! bs ot tated 
nl ws.) é : Va eS ie aia: be 4 
~ * . * é > - vee : é 
2 ae YF. > z z= 7 
ts ee See Ge 


rg tae 
a? 














-~ = 





The Globe W ernic ke Co 
Dept. \ 


Cincinnati, O 









Mail without charge, sample of your 
Celluloid Angular Tab Guides. 


Name 


Address 





City 
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| The Handy Pencil 
























AUTOPOINT COMPANY 


for use at the telephone 





No. 11CT 


Peres Autopoints fill a two-fold need—a 
reliable, smooth working pencil, and a 
handy dialer for the automatic telephone—in one 
instrument. The rotatable ball top of the Dialer 
Autopoint just fits the dialing holes. Equipped 
with chain if desired, for handy attachment to 
the telephone mouthpiece—a useful pencil for 


telephone use, whether or not automatic. 


Dialer Autopoints are made in five models— 
two with chain, Nos. 11CT and 11XCT (full 
length and short length )—two without chain, 
Nos. 11T and 11XT (full length and short 
length); No. 12T, without chain but with clip 
for attaching to pocket, has been added in re- 
sponse to an increasing demand. Each of these 
five models sells at One Dollar retail. 


All Dialer Autopoints are made of polished 
black Bakelite, with writing tip of durable nickel 
silver—all have the simple, dependable Autopoint 





HAA >) 





Typical Dealer Easel No. 211XCT 


1801-31 Foster Avenue 


} 





mechanism, with reserve lead in a metal cham- 


ber beneath the rotatable head. 


Whether or not your city has the automatic 
telephones, a display of Dialer Autopoints on 
the colorful Easel illustrated, will make a good 
turnover for you—everyone who uses a telephone 


will find one of these models to be just the 
pencil they’re looking for. 


The Dialer Easels will take up a minimum of 
your valuable counter space, and yet make a 
prominent and appealing display to the casual 
purchaser in your store. Send us your order 
today for several of these Dialer Easels — you 
will be pleased with the fast turnover they make. 





The “Better Pencil” § Made of Bakelite 





No. 11XT 






CHICAGO 
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Steelcase for 
Every Purpose 


Are You Getting 
Your Share? 


Dealers handling Steelcase Business Equip- 
ment have done many a concern a good turn by 
equipping their offices with numbers from this 
great line. Character, efficiency and refine- 
ment — vet rugged construction — are embod- 


ied in each piece. 


Sometimes quality is not fully appreciated 
at the start. But just let a man enjoy Steel- 
case companionship for a year! Then it isa 
different story. He knows that he has 
bought good equipment and has not been 
“sold.” There’s a world of difference, as 
Steelcase dealers have found out to their 
own good profit. 


The Steelcase line is comprehensive. It 
“fits” every office requirement. With its 
unquestioned reputation for quality, lead- 
ership and salability, it has been a “leader” 
for years with many of the country’s best 
office turniture dealers. Catalogs, etc., 
covering the complete line are available. 
You owe it to yourself to learn the latest 
details about Steelcase Business Equip- 
ment. Drop us a line now. 





Fe SEA Metal Office Furniture Co. 


-found where Grand Rapids, Michigan 
business succeeds 
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amples of the Use of Type in Advertising and Layout; The 
Selection of the Paper; Envelope or Container and other 
matters 

The book is in reality a text book as well as a reference 
for the use of mail order departments and is a valuable 


work in both situations 


ae = 
Updike Advances in Star Paper Fastener 
Organization 


M. T. Updike, formerly sales manager of the Star Paper 
Fastener Company, 67 West Forty-fourth street, New 
York City, has been elected vice-president and general 
f th 


manager of the company. This action was taken at a recent 


meeting of the company’s board of directors 











NEW DESIGN OF CARBON PAPER BOX DEVISED BY 
I 


THE OLD TOWN RIBBON & CARBON PAPER COM 
PANY OF BROOKLYN, N. Y.—This box is attractively 
done in colors and opens at the side instead of at the end 








Sheaffer Traveler in Latin America 
Fritz Poehle, traveler in Latin America for the W. A. 
Sheaffer Pen Company, is expected back at his headquar- 
ters, Fort Madison, lowa, the middle of August. He has 
covered all of Central America on the present trip, and will 
spend the remaining days of his trip in Mexico. He reports 


in pen and pencil li 


business lively, especia nes, despite 
the revolution. 
> 


Gilmore Joins Old Town in New York 
George Gilmore, for several years representing the F. S. 
Webster Company of Boston in the Connecticut territory, 
recently joined the Old Town Ribbon and Carbon Com- 
pany, taking an executive position with that organization 
in New York City 
a 


Stationer’s Payroll Stolen 
On July 13 Minnie Rosenthal, eighteen years old, book 
keeper for the Allied Printing and Stationery Company, 
270 Lafayette street, New York City, was robbed of a $215 
payroll, snatched out of her hand by a thief in Crosby 
Street 


> 


Norwich House Buys Concern at Middletown 
The Cranston Company of Norwich, Cont 
purchased the business of J \. Broatcl 


Connecticut 


recently 


Middletown, 








THE TALK 
of 


THE TRADE 
“Sunruco”’ 


EXECUTIVE CUSHIONS 





‘““Sunruco”’ engineers have excelled their rigid stand- 
ard for quality and workmanship in the develop- 
ment of this new, beautiful, luxurious Executive 
Chair Cushion. For comfort, it has no equal. For 
appearances, we do not hesitate to state— it is the 
most beautifully designed chair cushion ever made. 
The “Sunruco” Executive Cushion lends prestige 
and dignity to the finest office. 


It is made by secret process of a light, fluffy, por- 
ous rubber core of full 2” thickness. Completely 
housed in an attractive velour envelope. The cover 
is very artistically constructed. Unlike other cush- 
ions, it will not “pack.”” Improves with continued 
use. Will not distort. 


Don’t do yourself an injustice by rendering a de- 
cision on this product without first seeing samples 
in each of the four striking colors :— 


Red, Blue, Green and Taupe 


Each 
No. 3 Stenographer’s, size 17"x1534”... .$6.00 
No. 5 Arm or swivel type, size 1834x1714" 6.50 


The Sun Rubber Company 
Barberton, Ohio, U. S. A. 


Write for illustrated and descriptive broadside of 
“Sunruco” complete line! 
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Punches and Rolls Eyelet 
In One Operation 


“Wunaxion” No. 130 punches the paper and 
rolls the eyelet in one operation. Sliding gauge 
in the throat regulates the distance from the edge 
of the paper. 

Spring action, compound leverage, full nickel 
plated. Made in 6-inch only. Packed one tool 
and small box of standard stainless eyelets in a 
handy office kit. $2.50 retail. 





BERNARD 


TRADE MARK REG 


STATIONERS 


TOOCS 


Made by the Makers of 
TRIUMPH EYELET PUNCHES 
THE WM. SCHOLLHORN CO., NEW HAVEN, CONN. | 
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Dictaphone Opens Eleven New Branches 

Eleven new branches established during the first six 
months of 1929 is the record of Dictaphone Sales Corpora- 
tion’s recent expansion of facilities Dictaphone is now 
represented in some 240 cities of the United States and 
Canada. 

Nine new branches and their managers in the United 
States include: Chattanooga, Tenn., C. W. Manning man- 
ager; Utica, N. Y., N. J. O'Rourke, manager; Charleston, 
W. Va., V. R. Clark, manager; Fort Worth, Tex., E. L. 
Wasser, manager; Kalamazoo, Mich., V. M. Ploof, man- 
ager; Evansville, Ind., F. W. Torrence, manager; Reading, 
Pa, A. C. Dampf, manager; Wheeling, W. Va., H. A. 
Zimmerman, manager; Spokane, Wash., R. C. Molrene, 
manager. 

The Canadian organization, Dictaphone Sales Corpora- 
tion, Ltd., in charge of T. R. Crayston, with general head- 
quarters in Toronto, has opened two new branches. Cal- 
gary, Alberta, has a branch managed by Harry Rempel, 
and H. H. Cooke is in charge of Dictaphone activities in 
Regina, Saskatchewan. 

— -S- 
Dealers Invited to Shipman-Ward Plant 

Office machine dealers attending the convention of the 
National Association of Typewriter Dealers at Chicago in 
August are invited to visit the plant of the Shipman-Ward 


Manufacturing Company plant while in the city. It is 
located at 4401-09 Ravenswood avenue, a block from the 
Montrose station of the Northwestern Elevated. It can 


also be reached by Montrose street cars, which transfer 
from the Broadway, Clark and other north and south lines. 

here are no strings tied to this cordial invitation. The 
company offers dealers an opportunity to study the rebuild- 
ing methods employed in its plant, with the thought that 


they can adopt some of them with profit. 
a 


Economy Products Moves to Get More Room 

The Economy Products Company has moved to 2901-17 
Indiana avenue, Chicago, Ill., where it occupies the entire 
eighth floor. The premises at 511-13 South Paulina street, 
which were taken several months ago, proved inadequate, 
so it became necessary to find increased space. The com- 
pany has 21,000 square feet on Indiana avenue, and room 
for expansion is available in the same building. In addi- 
tion to gaining additional space the company is enabled to 
better its product through the rearrangement of equipment 


and better working conditions for the shop employees. 
> 


Fred McAtee Sells Stock at Auction 

Fred McAtee, who carried a large stock of fountain pens 
and many office supplies in his jewelry and stationery store 
at Petersburg, Ind., recently sold his stock of goods at 
public auction. Mr. McAtee plans to locate soon in Colo- 
rado, where it is expected the climate will have a beneficial 
effect on the health of Mrs. McAtee W. B. C. 

, os : 

Luggage Exhibition in New York This Month 

The Second National Exhibition of Luggage and Leather 
Goods will be held at the Hotel Pennsylvania, New York, 
N. Y., the week of August 12. The exhibition will com 
prise over one hundred displays of every type of luggage 
and small leather wares [The National Luggage Dealers’ 
Association is sponsoring the exhibition. 

> 

Mr. Huston Visits Mittag & Volger Factory 

W. G. Huston, Pacific Coast manager for Mittag & 
Volger, Inc., recently visited the home office and factory 
at Park Ridge, N. J. In his journey Mr. Huston made 
several stops in the far Western states, where he trans- 


acted considerable business 


ere 
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Both desks and installation “‘planned to fit the need!’ That’s why many 
of the very largest institutions in the country have equipped throughout 
with “Security” Steel Desks. 

With such a long list of impressive users to refer to—and with such efficient 
installation service to extend—the Security Dealer is the man who “lands 
the big ones.”’ 

The story of our practical cooperation cannot be told here, Without obliga- 
tion and in confidence write promptly for the full details, 


DESKS 





STEEL EQUIPMENT CORPORATION 
Avenel, ‘New Jersey 


New York Chicago Boston Newark 
Washington Pittsburgh New Haven Philadelphia 
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Pin NACLE —Which 


Answers Every Office Requirement 


Pinnacle,—a Columbia Product—A name that is nationally known for 


quality. Made in four weights and five non-smudging colors—Black, Blue, 
Purple, Red and Green. 


Send for samples with full instructions for testing. 






RIBBON & CARBON Mec. Co., INc. 


Main Office and Factory, Glen Cove, L. I., N. Y. 


Branches and Agencies 
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Attractive Steel Furniture Catalogue 

Ihe Steel Fixture Manufacturing Company of Topeka, 
Kansas, has just issued a newly revised catalogue of its 
products known as Catalogue No. 16, which contains com 
plete information bearing on its Steel Fixture line of office 
equipment 

The company, we set by the foreword of the catalogue, 
vhich contains fifty-six pages, is twenty-two years old. 
In that time the company has built a flourishing business 
and has perfected a factory well equipped to handle all the 
up-to date processes ol! steel furniture manufacture 

The new catalogue is printed on a buff stock with limp 
covers and the products are reproduced in their natural 
color. They start out with the 2000 and 3000 files, the 200 
line, optional end vertical, the 1800 line of counter heights, 
high line files and a line of interesting File-ets, small files 
for various purposes 

[The company presents a handsome and useful line of 
steel desks known as the 1700 line. There are typewriter 
desks, lockers, tables, desk accessories, high grade steel 
desks in imitation of wood, etc., etc. 

In addition to the foregoing, there are a number of steel 
specialties, shelving, filing safes, ete., that are worthy of 
comment. 

The company specializes on steel office furniture and 
bank equipment 
Son Wishes to Know Whereabouts of E. G. Durkee 

Harold Ellis Durkee, 6526 Perry avenue, Chicago, care 
Mrs. Hessler, is extremely anxious for any information that 
will inform him of the present whereabouts of his father, 
Ellis Gordon Durkee, who has been missing for ten or 
twelve years. He was founder of and just prior to his dis- 
appearance, president of the Englewood Desk Company, 
5820 Lowe avenue, Chicago. Until he started the Engle- 
wood Desk Company, he had been connected with the man 
ufacture of office furniture with other concerns 

His son states that during the last twelve years he has 
heard from his father but once, in 1926. He was in New 
York State at that time, but gave no definite address. 

Harold Durkee will be very grateful if anyone knowing 
his father’s address will forward the information, 

-— 
Kansas Stationer Returns From Europe 
Phil M 


Kansas Book Dealers’ Association, recently returned from 


Anderson of Newton, Kas., president of the 


a three months’ trip to Europe He landed at Naples 
early in April, spending some time in_ Italy, Southern 
France, Switzerland, Germany, Holland, Belgium and the 
city of Paris, England, Ireland and Scotland, returning 
home by way of Montreal the last of June 
Mr. Anderson says he is much refreshed by his trip and 
that he learned a great deal 
> 
Timmins Stationery Co. Incorporates 
Che Timmins Stationery Company, Elkhart, Ind., with a 
capital stock of $30,000, has filed articles with the secretary 
of state at Indianapolis The object of the corporation is 
to conduct stores, and buy and sell office supplies, books, 
desks, typewriters and other articles. The incorporators 
are Fred S. Timmins, Robert L. Patrick and Fred C. Wil- 
trout W. B. ¢ 
Some New Orleans Vacation Notes 
Harold O’Donnell of O'Donnell Bros., Inc, will take 


his family this month to Waveland, Miss., tor their sum- 


Secretary Frank A. Berger of the New Orleans Sta- 
oners’ Association and his family spent the week of July 
Shore Club, North Shore, La., 


bathing and enterta‘nment 


= 
ual 


for lifetime service 


It is a source of satisfaction 
to any desk buyer to feel 
that his purchase is not just 
for that day but is one for 
many years. Bentley & 
Gerwig always have insisted 
that desks should be built to 
endure and to sell at a price 
within the reach of all. 


Bentley & Gerwig 


Furniture Company 


Parkersburg - - - - - West Va. 


Aninterest- 
ing catalog 
is yours for 
the asking 
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Posenal Pride 
in Selling the BEST! 


THERE is something more to business 
than making money—much more. There is a very 
real, keen pleasure that comes to the man who 
really serves his customers. 

You, as a dealer, are repaid many times 
over if Wabash Supreme Quality Filing Supplies 
represent the bulk of your supplies sales. The pride 
your salesmen take in selling the best greatly stimu- 
lates and increases their sales ability and effort. 
The pride your customer takes in buying and own- 
ing the best is a distinct asset to your reputation— 
your greatest assurance of future business. 

Wabash Supreme Quality Filing Supplies 
are the kind of products that the conscientious 
dealer likes to sell. Sometimes they cost a little 
more, but... always... they serve years longer. 

Most of your customers will welcome a 
greater value even if the first cost is higher. Give 
them a chance to buy better supplies. 


Wabash 


SUPREME QUALITY FILING SUPPLIES 











The Wabash Cabinet Co. 
Wabash, Indiana. Date 


Please place my name on your list to receive new Sales Ideas, and 
tell me about your plans to help increase Supplies sales. 
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Miller in Vacuo-Static Carbon 
Company 


Battelle, formerly connected with the Phillips Rib- 


Battelle Joins 

‘= 
bon and Carbon Company of Rochester, N. Y., has severed 
that 


and, in connection 


Vacuo-Static 


his connection with organization 
with H. H. Miller, had 
Carbon Company of Rochester for a number of years, has 
taken over the latter company, and he and Mr. Miller will 


who has charge of 


henceforth carry on the Vacuo-Static business. 

Mr. Battelle joined the Phillips Ribbon and Carbon Com- 
pany several years ago, after having had a considerable ex- 
with the American Ribbon & Carbon Company. 
for about 


perience 
He has been in the ribbon and carbon industry 
twenty-five years. 

Mr. Miller has been actively in 
Static Company 


charge of the Vacuo- 


for several 


years 











AUSTIN 


LAPORTE & 
tournament 


PARTICIPANTS IN THE RECENT 


GOLF TOURNAMENT.—An account of this ap- 
peared in the July issue of Office Appliances, on page 30. Stand- 
ing, left to right: Mr. Bokelund, Mr. Fisher, Dr. Leedom, Mr. 


Sitting, left to right: 
Fleming, Frank 
Bennett 


Austin and Phil Hubbard 
B. Leedom, R 
Casey and Walter J. 


Pfeiffer, F. D. 
George Quinn, Wilson Wilmer, F. 
Sohl, William Hausler, Frank F. 








Dictating Machine Records West African Dialects 
A report published in the Chicago Tribune of July 19 
Says 


“Handicapped by the hostility of natives and imperilled 


by poisonous reptiles, the Frederick H. Rawson-Field 
Museum Ethnological expedition to West Africa is col- 
lecting valuable information in the Portuguese colony of 


Angola, according to reports received at the museum 
from W. D. Hambly, who is in charge of the expedition. 
The scientists are engaged in making dictaphone records 
of the language of the Ovimbundu tribesmen, and taking 
their physical measurements to be used in anthropological 
research. 

“The natives at first regarded these activities of the white 
Mr. Hambly’s report said. 


magic to 


men with superstitious dread, 
‘The dictaphone is black 
‘However, they gradually were persuaded to talk and sing 
into the machine, and I hope to have the first collection 
folklore, 


them,’ he declared. 


of records made illustrating their conversation, 


songs and instrumental music.’ ” 





<< 
Stationery House Changes Hands 
In Aberdeen, S. D., the firm of Searle Bros. Printing 


R. Searle, presi- 


sold to J. H. 


Company, headed by E. J. Searle and H. 


dent and treasurer respectively, has been 
McKeever of the American Print Shop 
euiiecieiiiaaeiiaiend 
Trade Paper Man Takes Boston Field 
Maynard Morgan of the staff of Geyer’s Stationer will 
hereafter represent the Geyer organization in Boston, in 


which city he will make his home 


ae ee 





‘bon 
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has 
will 
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A space 18 inches by 24, 


—a few dollars’ worth of stock 
and you’ve a complete new service to offer 


Bassick 
The Bassick line is 
complete. There is an 


item to meet every 
customer’s needs. 


Bassick 


Send me information about Floor Protection Department to address written in margin below 








Gs it more room if you want. But it 
isn’t necessary. Three square feet on a 
table or counter is enough. 


A small stock of six or seven types of Bas- 
sick casters and furniture rests and you're 
ready to announce—“A complete floor- 
protection service.” 


Yes, that’s all there is to it. You don’t 
even have to choose the items. Out of long 
experience we know what you'll need to meet 
any request. If you'll ask, we'll give you 
this information. 


Naturally, you wonder, “Will it pay me?” 
If your customers are typical business men it 
most certainly will. Wherever there are 
floors and furniture there is need of equip- 
ment like this. Good floors are costly. And 
so are linoleums and carpets. Anything that 
preserves them will sell. And Bassicks do 
just that. Your customers will buy them on 
sight when they are reminded by seeing 
them on display. 


The complete stock that you'll need repre- 
sents only a small investment. And once 
installed, the Bassick line moves steadily, 
month in and month out. Few items in your 
whole stock will show a steadier, more 
continuous profit on a small outlay. 


By all means, put one of these 3 square foot 
“departments” to work, backing up the sell- 
ing of your“ outside” men. You'll be surprised 
at the number of new sales it will create— 
sales that were walking out of your store 
before for lack of a reminder to buy. 


Shall we send you a list of the stems that constitute a 
complete caster and floor-protection service? We'll do 
it gladly. Mail the coupon and find out how simple it 1s. 


Mail this coupon to Dept. OA-4: 
THE BASSICK COMPANY 
Bridgeport Connecticut 


For 33 years leading makers 
of casters and furniture rests 
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NEWEST:OF:THE:NEW! 


- JONESTEEL- FILING- EQUIPMENT - 


New features! New perfection of finish! Com- 
plete range of cabinets...upright and counter 
types! Most careful attention to details! 


PATENTEO GENERAL LOCKING DEVICE 


POSITIVE LOCK COMPRESSOR ; 
‘ 






36 
SQUARE BEAO,.. 


Sy, 


CAST BRONZE 
LABEL HOLDER 


BRONZE PULL 


BRONZE KNOB 
FOR ROUND FOO 


DVANCED steel office equipment! Em- 

bodying the very latest ideas in design 
and construction such as the DUST PROOF 
LIP (shown above), an exclusive feature. . 
keeps contents of file absolutely clean and 
fresh. Also FULL BALL BEARING 
ROLLER SLIDES ... completely eliminat- 
ing friction in closing and opening drawers 
and thus greatly extending length of service- 
ability of these files. 


STRENGTH ... frame and cabinet electri- 
cally welded into one rugged structural unit. 


ACCURACY ... drawers are completely 
interchangeable due to extremely accurate 
die work and exactness of manufacture. 
FLEXIBILITY ...a great number of com- 
binations are possible, even after files are in 


\ BALL BEARING ROLLERS 


OUST STOP ALL AROUND 
FOUR SIDES OF ORAWER OPENING 











LOCK BAR 


i 
SECTION THRU FRONT y 
OF UPRIGHT 


use. No need to scrap JoneSteel equipment. 
Changing conditions are easily met. 


FINISH . .. the metal and the finish are 
as near one as 300 degrees of heat can make 
them. Regular finishes are walnut, green 
and mahogany. Special finishes can be per- 
fectly matched. 


Send for our new catalog, illustrating and 
describing the complete line which includes 
upright and counter types. 


EXCLUSIVE DEALER PROPOSITION 
available to established dealers. JoneSteel 
Filing Equipment is a money-maker. Write 
for further details. 


Jamestown Metal Desk Co. Inc. Jamestown, f.U. 
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Nicholson to Dictate Book Aboard Zeppelin 

Frank Ernest Nicholson is said to be planning to talk 
his way around the world. He is one passenger on the list 
who stuck to the Graf-Zeppelin even after its ill-fated 
attempt to cross the Atlantic westward a second time. 

Mr. Nicholson, although still in his early twenties, is a 
successful author and will undoubtedly be the Graf's busiest 
passenger. Mr. Nicholson has agreed to prepare a book 
to be entitled “Zepward Ho.” He was busily at work 
dictating to his Dictaphone aboard the Zeppelin when the 
ship was caught in the mistral in the Rhone valley on its 
attempted Atlantic flight in May He stuck to his post, 
dictating .as the airship spun helplessly over France, while 
the world waited to hear the outcome of the struggle to 
keep the great ship from disaster. 

By the terms of Mr. Nicholson’s contract with the pub- 
lishers, he must have the manuscript of his book finished 
when the Zeppelin lands. To do this, he is taking along 
his Dictaphone and when he lands, the wax cylinders of his 
dictation will be transcribed by a corps of operators and 
the entire manuscript will be in order within a few hours. 

Last fall Mr. Nicholson published a compilation of favor- 
ite jokes of famous people and the second volume is now 
nearly ready for publication. He illustrated his jokes with 
pen and ink sketches of celebrities, and plans to sketch 
amusing incidents in the course of the Zeppelin’s flight 
around the world. Mr. Nicholson is a native of Texas. 
Before he became a professional collector of wise cracks, 
he directed comedies in Hollywood. 

—_ 
Hanson Scale Builds New Factory 

For the second time in two years, the Hanson Scak 
Company, 523-531 North Ada street, Chicago, has found 
it necessary to build a new factory extension. The new 
structure is occupied largely for warehouse purposes and 
is three stories high. The third story is occupied com- 
pletely by the general offices of the company, whose many 
friends will be happy to know of this evidence of the com 


panv'’s growth 
> 


Mechanical Instruction Books for Remington 
Noiseless 

The Maintenance Department of Remington Rand Busi- 
ness Service has just completed mechanical instruction 
books on the Remington Noiseless and No. 12, and will be 
glad to supply reputable dealers on request. Those inter- 
ested should address the Maintenance Department, Rem- 
ington Rand Business Service, Buffalo, N. Y. 

> 
Ira Cole Visits Cuba 

Ira Cole, sales manager of Mittag & Volger, Inc., Park 
Ridge, N. J., returned recently from a trip to Havana, 
Cuba, where he visited the company’s Cuban representa- 
tives, Salazar & Phillips. Mr. Cole was so delighted with 
Cuba that he is already planning to take another trip in 


the near future 
os 


H. M. Jarrett Is a Constant Kiwanian 
H. M. Jarrett, a large dealer in stationery, fountain pens 
and lead pencils at Booneville, Ind., is the only One Hun- 
dred Per Center in the Booneville Kiwanis Club. He has 
been a member since the organization of the club more than 
seven years ago and in all that time has never missed a 
meeting.—W. B. ¢ 
—_ 
New Orleans Stationer Suffers Illness 
Victor Colomb of Palfrey, Rodd, Pursell Company, Ltd., 
New Orleans, has been confined to his home for several 


weeks on account of illness. 
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Turnover’s the Thing! --- 
And Every Product in the 
PEERLESS LINE Enjoys It 


If you’re making profits it’s because you are selling 
products with a quick turnover. For in this day and 
age turnover is all important. And that’s why the 
4000 and more Peerless dealers are happy--they 
have a line with wide consumer acceptance, adver- 
tising, dealer helps and cooperation that insures 
profitable turnover. 


Heading the line are the Peerless Rubber Type- 
writer Keys—internationally known for their pop- 
ularity with typists in making typing easier and 
better. Then there are Peerless Key Tops for adding 
and billing machines. Peerless Rubber Cushion 
Feet for all office machines and Peerless Twirler 
Rings for typewriters, adding machines, etc. 


The Peerless policy of working with the dealer, 
the Peerless reputation and Peerless quality make 
the Peerless line one of your most profitable groups 
of items—worth pushing all the year round. Send 
for a sample Peerless Key and full details of the 


Peerless proposition. 


Peerless Key Company, !*<. 
176 Fulton Street New York City 


_— ee Or rr Or er ror er ore rr rc i rrr—arr-— Orn— er 


Peerless Key Company, Inc., 176 Fulton Street, New York City 

Kindly send us, without obligation, details of your profit- 
building plan for dealers, together with sample Peerless 
Key and Erasure Shield, with our imprint. 





CRORE EEE EEE EEE EEE EEE EEE Ee 
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Defiance Band Dater 


Nearly 





Crown Line Dater 


a half century 
of rubber stamps 


. we’re not boastful, but we 


are justly proud of a 


con- 


sistent record of prompt and 
efficient service to users and 
dealers. We are the largest 
distributors of rubber 
stamps, stamp pads, dating 


and numbering 
and inks for use 


machines, 
with them. 


We are not only the largest 
distributors, but the quality 
of our products is unsur- 


passed. We 


have been at 


this work for more than 
forty years and each product 
is the result of experience. 


IpVOLGERS, 
My COMBINED 
VINK CAN @ 


iStRipUTES 
S ee 


" 


80 Duane Street 


i ‘s for 2 RB. G 
Passaic, N 


Every item is guaranteed. 
Send for catalog— it is useful. 
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E. Faber Window Displays and Advertising 

In anticipation of the opening of the schools, the Eber- 
hard Faber Pencil Company of Brooklyn, N. Y., have 
arranged for dealers and are now sending out on request 
without charge three sets of window display materials 
designed for small, medium and large windows respectively. 
Each display is shipped in an individual carton and is thus 
carefully protected. Considerable liberality is shown in the 
number and quality of the individual pieces supplied. The 
material is ample in each case for effective displays. 

One of the interesting pieces included for the large win- 


dow is a decorative crepe paper set designed by the Denni- 





DISPLAY PREPARED FOR A LARGE 
WINDOW 
son Manufacturing Company. A horizontal roll of paper 
twenty inches high by ten inches wide and a vertical roll 
eight inches wide by ten inches high advertise Mongol 
pencils in black, yellow and red, in a manner acceptable to 


exacting window display men. Extra folds of plain crepe 





SMALL WINDOW DISPLAY 


paper in flame, French blue and dark amber supply a col- 
orful background. 

\ new easel back piece of raised strips of wood veneer 
shows the way in which the clamp eraser of the Van Dyke 
pencil No. 601 can be adjusted as it wears down. 

School supplies and the Eberhard Faber pencil selection 
chart are advertised on bright colored streamers. 

Included among the assortment of pieces for the medium 
size window is an enlargement in several colors of the 
Eberhard Faber page advertisement in the Saturday Eve- 


ning Post of August 31 showing real school scenes accom- 


panied by the head line “The Right Pencil Smooths the 
Rough Road to Knowledge.” Also included is the enter- 
taining Eberhard Faber “family of six”—a_ stenographer 


ready with a stenographic pencil to take dictation from the 
boss; a newspaper reader learning that “Mongol pencils 
win easily”; a clerk with a Mongol pencil over his ear; a 
bookkeeper pleased with his box of Mongol colored indel- 
ibles; a bellboy balancing a Mongol on his nose; and an 
office boy hurrying up with a box of a dozen of this brand 


of pencils 
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AUTOMATIC ADDRESSING 


now within the easy means of everyone ! 








No more slow hand- 
feeding of envelopes in- 
to an addressing machine 
one at atime. This new 
popular - priced machine 
has an AUTOMATIC 
FEEDER. Just turning 
its crank prints 125 dif- 
ferent typewritten ad- 
dresses PER MINUTE. 

More than three times 
faster than any Address- 
ing Machine of equal 
size, yet costs less than 
one-third the price of 
any Addressing Machine 
of equal speed! 





THE ELLIOTT ADDRESSING MACHINE 
COMPANY of Cambridge, Mass., U. S. A. 


is now the largest manufacturer of Address Cards and Automatic 
Addressing machinery in the world. 


And what has caused this remarkable growth? First of all, the 
superior economy and convenience of the “TYPEWRITEABLE” 
principle of stencil-making as compared with older methods em- 
vloying embossed metal plates or slugs. Next, the superior efficiency 
of a combination indexing, recording and addressing card:— , 
TRIPLE DUTY ina ONE PIECE unit, at LESSCOST. ,“ 


4 


Next, the development of super-speed AUTOMATIC Ad- / 


: : ° 4 
dressers at popular prices, practically beyond competi- 7° Attach 
Pd this cou- 


tion. And finally the feature of visible printing and —/”_ ponto your 
noiseless printing that have always been exclusive / \etterhead and 


“Elliott” features. 7 we will send 
fi you a 
If you want to have your eyes opened to what A. FREE BOOK 
MODERN mechanical addressing equipment / 


/ ; . . 

: , , il 

really is, write for a demonstration. FM. the subject of Direct Ma 
y Advertising. 

/ 


FA 
4 
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—and now, 
AN EXECUTIVE SUITE THAT IS MODERN 


DOTEN-DUNTON 
has now gone modern with that dignified restraint for 
which this organization has long been renowned. This 
exquisite new Creation is not an hysterical attempt to catch 
the vogue called — Moderne — but rather a happy union of 
Doten-Dunton master craftsmanship with a newer note in 
design. This new suite presents an admirable vehicle for 
the introduction on Doten-Dunton Furniture of the 


modern lock that needs no key . . SESAMEE 
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[he display for the small window comprises items that 
can be placed conveniently in a limited space 

Another window display piece for late August and Sep- 
tember consists of a sheet twenty-five by thirty-four inches 
reproducing in three colors one of the Eberhard Faber 
school opening advertisements to appear in the Saturday 
Evening Post of August 31 and in other leading national 
periodicals. This sheet is rolled, can be mailed in a tube, 
and an accompanying ingenious wood easel frame holds it 
taut when unrolled. Definite recommendations are given 
as to the particular E. Faber pencils which are best adapted 
to specinc uses 

The extensive advertising campaign on Eberhard Faber 
products will continue throughout the fall and winter. 
Pencils for school use will be emphasized in advertisements 
appearing during the coming month. Full pages will be 
used in the Saturday Evening Post, Literary Digest, Time, 
National Geographic Magazine, System, Architecture, etc., 
with other follow-up advertisements later in the month of 
September as the colleges get under way. 

_— 

New Stationery Firm Established in Atlanta 

Che latest addition to Atlanta’s office supply companies is 
Carithers-Wallace-Courtney, Inc., which will shortly open 
a store at 17 Houston street 

The firm consists of James J. Wallace, president; H. G. 
Carithers, secretary and treasurer, and John B. Courtney, 


vice-president, it is announced. The new store will be lo- 
cated near the Candler building and the new Rhodes- 
Haverty building. The space to be occupied will consist 
of two stories and a basement [The work of renovating it 


and adapting it to the use of an office equipment firm is 
already under way. A complete line of office furniture, sup- 
plies and commercial stationery will be carried by the com- 
pany 

Mr. Wallace, who heads the new concern, is one of the 
well known stationers in Atlanta, having been with the Ivan 
Allen-Marshall Company for a period of twenty-seven 
vears. Messrs. Carithers and Courtney were also connect- 
ed with the Ivan Allen-Marshall Company, their period of 
service covering about fifteen years 

[The new firm would appreciate receiving catalogues, 
price lists and discount sheets from manufacturers in the 
field—J. H. R 

> 

Jasper Seating Co. Completes New Factory 

The new factory and office building of the Jasper Seat- 
ing Company at Jasper, Ind., has been completed. It was 
built in record time. The plant proper covers about two 
blocks. In addition to the plant proper, there is an office 
building, seven dry kilns, storage building, loading dock 
and switch The plant is modern in every particular and 
is one of the finest in the thriving city of Jasper. The 
company which will occupy the new buildings is an old 
established firm and is headed by Louis Joseph, one of the 
best known manufacturing leaders of Jasper. Jasper is 
one of the best known desk manufacturing cities in the 
states of the Middle West W. B. C 

— 
Arnold Transferred to Indianapolis 

\. G. Arnold, manager of the Remington-Rand Corpora- 
tion in the McCurdy hotel building at South First and 
Locust streets, Evansville, Ind., left Evansville on July 1 
to take charge of the special accounts in the regional office 
at Indianapolis His place in Evansville was taken by 
Irvin Herman, of Indianapolis, a former resident of Evans- 
ville. Arnold has been in charge of the Evansville office 
for the past seven vears and is widely known to the trade 
in Southern Indiana and Western and Northern Ken- 
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It pays to handle 


GRAND PRIZE 
Carbons & Ribbons 


Dealers of Grand Prize Carbons and Ribbons 
are enthusiastic about this line . . . because it is 
more profitable. Customers, once converted to 
Grand Prize products, will re-order. Volume 
is built . . . and volume brings profits. 


Durable, Uniform, Clean 


Experience has shown that Grand Prize Car- 
bons are uniform. They are non-smudge, non- 
curl, and remarkable for durability and mani- 
folding qualities. 


Copies made with Grand Prize Carbons are 
always sharp and clean-cut. They are uniform 
in appearance with no faded spots, no blurs. 


Grand Prize Typewriter Ribbons are durable 
and print with uniformity. Letters are clean 
in outline and look well. Type does not fill up. 


A 
Money-Maker 
for Dealers 


If you, too, are interested 
in getting more profit from 


a line of Carbons and Rib- 





bons, you will want to Manufacturers of 
know more about Grand Carbon Paper since 
Prize products. We shall 1902 


be glad to send you complete details. Write 
us on your letterhead. 


The Grand Prize Tester ... a device for 
testing carbons and ribbons ... will help a 
increase sales. Let us explain how you may 
obtain it—free of cost. 


GRAND PRIZE 


CARBON AND RIBBONS 





Pacific Carbon & Ribbon Mfg. Co. 


J. Francis O’Connor, President 
1451 Harrison St. San Francisco, Calif. 


396 Flinders Lane, Melbourne, Australia 























Everyone’s 
a Prospect fora BARR! 


pew riter will do re tardless of size 


or price, is done 


hetter t Barr. It is small enough to carry off, sturdy enough 
t awrry oT Every home and e ery office is a prospect for this 
irkabl é machine. Q All features of the Barr ar: standard, 
und there are improvements und new features that no other 
tvbewriter ha lSeautitul lines and five attractive colors make 
the Bar uppealing to the eye; a price little higher than that 


abl nakes 


t it appealing to the purse. Lhe Barr 
iit ¢t ust, and the work it will do is outstanding 
Q The Barr Dealer Franchise is a most 
ener yne, allowing an excellent profit W rite 
/ is today for full details on this wondertul new 
proposit here's no obligation—of course. 
/ 
BARR-MORSE CORPORATION 


Ithac a. New \ ork 


arr | ulldiIng 





Small enough to 
carry off—Sturdy 


en ugh to carry on 
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Flying Executive Uses Dictaphone 
J. H. McDuffie, vice-president and general manager of 
the Prest-O-Lite Storage Battery Company, handles office 
routine, including dictation of correspondence while travel- 
The cabin is 
equipped as a flying office having a mahogany desk, filing 
equipment, vacuum containers for food and liquids, desk 


ing in his new Ryan brougham cabin plane. 


and reading lights for night travel, electric cigar lighter 
and folding seat for a second pilot; a cabin heater, non- 
The 


plane is equipped with a Dictaphone and as each cylinder is 


shatterable glass and a large baggage compartment 


completed, it is attached to a small parachute and while 
the pilot flies low over a golf course or other open space 
where people are in evidence, he drops it with note attached, 
asking that it be placed in the mails. 

A special carton has been developed which insures that 
The 


package is addressed with proper postage and special de- 


the cylinder will reach the ground without breaking. 


livery stamps, to the central office, so that the person find- 
ing it needs only to place it in the mails. 
[he cabin of the plane is built so that the noise of the 
motor and propellor does not affect the Dictaphone. The 
cabin is only slightly more noisy than a Pullman car. 
It is said that the use of this Ryan plane saves Mr. Mc- 
Duffee 


attend many sales and executive meetings at distant points 


nearly a week every month and enables him to 


which he could not attend were it not for the airplane 
—__——~> 
A New Chair Company 
The New Indiana 
announces that their plant is under roof at present and the 
August 15 
pects to be in production by September 15 with a complete 


Chair Company at Jasper, Indiana, 


building will be finished by The company ex- 
line of office chairs to be sold through dealers exclusively. 
The plant is equipped with the latest and 
that can be 


finest machinery 


purchased and when finished will be one of 
the most completely outfitted chair factories in the world. 
psanecaeliitetaigtie 
Mittag & Volger Picnic Occurs This Month 
The annual picnic for all employees of Mittag & Volger, 
Inc., Park Ridge, N. J., will be held 
at Lake Hopatcong, N. J]. Elaborate plans have been pre- 


pared to 


Tuesday, August 6, 


care for the comfort and entertainment of all. 
[he annual picnic has been a successful mid-summer event 
for many years, and it is always held on a date as near as 
possible to the birthday of the late F. O. Mittag, who 
founded the business over forty 

—_—> 
Boston Waterman Office in Temporary Charge of 
Mr. Taylor 


Taylor, who has been connected with the L. E 


vears ago 


W. D 
Waterman 


Boston office during the convalescence of 


years, is in charge of the 
Manager W. J. 
Mr. 
at the Boston 


Company for many 


Chaplin, who is slowly recovering from a long illness. 
Taylor started with the Waterman Company 
office, where he remained for several years before locating 
in other centers 
icnenndibeliiiieiiadeaiain 
Evansville Stationer in Shriners’ Ceremonial 
Sidney Butterfield, manager of Smith Butterfield, 


supplies dealers at 310 Main street, Evansville, Ind., 


and 
office 
will take a leading part in the semi-annual ceremonial of 
Hadi Butterfield 
has been an enthusiastic Shriner for a number of 


w. BG. 


Temple of Shriners at Evansville. Mr. 


vears.— 


Torrance Made Dictaphone Manager at Evansville 
Fred W. 


be en 


Torrance, formerly of Indianapolis, Ind., has 


appointed manager of the Dictaphone Corporation 


sales and service office at 324 Sycamore street 


Ind—W. B. C 


Evansville, 
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read these advertisements every month 


3.404,000 PEOPLE 





thaté why he VTEBOLD FRANCHINME:s 50 valuable 
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SAANMAANAAS 


HOW MANY OF YOUR CUSTOMERS 
HAVE OBSOLETE SAFES ~- 


LILLE 


hour, and Guardian one-hour W 
safes are scientifically designed 
and built. Their pressed steel 
jambs, welded construction, 
insulation, and bolt work are 
a few of the features making 
them outstanding modern fire 
resistive safes. In addition, 
the Diebold line is complete, 
including fire resistive safes 
and vault doors, commercial 
safes, and money chests. 


O you realize 
that many of 


SF > your present customers who 
- ppl have safes are your best pros- 
\(ple® y pects for new Diebold Safes? 
“A Y There are thousands of obso- 
_ lete safes holding records of 
immeasurable value. Owners 
feel that their records are safe 

from fire—but they are not. 


“Ss bbb bbb be! 
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Diebold Commander two- 
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This Diebold Commander line Fire Resist- 


ALARAAAAALAMA 


LAAAAAAAN 
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This Diebold Fire Resistive Safe—product 
of 40 years ago—was the best safe value on 
the market at that time. It was well built 
according to the old standards, but there 
was no means of scientifically measuring the 
degree of fire resistance afforded by these 
safes. Many of them are still holding vital 


records, 


ive Safe is built with the construction given 
above. It carries the Underwriters’ two- 
hour label and is more fire resistive than its 
predecessor. In the modern office the Safe 
must conform to its surroundings. Note the 
contrast in the efficiency of handling records. 
You should replace the obsolete safes your 
customers have with modern Guardian or 
Commander Safes. 


DIEBOLD SAFE & LOCK CO.,, Canton, Ohio 
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ROYAL INTERFOLD 
FORM WRITER..... 


speedy—simple—economical 


bt Se te Se Se Se ee Oe 





A THOUSAND forms at one loading! Five thousand 
4 & complete sets of forms without adjusting or touch- 
ing carbon rolls. This is the amazing achievement of 
this new continuous form-writing and billing machine. 








Thousands of offices, representing every line of business, 
were waiting for this valuable time and money-saver. 


Here Are Some of Its Striking New Features: 


1. It uses continuous forms perforated to permit quick, 





easy operation. 2. Six carbon ribbon rolls instead of 
carbon papers. 3. It insures strikingly clear and uni- 
form office carbon records. 4, There is no carbon waste. 
5. Operations are minimized in writing bills. 6, It fits 
into a standard typewriter desk. 7. Utmost simplicity 
of operation. 8. Smallest number of operations. 9. 
Writes close to top and bottom of sheet, permitting use 


of special forms. 


Write today for complete information. 


Royal Typewriter Company, Inc., 316 Broadway, New York City 


Lotte YB & Bod do ooo Ooo % 


A revolutionary time saving form writing and 


billing machine made by the 
ROYAL TYPEWRITER COMPANY, INC. 
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Interfold Forms 
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SOONER 
or LATER ~ 


RETAIL PRICE 


$8.50 


An Extra Dollar 
Profit for You 





T’S only a question of time.... 

Every one of your customers will, 
some day, see the advantage of auto- 
matic numbering. Especially when they 
realize that good numbering can be done 
economically with the Force Model 150, 
costing only $8.50. 
Sooner or later you will see the neces- 


sity for pushing this machine, if you are 


not already doing so. It has every ele- Model "150 


ment of a successful seller—high quality, 
plus low price. Why wait? Every day AUTOMATIC NUMBERER 
you delay, you are losing out on the ee oe 

extra dollar in profit that goes with each 
sale. And you are losing out on the 
good will and extra sales that are liter- 
ally packed with every Force Model 150. 






WM. A. FORCE & CO., INC. 


105 Worth Street, New York 
180 No. Wacker Drive, Chicago, Il. 


573 Mission St., San Francisco, Calif. 
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NEW MACHINES AND DEVICES—(Continued from 
page 37). 
New German Adding-Calculating Machine 

Che Cordt Triplex adding-calculating machine is some- 
thing new in the office appliance field according to a cor- 
respondent in Germany. It is a combination of a calculator 
after the principles of the Thomas machine in connection 
wit) a listing adding machine. The appearance is like that 
of a listing adding machine in which has been built a cal- 
culator above the adding keys. The combination per- 
mits the operator to type in any figuring done on the calcu- 
lator. 

The long carriage gives space for typing any calculating 
manipulation, such as multiplications or divisions, ete. Or- 

















CORDT TRIPLEX ADDING-CALCULATING MACHINE 


dinary adding or subtraction may be accomplished by the 
adding part. The combination of multiplication with 
adding or subtraction, etc., or vice versa, may be manipu- 
lated with the new machine and the figures wanted put on 
the paper. A special mechanism has to do with the scale 
with riders. The calculator has two counting sections and 
the adding part may have several counting segments for 
totals. The riders offer the opportunity to type the fig- 
ures or the totals wanted, or any part of them desired. 
It is stated also that they can be used for non-printing 
keys 

[his new machine will be put on the market by Hugo 
Cordt, Leipzig, C. 1, Germany. It is manufactured by 
Glasshiitter Work Gesellschaft fur Apparatebau und Fein- 
mechanik, who have had a long experience in calculating 
machine manufacture.—E. R. B. 

—_ : 
Combination Lock for Suitcases 

The Keyless Lock Company, 78-80 Mechanic street 
Newark, N. J., manufactures a keyless lock for brief 
cases. This is a combination lock comprising three dials. 
These are turned to the proper figures to release the com- 
bination, when the lock is released. It is finished bright 
in solid brass. The company has in preparation models 
f this lock for suit cases, Gladstone bags, kit bags and 


Kodak cases. 
> 


Transparent Cover for Office Machines 
Messrs. Copir Union Furst & Company, Berlin, Germany, 
have put a new kind of machine cover on the market. This 
cover is transparent but not breakable. It is very con- 
venient for window or shop displays as it allows full sight 
ot the machines and at the same time protects them against 
dust.—E. R. B 


VISIT THE 


SHIPMAN-WARD FACTORY 


When You Attend the National 
Association of Typewriter 
Dealers’ Convention 





THE LARGEST TYPEWRITER 
REBUILDING FACTORY IN 
THE WORLD 


It Is Easy to Reach 


The “L” elevated will give you rapid serv- 
ice to our door. 


The Bus Lines will bring you along the 
beautiful Lake Michigan Shore, through the 
Gold Coast, and Famous Lincoln Park. 


We Will Fully Explain 


The Famous SHIPMAN-WARD METHOD 
of Rebuilding UNDERWOOD Typewriters. 


Write Today for Our Latest 
Wholesale Price List 


SHIPMAN-WARD MFc. Co. 


C-177 Shipman Bldg. 
4401 Ravenswood Ave., Chicago, III. 




















The New Way 
to Blotter Sales 


It is no longer good business 
(if it ever was) to have a 
stock of soiled, ragged blot- 
ters. Aind it is entirely un- 
necessary. 


There is a new way of stor- 
ing and selling blotters. It 
is with the aid of the Wrenn 
blotter cabinet (manufac- 
tured by General Fireproof- 
ing Company ). 


The Wrenn cabinet instant- 
ly stops waste due to soiled 
and ragged blotters. It dis- 
plays them in all their colors 
so attractively that increased 
sales result. 


The Wrenn cabinet is avail- 
able in a special introduc- 
tory offer for a limited time. 
May we tell you about it? 


The 
Wrenn Paper Company 


MIDDLETOWN, OHIO 
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More About the Royal Interfold Form Writer 

On page 33 of the July issue was a brief description of 
the Royal Typewriter Company's new Interfold form writter 
which employs a new principle in typewriter construction 
the use of carbon paper ribbons fed automatically between 
the sheets of a torm, taking the place of regulation sheet 
carbons \s the forms are moved up vertically past the 
writing line of the machine, the carbon ribbons move later 
ally in a left to right direction and a complete automatic 
control, 

In continuous form writing handled by the Royal Inter- 
fold, the carbon is handled only once for a batch of forms 
which usually come im thousand packs Once the first 
form is inserted in the machine and the carbons placed be- 


tween the sheets of the form and attached to the feeding 





ROYAL INTERFOLD FORM WRITER 


device, it is not necessary to touch the carbon ribbons again 
to do anything until the entire supply of forms has been 
exhausted. 

Che carbon ribbons come in rolls five hundred feet long 
the cost per roll running from fifty to seventy-five cents, 
depending on the quantity purchased. It is said that a roll 
will last for more than 25,000 printed lines, or five thou 
sand forms containing name, address and two items. The 
carbon rolls are carried on a rod behind the machine and 
are ted through individual gates and pressure leaves, thence 
around through the paper in front of the machine and back 
to a pair of feeding rolls at the rear r‘ght Che rolls turn 
automatically with the moving of the line space lever as 
the paper is moved upward, pulling carbon and ribbon a 
short distance and each time automatically renewing the 
surface. It is said that clear legible copies are obtainable 
even up to the eighth or ninth copy 

Che machine is small enough to put into the regular 
drop leaf desk. It is simply a standard Royal typewriter 
up to the writing point, where a special carriage is used 
which takes care of the continuous forms and the continu 
ous carbon ribbons. 

It is declared that the Royal Interfold is extremely ver- 
satile, handling any kind of form writing. It writes seven- 
eighths of an inch from the top of the form and completely 
to the bottom and handles forms from two to eleven inches 
wide with practically any standard depth desired Che ma- 


chine is priced at $200 


> 
“Da-Log” Improved 

The Acme Card System Company, 8 South Michigan 
avenue, Chicago, IIL, has made important tmprovements 
in its “Da-Log,” which was described in the January issue 
of Office Appliances. Each day of the week is now visual 
ized in this convenient visible desk calendar, as well as 
each month of the year. An additional set of sheets has 
been included for addresses and telephone numbers, placed 
at the back of the book. Guide cards for the months are 
provided, each quarter of the year having a distinctive 
color, on which important and recurring memoranda can 


be reg’stered permanently 
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What (JSERS say 


about the new Esterbrook Compass 


VER since the introduction of the new Esterbrook com- 
E pass, technical papers have been giving it attention, 
schools have been testing it, and architects adopting it. A 
flood of favorable comment has come in. 

But—more important to you—it has been se//ing! Thousands 
have been sold in just a few months. And every single sale 
has brought a good profit to some stationer! Every sale will 
bring new sales, as associates see and try this quick, 
accurate new tool. 

Have you stocked and displayed this compass? 
That's the only way to share its future, Tear out 
this coupon now — get a small trial stock. 


ESTERBROOK PEN Co. 
Camden, N. J. 























“Your new compass is 
very satisfactory.’ 
E. L. M., Wheeling, 
W. Va. 


‘“‘Men in shops are 
very much pleased 
with it.”” Factory Man- 
ager, California. 


“Find compass very 
satisfactory.” L. M. R., 
Ithaca. 


“It is surely a decided 
improvement over the 
old-time compass.” 
M. L. S., Fort Wayne. 


“TI believe it to be the 
best instrument of its 
class on the market.” 
F. J. W., Atlanta. 


“I believe that this 
compass is a real find, 
inasmuch as it is made 
insuring its lasting 
qualities.” B. C. K., 
Albany. 


“This compass should 
prove very useful in 
shops and drawing 
rooms where inexpe- 
rienced students will 
have use for a com- 
pass.” D.E.H., Albany. 


‘“‘Have many advan- 
tages over the old 
sorts.” A. E. C., Ithaca. 








ESTERBROOK PEN CO., CAMDEN, N. J. 


6alertwok 


Compass 








Please send me complete information and prices about the introduc- 
tory package of Esterbrook compasses and the free offer of display 
cards and imprinted folders. 
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10 more reasons 


for bigger Postindex profits 
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4 brs more leading firms pick Postindex Visi- 
ble Files... These companies have chosen 
Postindex for one reason ... because it keeps 
full and accurate information, whether a com- 
plete accounting record or an index of em- 
ployees, in the quickest available form . 
giving greater file efficiency. 

Actual proved money-saving service leads 
thousands of other nationally known businesses 
to follow this example . . . letter after letter tells 
how Postindex cuts clerical expense . . . flashes 
facts instantly . . . uses less space . . . keeps 
records permanent... 
holds cards in all sizes up 
to the exclusive Postindex 


Sostindex 
Visible Files \*” 


16-inch width, each card having four writing 
surfaces . . . doubling file capacity. These are 
telling sales facts. Every firm must meet modern 
business conditions profitably . . . making an 
unlimited Postindex market . . . ready to yield 
steady profits to dealers. 

Postindex moves quickly because of its wide 
variety of uses in every kind of business. Write 
now to the Postindex Company, Jamestown, 
N. Y. We will inform you of the franchise de- 
tails in your territory, and tell you about our pace- 
setting sales promotion plan, dealer helps, and 
national advertising. 

Postindex Company 
Jamestown, New York. 


4 sides 


S 


A Division of Art Metal Construction Co., Makers of the Complete Line of Steel Office Equipment 
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This OnE LINE 


sells your entire office equipment market 


Art Metal steel fills every 
oflice requirement hi steady 


follow-up sales for agents 


TREMENDOUS advantage, carry- 
ing one line that fills every custom- 
er's need for office equipment! Reduced 
billing costs .. . one salesman interviewed 
instead of ten or twenty . . . increased 
follow-up sales .. . lowered expenses. 
No wonder Art Metal agents every- 
where are increasing their profits. 
Art Metal steel office equipment 
has been the standard for 41 years. 
A complete line . . . every item con- 
structed for lasting service... from 
the smallest file to the largest safe. 
One order to Art Metal fills the de- 
mand for any number of pieces of 
office equipment . . . no more writing here and 
there for different items 
salesman to fill your complete order. 


. and only one 


Modern business calls for prompt service... 
Art Metal gives it. Every piece of Art Metal 
equipment is a silent salesman for other related 
pieces . . . every item is backed by a powerful 
national advertising campaign in the Saturday 
Evening Post and such leading business mag- 


Are Natal 








azines as Time, Nation’s Business, System, 
and Architectural Record. Dealer Helps and 
Sales Promotion carry the Art Metal message 
directly to your prospects. 

Write now to the Art Metal Construction 
Co., Jamestown, N. Y., for full details about 
this fast-moving line. There are a few fran- 
chises open to wide-awake dealers who want 
to increase sales and earn greater profits. 





JAMESTOWN. NEW YORK 





THE ART METAL LINE... Desks.. 


Fire Safes . . . Upright Unit Files . 


. Counter Height Files . 


. Shelving . .. Horizontal Sectional Files ... Plan Files 


. . Postindex Visible Files 
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KEEP STEP WITH 


PROGRESS , 


Nothing so well tells 
the story of Progress in 
Record Keeping as the 
development of Visible 
Records in Book Form. 
Because of the conven- 
lence, speed and 
economy of this type of 
equipment, many of the ie 





















largest business houses a 
have installed Visible 

Books. There is no bet- ; 
ter type of equipment j 


where speed of location & 
for either reference or 
posting, is desired. 





Cesco Visible Record 
Equipment covers a 
wide range—fer both 
small and large installa- 
tions. An extensive va- 
riety of Stock Forms te 
meet the requirements 
of most businesses. 






















Are You Overlooking D 
A Sales Opportunitys 


Visible Record selling 
provides an excellent 
antidote for ‘‘Summer 
Slackness’’. Ask for 
literature and details of 
cur selling helps. 


LCECO 


LOOSE LEAF 
The C. E. SHEPPARD CO. 


271 Van Alst Avenue 
LONG ISLAND CITY 
NEW YORK 
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Che “Da-Log” is arranged as a perpetual calendar, with 


in 


spaces for memoranda. It can be started any month 
the year. For instance, August of this year opens Thurs- 
day. To start the “Da-Log” it is necessary only to pick 


out the set of visible sheets beginning Thursday, and the 
record carries on automatically. 

“Da-Log” is now available to dealers in commercial sta- 
The demand for this utility in for- 
that it being 
It 
being manufactured in England for the European trade. 

i 2 RINE 
New Metallic Paper 


Dr. Schoop has applied for a German patent on a special 


tionery and furniture 


eign countries has been so great is now 


produced for the use of Spanish speaking people. is 


kind of procedure for the manufacture of a metallic paper 




















which is said to have the resistance of metal, but may at 
the same time be treated and folded like ordinary paper 
Tin, silver, aluminum or copper may be applied as the 
metallic preparation The new paper can not burn and 
resists tearing.—E. R. B 
— =. — 
Sanferd’s Polish for Furniture and Autos 
The Sanford Manufacturing Company, Congress and 
Peoria streets, Chicago, Ill, has perfected a furniture polish 
which is useful also for automobiles, fine woodwork and 
leather. It cleanses and polishes instantly, and with but 
ne . ree | 5! 
te SANFORD 
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Eo 
COUNTER DISPLAY OF SAN 
FORD'S POLISH It shows the pint, 
half pint and quarter pint packages 
little rubbing. The lustre is produced with a dry finish, 
and does not leave an oily or greasy film, frequently left 


This obviates catching dust and retain- 


by polishing oils. 

ing finger marks. The ingredients are preservatives of 
wood and leather. Withal there is but the slightest scent, 
ind‘cating that “there is nothing to conceal.” The com- 


mercial furniture dealer will find this an excellent item for 


sale to his office furniture customers, as well as a “feeder” 
for business from owners of automobiles. Sanford’s polish 
is packed in quarts, pints, half-pints, four-ounce and gallon 
The bottles 


prevents evaporation, and is opened 


containers. have a convenient metal seal cap 


with an easy 


which 
turn. 
A metal display fixture is furnished, on which the dealer 


can show samples of the pint, half pint and four-ounce 


packages. 
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- DELIGHTFUL union of graceful 
KY simplicity and restful beauty with 
_ 


those design influences which we 
term modern! 


Executives regard modern design of the 
finer and restrained type as a fit 
background for modern business. 


The Senator Suite is developed in 
French Walnut with Brazilian 
Rosewood inlays. A brochure 
in colors, describing this suite 
awaits your request. 


THE LEOPOLD COMPANY 
BURLINGTON, IOWA 





FINE DESKS AND OFFICE FURNITURE SINCE 1873 
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HE alert vitality of modern life... 
( expressed in lofty lines of modern 
architecture and fresh interpreta- 
tions of modern design and decoration 
...from these The Senator Suite drew 
inspiration and to these it gives 
gracious, authentic expression. 


The modern business executives 
and professional leaders are 
keenly sensitive to those things 
that are correct. The Senator 
Suite is built complete. 


THE LEOPOLD COMPANY 
BURLINGTON, IOWA 


FINE DESKS AND OFFICE FURNITURE SINCE #873 
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Designed to sell where 
no machine would sell before— 





The New Corona “7” Sie Sas 
Portable Adding Machine with 
Full Size Key Tops! 









PORTABLE ADDING MACHINE CO., Dept. 29-Au. 
Division of L C Smith & Corona Typewriters Inc, 


$1 Madison Avenue, New York, N. Y. 


Gentlemen: Please send full description of the new Corona “7” Adding 
Machine (has 7 banks of keys but totals and prints 8 columns) with full 
sized key tops and other improvements designed to make this the fastest 
celling adding machine on the market; also details of your especially 


attractive proposition to dealers. 


State 
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THESE JACKSON DESKS HAVE ELIMINATED 
HIGH PRESSURE SALESMANSHIP 


The 600 line of Jackson desks is built like a stone 
wall—to last through the ages, For this reason 
it is not necessary to resort to artifice or high 
pressure salesmanship. 


The desks are made in quartered white oak, or 
with genuine mahogany tops and panels, imita- 
tion mahogany legs and drawer fronts. The 
heavy construction of these desks fits them for 
offices where abuse to furniture is the common 
routine. Installations in large offices where the 
volume of business makes unusual demands of 
the equipment have proved their merit. 


The 600 line is a splendid one for the average 
requirements of almost any dealer. Complete 
details and prices on request. 





Manuspectured Ly ie ne 
JASPER OFFICE FURNITURE COMPANY 
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A New Kind of Dictating Machine 
The Echophon Maschinen Aktiengesellschaft, with a 
capital stock of 200,000 Reichmark ($50,000), has been es- 
tablished at Berlin. This concern is manufacturing a new 
kind of dictating machine, according to improved inven- 
tions in connection with registering and reproducing human 
voices. Whilst speaking, an electrical current is preparing 
a steel band of special composition to register any modifica- 
tions of the human voice. The current modifies the atoms 
in the band, enabling them to reproduce the electrical im- 
pulses. The sound impulses (or cadence waves) thus 
marked in the steel band may be reproduced at any later 
time 
It has taken a long time to develop this invention and 
up to now the new machine was only treated by labora- 
torial studies The new company was founded to handle 
the manufacture and bring the new machine on the mar- 
ket. The great advantage of this machine is that the 
recorded voice on metal bands is not breakable.—E. R. B. 
Note.—An inventor named Poulsen discovered this prin- 
ciple over twenty years ago. It was not developed com- 
mercially at that time 
— <> 
Any Typewriter a Bookkeeping Machine 
A new device to transform any typewriter into a book- 
keeping machine has been put on the market by Messrs. 
Goldfeder & Meyerheim, Berlin-Grunewald, Germany. It 
may be fitted to any standard make and enables the use of 
any ordinary typewriter as a bookkeeping machine, regulat- 
ing writing in such a way as to do the copying work 
required for sales notes, invoices, book entries, etc., in one 
operation.—E, R. B 
iidinee 
Envelope Records Postmarks 
A recent German “Gebrauchsmuster” (a three years’ 
patent) has been registered for a new kind of envelope. 
Chis envelope has on its inner side, beneath the place 
where the stamps are fixed, a carbonized backing. This is 
for the purpose of duplicating at the same time when the 
stamp is put under the dater, to date the letter inside of 
the envelope This has the advantage of always giving a 
copy of the postal date stamping on the letter inside the 
envelope In cases where window envelopes are used, this 
procedure is of pecul‘ar interest, as the window envelopes 
do not show the address on them and, therefore, it is not 
possible to identify envelope and letter as regards the date 
stamp in case of law suits, etc., where the proof of date 
stamp may be of special value.—E. R. B 
> — 
Woodstock Contest to Pittsburgh and Minneapolis 
The “Victory Contest,” held by the Woodstock Type 
writer Company ran three months, inspiring the sales or- 
ganization to supreme effort. The branches were separated 
into two divisions 
K. W. Snider, manager of the Pittsburgh branch, won 
first place in the frst division; G. F. Campbell, manager at 
San Francisco, finished second 
R. C. Shumway, Minneapolis branch, was winner in the 
second division, and C. D. Walker, manager at Toledo, 
took second place 
Prizes were won by leading branch salesmen.—F. J. 
Carney, New York City, first; A. J. Schmidt, St. Louis, 
second; Ed. Starr, Minneapolis, third 
\ bronze plaque was awarded to the Pittsburgh branch 
otnhce 
Under the conditions of the contest, the Minneapolis 
office is host at a dinner given to Mr. Snider, of the Pitts- 
burgh branch office, and salesmen Jelley, McMullan and 
ll of the Pittsburgh organization. The three 


Patterson, a 


leading branch salesmen are also in on the eats 
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POLAR 


These are our high grade period 
tray and basket to match 





Number 29P.—Colors Walnut, Mahogany. 
List $8.00. 


This period style Letter Tray of exceptional 
merit and value fills a long felt need in better 
trays. It retails at an exceptionally low price 
due to the fact that we make it in large quan- 
tities. 


It has extremely graceful lines and lends the necessary 
character to the well selected office suite. 


Elegantly finished in Walnut and Mahogany to harmo- 
nize in color and tone with the high grade desks of to- 
day. Design matches waste basket No. 701 shown be- 
low. Packed attractively in an individual box. 











WASTE BASKETS Period 
Style 


Made in quarter- 
ed Oak, Genuine 
Mahogany or 
American Wal- 
nut. 


These high-grade 
Period Style Waste 
Baskets are care- 
fully designed and 
finished for use 
with modern  pe- 
riod and suite fur- 
niture. They are 
made with  hilf- 
round fluted posts 
at all corners. 


Our extremely low 
price for a basket 
of this quality is 
due to the fact 
that we make one 
style only in large 
quantity cuttings. 


Number 701. 
Size 12 in. square x 17 in. high. 


Oak $14.50 Mahogany $15.00 Walnut $15.50 


hE TAA RRR NIE AMM AMR 
Write today for samples 
0 29-P. (specify color) 
o 701 7 nd 
© Descriptive Polar Catalog 
(Check in square) 





POLAR MANUFACTURING COMPANY 
119-125 North 4th St. Philadelphia, Pa. 
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The 


“KLUTCH” 


BINDERS and BOARDS 





Above 
Below 


Tar Board-Wood Board-Aluminum Board. 
“Klutch” Binder, pebble grain cloth cover. 


A BINDER CLIP WITH 


A NEW MECHANICAL PRINCIPLE 


NO SPR 


One di 


open. 


INGS--NO LEVERS--NO HANDLES 


rection the jaws open and stay 


The other direction closes the jaws with 
a vise-like “Klutch.” 


Grips tight one sheet to capacity (100 
sheets). 

Simple and certain in action—compact 
in design. 


Write for prices and discounts 


ATLAS 


STATIONERY 
CORPORATION 


109-111 Leonard Street 
New York, N. Y. 


Distributors for Cushman & Denison Mfg. Co. 
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Pencil Display Brings Sales to Los Angeles Dealer 

The H. S. Crocker Company's Los Angeles branch re- 
cently showed an attractive pencil display which succeeded 
admirably in focusing attention on “Venus” pencils. Large 
crowds were attracted to the windows and increased sales 
were noted on th‘s make of pencil. In addition to Venus, 
the company’s many other pencil products enjoyed in- 
creased sales. The display centered around the celebrated 
Venus statue and four mammoth upright péncils of that 
brand spread out to include several other products of the 
company 

The display was set up by Mr. Atkinson, in charge of 





ea _ 


H-S: CROCKER _CO_ 





DISPLAY OF AMERICAN LEAD PENCIL COMPANY PROD 
UCTS IN WINDOW OF LARGE LOS ANGELES STATIONER 


displays, and assistant to Mr. Stevenson, Los Angeles 
manager 

Dealers desiring advertising signs are requested to com- 
municate with the American Lead Pencil Company at 


Hoboken, N J 


; <i ; 
Davis Typewriter Company Organized 

\ new typewriter concern recently started in business at 
Erie, Pa., under the name of the Davis Typewriter Com- 
pany, 8 West Ninth street. 

J. M. Davis, proprietor, has had about eighteen years’ 
experience in the typewriter field, having been identified 
with the American Writing Machine Company’s Cleveland 
branch for about three years, and formerly connected with 
Shipman-Ward and the Typewriter Rebuilding Company of 
Chicago for a number of years. 

Chis new company is distributor for L. C. Smith & Cor- 
ona Typewriters, Inc., in Erie County and Crawford 
County, Pennsylvania and Ashtabula County, Ohio. An 
up-to-date service department is maintained and all makes 
of typewriting machines are serviced 

om ee — 
Senator Carlson Visits with Mimeograph 

Senator Martin A. Carlson, of Carlson Bros., Moline, IIL, 
called several weeks ago at the general offices of the A. B. 
Dick Company, Chicago. His firm has distribution of the 
\Mimeograph in the tri-citiles—Moline and Rock Island, IIL, 


and Davenport, la 
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Greetings 
NATIONAL ASSOCIATION 
OF TYPEWRITER DEALERS 


AIR TIGHT ° 
COVER Have you received one of 
our new catalogs, if not, write 
for one today. 
CHEMICALLY A dealer appreciates the 


TREATED PULP 
F =—suininc ~— fact that he does not have to 


buy mbbons or carbon paper 

METALLIC ° 

FILTER one place and autographic 

SCREEN ° << 
register rolls or semi-inked 
hectograph ribbons elsewhere 
—Phillips makes everything 
in the way of an inked ribbon 
or coated carbon paper. 














We call your special attention to 
our humidor packing of ribbons, en- 
abling the Dealer to sell, even to the 
one typewriter user, six ribbons as 
easily as one, with the guarantee that 
they will be kept in perfect condition. 


We would like to be come ac- 
quainted with every typewriter dealer 
in the United States, and believe it 


would prove to our mutual advantage. [RSSemumaRS bat 
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Phillips 


RIBBON & CARBON COMPANY 


General Sales Office Factory 
| 82 West Broadway, New York City 61 Halstead Street, Rochester, New York 
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OFFICE APPLIANCES 





There is money to be 
made from a_  Rotaprint 
agency. It takes a hard-hit- 
ting office appliance man to 
make the most of one. Also 
it wants a man of standing 
and general stability. 


Today Rotaprint is 
known. Hundreds of them 
are being sold to the largest 
and most progressive busi- 
ness concerns in the coun- 
try. These have been quick 
to see that Rotaprint offers 
the fastest, finest and cheap- 
est means of reproducing 
maps, charts, diagrams, of- 
fice forms, factory forms, 
letters, bulletins and a wide 
variety of advertising 
matter. 


REINER’S 


One Park Avenue 





Los Angeles, Cal. 
Cleveland, Ohio 
Cincinnati, Ohio 

Chicago, Ul. 


O. C. Haney Corp 

Mid-West Rotaprint Corp. 
Mid-West Rotapriat Corp. 
Chicago Rotaprint Agency 
Mid-West Rotaprint Corp Detroit, Mich. 
N. M. Minnix Co., Ine. Washington, D. C. 
Rotaprint Co. of Canada, Ltd., Toronto (2), Can. 








AGENCIES 


......Atlanta, Ga. 
San Francisco, Cal. 
....Toledo, Ohio 
Dallas, Texas 
Rochester, N. Y. 
Kansas City, Mo. 


Piedmont Rotaprint, Inc. 

0. C. Haney Corp. 
Mid-West Rotaprint Corp... 
Clarke and Courts. ... 
Rochester Rotaprint Co. 
Kansas City Rotaprint Co. 


Easy to operate, Rotaprint 
is an office printing plant 
that does everything pos- 
sible of other duplicating 
devices and plenty more 
besides. 


If you are a wide-awake 
office appliance man you 
have heard of Rotaprint’s 
amazing reception by pro- 
gressive business houses. 
But has it over occurred 
that there might be for you 
the chance of a lifetime by 
taking the Rotaprint agency 
for your territory? 


If you are the right kind 
of man we want to hear 
trom you. 


oh aus INC, See 


New York, N. Y. 


Rotaprint Co. of Wisconsin. Madison, Wis. 
Rotaprint Sales Company of New England 

....+..Worcester, Mass. 

...ee+.Tulsa, Okla. 

Pittsburgh, Penne. 

Cheyenne, Wyo. 

.. Seattle, Wash. 


Rotaprint Tulsa Co........ 
Reiner’s Rotaprint, Inc... 
Mid-way Rotaprint Corp. 
O. C. Haney Corp....... 
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Prizes Awarded in Weis Window Contest 
Che Weis Manufacturing Company of Monroe, Michigan, 
window 
Three grand 


has announced the winners in its nation-wide dis- 


and June. 


play contest conducted during May 





FIRST PRIZE WINDOW IN RECENT WEIS DISPLAY CON- 
TEST.—This is the window of the National Blank Book & 
Supply Company, Akron, Ohio, first prize winner in the national 
window display contest conducted by the Weis Manufacturing 
Company through May and June. The window is well balanced 
and not overcrowded It consists of three different groups, the 
center showing a fine display of Weis Clear Index; the left group 
Weis card outfits and the right group Weis scrap books 





SECOND PRIZE WINDOW, WEIS CONTEST.—This fine win- 
dow display by the Miller Stationery Company, Dayton, Ohio, 
received second prize in the Weis contest Weis Clear Indexes 


are shown effectively, the center display focusing attention on 
the Clear Index On the left is a transfer case and the Clear 
Index in us¢ On the right is the Clear Index used in a current 
file The arrangement and display cards told the story at 


a glance 





THIRD PRIZE WINNER IN WEIS CONTEST.—Here is a win 
dow by the Good Office Supply Company of Tiffin, Ohio. Taking 
advantage of the unusual shape and size of the window, the 
display man exercised excellent judgment in presenting Weis 


Clear Indexes most effectively 


prizes and five other prizes have been awarded for the best 
the Weis Clear The 


indow was won by The 


window displays featuring Index 


prizes are all in cash. First prize w 


— 
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To the massive beauty of the 


“Six” Series, our master table 
builders have added an inbuilt 
worth that is easily recognized. 
Are you acquainted with the 


GUTH LINE? 


x 
% 


| Henry L. Guth Associates 


Allentown, Pennsylvania 


GUTH TABLES constitute a compre- 
hensive line—from the simple square 
leg designs to the most elaborate hand 
carved — designed to harmonize 
with the lines of chairs as made by 
leading manufacturers. Stock sizes 
from three to sixteen feet lengths, 
larger sizes on special order. 
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You can think of many businesses 
where the desk pictured above would 
afford many advantages in appear- 
ance and convenience. There are 
many other designs in the Tell City 
line, affording the dealer a choice of 
models for each requirement. “They 
Sell and They Stay Sold.” 











Catalog on request. 
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BATES 
Ready Inked Pads 


in the 
INDIVIDUAL CAPSULE 


HE most convenient way 

for your customers to ink 
their Bates machines. Each 
pad is packed in an individ- 
ual air-tight container, with 
tweezers, attractively boxed 
in lots of 12. They may be had 
in all the standard colors. 


This is the surest, most 
satisfactory and convenient 
way to use genuine Bates Ink. It costs your 


customer no more than buying ink and pads 
separately. By insuring a proper mixture and 
adequate application, it keeps down the cost of 
cleaning and upkeep. Inserted in a few seconds 
quickly and cleanly with tweezers as illustrated: 
with no spilling of ink—no 
waste—no dirty hands. Each 
pad is good for 12,000 impres- 
A clean cut profitable 
Carry them in_ stock. 


sions. 
sale. 


Bates Ink 


HY take a chance 
on your custom- 
er’s good will? 





Many inks are labelled 
“Numbering Machine 
Ink for Bates and Other 







BE aime macmmt - 


are wie thoreve™'Y Machines.” Such ink is 
Before use . 
Bic not Bates Ink and is not 








necessarily good ink. To 
insure the best service 
from any numbering 
machine, it is vital to 
Bates Ink has stood the 
test of time. It acts as a lubricant and will not 
gum or corrode the type wheels. The best guar- 
antee for the satisfactory performance of a 
Bates (or any other) machine is to see that the 
numbering machine ink bears the name of 
Bates. Why experiment? 


THE BATES MFG. CO. 


Est. 1891 Orange, N. J. 
New York Office, 20 Vesey Street 


use only the dest ink. 


Bates Numbering Machines, Bates Telephone Indexes 
Bates Eyeleters and other Office Appliances 
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Akron, Ohto; 
Dayton, 


National Blank Book and Supply 
prize, The Miller Stationery 


third prize, The Good Office Supply Company, Tiffin, 


Company, 
second Company, 
Ohio; 
Ohio. 

Other prize winners were as Conner & 
Company, Fort Worth, Texas: L. B. Herr & Son, Lancas- 
ter, Pennsylvania; Hiland Stationery Company, Pittsburgh, 
Pennsylvania; Monarch Stationery and Printing Company 
New York; S. W. Beck and Company, 


follows: E. R. 


Jamestown, Elgin, 


[llinots. 




















MAMMOTH TYPED GREETING DELIVERED BY PLANE 

President Hoover's letter of greeting to the National Asso-— 
ciation of Real Estate Boards, held in Boston, June 25, was 
transcribed on the giant Underwood typewriter at Atlantic 
City, N. J., and delivered to the convention officials by air 
plane The letter measured nine by fifteen feet and was 
typed in six-inch letters. A. G. Rohr, Atlantic City manager 
for Underwood, and Lee Trenholm, press representative, are 

pictured above with their novel cargo 








A Fine Piece of Catalog Work 


The new catalog issued by Horder’s, Inc., Chicago, pre 
sents a complete display of machines used in a progressive 
business. The catalog is bound in limp covers and is loose 
told, in- 
Here 


is to be found abundantly illustrated a complete descriptive 


leaf in form. It contains eighty-eight sheets all 


cluding the two order forms in the back of the book 


list of every machine for the office carried by the Horder 
organization. Following the title page is an index, followed 
by a reprint from the Daily News of February 19, 1929, of 
entitled “Office Staffs Cut Much as 


Each sheet is printed on one side only and deals 


an article Costs as 
Plant.” 
with a single machine among the larger machines and two 
types of machines among the smaller ones. The catalogue 
starts with reconstructed typewriters of different standard 
makes, 


with 


and portable typewriters of all makes, continuing 


copyholders, dictating machines, adding machines, 


office stands, addressing machines, reconstructed Grapho- 
type machines, supplies and equipment, reconstructed Multi- 
graphs, Junior Multigraphs, reconstructed Mimeographs, 
Lettergraphs, gelatine roll duplicating machines, stencil cut 
ters, Signagraphs, Lightning letter openers, Standard stamp 
Multipost Multipost 


envelope 


affixers. stamp affixers, parcel post 


machines, Lightning mail sealers, sealing ma 


chines, automatic numbering machines of various makes 
time and dating stamps, check protectors and check writers 
reconstructed perforating machines, loose leaf punches, eye 
let machines, paper cutters, stapling machines, paper fasten 
ers of various types, the Acme hand stitcher binder, tacking 
label 


other 


postal 


The 


machines, sealing machines tor mo'steners, 


scales of various types and various devices. 


catalog is a triumph of thoroughness and clarity 
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Which standard height files 
are the most popular? 


To answer this question, we 
recently made an analysis of 
our sales over an extended 
period. 


The figures obtained show 
conclusively that the eleven 
cabinets here illustrated are 
the biggest sellers in the 
Columbia standard height 
line. 


But while the majority of 
purchasers choose _ these 
eleven files, Columbia offers 
numerous other standard 
height files besides an almost 
unlimited number of combi- 
nations. 


As a result, Columbia deal- 


Eleven Fast Sellers 


ers are prepared to satisfy all 
the requirements of their cus- 
tomers, whether for files in 
constant demand or for those 
less frequently ordered. 


If you are not already a dis- 
tributor of Columbia steel 
equipment, you will do well to 
become better acquainted with 
this popular and widely di- 
versified line. 


In addition to standard 
height files, it includes count- 
er and desk height files, wide 
and half sections, card in- 
dexes, posting trays, ledger 
desks and transfers. 


A large catalog, with prices 
and terms, will gladly be sent 
to you upon request. 


Columbia Steel Equipment Company 


Office and Showroom 
Chestnut Street at 18th 


P. O. Box 2244 
Philadelphia, Pa. 


COLUMBIA 


A QUALITY LINE OF STEEL OFFICE EQUIPMENT 
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= BNEW 4x5 en 
a / SPEERTENER 


— Mark Reg. U. S. Pat. Office 


With the new 

SAFETY STAPLE GUIDE 

the new model No. 5 Speed Fastener is truly the 

ultimate in stapling machines. Positively will not 

clog or jam with ordinary use. All the working parts 
are readily accessible. 





















No hidden or invisible springs to get out of order or to 
interfere with operation. Staples both permanent and 
temporary. Loads in a second, 100 point sharpened 
staples in frozen blocks. 


So satisfactorily has the new model 5 withstood our 
every test that we know it to be the last word in 
stapling machines. It is perpetually guaranteed. 


We will send you further details. Ask today. 


Temporary or permanent fastening is 
readily done by a pull or push of the 
finger arip. 


Temporary Fastening — 
“used as a pin. Staple 
is easily removed. No 


OO pricking of fingers. 


Permanent Fastening — P A R R O T 
for permanent binding 
= the staple stays put— SPEED FASTENER CORP. 
terial—will not catch on 
teins teeunrens 388 Broadway New York 


POSS HIST HI HI HI HII HTH HII HIS EIHIISF HSH HII HHH HHI I HHWHS HHI HIS HSH HIHLIHeyawys 


ROCKBARNES 


BOXED 








TYPEWRITER PAPERS 


1G) and MANUSCRIPT COVERS 


GRADES AND WEIGHTS FOR ALL PURPOSES 


UNIFORM QUALITY 
HANDSOMELY BOXED IN GRAY LITHOGRAPHED 


BOXES—MAKING ATTRACTIVE DISPLAY 
MATERIAL 


posh oel pes o3i bel psi bo iosl Silber isl ost lemons bel ost cee osties ety 


W rite for CATALOG No. 1025 
AND EXCLUSIVE DEALER PROPOSITION 


ROCKWELL-BARNES COMPANY 


2.64.2. 64.2.4. 
>< 
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South Carolina Concern Holds Business Show and 
Opening 

The Calhoun Office Supply Company of Spartanburg, 
South Carolina, which has expanded from a _ typewriter 
agency into one of the most modern office equipment con- 
cerns in the South, recently held the first formal exhibit 
of business equipment ever made in Spartanburg. This 
exhibit marked a double event in that it was a business 
show and the celebration of the opening of the Calhoun 
Office Supply Company. In conjunction with the business 
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NEW 


EXTERIOR AND INTERIOR VIEWS OF TH 
PI COM- 


E 
STORE OF THE CALHOUN OFFICE SUPPLY 
PANY, SPARTANBURG, SOUTH CAROLINA 


show and opening, there were many features including a 
special display of Art Metal equipment featuring the desk 
known as “seven desks in one.” 

Local interest was shown by the crowds who attended 
the exhibit during the three opening days. The companies 
represented included the Art Metal Construction Company 
of Jamestown, N. Y., R. C. Davis, Baltimore branch man- 
ager, in charge, assisted by Carl H. Bowen, special repre- 
sentative; Columbia Ribbon and Carbon Company; Her- 
ring-Hall-Marvin Safe Company; National Blank Book 
Company; Vortex Manufacturing Company; The Carter's 
Ink Company; Jasper Chair Company; Pressteel Engineer- 
ing Company; Victor Adding Machine Company; Parker 
Pen Company; Eaton, Crane & Pike Company; Yawman 
and Erbe Manufacturing Company, Royal Typewriter Com- 
pany and others. 

The fixtures in the new store are modern in every re- 
spect, the display shelves being constructed of Art Metal 
steel shelving. The floor display consists of a large variety 
of modern office furniture and appliances. 

Floral contributions received from manufacturers for the 
opening added much to the appearance of the store. 

Julian Calhoun went to Spartanburg in 1898 as a fresh- 
man at Wofford College and after graduating in 1903, 
started with a typewriter commission agency representing 
the Fay-Sholes machine, later known as Remington-Sholes. 
A little later his line included the Roval typewriter and it 
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Silverglo lamps are visible evidence that 
desk lamps can be carried into the artistic 
and still remain thoroughly practical for 
business use. 


They are unique in that they take the indi- 
rect illumination principle to new heights. 
There is a full assortment of beautiful de- 
signs in a complete price range. 





Silverglo Lamps, Inc. 


300 East Federal St. Baltimore, Md. 
“The Modern Genii of the Lamp” 


No replacement 
of glass lenses 
or other break- 
able parts re- 
quired. All 
parts approved 
by Underwrit- 
ers’ Labora- 













tories. 
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ROUGH 


and 


REBUILT 
TYPEWRITERS 


and 
EVERYTHING FOR 


TYPEWRITERS 


PLATENS 


RUBBER COVERS 
SUPPLIES TOOLS 


“INVINCIBLE” PLASTIC 
TYPE CLEANER 


RIBBONS, CARBON PAPER 
PARTS 


BLICK 1, ,ewneels 


ADDING 
MACHINES 


AMERICAN 
WRITING MACHINE 
COMPANY 


449 Central Ave., Newark, N. J. 


and 
23 Principal Cities 


Established 
1880 
















































OFFICE APPLIANCES 


this machine establishes 


dealer in 


that his with 
the 


the 


is said experience 


point of service to 


He has up to the 


second oldest 
Royal in the United States. 
present handled that for 


Che Calhoun Office Supply Company are a good example 


him as 
handle 
machine two years. 


time twenty 


of business building, because so far as they can recall no 
investment of capital has been made in the business except 
the commission made on the original typewriter agency. 


Mr. Calhoun beleves after twenty-five years in the line 
that the most successful office appliance and equipment 
business is usually the result of careful and gradual devel- 


opment from small beginnings 
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EMPLOYEES OF 
COMPANY, CHI 
Railroad 
Industrial 
well this 


MADE UP OF 
MACHINE 
championship of the 
Side 
to do as 


BASEBALL TEAM 
THE VICTOR ADDING 
CAGO This team won the 
League of Chicago and of the North 
League last year The players expect 
summer 








Chas. M. Higgins & Co. Annual Outing 
The annual outing of the employees of Chas. M. Higgins 
& Company, nationally known manufacturers of drawing 
srooklyn, N. Y., 


Inn, Bay Shore, 


inks, writing inks and adhesives, was held 


on Saturday, June 29, at the Bay Shore 
Long Island. Specially engaged busses and private cars 
carrying the employees and their friends left the factory at 
9:30 a. m., arriving at Bay Shore at 12:30 p. m 


At 1:30 a 


and 


shore dinner was served, after which the field 


held. 


The winners of the various contests were as 


water sports events were 
follows 
Three legged race for men, Clemens Schroeder and Hugh 


Ethel 


Clemens 


Morgan; three legged race tor women, Cope and 


Nancy Backes: 


high diving for women, Mrs. Tracy 


high diving for men, Schroeder; 
Higgins; ege race for 
Ist, Boyd, 


Garden; 


women, Elenor Brovall; 50 yard dash for men 
2nd, Alonzo; 
sack race for men, William Antrobus; 
Flora Edgar; watermelon race for men, William Antrobus; 


50-vard dash for women— Margaret 


sack race for women, 


swimming race for men, Clemens Schroeder; peanut race 
for women, Elenor Brovall. 

Beautiful prizes were awarded to the winners of the 
sports events at the supper dance which was held at 6:30 
p. m. Interesting features of entertainment wound up a 
delightful day 

[The committee in charge of the outing were Joseph I 


Connelly, assistant general manager; Edward J. Kiernan, 


Michael Tyrrell and Hugh Morgan. 


- - _ —— 
A. D. Alexander on Trip East 


4. D. Alexander, San Francisco representative of the 
L. L. Brown Paper Company, is expected to return to the 
coast August 1 from a trip to the mill at Adams, Mass 
While on his way east he visited with business friends at 
Denver and in lowa. Mr. Alexander also visited his former 


He returned to the 


home on Cape Cod while in the east 


Pacific coast via the Panama Canal 
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WORLDS 
QUALITY 
STANDARD 








A Joy to Demonstrate 


You can take pride in demonstrating the 
Instant Safe-Guard—in illustrating the con- 
venient gravity check feed, individual cor- 
rection keys, release of entire set-up, etc. 
Demonstrations yield high sales averages. 

When the deft-fingered are altering and 
forging thousands of checks weekly, pru- 
dent business men appreciate the superior 
protection afforded by 


The Instant 
Safe-Guard Check Writer 


The big indelible figures of the Safe- 
Guard give no opportunity for change of 
amount. The space for payee’s name is 
ED yy — thoroughly macerated by the one stroke 

W wii ; that imprints the amount—an_ exclusive 





P. -_ P 
“onpER or |J/F 7a VPs f fa (0 
patented Safe-Guard feature. 


We are open to arrangements with some 
additional distributors and representatives. 
Write for details of available territory. 








Safe-Guard Check Writer Corporation 


Lansdale, Pennsylvania 
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THE AURORA “800” LINE 
is new and better 


There is something new and better in steel upright filing 
cabinets. It is found in the Aurora Metal Cabinet Works’ 
800 line. 

Details: The frame is formed by 
welding eight 16-gauge drawer slides 
to four 18-gauge corner posts. The 
top and dividing sheets between the 
drawers are welded to this frame and 
the 22-gauge furniture steel sides, top, 
back and bottom are securely fast- 
ened on the outside. 

The slides are the full progressive 
type, in three parts, 14 and 16 gauge 
steel is used for them. There are 
eight rollers on each. Rust-proofing 
is an exclusive feature. 

The drawer fronts are 22-gauge fur- 
niture steel. Body, liner and backs 
are 24 gauge O. P. C. R. steel. The 
followers are positive locking, operating in extra drawer channel. 
Compare these details with any other uprights. Such a com- 
parison will bear out the statement that the Aurora Steel 
filing cabinets are new and better. 


Send for full details and prices. 


AURORA METAL CABINET WORKS 


AURORA, ILLINOIS 


AN ORPIN DESK 


Full Size 


It Takes 
The Eye 


A Stout 


Frame 


Capable 

















ay 








Here is clean dignity of line, smooth, simple carv- 
ing, withal a high power desk for a vigorous pro- 
ducer. It is made either in mahogany or walnut, 
and regularly equipped with the Sesamee combi- 
nation lock—no key to lose, just flick the wheels. 
It is priced at a figure in range of practically every- 
one needing office furniture, a great desk for office 
equipment dealers. Write the Orpin Desk Com- 
pany, 121 Medford Street, Charlestown, Mass., 
for details. 
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Mrs. Updike and Mrs. Hofmann Injured in Boat 


Accident 
M. T. Updike and wife and A. J. Hofmann and wife 
experienced an unfortunate end to an enjoyable Sunday 


boat outing. While crossing the gangplank onto the dock 
the ship gave a lurch, dislodging the gangplank and hurl- 
ing overboard both ladies, who had preceded the men. 
Mrs. Updike was thrown onto the lower deck. Mrs. 
Hofmann was less fortunate. As the gangplank gave way 
Mrs. Hofmann fell the steamer and the dock. 
Fortunately, the gangplank in some mysterious way pinned 
her between the and the dock. After considerable 
labor the boat-hands managed to extract Mrs. Hofmann 


between 
vessel 


from that precarious position. 

Both ladies are now confined to the hospital with severe 
and painful injuries. Mrs. Hofmann will be obliged to 
remain in bed for some time with a cast on two broken 
vertebrae. 

Mr. Updike and Mr. Hofmann are 
Star Paper Fastener organization at 67 West Forty-fourth 


street, New York City. 


connected with the 











PEN WINDOW 
21 Beaver street, 
Carter pens and desk stands as a 
pictured above, made during 

gift season. 


DRAWS TRADE. — 


Smith & 
enjoyed a fine 

result of the 
the graduation 


FOUNTAIN 
Thompson, 

business in 
window display 


New York City, 








Visitor from South Africa 
E. C. E. Mathieson of Mathieson & Ashley, Ltd., Johan- 
nesburg, South Africa, who represent leading American 
Smith & Corona Typewriters, Inc.; 
Woodstock Type- 


houses, including L. C. 


Portable Adding Machine Company; 


writer Company and Remington Rand Business Service, 
Inc., arrived in New York on July 21. He expects to 
remain about three weeks and wishes to get in touch with 


manufacturers of specialties that will fit in with his office 
Communications may be addressed to him 
Inc., export 


appliance lines. 

Smith, Kirkpatrick & Company, 

115 Broad street, New York, N. Y. 
en 

Mr. Simler Tours U. S. 


in care of 


merchants, 


Henry Simler, vice-president of The American Writing 
Machine Company, Newark, N. J., is on a tour of the 
country visiting his company’s branches in the principal 


cities. During part of June and early July he called on 
the company’s branches in the Middle West and South, 
swinging thence to the Pacific Coast, visiting American 
Writing Machine Company stores in California and Wash- 
He will return in August, stopping at Chicago to 
attend the annual of the National Association 
of Typewriter Dealers at the Congress hotel, August 19, 
20 and 21. 


ington. 
convention 








| 


165 


TE LAEE the new idea in 


equipment—sales and profit 
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TelKee Filing Equipment is the 
new source of profitable sales 
for Office Equipment Dealers 
—requiring only moderate 
stock for display and demon- 


stration. 


TelKee brings order out of key con- 
fusion—needed by all businesses— 
banks, factories, buildings, schools, 
offices, public and private institu- 
tions. Your presentation of TelKee 
offers a real solution to their key 
troubles. TelKee is non-competitive 
—it is the only standard equipment 
for systematic key control. Requires 
stock. 





TelKee MarKer—-a basic 


unit of the TelKee Sys» very small investment in 
tem — permanently locks ; B 
to the key—defes de’ Unusually liberal discount assures 


struction. Fibre or brass 
tag—fine writng surface, 
or may be die-stamped 


Begin Your Sales With This Set 


you of profitable sales. 





Many dealers first acquainted themselves with 
TelKee sales possibilities and profits by ordering the 
dealer “introductory” set of equipment shown here. 
It includes the smaller sized units—adequate for dis- 


play and demonstration. Check the coupon below 
for this set; less than $15.00 net, f. o. b. Los Angeles. 
Begin now with TelKee for its untouched field of 
new sales and better profits. 


CThayer TEL K EE Corporation 





THAYER TELKEE CORPORATION 
656 South Los Angeles Street, Los Angeles, California 
[) Ship Dealer Set [) Send Complete Dealer Data (OA829) 
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of a Series 









HAIRS 


PHILADELPHI™ 


Why 
the Drexel Institute 
Selected Sikes Chairs 


The long experience of the famous old Drexel 
Institute, in Philadelphia, has brought a full appre- 
ciation of the fact that the physical comfort of 
students is conducive to greater mental activity 
and more rapid learning. 

Therefore, in furnishing the splendid new addition 
to Drexel, Sikes Chairs were chosen for the 
classrooms. 


Before every other consideration, Sikes Chairs are 
designed on correct anatomical lines, so that users 
shall be assured of natural, correct posture free 
from all distracting and fatiguing discomfort. That 
great business, professional, educational and public 
institutions appreciate this fact is evidenced by the 
increasingly large number of such installations 
made each year. That Sikes dealers benefit by 


this appreciation is a matter of actual sales records. 


THE SIKES COMPANY 
Philadelphia 


Chairmakers for 70 years 


A complete line of matched office suites 
and commercial desks is manufactured by 
the Sikes-Cutler Desk Corporation at 
Buffalo, New York 


See the 
August 10th 


Post 








Saturday Evening 








OFFICE APPLIANCES 


Russian Imports of Office Appliances 1927-1928 
The Russian Soviet Government has issued the latest sta- 


tistical figures showing imports of office appliances as 


follows: 
1927 1928 
Roubles Roubles 


Cvpewriters and parts 367 000 664,000 


Calculators. 246,000 774,000 
Vracing paper 181,000 672.000 
Carbon paper 4.000 12.000 
lransfer pictures 153,000 251,000 
Filing cases.. 4.000 4.000 
Writing pens 205,000 448,000 
Pencils 176,000 33,000 
Ribbons eee rw oh 1,000 3.000 


As regards typewriter manufacturing in Soviet Russia, it 
is reported that officials of the Remington Typewriter Com- 
pany and of the Underwood Typewriter Company have 


been invited to come to Moscow to sign contracts.—E. R. B. 
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BRONZE HUNTING DOG DESK SET 
—The W. A. Sheaffer Pen Company 
produces this novelty in its “Life- 
time” line. An imported metal figure 
of a hunting dog is mounted on a pol 
ished Brazilian green onyx slab with 
rough, unfinished edges suggesting the 
rugged country of the hunt. A black, 
zold mounted ‘“‘Lifetime’’ pen is sup— 
ported in a black ‘“‘Radite’’ socket, 
which permits dropping the pen hor 
izontal with the base for storage in 
the desk drawer. The set lists at $18 








Calender Reform Proposed by Mendeleef 

The problem of calendar reform that has been receiving 
considerable attention recently, has been studied by John 
P. Mendeleef, who is well known to the readers of Office 
Appliances as a pioneer in introducing typewriters in Rus- 
sia, the designer of the standard Russian keyboard, the 
inventor of a correct position chair, etc. Mr. Mendeleef’s 
proposal would divide the year into twelve months of thirty 
days each, the months to contain five weeks of six days 
each. The additional days required to make up the full 
astronomical year, five for the ordinary and six for the 
leap year, would be distributed as “holidays” and not in- 
cluded as parts of any month or week. 

Mr. Mendeleef gives an interesting reason for choosing 
a six-day week. He says that one day of rest in seven was 
adapted to the working conditions of Biblical times, but 
the intensiveness of present day working methods makes 
it more advantageous for the productivity and preservation 
of the strength of the individual to have a rest after each 
five days of work. 

In connection with his work on the calendar reform, Mr. 
Mendeleef devised a set of tables whereby it is possible to 
compute the day of the week on which any event in the 
past occurred. 

Supplementary information concerning the proposed cal- 


endar or the perpetual calendar tables can be secured from 
Mr Mendeleef at 


a. ea eee 


Liteiny Prospect 55, Leningrad, 
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Fission: 
Riad cn 
Peet 
iy, 
fae poy 
: at B Sh tng Senses Sues Somme gteny Seeegsess es 
Standard sizes 81/2x14 to 34x14 2 to 28 Columns 
Amber or white sulphite Bond Bound in Blue Pressboard 
HIGH QUALITY SERVICEABLE MODERATELY PRICED 


A catalog showing these and other Commercial Stationers’ Items free on request 
Write for it. 


Kalamazoo Stationery Co. 
Div. Western Tablet & Staty. Corp. Kalamazoo, Michigan 











BOUND zc LOOSE LI 
CORPORATION RECORD 
BOOKS. 


i 
i 
i 






No. 24 No.2 


Full Bound, Black Fab- % Bound. Hub Back. 

‘No. 2A. rikoid Leather. The a No.2. Genuine Russia Covers 

contents of No. 2 and 2A are identical } : and Back. Cloth Sides. Page Size 

in every respect. Only the binding r 842 l4inches. Number of Pages,210. 
differs. 

- i No 9 Loose Leaf Minute Book. 

‘No 6, Loose Leaf. Black Fabri- ** Arranged particularly for 

*™’* koid Leather Binding. ~ the recording of minutes or proceed- 

Page size 9'4 x 1154 inches. Number ings of a tion, Common Law 


Trust, Partnership, Individual Busi- 
Society or Lodge. Contents, 


of pages, 218. Slot punched. Tab 
ness, 
200 entirely blank pages. 


indexed. Constructed so that capacity 
can almost be doubled. 





No.6 No, 9 


Goes Corporation Record Books are more than covers ana Stationers! A Corporation Record Book is an integral part 
blank papcr. In each is provided information on every detail of every Stock Certificate Sale! You are overlooking a real 


incident to organization—all of the essential books of record— sales opportunity if you neglect to bring Goes Record Books 
numerous explanatory notes and suggestions—and a table of to the attention of your Stock Certificate customers. There’s a 
approved legal forms and precedents. good profit in each Record Book sale. 


Send today for illustrated brochure which describes in detail the distinct features of Goes Corporation Record Books. 


Goes Lithographing Company 
Chicago, Illinois 


49 West 61st Street a 
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Novelty and Utility Combined 
in the 


NARDI trrKkotor PENCIL A 









You press the button---give the barrel a third of a turn--- ( rs 
and Presto! your pencil writes another color. The f Ye eee 
Nardi Tri-Kolor Pencil can be loaded with any three of the ~~ wi 
following color leads:- Black, Red, Blue, Green, Yellow and a 4 
Indelible. | a 





Beautiful Pyralin barrels, finished in Rose, Black, Agate or 
Burnt Orange. Gold-filled clip and cap. A generous assort- 
ment of colored leads with each pencil. 


The Nardi retails at $3.00. Is guaranteed to last a lifetime. 
Attractive in appearance, durable, never out-of-order. 
Found in the professional man’s vest pocket, on the busy 
executive's desk---preferred by architects, clerks, printers 
and hosts of men in every trade and profession. 


Write for particulars of our liberal trial offer 
which includes one dozen Nardi Pencils of as- 
sorted finishes and handsome lithographed, all 


metal, window or counter display. ONE STATIONER 
SOLD 800 
NARDI MANUFACTURING CO. IN ONE MONTH! 
1205 Broadway - - Camden, N. J. 





IS PRICE COMPETITION AFFECTING 
YOUR RIBBON AND CARBON SALES? 


HEN sell Quality —sell Novelty — sell 
Efficiency. 


You don't have to talk Whitedge Carbon Paper 
Show it—it sells itself. 


Whitedge ‘Noiseless carbon paper is clean to 
handle —durable—makes clear copies. 


Stormtex Typewriter Ribbons write like print. 


Write for samples and prices. 


H. M. STORMS COMPANY 


(THE COMPLETE LINE) 
Carbon Papers Typewriter Ribbons 


561 GRAND AVE. BROOKLYN, N. Y., U.S.A. 





TRACE Mana 





____- 
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“Ted” Douglas Heads B. & P. District Sales Staff 
at Chicago 

that E. E 

district 


Pease Company announce 


& 
Douglas 


The Boorum 
- Ted” ) 


sales manager with headquarters in Chicago. 


now associated with them as 


1s 


The constructive work which he did formerly for Irving- | 
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PEERLESS 
PRODUCTS PLEASE 


Letter trays and waste paper baskets, all sizes, 
mail and tape baskets, space baskets, built up 
trays, locker baskets, PEERLESS paper burn- 
ers, wire globe guards, office partitions, wire 
guards, etc. SPECIAL WIRE GOODS 
MADE TO ORDER. 














Pitt Manufacturing Company will be continued with 
E. E. DOUGLAS 
Boorum & Pease Company and his friends in the Mid- 
western district will have a visit from him in the near 
future 
lien 
Carl Kaufman with Smith & Marshall 

Carl L. Kaufman, well known for many years in the Mid- 
West territory as representative for the Moore Push-Pin 
Company, and who, for the past seven years has also 
represented the Koh-I-Noor Pencil Company, has severed 
his connection with both concerns, and has joined the 





CARL L 


KAUFMAN 


Smith & Marshall, Inc., manufacturers’ | 


Dearborn street, Chicago, who represent 


ot 


organization 


igents, 8 South 

the A. W. Faber lines in this section. Later the firm will 
be known as Smith & Kaufman. Further announcements 
will appear in the near future. 


Mr. Kaufman wishes to express to his many friends in 
the trade his deep appreciation of their good will and co- 
and cherishes the hope that the same 


He will cover 


operation in the past, 
spirit will lighten his pathway in the future. 
the same territory heretofore. 


as 


p> —- 
The man who can’t save his first dollar can’t save the 
last Quality (Clarke & Courts) 








PEERLESS 
WIRE 
GOODS CO. 


2720 Ferry Street 


LAFAYETTE, 
INDIANA 


INK that 
FADES 


-Has 
NO BUSINESS 


MAL y\) Wa! y 
hk v . Pi 
LANG YN 

‘ee eis brads # 
PEFRLE 


$5 SANITARY LIN 








County Building, Chicago. 
Recorder's Office in fore- 
ground. 


in Business 









/mportant 
Records 


are Usually 
Written with, 


ype BS 
WeeaRTNt 


@uf PREMIUM WRITING FLUID 
‘The Ink That Has Defied Time for 70 Years* 
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ECENTLY a LIBERTY Files dis- 
tributor in a southern city, check- 
ing up his sales for the past three 
years found that his volume in this line 
had actually increased more than 100% 
a year. Part of this increase has been 
due to the fact that this distributor has 
used our sales cooperation. Our co- 
operative selling plans for the fall and 
winter months will soon be ready. We 
would like to have every one of our dis- 
tributors make use of them, because it 
will be mutually profitable. 


Let us tell you how you can increase 


your LIBERTY sales. 


BANKERS BOX COMPANY. INC. 


RAND M'NALLY BUILDING - CHICAGO, ILL 














One of the many beautiful chairs 
that are in the M. & S. line 





S-1704 


We have a catalog for you. Take advan- 
tage of the M. & S. consulting service 


The Marble & Shattuck Chair Co. 


“Makers of Fine Chairs” 
Cleveland . Ohio 
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Church Fortunate in Finder of Securities 
George L. Hossfield, former world’s champion typist, the 
other day found $52,000 worth of securities in an open 


envelope lying on the seat of an Asbury Park-New York 





| 


ca al 











GE HOSS 


{1 BONDS 


M. S$ EYLAR CONGRATULATING GEO! 
FIELD ON FINDING $52,000 IN CHURCI 


train. The name of the broker was on the envelope and 
through hii the owner was traced and the securities re 
turned. They belonged to a church and consisted of four 
hundred shares ot bank stock which were given to an elder 
of the church to be taken to a bond house in New York 
for registration. The elder laid the package on the seat 
beside him and forgot them when he got off the train 

Mr. Hossfield refused to accept any reward for the re 
turn of the securities. In the accompanying picture he is 
shown receiving the felicitations of M. S. Eylar, vice-presi 
dent of the Underwood Elliott Fisher Company 

so) — 


London Distributor Visits Acme Card System 

E. F. Shannon of Shannon's, Ltd., London distributor 
for the Acme Card System Company, visited the home 
office of that organization at Chicago recently He was 
favorably impressed with the new general offices of the 
Acme Card System at 8 Seuth Michigan avenue 

———E——— 

American Lead Pencil Introduces “Whoopee” 

\ jumbo sized, black lead pencil styled “Whoopee,” has 
been put on the market by the American Lead Pencil Com- 
pany, Hoboken, N. J. 

The “Whoopee” is hexagonal in shape, approximately 
three-quarters of an inch in diameter and ten inches long. 
It contains a strong, thick lead and a large sized spiral gilt 
tip and a red eraser, an exact replica of the tip used on 
standard line pencils. It is made in four colors—red, blue, 
vellow and green. 

\ unique method of packing the “Whoopee” pencil en 
hances the attractiveness of the pencil itself. A dozen pen 
cils are placed in a compact, stand-up box which becomes 
a handsome counter display when the cover is taken off 
The poster design at the bottom of this stand fairly shouts 
gayety and cheerfulness with its picture of the monster 
pencil and the slantingly written “Whoopee,” the double O 
of which is cleverly made to form “Goo-Goo” eyes in the 
illustration. 

Although it has been on the market but a short time, the 
“Whoopee” pencil has injected pep into sales figures for 
novelties. When imprinted with the name of the dealer's 
home city, it is an excellent feature for novelty stores, chain 


stores and department stores to sell to visitors as souvenirs. 
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DESKS 


For every office use 











Large installations of 
Imperial Desks are com- 
mon. Their sturdiness, con- 
venience, good looks and 
adaptability, make them 
ideal for general office use. 


IMPERIAL DESK CO. EVANSVILLE, INDIANA 








ill Be Proud 


— | 


Built to Order Equipment of Which You W 





Som E> 


If you need special equipment for Banks, Hospitals, Libraries, Court Houses, etc.,. WE CAN FURNISH IT 


AGENTS: We invite you to investigate our complete stock line 
Our Engineering and Estimating Service is at your command 


JAMESTOWN METAL EQUIPMENT CO., Inc., Jamestown, N. Y. 
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Are You Acquainted with 
Old Town Products? 


Why Not Sell Old Town ‘“‘Hermetic’’ Typewriter Ribbons and 
“Triple-Wear’’ Carbon Papers? They Will Increase Your Good Will. 


LD TOWN Risson ce. Carson Co. Inc., 


CHICAGO BROOKLYN, N. Y. Little. Butlding 


516 W. Jackson Bivd. 
SAN FRANCISCO PHILADELPHIA WASHINGTON. D. C. LONDON, ENGLAND 
7 Front &t. 1601 N. 7th St. National Press Bldg. 17-21 Emerald St. 




















Needed in Every Office aaa Sine _ 
tHE B && P 


IMPROVED TELEPHONE ADDRESS BOOKS 


ADE to supply the existing demand 
1 in conformity with other efficiency 
factors and modernized improvements 
this new Telephone Address book is sell- 
=~ ing rapidly and winning praise 










t ADRESSES 





aopresses 4) 


Everybody who uses a telephone needs 
this book—and to switchboard « yperators 
it is indispensable. Phone numbers are 
instantly located in these conveniently 
indexed pages and they save the clumsy 
fumbling through a big telephone book 


Made in two sizes—6x 5” and 8x514”. Binding in 
Spanish Grain Fabrihide, brown and green, with 
gold lettering. The small book (No. 1831) retails 
for 75c, and larger size (No. 1832) at $1.00. There 

d are 60 leaves to each book. Bound in Blue Art 
Cloth, smaller size (No. 1827) retails for 50c, 
and larger size (No. 1830) at 75c. 


Let these books add to your profits! 


BOORUM & PEASE COMPANY 


P. O. Box 272, City Hall Station, New York City 
500-5 32 
349 Broadway 84 Hudson Avenue 29 Otis Street 212-214 So. 7th St. So. Throop St. at Harr-son 
NEW YORK CITY BROOKLYN, N.Y. BOSTON, MASS. ST. LOUIS, MO. CHICAGO, ILL. 
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STATIONERY 


Chicago, !ti!l.—Fred H. Jones & Son, formerly at 215 West Su- 
perior street, has moved to 2340 North Racine avenue 

Chicago, !!|.—Harry W. Balch, sales manager for the Quality 
Park Envelope Company, spent his vacation on Cape Cod, Mass 

Chicago, !ii!.—Paul Mielke, of Riddle & Wunderle, took his 
family to a secluded spot in Wisconsin for their annual vaca- 
tion. 


Chicago, Itl.—C. H. Meilicke, of Meilicke Systems, Inc., will 
return to Chicago early in August from a vacation in British 
Columbia. 

Chicago, til.—The John T. Gill Company, formerly at 180 


North Wacker drive, has 
telephone Superior 5970. 
Chicago, !!l—A. W. MacNaughton of Toronto, Ontario, Can- 


moved to 160 East Illinois street, 


ada, visited the new headquarters building of Horder’s, Inc., 
July 10. He is connected with W. V. Dawson, Ltd., of Toronto. 

Chicago, Iil.—Horder’s, Inc., has leased the store at 329-31 
Sherman street, in the Postal Telegraph building. A modern 
commercial stationery store will be opened after alterations 
have been made. 

Chicago, !il.—Bernard Ward, sales manager for S. D. Childs 
& Company, made a motor trip to New York in July With a 


friend he drove through Canada, did some sightseeing in New 
York, and was back on his job in a week. 

Chicago, I!il.—C. W. Ellingsworth has joined Barkley Brothers, 
manufacturers of filing supplies. Mr. Ellingsworth has charge 
of dealer sales. He has been engaged in the various branches 
of the stationery business the past twenty years. 


Chicago, Il!.—Quality Park Envelope Company, 164 North 
Franklin street, has changed its telephone number to State 
0112. Two lines place Chicago dealers in touch with the 


order desk, and better service is afforded to the local trade. 

Chicago, !Il—The Modern Manufacturing Company, Inc., 307 
West Monroe street, has been chartered to manufacture and 
sell articles of paper and paper composition, printing, etc. Cap- 
ital stock, $5,000; incorporators—Maurice Sokolee, D. P. Schultz 
and Charles Goldstein. 

Chicago, !tl.—A book locker was taken away bodily some 
weeks ago from the office of Meilicke Systems, Inc., 3466 North 
Clark street. The locker was hauled beyond the city limits 
and opened. A little money was secured, but the remainder of 
the contents was non-negotiable securities. 

Chicago, I!l.—The Counsell Printing Company, 2320 West 
Madison street, has been chartered to print and sell stationery, 
office supplies and advertising; capital stock, 600 
par value; incorporators—James Leo Milam, 
Jr., and R. B. Prendergast This corporation 
business conducted by the late J. R. Counsell. 

Cleveland, Ohio.—The Chester Print & Letter 
Chester-Twelfth building, plans the removal of its 
plant to the basement, using the street 
office supplies, stationery and printing. 

Des Moines, lowa.—E. H. Anderson has been appointed ad- 
vertising manager of L. W. Holley & Sons Company He is a 
graduate of Drake university, and had been connected with the 
advertising department of the Des Moines 
Tribune 

Geneva, N. Y. 


shares no 
Dusing, 
succeeds to the 


Henry 


Shop, 240 
mechanical 
floor for the sale of 


Register and 


The stationery store of James G. Foster has 


moved from 44 Seneca street to the Opera House block. This 
business has been conducted by Mr. Foster the past forty-six 
years, and he is said to be the oldest local merchant in busi- 
ness continuously 

Minneapolis, Minn.—The Enterprise Ink & Chemical Com- 
pany has been chartered to manufacture ink, adhesives and 
office supplies; capital stock, $50,000; incorporators—Jenny 


O. Royce, John A. Nichols and Clarence O 
New York, N. Y.—The Fin-Ko Bargain Stationery Store has 
been chartered; capital stock, 5,000 shares common; L 
baum, charter representative, 38 Park row 
Perth Amboy, N. J.—The Climax Stationery & 


Stavos 


Tannen- 


Printing 


Company has been established at 85 Smith street by Jack 
Zellar 

Oakland, Cal.—Mr. and Mrs. Edward A. Wheatley have 
taken over the Piedmont stationery and gift shop at 4008 


Piedmont avenue, having purchased it from Mr. Long, who is 
leaving for a tour of the country Mr. Wheatley has had con- 


siderable experience in the stationery business, having been 
for fourteen years manager of the stationery, engraving and 


gift departments of Smith 
Quincy, Mass.—H. A. Gallagher, Inc., has been purchased by 
the Wm. J. Wauters Company of Cambridge, and will be oper- 
ated in conjunction with its two stores at Cambridge 
San Francisco, Calif.—F. C. Allen has 
place; he had been located at 1905 Laguna street Mr 


Brothers, Oakland 


Lick 
Allen 


moved to 39 
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DAVIDS 


WELL KNOWN 
WHITE PASTE 






Now Also in 
Collapsible 
Tubes 


*¢¢ 


3 OZS. OF THE 
BEST QUALITY- 
ADHESIVE TO RE- 
TAIL FOR ONLY 
TEN CENTS. 
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Write for Catalogue and Prices 


Makers of Fine Sealing Wax—Inks—Adhesives 
95-97 VANDAM ST. NEW YORK, U. S. A. 
ESTABLISHED IN 1825 
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CF" 
Every Orrice Neeps Tuis 


Stn 


SERVICE 
Unit 
No. 131-LB 


ontains 33 
drawers 


for 


Forms 


each 
8 
ing or 
1 3/16 
gh. 15” 
¥ Cuts 


Even a small office could use this unit for a 
current supply of forms and for cuts, electros, 
zines, etc. If a broken package of forms is allowed 
to stand on shelves, it gathers dust and many sheets 
in each package are wasted. 

When cuts are stored in ordinary boxes, they are 
often scratched or marred because of the boxes 
falling. 

SERVICE Unit No. 131-LB prevents all this. 


low and the liberal discount permits a good 
you if you will but push the SERVICE No. 


Service Steel Products Corp. 
914-918 W. North Ave., Chicago, III. cna 


The price is 
margin for 
100 Line. 
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Salesmen who are filing equip- 
ment experts are the best in- 
come producers in the store. 
Their advice frequently saves 
hours of business time every 
month, and hundreds of dol- 
Sell Bump lars. They advise use of the 


= BUMP paper fastener — no 
clips, staples or pins to catch 
with ever y and scratch—no mucilage to 
fil bi gum up unrelated papers. 
e cabinet 


There are two models; the 
stand machine illustrated 
here, and the hand model, 
portable and easy for long, 
continued use. 










BUMP 

PAPER FASTENER 
co. 

LA CROSSE, WIS. 

Eastern Representative 


Seymour Conover Company 
350 Broadway, New York 





Around the World 


ified 


ADDING 
MACHINE 















} used 
Everywhere 


| S Certified adding machine rolls 
literally encircle the world daily. They 










are used everywhere 

I S. Certified rolls are uniform in 
quality and are made especially tor 
iob thev have to pertorm 


Send for samp and prices. 


US. LACE PAPER WES, tite 


163 UNION aVE. BROOKYN, wy» 
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represents several manufacturers, including the Ames Safety 
Envelope Company 

San Francisco, Calif.—E. E. Crandall, general manager for 
the Schwabacher-Frey Stationery Company, returned in July 
from an eastern buying trip 

San Francisco, Calif.—Neal, Stratford & Kerr is enlarging 
its service station on the service floor of the Russ Building, 
San Francisco's biggest skyscraper This completely equipped 
stationery store was installed as an experiment, so far as this 
city was concerned It met with prompt success and in many 
cases customers learned to come from other buildings, because 
they were satisfied with the service given and the goods 
carried 

San Francisco, Calif.—Many office appliance men attended 
the Pacific Gift and Art show at the Palace Hotel, July 8-13 
to see the late styles in numerous items sold by stationers and 
ilso articles used by dealers in office furniture to give finish- 
ing touches to executives’ suites The Schwabacher-Frey Sta- 
tionery Company had a large exhibit showing framed pictures, 
mirrors and photo frames One line of desk photo frames 
shown was for holding portraits.—Hand-made stationery was 
shown by Georgie M. Wheaton Papeterie Studio, Appleton, 
Wis Exhibitors of writing paper included Julius Beckhard 
Company Inc., 9% Madison avenue, New York City; Arthur 
Goodman Company, Inc., whose exhibit came from Berkeley, 
Calif., and Oscar G. Powell, transportation building, Los An- 
geles.—Exhibitors of leather goods occupied important space, 
among them being G. F. Adams & Company, San Francisco: 


Nocona Leather Goods Company, Nocona, Texas; teed-Cook 
Company, Camden, N. J.; Simondetti Company, Inc., New 
York City; Springfield Leather Products Company, Spring- 


field, Ohio; Amity Leather Products Company, San Francisco, 
and many others Diaries were shown by Max Isaacs; Lattie 
& Saubert, Los Angeles; Reed-Cook Company, Camden, N. J.; 
Thos. T. Warren. Los Angeles, and others.—Among exhibitors 
of desk sets were Albert Kessler & Company, San Francisco; 
K. & O. Company, Inc., Los Angeles; Walter M. Rosenthal, 
Los Angeles; M. Wille, art goods, New York City. and Alfred 
\. Peters, Los Angeles Rugs were shown by the following 
San Francisco firms The India Co., S. S. Sarna, L. R 
Markell and the Persian Mercantile Company Many smokers’ 
sets, both domestic and imported, quantities of desk and floor 
lamps, vases in great variety, copper goods, pictures, pocket- 
hooks, clocks, cigarette boxes, paper weights, bookends, paper- 
knives, matchboxes, framed mottoes, portfolios and many other 
goods of interest to stationers were shown, including blotters, 
pads and calendars 

Seattle, Wash.—An office supply store has been established 
in the lobby of the Securities building by the Williamson Print- 
ing Company The store is operated in conjunction with the 
rder department, handling the incoming business of the print- 
ng branch of the business 


. —— SS 
STAMPS-—-STENCILS AND SEALS 


Brooklyn, N. Y.—-Roovers Bros., Inc., is now operating in its 
new plant at 3611 Fourteenth avenue. This is a modern six- 











story building, affording 25,000 square feet of floor space, de- 
voted to the company’s lines of seal presses, et 

Chicago, !it!.—Harry W Vogelsang of the Time & Energy 
Company spent part of July at Wild Rose Wis where a 
summer estate is in the making 

Chicago, Ii!.-Carl ©. Lindgren, secretary of the American 
Numbering Machine Company, and E. C. Olson, his assistant 
here, spent several days last month at the factory in Brook- 
lyn. N. Y¥ 

Chicago, IIi.—W Farr, manager here for Wm. A. Force & 
Company, In« has rearranged his office and stock rooms. New 
shelving and display fixtures have made it possible to arrange 
stocks and to show more items of the company's extensive 
line The stockroom has been rearranged to secure greater 
convenience in handling orders 


—_—_——~> 
Number Punches for Restaurant Checks 


Many of the popular priced eating houses use printed checks 


it vhich the waiter or counter man punches the amount pur 
chased A large national chain of restaurants is equipping the 
counter men with number punches corresponding to their 
badge numbers This identifies the individual responsible ir 
case of dispute, and also gives a basis of figuring the sales of 
individuals Marking device dealers might find restaurants in 
heir cities receptive to the purchase of number punches to 
1id in identifying transactions This plan obviates the neces 
sity of keeping a record of the books of checks issued to 


ounter met! and waiters 
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Get them started with ROYALS 
Your business will grow with theirs 


Royal Factory Chairs are seldom single order chairs. They are Adjustable 
bought in dozen lots and when established, become standard equip- Ranges 
ment with repeat orders without sales efforts. 17” to 23” 

21” to 27” 
It is easier to sell Royal Chairs because they are adjustable to fit 25” to 31” 
any worker and any kind of work. They have become standard 28” to 34” 
equipment in hundreds of the world’s largest plants. They are well 
advertised in factory magazines and by direct mail. 








Mechanically they are superior in ease of adjustment and being 
double riveted, they are structurally more staunch and durable. 
The broad seats extend the length of the energetic work day. 


ROYAL 


Continual Purchasers “Seat of Production” 
; . 
of Royal Chairs Factory Chairs 
and Stools 
are scientifically built to reduce unnecessary and preventable 
Stewart-Warner Corp. tiredness caused, for the most part, by chairs that are either 


r o high or too low with ridiculously inadequat seat d 
International Harvester Co. imitation back rests that give no suppert where mest ‘nested 
General Cigar Co. - ss ae 
Western Electric Co. CATALOG ON REQUEST 
Singer Sewing Machine Co. 
American Can Co. ROYAL METAL MFG. COMPANY 
Western Clock Co. Largest Manufacturer of Factory Seats, School 
Brown & Sharpe Mfg. Co. Furniture, Folding Chairs, etc. 

1135 S. Michigan Blvd. CHICAGO 














~ BUSHNELL ENVELOPES 
LAST LONGER 


—for a reason 


They are made of an all hemp-rope fibre paper, strongly 
and thoroughly constructed . . . Set standards do not per- 
mit of any compromise in either material or workmanship. 


ALVAH BUSHNELL COMPANY 
13th and Wood Sts. Philadelphia 
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Permanent sATISFACTION 





FDCO 





|D |Z <5 K We invite inquiry from office furniture 
dealers; al 


ways glad to supply cata- 
log and full information. 


Evansville Desk Company, Evansville. Indiana 


























or Are Under Construction, 
There Is a Market for | 
IMPERIAL Built-in | 


Steel Furniture 


Banks, courthouses, stores, public 
institutions, buildings of all kinds 
require a certain amount of special, 
built-in furniture. Imperial dealers 


are enabled to bid successfully for 


this business because Imperial 
installations are built right and in- 
stalled at a cost that rivals stock 
lines. The dealer carries no stock, 
simply outlining the requirements. 
Plans, prices and suggestions that 
will help close the contract are sup- 
plied as part of our co-operative 
service. Your inquiry is invited. 


IMPERIAL 


STEEL CABINET COMPANY 


2130-2152 Fulton Street 
CHICAGO, ILLINOIS 

















. 7 
FURNITURE 


Boise, idaho.—A commercial furniture and stationery store 
has been opened by Strawn & Company, 824 Idaho street, 
adjoining the company’s print shop 

Buffalo, N. Y.—L. R. Addington, of the local sales staff, Yaw- 
man and Erbe Manufacturing Company, has ‘“‘made”’ the 100 
Per Cent Plus club, having a plain fob to show his start 

Chicago, Ii!|.—C. E. Pipp, president of the Angle Steel Stool 
Company, visited T. M. Lothrop, local distributor, July 12 

Chicago, lil—The Macey Company has established a hand- 
some display on the second floor at 610 South Michigan avenue, 
in charge of R. G. Burns 

Chicago, Ill.—A. C. Magee, who had been with The Berger 
Manufacturing Company the past eleven years, has resigned 
to enter a different field of business 

Chicago, llIl.—C. J. Mathieu has made his debut into the 100 
Per Cent club of the Yawman and Erbe Manufacturing Com- 
pany, and is wearing the plain fob of that august body 

Chicago, Ill.—The Anton Clemetsen Company will erect a 
two-story factory building, 75x137, at 3134 West Chicago ave- 





nue. This will enable the company to increase production 
approximately thirty per cent 

Chicago, ill.—The City Made Store Fixture Company, 1425 
Carroll avenue, has been chartered to manufacture store and 
office fixtures; capital stock, $5,000; incorporators—Ben Silver, 
Nathan Bekovsky and Maurice Nafshun 

Chicago, Iil.—The General Seating Company, 4710 North Troy 
street, has been chartered to manufacture and sell desks, office 
equipment. theater fixtures, et capital stock, $10,000; incor- 
porators—Morris Fensen, Morton L. Fensen and Minnie B. 
Fensen 

Chicago, Ill.—Thomas O'Kané¢ of the Acme Card Systems 
Company is making a circle motor tour to the Pacific coast 


with friends They are driving via the northern route, then to 


Los Angeles along the coast nd back to Chicago via the 
southern route Mr. O'Kane will return to Chicago late in 
August 


Erie, Penna.—J 4. Emmerich has become agent here for 
the Yawman and Erbe Manufacturing Company, with sales 
room at 718 Erie Trust building He had been connected 
eleven years with the sales organization of “Y and E.”’ 

Los Angeles, Calif.—Lyon Metal Products, Incorporated, is 
now operating in its new assembly plant at 3650 Union Pacific 
avenue 

Los Angeles, Calif.—The California Desk Company has 
moved to 542 South San Pedro street; the former location was 
405 East Fourth street 

Los Angeles, Calif.—The Miller Desk & Safe Company has 
leased additional space in the Hellman building on West Sec- 
ond street, between Spring and Broadway 

Los Angeles, Calif.—J. V. McConnell has received the watch 
which goes to top notchers in the 100 Per Cent club of the 
Yawman and Erbe Manufacturing Company 

Nashville, Tenn.—Gus Fitzwilliam has been put in charge 
of the mechanical bookkeeping and visible record departments 
of the William Miller Printing Company 

New York, N. Y.—The Hanover Office Equipment Company 
has increased its central stock from $10,000 to $25,000 

New York, N. Y. G Ortner has been decorated with the 
plain fob of the Yawman and Erbe Manufacturing Company's 
100 Per Cent Plus club 

New York, N. Y.—LaSalle Displays has been chartered to 
handle office fixtures; capital stock, 100 shares common B. J 
3ecker, charter representative, 225 Broadway. 

Philadelphia, Penna.—R. F. Crawford, of the local sales staff 
Yawman and Erbe Manufacturing Company, has received the 
third bar to his diamond fob of the company’s 100 Per Cent 
Plus club 

Pittsburgh, Penna.—K. A. Swanson, manager here for the 
Yawman and Erbe Manufacturing Company, has added the 
third bar to his diamond fob of the company’s 100 Per Cent 
Plus club.—M. McDonald has been awarded his plain fob of 
the club's insignia 

Portland, Ore.—The D. C. Wax Office Equipment House is 
now established in its new home, 65-67 Broadway; it had been 
located previously at 24 North Fifth street 

Roanoke, Va.—The Spratlin-Fitzmaurice Office Equipment 
Corporation hi: 


s been chartered to retail office equipment; capi- 
tal stock (maximum) $15,000 Cc. 8S. Spratlin, president, 
Roanoke 

Rochester, N. Y.—F. A. Williamee, traveler for the Yawman 
and Erbe Manufacturing Company, has received the third bar 
to } 
Per Cent Plus club.—C. G. Whitmore has added the second 
bar to his plain fob. 


is diamond fob, betokening progress in the company’s 100 


(Continued on page 185) 
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No. 62 Letter Tray 


Worcester Wire Novelty Co., Inc. 


Letter Trays 
Letter Baskets 
Waste Baskets 
Mail Baskets 
Filing Hooks 


Baltimore, Md. 


Baskets and 
Trays retinned 
after making. 


All Trays come 
with rubber 
feet attached. 


Write 
for Catalogue 








No, 00 Basket 




















Quigley Wardrobes 





900 W 


are now essential 
equipment in the 
modern office. 


Are you obtaining 
your share of the 
sales? 


Our attractive as- 
sortment of 12 dis- 
tinctive patterns is 
made in all the 
popular woods. 


We manufacture 
the largest variety 
of accessories in 
wood for the office. 
Have you our cat- 
alogue? 


The Quigley Furniture Co. 


Whitesboro, N. Y. _N. Y. Office: 130 W. 42nd St., Room 414 
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The Complete 


L C Smith 
Service 


Smithtype 
Rebuilts 


Smithtype 
Rentalgrades 


By taking advantage of the 
complete service we offer, 


Selected 
you can fulfill every customer Roughs 
requirement, whether it be 


1 
2 
3 
for the finest of rebuilts for 4 Rebuilding 
5 
6 
7 


cash or easy terms, a machine Service 


for rental, or in selected 
rough condition 

Exchange 
Service 


Installment 
Financing 


Machines of 
all Makes 


Rough and rental grades 


You can make bigger profits 
if you use these services 


Smith 











Write for New Price 

List and Spot Cash 

Commission propo- 
sition. 


Endorsed by the original 
manufacturers. 





Smith Typewriter Sales Corp. 
World’s Largest Rebuilders of the L C Smith 
418-469 E, Ohio St. + CHICAGO 








The New 


Lincoln Key 
leads all of them 


The new Lincoln typewriter key 

made wholly of A-1 rubber has cap- 

tured the market. Like its predecessor 
it has the well known concave top. 


The 


pound 


made of our own com- 
For full details 


new Lincoln is 
The quality is guaranteed. 


and prices write us today. 


Lincoln Rubber Key Co. 
New York, N. Y. 


27 Thames Street 
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=? 
TYPEWRITERS 


Anniston Office Appliance 
street; R. D. Lane 


_—— 





Anniston, Ala.—The Company has 


been established at 1009 Noble 
Ohio.—J. P. Schneider has 
of the Woodstock Typewriter Company 


is manager 


Akron, been appointed manager 


of the local office 
Colo. — The 
O’ Haver 
the Woodstock Typewriter Company 


Office Company 


has been appointed distributor for 


Alamosa, Alamosa Equipment 
conducted by J. D 
the San Luis Valley by 


Chicago, Iil.—A. P. Hamil has been assigned to the sales of 


the new “Interfold’’ machine of the Royal Typewriter Com- 
pany in the Chicago territory 

Chicago, tli.—L. H. Seltzerman has joined the local sales 
organization of the Royal Typewriter Company, In« He had 


been a Remington machine man 
Chicago, I!!1.—John M. Roberts, of the 

Typewriter Company, Inc., 

attending the annual conclave of the 


local sales staff, Royal 
visited a number of Royal branches 
while Mystic Shrine at 
Los Angeles 

Chicago, Itil.—Fred Schuelke, 
Underwood branch at Chicago 
Newaygo, Mich His young daughter aided him in an enjoy- 


assistant to the manager of the 


spent his vacation in June at 


able outing 

Chicago, !ll.—The Commercial Stationery 
Madison street, is distributing “Master Speed’’ typewriter keys 
to the 
izing on this account 


Company, 173 West 


trade in the Chicago territory R. E. Brazil is special- 


Chicago, II!l.—A. J. Pavey, who has had charge of the Smith- 
Corona typewriter store in the Garland building, has been 
transferred to dealer sales work Miss B. Dayton has been 


appointed manager of the store 
Chicago, lll.—W. E. Pierce 
Varityper Incorporated, with his wife 
in July. He reached the seaboard at Atlantic City, and gave a 
look at several important cities on the Atlantic coast. 
Chicago, tl!.—F. H. Morse, manager of the Chicago branch, 
Woodstock Typewriter Company, has added W. W. Cooper and 
=. & staff.—S. D. Wakefield, assistant 
manager of the Chicago branch, spent his vacation trying to 
from all challenges in the 
game of golf.—James Gannon, head of the service de- 
to a hospital in July for an emergency 
appendix His critical for 


manager in this territory for 


made a motor trip east 


Spence to his sales 


get acceptances comers for his 


ancient 


partment, went opera- 


tion on an acute condition was 


some time, but Mr. Gannon is now well on the road to re- 
covery 
Clarksdale, Miss.—W. E. Dickey has been appointed a dis- 


tributor for the Woodstock Typewriter Company 
Cleveland, Ohio. 
tion of the Royal Typewriter Company, Inc 
Cleveland, Ohio.- Dixon has joined the 
staff of the Woodstock Typewriter Company. 
Detroit, Mich.—The branch of the Woodstock Type- 
writer Company has added Mr. Wilson to its sales staff 
Fort Collins, Colo.—Alfred Honour has been made distributor 
in northern Colorado by the Woodstock Typewriter Company 
Fort Smith, Ark.—O. B 


Tom Joyce has joined the sales organiza- 


George F local sales 
local 
been 


Williamson has appointed 


manager of the local branch for the Underwood Typewriter 
Company He was transferred from a position with the Un- 
derwood branch at Jackson, Miss 


Fort Smith, Ark.—The Woodstock 
pany has been established at 316 
Hansard and L. A. Amis 


iger and 


Typewriter Sales Com- 
Illinois 
They are 


Both 


building by T. O 


respectively sales man- 


service manager have been engaged in the 


typewriter field many years 

Fort Smith, Ark.—L. A. Hummer, L. C. Smith & Corona 
dealer in Fort Smith, is the champion local trap shot Ata 
recent meeting of the Fort Smith Gun club he topped a field 
of fourteen shooters, making a perfect score on the first fifty 
targets, winding up with a total of ninety-one hits in 100 


Hummer broke ninety-four 
field for 


another occasion Mr 
out of 100 targets Having led the 
Hummer was acclaimed champion 
Helena, Ark.—The Helena 
by D. M. Edwards, has 
Woodstock Typewriter Company 
Hot Springs, Ark.—Steigler 
for the Woodstock typewriter 
Long Beach, Calif.—H. W 
ment of Remington Rand 
transferred to the Los Angeles branch 
Long Beach, Calif.—P. O. Burt, formerly Remington 
Rand Business Service Inc., at Buffalo, N. Y., is now in charge 
of the typewriter division of that company here 
Long Beach, Calif.—Merton Hart has moved 
Broadway to 233 East Broadway 
creased space and better 


targets On 
several weeks, Mr 


Typewriter 
been 


Exchanges operated 


appointed distributor by the 


Bros. have become distributors 
Geyer, of the mechanical depart- 


Business Service Inc., has been 


with 
East 


secured in- 
facilities to care for his trade. 


from 223 
where he has 





AUGUST, 1929 





Better and Greater 


Output—with FRROE-NO 


Every office manager knows that one capable typist 
is more valuable than many “doubtfuls.”’ 
ERROR-NO has figured in so many cases in which 
both the amount and quality of typewritten work 
has been increased that it can be relied upon as an 
important factor in the change from “doubtful” to 
competent Scientifically, mechanically and prac- 
tically, ERROR-NO is correct. 


HIGH-GRADE SALESMEN are offered a worthy 
proposition in ERROR-NO. Conserving human 
energy ranks among the most high minded pro- 
fessions; it is most profitable both to user and 
salesman. ERROR-NO equipment is made for add- 
ing, calculating and statistical machines as well 
as various widths of typewriting work, and we have 
worked out effective methods for various clerical 
work. If you are interested, let us send further 


ERROR-NO INC. 


Manufacturers and Patentees of the Famous ERROR-NO 
55 Arbutus Street Rochester, N. Y. 
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TRADE MARK 4.4 





/| 


























Especially Convenient for 
the student, the traveler 
and the salesman. 


This reliable writing instru- 
ment has come into much 
popularity among people who 
have writing to do in various 
places at odd moments. The 
Viseon Duplo is instantly 
available either as foun- 
tain pen or mechanical 
pencil. soth pen and 
pencil are mechani- 

cally perfect — the 
equal of the best 
fountain pens and 
thin lead pencils 
on the market. 


/ 
Whatever line of 
pencils and _ foun- 
tain pens you carry, 
you should also sell 


VISEON DUPLO. If 


we'll gladly send fur- 
ther details. 


241 Centre Street, New York 
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BERKSHIRE 
TYPEWRITER 
PAPERS 


Please the stenographers because they know that 
erasures can be made—that the typing will show 
up nice and clear—that the edges of the paper 
are trimmed—that the container is a good strong 
box and that the stock will be uniform to the 
last sheet. 











you are _ interested, 








NEW 
PORTAPRINT 


is ready now for 


Distribution through Dealers 








Here is a profitable item 
with a fertile market... . 


PORTAPRINT 
reproduces 
accurate 

copies of 
typewritten 
autographic and 
art work. 


Made in four 
sizes. 


it sells itself 


Every commercial, religious, social and 
educational institution is a prospect. 


LET PORTAPRINT CONVERT THEM INTO CUSTOMERS 


REPEATING STAMP & DUPLICATOR CORP’N 
114-A East 32nd St. New York City 


Sea ae ee Ee ewTeewrrrwrerrcrwr—c OTC vr Tse eee 


We have had many calls in the past for a 
hand-duplicator. Send us your plan to dealers. 
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WhenShe Compared 
She Bought 
Sanymetal 


HEN the boss sent her shop- 
ping for new costumers, she 
asked the dealer to park a 
Sanymetal Costumer beside the 
best wood costumers in his 
store. She compared 
strength, finish, rigidity, bal- 
ance and even price, then 
























bought Sanymetal with its 
cross-locked and welded 
base; its balance that pre- 
vents tipping over, its solid 
bronze hooks and lifetime 
baked-on finish. She said, 
“The Sanymetal Costumer sold 
itself—salesmanship by the 
dealer was unnecessary.” 
There's a worthwhile tip for 
you in this efficient young 
lady's experience. Write for 
Sanymetal Costumer facts. 


SANYMETAL PRODUCTS 
COMPANY 
Cleveland, Ohio 


THE 


1695 Urbana Rd. 


New York Distributor 
A. H. Denny, Inc., 
356 Broadway 


——* COSTUMER 











FAND 


. 5S. Pat. Of. 


FREE 





FOR HOLDING ANY PRINTED FORM 
W herever printed forms are used there is a 
job for the Free Hand Binder. Stationers 
who print forms or sell printed forms have 
found a good market for this binder. 

Free Hand gets its name from the fact that 
only one hand is required to operate it. 
Papers are held securely, but released in- 
stantly at the touch of one hand. 
Send for our circular and prices. 


FREE HAND BINDER COMPANY 


New York, N. Y. 


227 Pearl Street 











Ingento Cutters 


for CARD AND PAPER CUTTING 





NOW MADE IN 7 SIZES 





A SIZE FOR EVERY NEED 


No. 1. 6% 
No. 2. 8! 
No. 3. 10! 


14 inch blade. 
inch blade. 
8 inch blade. 


> inch blade. No. 4. 12 
§ inch blade. No. 5. 15 
6 inch blade. No. l 

No. 6. 


24 inch blade. 








Manufactured Only by 
IDEAL SCHOOL SUPPLY CO. 
8316-8340 Birkhoff Ave. 
Chicago, Illinois 








Sencils 


STABILO 


THIN LEAD 
COLORED PENCILS 


THEY DO NOT BREAK 










<< 


CYS 


Prices and samples on request 


Swan Pencil Co., Inc. 
221 Fourth Avenue 
New York, N. Y. 
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Long Beach, Calif.—Clarence H. Caldwell of the Tiernan- 
Caldwell Company, took his family to the High Sierras for 
their vacation. His company is local dealer for the L.’ 8S. 
Smith & Corona Typewriters Inc. 

Los Angeles, Calif.—-S. H. Anderson, Roy C. Jennings and 


Dwight C. Davis are recent additions to the local sales staff 
of the Woodstock Typewriter Company. 
Los Angeles, Calif.—C. A. Hedlund, formerly with the Rem- 


ington sub-office at Long Beach, has been transferred to city 


territory of the typewriter division, Remington Rand Business 
Service Inc., here. 

Madison, Wis.—The Brewington Typewriter Company, an 
established business, has been chartered; capital stock, 100 


Stanley P. Stemp, Charles 





shares at $100 each; incorporators 
F. Keen and H. Bork. 
McKenzie, Tenn.—H. C. Leach 
Woodstock Typewriter Company. 
Minneapolis, Minn.—Max Houghton has taken on an 
tant territory here for the Woodstock Typewriter Company. 
Oakland, Calif.—The local branch of the Royal Typewriter 
Company has moved to 329 Seventeenth street. A ground 
floor space is occupied, affording twice the space of the former 


is a new distributor for the 


impor- 


location. 
Pittsburgh, Penna.—J. M. McMullan has rejoined the 
stock Typewriter Company here as a senior salesman. 
Pittsburgh, Penna.—H. T. Shilling, secretary and treasurer 
of the Fort Pitt Typewriter Company, left in July for a tour 


W ood- 


of Europe, accompanied by his father and sister. He will 
watch developments in European office machines and may 


have something to bring back to the United States. 

Raleigh, N. C.—R. M. Parrott, Inc., has put Mr. 
charge of its typewriter activities, which include the distribu- 
tion of the Woodstock typewriter. 

Richmond, Va.—The Richmond Office Supply 
tributor for the Woodstock Typewriter Company, 
Long in an active sales territory. 

Rockford, Ilil.—E. N. Capps has become a salesman for the 
Woodstock Typewriter Agency, conducted by W. H. Caldwall. 
Mr. Capps had been associated with the Woodstock distributor 
at Eigin, Moisman & Knott. 

St. Louis, Mo.—G. W. Swikert, manager here for the Wood- 
stock Typewriter Company, has returned from a_ vacation 
spent “down on the farm” in Ohio. 

San Antonio, Tex.—C. M. Rhea is reported as still in busi- 
1203 South Mesquite street, handling adding machines, 
parts, ribbons and carbons. He also does adjust- 


Barbee in 


Company, dis- 
has put Mr. 


ness at 
typewriters, 
ing and repairing. 

San Francisco, Calif.—H. G. Kling has joined the local sales 
staff of the Woodstock Typewriter Company. He had been 
a salesman for the Chicago branch heretofore. 

San Francisco, Calif.—Lester F. Secor, of the Guaranty Type- 
writer Company, who has the California agency for the Cordes’ 


steel products, left this city for Los Angeles July 18 to ar- 
range for a Southern California agency for the Cordes’ type- 
writer and adding machine stands. 

San Francisco, Calif.—Two former Royal salesmen have re- 
joined the staff of the Royal Typewriter Company, Inc.—Bob 
Eliot and A. S. Dustan Mr. Eliot left several years ago to 


complete his studies at the University of Arizona; Mr. Dustan 
had been with the Portland branch.—F. E. McCune has taken 
several months’ leave of absence to build up his health 

San Francisco, Calif.—R. M. Reid, of the Pacific Office Ma- 
chine Company, is kept just as busy with difficult jobs at his 
place of business, 212 Sutter street, as when he and a 
Second street, near Market street. 
repairing the whole range of office 
machines, from check-writers to typewriters, was acquired in 
army days when they brought him every kind of 
around the office that would not function and he started them 
running Later he worked for the Shipping Board. 

San Francisco, Calif.—lt stated at temington-Rand 
coast headquarters here that the Portland office, under the able 
leadership of “Bill’’ Hemphill, defeated the Seattle office in a 
recent sales contest. The two offices were going at it, hammer 
third month 


present 
former partner were on 
Mr. Reid’s versatility in 


machine 


was 


and tongs four months, and at the end of the 

Seattle was considerably in the lead, but Portland coming 
from behind with a whirlwind rush, was the winner. It is 
stated that Rem-Rand takes off its hat to Portland, but does 


not overlook Seattle's brilliant work. Harry Silvernail is man- 
ager of the Seattle office 

Terre Haute, ind.—The Typewriter Rebuilder Sales Company 
has moved to a store in the Rea building, Eighth street and 
Wabash avenue; the former location was at 327 Ohio street. 

Waco, Texas.—Sam Slaughter has joined the sales organiza- 
tion of the Woodstock Typewriter Sales Company here. He is 
timer in the Woodstock ranks, and brother of S. E. 


manager for the Woodstock Typewriter 


an old 
Slaughter, 
Company. 


state 
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PARALOID 


NEW HANDY TRANSPARENT 


INDEX TABS 


comes ready to apply (by slight moistening) like a Post- 




















age Stamp. 
For Saves 
every FOR Time, 
gr oy PHONE -BOOKS. Labor 
an index LEDGERS, » and 
ie ’ DIRECTORIES emper 
needed CITY DI . 
NOTE BOOKS, 
Retails FILES, Retails 
at te at 
50c ? 50c 
zn, \A 
| 0179 cr 
5451 
a 











Every Customer Will Buy for Home and Office. 
Inexpensive and Transparent Indexes. 


EASY TO APPLY 


Now Sold Through Jobbers Everywhere or 
Apply Direct to 


PARALOID CORPORATION 
1306 Elston Ave. CHICAGO, U. &. A. 


Eastern Distributing Point 
THE HENDOR CO. — 55 W. 42nd St... NEW YORK CITY 


Durable, 





















OUR TREMENDOUS STOCK OF 


MANIFOLD PAPERS 
ONION SKINS 
MANIFOLD PARCHMENT 
MIMEOGRAPH PAPERS 
FRENCH FOLIOS 


Assures Dealers Quick Service 
for all their requirements. 

















Get our samples and prices 


Wansco Paper Products Co., Inc. 


Paper Merchants 
72 Duane Street, N. Y. C. 


















In Testminster Abbey 


In a position of importance in Westminster Abbey stands 
a coronation chair It is neither plain nor is it par- 
ticularly ornate. It is a dignified piece of craftsman- 
ship, designed to suggest the sovereignty of the occupant. 
It is admirably fitted to the spirit of its occavion. 


All chairs should thus be appropriate to their use, a 
rule observed in the manufacture of Gunlocke Chairs 
since the beginning. The line includes all models sold 
by office furniture dealers. 

Gunlocke Chairs are good chairs for your trade. If you 
are interested, we shall be glad to supply further 
information. 


The W. H. Gunlocke Chair Co. 


WAYLAND, NEW YORK 


| 
, 
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West Memphis, Ark.—The Broadway Drug Company has 
been appointed a distributor by the Woodstock Typewriter 
Company. 

Wilkes-Barre, Penna.—The Office Appliance Exchange has 
undertaken distribution of the Woodstock typewriter in a num- 
ber of northeastern Pennsylvania counties. This business is 
operated by Ned Garner and A. C. Dampf. 

a 
Change in Honduran Typewriter Tariff 


Commerce Reports] The legislative council of British Hon- 
duras is considering the revision of import duties on an ex- 
tensive list of natural and manufactured products. Typewriters 
are among the manufactures to be affected by the change in 
tariffs. Present information does not indicate the trend of 
the change. 


i a —= 
ADDING MACHINES 


Amarillo, Texas.—N. L. Mudd has been appointed manager 
here by the Burroughs Adding Machine Company; he had been 
connected with the St. Louis agency previously 

Boston, Mass.—F. H. Boyer, of the accounting machine divi- 
sion, Remington Rand Business Service, Inc., has been trans- 














ferred here from the St. Louis office 

Chicago, Iil.—A. J. Bolles has been appointed district man- 
ager here by the Allen-Wales Corporation of Chicago, with 
headquarters at 407 South Dearborn street. 

Chicago, Ili.—*‘Ned”’ Leighty, of the Sundstrand Adding Ma- 
chine Company, made a motor trip east with his wife in July. 
—Waldemar P. Brandt, of the Sundstrand organization, spent 
his vacation fraternizing with the Wisconsin fish 

Chicago, !t!.—Mr. and Mrs. W. C. Lothrop are planning an 
August vacation which will take them to Seattle, Vancouver, 
Banff, Lake Louise, and possibly Alaska. During their absence 
the affairs of the Adding & Calculating Machine Exchange will 
be administered by Otto Munzer, head of the service depart- 
ment 

Detroit, Mich.—H. J. Terteling has been appointed district 
manager here by the Allen-Wales Corporation of Chicago. He 
succeeds A. J. Bolles, who had become district manager at 
Chicago Mr. Terteling is widely known in the Detroit office 
appliance field. 

Cleveland, Ohio.—O. A. Morard has been transferred to the 
local agency of the Burroughs Adding Machine Company, com- 
ing here from the Buffalo agency 


x — => 
OTHER MACHINES 


Dayton, Ohio.—G. H. Wark has resigned from the organiza- 
tion of The National Cash Register Companys He had been 
with the company thirty-nine years, the last twenty-six of 
which were spent in the foreign field. 

New York, N. Y.—H. D. Thornton has been promoted to 
senior salesman in the New York agency of the Addressograph 
Company He started as a junior in 1925, and elected himself 
to the Hundred Club in 1929 

San Francisco, Calif.—J. H. Best, Pacific coast manager for 
the Dictaphone Sales Corporation attended the managers’ 
meeting held in Kansas City in June, later leaving for a long 
business trip through the Northwest which occupied much of 
July Mrs. Lillian Speake, manager of the Dictaphone Sales 
Corporation's school in San Francisco, took her vacation at 











Del Monte and Los Angeles where she made some addresses 
for the Vonata club of San Francisco, of which she is president. 

Wilmington, Del.—The Victor Checkwriter Manufacturing 
Corporation has been chartered to deal in check writing and 
protecting machines, adding machines. etc.; capital stock, 
100,000 shares no par value; C. S. Peabbles, charter representa- 
tive, Wilmington 

a oe = 
Steel Office Equipment in Switzerland 

Commerce Reports] Although the manufacture of steel office 
equipment in Switzerland is a relatively new industry, there are 
seme fifteen firms now engaged in the production of these lines. 

The 1928 imports of steel furniture into Switzerland amounted 
to 1,232,203 Swiss francs, compared with 919,425 francs during 
1927. According to official Swiss statistics, 1928 imports of 
metal office equipment from the United States ranked first, 
imounting in value to 515,635 francs. Germany followed a close 
second, imports from that country amounting to 435,822 francs. 
Finished and painted steel office furniture is subject to a duty 
of forty Swiss francs per metric quintal 

The attention of American firms interested in the exportation 
of safe filing cabinets is called to the fact that the Swiss tariff 
draws a distinction between safe filing cabinets as such and 
safes offering security against fire and burglary. There have 
been some instances where safe filing cabinets (which are 
assessed a relatively low rate of duty) have been classified as 
safes, at a high rate of duty, because the word “‘safe’’ had been 
used in their description Some foreign manufacturers are 
avoiding this situation by describing their filing cabinets as 
“cupboards.” 








AUGUST, 1929 183 


This is the * *SQt ARE END DISPL AYOR 





George L. Lamb 
MANUFACTURER 
Nappanee, Ind. 
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COSTUMERS, DESKS, 


SCREENS, UMBRELLA 
HOLDERS 


Office necessities endorsed by the 





UNIVERSAL 


' SWING-WING 
buyers at the recent furniture exposi- | DISPLAYORS 
tions. Get acquainted with this line 


and enjoy additional profits. in every field of business. They are 
ideal for keeping important data 
readily visible. 


are in constant demand by executives 


Let us tell you how Office Equipment dealers everywhere 
are increasing their sales and profits with Universal Swing- 


SCREENS Wing Displayors. 


DESKS AND 
~ COSTUMERS WRITE FOR CATALOG OE29 


atten ] UNIVERSAL FIXTURE CORPORATION 
| 135 West 23rd St., New York City 














THE METROPOLITAN  FURNI- 
TURE SERVICE of 8 DEY 
STREET, NEW YORK, N. Y., was 
organized to assist manufacturers— 
dealers—and representatives—to keep 
pace with present day factors in ef- 
fecting the economic and rapid dis- 

tribution of their commodities. 

No. 1169-F—Mahegnay OUR MERCHANDISE WAREHOUS- 

ING enables the manufacturer to ship 


QUALITY IS APPRECIATED fF || _incrlonds, thereby reducing excesses 
IN THE LOW PRICE FIELD 


spot stocks and increased sales. The 
Alma sales prove it. It has always been our idea that 


warerooms are of fire-proof construc- 
tion—located in heart of jobbing trade 
economy-minded folks could be sold on the idea of paying —with low rate of insurance to cover. 
just a trifle more for a desk that promises longer life. OUR ORGANIZATION AND FA- 
Alma dealers have taken up the idea with really sur- CILITIES are well prepared to handle 
prising results, easily traced by increased sales, and, of and distribute “POOL CARS”, L.C.L. 
course, greater profits and CARLOAD lots of merchandise 
Write for catalog and price list. for Dealers—Banks—Hotel—Libraries 
—Public Utilities—and other buildings 
¢"! our system of uncrating—unpack- 
ng—and making installation of con- 
signments of goods is done with the 
best possible service at the lowest pos- 
sible cost. Upon your request, we will 
be pleased to quote you rates and give 
you further details concerning our 
method of operation. 


New York Telephone 
BARCLAY 0291 


ALMA FURNITURE CO. | 


HIGH POINT, N. C. 
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CARRIED IN STOCK 
BY YOUR JOBBER 


It’s never necessary to be without Coit’s 
Ball Bearing Lettering Pens. Your jobber 
has them, so fill-ins can be made quickly. 
Better check over your supply now to 
make sure you have each number. 


TO NEW DEALERS 


A display card of 12 pens, assorted, will 
be sent prepaid for 30 days’ free sales trial. 
Send for it today. 


THE BRIDGEPORT PEN COMPANY 


239 John Street 
BRIDGEPORT, CONN. 











Signals Sell Systems 


f f THE proper signal applied 


to any card index or book 
visible makes the system by 
which sales, credit or shipping 
data is available at a glance. 





Cook's Cook's 
No. I No. 2 
coor's 
we 20 





ILLIONS of these col- 

ored metal indicators are 
used, and Cook’s Signals are 
often preferred because they 
“Stay Put.” 


Stays Flush 


THE H. C. COOK CO. 


ANSONIA, CONN. 


Twelve col- . 0 oO K ‘ S 
orsand over FF TLE 


eight styles 


~~ SIGNALS 


cooxs coors 
NO.22 NO. 24 











Whistle This-- 


There are files that make you happy, 
There are files that make you sad, 
But the fle worth while 

Is the file that makes you smile 
When looking for “Pending Matter.” 





Holding at your finger ends for instant reference,’’ all active 
matter Made in any size and indexed in any manner de- 
sired, to fit your individual needs 


Catalog by return mail. Ask your dealer. 


The Kohlhaas Co. 


Manufacturers Sorting Devices for Every Purpose 


183 N. Dearborn Street Chicago, IIL 








e EVERY 
e DROP 
@ COUNTS win an 


ECLIPSE 


PNEUMATIC INKWELL 


No surplus ink follows the dip of the pen— 
no ink can reach the penholder. Ink bills 
are cut 50% or more, as many railroads and 
public utility companies using these inkwells 
have found out. Eclipse Pneumatic Inkwells 
come singly or in sets, decorated and plain. 
Write for dealer offer. 


GENERAL ECLIPSE COMPANY 
Dept. A. Danielson, Conn. 
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(Furniture—Continued from page 177) 
St. Louis, Mo.—The Buxton & Skinner Printing & Stationery 
Company has added a series of furniture display rooms in its 


store, on North Fourth street, depicting office arrangements 
for various types of offices Each suite is complete with fur- 
niture, carpets, lighting fixtures and furniture accessories 

San Francisco, Calif.—Lyon Metal Products, Incorporated, 


has established an office at 431 Hunter-Dulin building Engi- 
neering sales are in charge of Henry R. Clark. 
San Francisco, Calif.—Remington-Rand has opened a used 


fornia street to dispose of used desks and 
R. W 


goods store on Cal 


discontinued lines of office furniture Haley is in charge 


San Francisco, Calif.—A coast trip has been recently 


made 


by R. M. Tussing, president of The Victor Safe & Equipment 
Company The amalgamation of W. S. Kendall of Stockton 
with the Tredway Bros s of special interest to the Victor 
officials because Mr. Kendall has specialized in safes, having 
spent considerable time in the east, going through a schooling 


in fire, fire hazards, safes and vaults. That was some years 


ago, but he has continued to specialize in this line of office 


much success in safe installations 


Stockton is 


equipment and has had 
Kendall-Tredway Inc., of 
The Victor Safe & Equipment Company’s lines 


making a specialty of 


Schwabacher-Frey Stationery Company 
with the visit of Colonel Lind- 


Their advertis- 


San Francisco, Cal. 


tied up “‘Steelcase’’ very neatly 


bergh and his bride to San Francisco July 11 


ing on that date showed the Colonel's plane and also cuts of 


the “Steelcase business equipment with which Lindbergh's 
flying office is equipped The firm's advertising stated that 
the new flagship ‘‘Columbus built as a “Flying Office” for 
Colonel Charles A. Lindbergh and other officials of the newly 


desks and 


formed Transcontinental Air Transport, had the 
other metal furniture selected for use in this office of “Steel- 
case”’’ especially designed for this purpose. The ad concluded 


by summarizing some of the merits of this line, carried by 


Schwabacher-Frey, in its business equipment department 
made impor- 
$5,000,000 Fox 


San Francisco, Calif.—C. F. Weber & Company 
tant installations in connection with the new 
Theater recently with the participation of the mayor 
and city officials. The is at Hayes and Market streets 
and has a seating capacity of 5,000 The office of the theater 
was equipped with Leopold walnut desk suites by C. F. Weber 
installed the seating, consisting of 
made especially to order by the 
American Seating Company, Chicago. M. G. Perrin, who had 
charge of this work for C. F. Weber and Company and for 
the Chicago company, said that the chairs and the upholstery 
were of a highly artistic type, being reproductions of old rose 
tapestry of the time of Louis XIV. Mrs. Fox superintended 
the entire installation, and spared no money to make the new 


ope ned 
theater 


also 


& Company, and 
tapestry upholstered chairs, 


theater a show place 

Springfield, Mass.—R. H. Stuart has become field representa- 
tive of the dealer division, Lyon Metal Products, Incorporated, 
covering the New states and northern New York 
state. His headquarters are here 

Springfield, Mo.—The Inland Paper Company, formerly at 415 
East Olive street, is now occupying its new building at 473-77 


England 


St. Louis street. 

Stockton, Calif.—W. S. Kendall and Tredway 
the best-known office equipment and stationery firms in Stock- 
ton have merged, in order to serve customers better WwW. 8. 
Kendall had devoted himself for years to office equipment and 
Kendall Bros. gradually expanding their stationery activities 
felt the need for larger scope in the way of office equipment. 
The formal opening, celebrating the merger, was held July 10 
in the store occupied by Tredway Bros., 429 East Weber ave- 
nue, Stockton In addition to full stationery lines, wood and 
steel desks and shelving, the firm is featuring Sikes Chairs 
of Philadelphia and The Victor Safe & Equipment Company 
products The firm states that Rand visible equipment is to 
be installed. The firm of office 
equippers has taken the style of Kendall-Tredway, Inc 

Washington, D. C.—H \ 
to the diamond fob of the Yawman and 
Plus club 


Bros., two of 


amalgamated stationers and 


Long has received the first bar 
Erbe Manufacturing 


Company's 100 Per Cent 


- > 
American Metal Furniture Has World Wide Use 
Commerce Reports] The foreign trade of the United States 


in metal furniture has been characterized by a consistent in 
crease in annual exports Shipments in 1922 amounted to $2, 
162,211, and each year they have shown a steady increase, the 
total for 1928 reaching $6,197,599, a gain of 162 per cent over 
the seven-year period 

trade as an 


[This report considers the retal office furniture 


entity, which includes metal furniture for the home In the 
monthly tabulations of office furniture exports published in 
Office Appliances the domestic metal furniture figures are elim- 


inated as of no interest to this field It will, therefore, be im- 
possible to reconcile all figures here with the monthly reports of 
metal office furniture printed in this publication in the past.] 


Quality-Built 


MOTORS 








The Big Three 


1 Preliminary Work: Emerson service offers 
an unusually well trained staff to work with 
you in the field or at the factory in design- 
ing and providing sample motors perfectly 
suited for your need. 


2 Performance: Emerson Motors are built 

only of the best—and to very close toler- 
ances. Performance is factory tested. Their 
use in practically every small motor field 
guarantees satisfaction. 


3 Service: Quantity deliveries start surpris- 

ingly soon after sample designs have been 
accepted. 

Special Motors for every use. 1/30 to 2 hp. AC and DC 


THE EMERSON ELECTRIC MFG. COMPANY 
2018 Washington Ave., Saint Louis 

806 W. Washington Blvd., Chicago 

50 Church Street, New York City 


EMERSON 





MOTORS 
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The 
Single-Fluid 


Eradicator 


ONE APPLICATION 
INSTEAD OF 3 or 4 


Indispensable in the Office—Essential in the Home 


Removes ink, fruit and medicine stains quickly and 
effectively from paper, linens, clothing, rugs, 
hands, etc. 
LARGE SIZE 5@c Each $5.00 per doz. 
SMALL SIZE 25c¢ Each $2.50 per doz. 
We deliver to your door at above prices if your 
| dealer cannot supply you. 
| To introduce Inkout, the wonderful single fluid erad- 
| icator, we will give one Eradovial Free with each 
bottle ordered at above established prices. 


CARDINELL 


vig 


ce 
SINGLE FLUID 


vy 
Eradicator 


PATENTED IN USA CANADA ENGLAND FRANCE [TALY- BELGIUM JAPAN AND OTHER COUNTRIES 
















4 New and Convenient Method of Removing Ink 
and Other Stains. 


CARDINELL INKOUT MFG. CO., INC. 


MONTCLAIR, NEW JERSEY 
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MODE - TACKS 





Thumb Tacks for the household in the most popu- 
lar color Attractive and convenient counter 
display contains 12 boxes each of Red, White, 
Blue, Green and Brown, one dozen tacks to the 
box, a total of 60 boxes. Display container in 
blue with gold lettering 


(List Price $6.00 per cabinet. Liberal trade discounts) 


The Hoge Manufacturing Co. 
23-25 East 21st Street NEW YORK, N. Y. 




















BEAUTY °° STRENGTH 


In the COLUMBIAN-SUCCESS Desk Calendars your cus: 


tomer instantly sees two striking characteristics 


The modern note is evident Substantial and Durable in 
in the appealing ranges of construction, Columbian 
color available Satin Success bases have a 
Black Olive Green quick appeal to the 
Mahogany Brown buyer Carefully 

. Chinese Red designed, the 14 
Color in the office New Features are 


is the keynote to winning hundreds 





ss 
ot users daily 


day That is 

why these That is why 

base in these dura- 
» hases 

color ble base 


SERIES 19 BOOK STYLE 


Spell DDO Friis for You 


Write for Catalogue and Prices 


COLUMBIAN ART WORKS 
1024 JUNEAU AVE. ee 
tiene ase : . 














One of the outstanding features of our 
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foreign trade in metal 


furniture has been the growth in distribution In 1922 exports 


were made only to the more prominent 


and well established 


markets, some sixty-five countries in all During the ensu- 


ing years, however, the market expansio 


n has been so general 


that by 1928 exports of metal furniture were practically world 


wide, shipments being destined to 101 co 
The outstanding markets for Americar 
in the order of their importance: Canada, 


intries 
metal furniture are, 
United Kingdom, Co- 


lombia, Argentina, Mexico. Brazil, Cuba and the Philippine 


Islands—approximately forty-nine per ce 
being to these countries 


it of the 1928 exports 


Exports by Countries 
The following figures indicate the trend of exports of metal 


furniture for the years 1924 to 1928, in 


clusive (not including 


safes and cabinets, bank and safety deposit vaults and equip- 


ment) 

Canada—(1924) $445,721; (1925) $384,027; 
$664,816; (1928) $880,659 

United Kingdom—(1924) $370,770; (1925) 
858; (1927) $506,192; (1928) $557,753 

Colombia—(1924) $97,683; (1925) 
$355,638; (1928) $455,025. 





$173,910; 


Argentina—(1924) $182,045; (1925) $145 


(1927) $293,948; (1928) $3890,63 

Mexico—(1924) $300,381; (1925) $433,307; 
$312,343; (1928) $361,945 

Brazil—(1924) $52,598; (1925) $101,265; 
$215,391; (1928) $251,655 

Cuba—(1924) $998,946; (1925) $945,874; 


$655,771; (1928) $209,373 


Philippine Islands (1924) $104,160; (1925) 


$160,240; (1927) $132,301; (1928) $202,251. 
China—(1924) $102,861; (1925) $123,303; 
$67,030; (1928) $178,485 
Japan—(1924) $201,286; (1925) $122,002; 





$149,705; (1928) $175,990 

Dominican Republic—(1924) $39,854; (1925 
$22: (1927) $134,688: (1928) $169,930 

Spain—(1924) $54,927; (1925) $81,952; 
$134.011; (1928) $141,642 

Venezuela (1924) $52,567: (1925) 3104 


(1927) $343.743: (1928) $124,665 
All other countries——(1924) $988,726; (1 
$1.807,661; (1927 
Latin America is the most important m 
metal furniture, taking forty-six per cen 
Metal beds are the principal item expo! 
counting for thirty-six per cent of the 


(1926) $479,036; (1927) 
$457,858; (1926) $421,- 
(1926) $278,910; (1927) 
174 (1926) $177,541; 
(1926) $566,307; (1927) 
(1926) $161,522; (1927) 


(1926) $612.744; (1927) 


ote 


135.504: (1926) 
(1926) $138,507;> (1927) 


(1926) $110,512; (1927) 


») $76,346; (1926) $86 
(1926) $87,317; (1927) 
504; (1926) $146,978; 
925) $1,368,396; (1926) 


» $1,900,801; (1928) $2,107,612 


arket for all classes of 
t of the total exports 
‘ted to this area, ac- 
total exports; the re- 


mainder being distributed as follows: Filing cases, twenty-eight 
per cent; other metal furniture, twenty-two per cent, and office 


furniture, fourteen per cent 
Filing Cases Predominate in Eu 


ropean Trade 


In Kurope. our next ranking market, the situation is reversed 


filing cases accounting for fifty-six per ce 
to that area, followed by other office fi 
two per cent; the remainder being divids 
and other office furniture, each making 
the total Exports to Canada during 19 
659, or fourteen per cent of the total, an 


nt of the total exports 
irniture with twenty- 
d between metal beds 
up eleven per cent of 
28 amounted to $880,- 
d were divided among 


the several commodity groups as follows: Filing cases, twen- 


ty-six per cent; office furniture. thirteen 
four per cent; and other metal furniture 
Exports of metal furniture to Asia dur 
thirteen per cent of the total, and were 
several classifications as follows: Metal 
cent; filing cases, thirty-three per cent 
other metal furniture, fifteen per cent e: 
For the past seven years metal filing « 
o the largest individual item of metal ft 
aging thirty-two per cent of the annua! 
The United Kingdom is our leading n 
ment and shipments to that country have 
$250,000 and $320.000 during the past five 
ment manufactured in Great Britain, how 
petition to the American product in othe 
Exports of filing cases to Canada have 
trend with little fluctuation, shipments « 
forty-one per cent over 1927 

While Latin America and Europe con 
market areas for American filing cases, 
ind the Far East are becoming more i 
this type of equipment 

The following figures show the exports 
the period 1924 to 1928, inclusive: 


; 








per cent; metal beds, 
fifty-seven per cent. 
ing 1928 accounted for 
distributed among the 
beds, thirty-seven per 
; office furniture and 
ich 

ases have contributed 
irniture exports, aver— 
total over this period. 
arket for this equip- 
varied between about 
years. Similar equip-— 
ever, offers keen com- 
T countries 

continued an upward 
luring 1928 increasing 
tinue as the principal 
South Africa, Oceania 
mportant markets for 


of filing cabinets for 


United Kingdom—(1924) $252,376: (1925) $300,954: (1926) $292, 
28; (1927) $323,584; (1928) $284,421 

Canada—(1924) $106,990; (1925) $98,461: (1926) $113,583: (1927) 
$157,827; (1928) $222,720 

Argentina—(1924) $111,210; (1925) $57,350; (1926 $70,236; (1927) 
$181,810: (1928) $133,501 

Mexico—(1924) $66,674; (1925) $182,221; (1926) $178,85 (1927) 
$71,952; (1928) $114 

Brazil—(1924) $47,227; (1926) $74,067; (1927) 
$118,853; (1928) $11: 

Spain—(1924) $: $46,235 (192% $47,830 (1927) 
$75,575; (1928) $93,758 

Japan (1924) $69,560: (1925) $33,748: (1926) SOS. 1S. (1927) 
$96,755; (1928) $80,912 

Colombia—(1924) $13,693; (1925) $25,245; (1926) $F 27; (1927) 
$76.177: (1928) $76,623. 

Cuba—(1924) $71,360; (1925) $129,922; (1926) $62,622 (1927) 


$120,904: (1928) $70,298 

British India—(1924) $10,459; (1925) 
(1927) $27,314; (1928) $57,833 

Netherlands—(1924) $10.723; (1925) $1 
(1927) $33,792; (1928) $57.407 

Philippine Islands—(1924) $30,611; (1925 
156; (1927) $37,263; (1928) $55,173 

Union of South Africa—(1924) $9,871; 
$30,684; (1927) $24,441; (1928) $52,991 

All other countries (1924) $357,412; 
$652,258; (1927) $811,081; (1928) $751,824 


1.354; (1926) $23,360; 


) $48,656: (1926) $54,- 


(1925) $6,828; (1926) 
(1925) $542,244; (1926) 


Expansion of Metal Office Furniture Exports 


An outstanding feature has been the 
of exports of metal office furniture. This 


increasing importance 
group includes desks, 
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The 
EJECTOR 
BAR 


makes the 








Hard daily use by girls and men, for many 
hours at a time, in thousands of offices, is the 
basis for Neva-Clog’s boast that the stapling 
pliers never clog in actual use. If misused, 
Neva-Clog alone has a device to instantly and 
easily remove all jammed staples. It’s the 
Ejector Bar. Merely to depress it for an in- 
stant is to clean out all jammed staples. It 
never fails to work and it never fails to sell 
Neva-Clogs. It's the neatest thing you ever 
saw. Send for a sample Neva-Clog, the stapling 
plier that will be unconditionally repaired or 
replaced free of charge for three years from 
date of purchase. 
















\ NEVA-CLOG PRODUCTS, INC. 
. BRIDGEPORT, CONN. 
. Dept. OA-8-29 















STAPLING PLIERS 


U.S. a9d POREICN PATENTS 
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CROWN PRODUCTS, for more 
than a quarter century, have been 
making “Good impressions.” 


From every quarter of the globe, 
those who sell our products, have 
come to associate the CROWN 
TRADEMARK with quality and 
good service. 


Responsible distributor connec- 
tions are desired in both domestic 
and foreign fields. 


Crown Ribbon & Carbon Mfg. Co. 


Rochester, N. Y. 
U.S.A. 



































STURGIS 
POSTURE CHAIRS 


Quick, positive back adjust- 
ment to any size individual 
in 30 seconds. 

WITHOUT THE USE OF 
TOOLS. 
Think it 
over. 

Sold ONLY thru 


legitimate Office 
Equipment Dealers. 







Write for 
our dealer 
proposition 


STURGIS POSTURE CHAIR COMPANY 
Sturgis, Michigan 























Simplicity of design—sturdiness of con- 
struction and economy of operation have 
been the outstanding features of the Roto- 
speed Stencil Duplicator for 17 years. 


Low in first cost yet capable of producing 
clean, sharp cut copies of typed, traced, 
drawn or ruled work which popular opinion 
thought possible only with high priced 
equipment. 


NEW PROPOSITION FOR DEALERS 


This efficient duplicator is now being 
merchandised through dealers and the plan 
will interest you, too. Ask us to send 
Booklet A 11 and all particulars. 


“Che 
ROTOSPEED Co, 


DAYTON, OHIO 
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i -atheredge Rubber Company 


| 
ae J ECLIPSE Time Stamp 





You Should Know 
The Comfort of 


KUMFORT KUSHINS 


Put a Kumfort Kushin to work in your own chair. 
Test it carefully, day in and day out. Then you'll 
know why users generally are so enthusiastic about 
the Kumfort Kushin. 

Kumfort Kushins are made of first quality sponge 
rubber with the felt top vulcanized on. The top 
can't pull loose or warp— it's there to stay. 


Get full facts by asking for a catalog now. 


342 West Huron Street 
Chicago, Illinois 


FREE OFFER 


Imperial Ribbons Make the Sales 
That Make the Profits 


; success 
Tt ian’t the first sale that n es ir profit t's the 


saies t t ome after 

It's be e Imperial Typewriter Ribbons follow 
through that they’re money makers Once tried 
typists prefs this durability plus ribbon—made of 
the finest d toughest fabrics for yng life—impreg- 
nated with the best inks obtainable for clean cut, 
non-smudging impressions Once tried, your custom- 
ers will come back again and again for Imperial Rib- 
bons—and your profits will be mighty good to look at 

Yeu can try an Imperial Ribbon: prove its quality, 
test it in any way you like at ir expense Then you 
may order them boxed with your imprint or in 144 
yard reels Send the coupon for a free sample and 
full details now. 


Imperial Manufacturing Co. 
Newark, N. J. 


Please send us sample typewriter ribbon (at no 
charge) for 
Machins 


Name 


Address 
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The Stamp 
with a 
Memory ! 


ATIONAL advertising in Nation's 

Business is creating consumer sales for 
JOSLIN’S ECLIPSE Time Stamp. Where 
do these sales go? To the dealers who 
carry and push the sale of this popular 
office-and-shop utility. 
Get behind this fast-selling, profitable Time 
Stamp. Get your share of this business. 
Over 300,000 executives read Nation's 
Business each month. Are you prepared to 
supply this demand which we are creating 
for you? 
Window and counter displays, envelope 
stuffers and national advertising -all with 
a sales punch—are yours for the asking if 
you will co-operate with us. 


Don’t Delay! Investigate this guaranteed 
time stamp now! Write, wire or phone— 


A. D. JOSLIN MFG. CO. 


Manistee, Mich., U. S. A. 

















When the Buyer Says: 
“Is itas good as new?’ 


The buyer of a used typewriter is primarily inter- 
ested in the work the machine will do. He wants a 
machine with speed and results like new but at a 
saving. 

Impossible ? Not at all. The Mastergrade re- 
manufactured Underwoods are filling the requirements 
100%. For practical purposes insofar as the work is 
concerned, they are like new. 

When a buyer wants a used machine to do the work 
of a new one, recommend Mastergrade Re-manufac- 
tured Underwoods. For prices, write 


The Wholesale Typewriter Co. 
428-430 Broadway 
New York 


MASTERGRADE 


RE-MANUFACTURED 


UNDERWOODS 
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chairs and other light equipment and fixtures. In 1922 exports 
were valued at $324,159, and in 1928 at $1,030,378, an increase of 
218 per cent. With the exception of slight fluctuations in 1923 
and 1927, the annual increase in exports has averaged thirty- 
three per cent. The Latin American countries, as a group, 
are the largest purchasers of this type of office equipment, 
taking forty-one per cent of the total exports for 1928. Europe 
absorbed twenty-nine per cent of the total, followed by Canada 
and Asia, with eleven per cent each, and Africa and Oceania 
with five per cent and three per cent, respectively 

The United Kingdom, Canada, Argentina, Mexico and Brazil 
are the principal importers of this type of metal furniture, 
approximately fifty-three per cent of the 1928 exports being 
shipped to these five countries 

Exports of Metal Office Furniture 

The following figures indicate the exports of metal office fur- 

niture for the period 1924 to 1928, inclusive: 


United Kingdom—(1924) $83,871; (1925) $72,417; (1926) $64,- 
209; (1927) $73,923; (1928) $125,238. 
Canada—(1924) $62,492; (1925) $42,834; (1926) $52,102; (1927) 


$83,739; (1928) $115,796. 
Argentina—(1924) $38,355; (1925) $42,707; 


$37,763; (1928) $110,286. 


(1926) $67,483; (1927) 


Mexico—(1924) $36,310; (1925) $62,856; (1926) $50,610; (1927) 
$75,550; (1928) $87,118 
Japan—(1924) $78,803; (1925) $62,639; (1926) $37,145; (1927) 


$16,298; (1928) $43,237. 
France—(1924) $10,500; 
$27,716; (1928) $33,808. 
Union of South Africa—(1924) $17,958; 
$54,817; (1927) $40,460; (1928) $33,059. 
Cuba—(1924) $22,919; (1925) $35,626; (1926) $19,194; (1927) $60,- 
819; (1928) $30,3% 


$30,290; (1926) $70,244; (1927) 


(1925) 


(1925) $33,380; (1926) 






Colombia—(1924) $1,626: (1925) $8,312; (1926) $11,621; (1927) 
$15,473; (1928) $25,385. 
Germany—(1924) $1,252; (1925) $25,7! (1926) $54,034; (1927) 


$57.531; (1928) $22,827 

British India—(1924) $2,294; (1925) $3,653; (1926) $12,408; (1927) 
$3,394; (1928) $19,907. 

All other countries — (1924) $111,454; (1925) $181,513; (1926) 
$270,576; (1927) $238,094; (1928) $301,853. 

Exports of “all other metal furniture,”’ 
a large variety of furniture items not otherwise enumerated, 
have fluctuated during the past five years. Canada is the 
largest individual importer of this group, receiving thirty-four 
per cent of the total in 1928. Colombia and Mexico also take 
substantial amounts of this group. 

Figures on Miscellaneous Group 

The following figures give the exports of all other metal fur- 
niture for the period 1924 to 1928, inclusive 

Canada—(1924) $275,239; (1925) $242,372; (1926) $288,323; (1927) 
$366.298; (1928) $498,683. 

Colombia—(1924) $82,364; 
$366,298; (1928) $120,002. 

Mexico—(1924) $197,397; 
$106,025; (1928) $103,057. 

Argentina—(1924) $69,209; (1925) $79,512: (1926) $50,405; (1927) 
$68,434; (1928) $62,829 

United Kingdom—(1924) $34,523; (1925) $83,797; 
(1927) $96,438; (1928) $57,763. 


which group embraces 


(1925) $140,353; (1926) $69,437; (1927) 


(1925) $188,230; (1926) $244,644; (1927) 


(1926) $55,815: 


Cuba—(1924) $904,667; (1925) $780,326; (1926) $127,077; (1927) 
$100,222; (1928) $53,515. 
Philippine Islands—(1924) $65,213; (1925) $74,074; (1926) $25,- 


312; (1927) $29,934; (1928) $38,471 

Uruguay—(1924) $16,023; (1925) $40,983; 
$29,046; (1928) $32,670. 

Dominican Republic—(1924) $30,623; (1925) $64,177, 
582; (1927) $14,842; (1928) $32,552. 

Brazil — (1924) $2,290; (1925) $15,426; 
$30,121; (1928) $32,476. 

Venezuela—(1924) $37,580; (1925) $74,712; (1926) $35,838; (1927) 
$33,579; (1928) $30,976. 

All other countries — (1924) $616,195; 
$362,097; (1927) $365,857; (1928) $373,567. 

The trend of our present export trade is definitely upward 
and there is every indication that increased sales will follow 
any intensification of sales effort 

Although local manufacturing is developing in some markets, 
especially in metal beds, increased sales in other items may 
more than compensate for this loss. 

Latin America is our outstanding market for all classes of 
metal furniture and present trends indicate new high sales 
levels, especially in the office furniture group. 


—SSS—SSSS—D 
PENS AND PENCILS 


Chicago, il!.—The 
a slight loss during a fire July 21 in the building at 1221 
mont avenue, adjacent to the Swanberg plant. 

Chicago, !t!.—Following his annual summer trip through the 
Northwest territory in July, Hamilton Kendrick, manager in 
the central west for the American Lead Pencil Company, took 
his family to their summer home in Wisconsin for a vacation. 

New York, N. Y.—K. G. Hallock has 
manager by Mabie, Todd & Company. 


(1926) $22,375; (1927) 


(1926) $15, 


(1926) $38,031; (1927) 


(1925) $691,934; (1926) 








Swanberg Manufacturing Company suffered 
Bel- 


been appointed sales 

San Francisco, Calif.—Oliver R. Pierce left late in June fora 
business trip to Honolulu on behalf of The Conklin Pen Com- 
pany, for which he is coast manager.—Miss Violet Strange, 
office manager in San Francisco for the company, expected to 
leave for the east on Mr. Pierce's return and visit the factory 
at Toledo The trip will be a very pleasant one, for Miss 
Strange has many friends in the company She will return 
home, via the Canadian Rockies 
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101 YEARS OF MANUFACTURING EXPERIENCE 





There is a swivel 
chair to match 


This chair is 
No. C 3003C 


























GOOD LOOKING—FAST SELLING 
"THIS new Heywood-Wakefield 


design looks good and sells 
fast. It is well made, extremely 
comfortable and possesses an in- 
dividuality that will appeal to 
your trade. And it is priced 
right, too! 









Baltimore, Md. 


Boston, Mass. New York, N. Y. 








Buffalo, N. Y. Philadelphia, Pa. 
Chicago, Ill. Portland, Oregon 
Kansas City, Mo. St. Louis, Mo, 






San Francisco, Calif. 












Instantly Moistens—Practical | 
—Convenient—Simple. 


A beautiful Nickel-Plated Article. Always ready 
for use—no waiting. Leak proof water con- 


Positively sanitary, non-sticky. 
The Famous Argus Specialties. 


tainer. 


Paper Clips 
Pen and Pencil Clasps 
Typewriter Erasers 
Sanitary Moisteners 


Ask your dealer for Prices and Discounts or write 
ARGUS MANUFACTURING CO. 


1134-44 N. Kilbourn Ave. Chicago, Ill. 
Dealers: White for beautiful counter-easel. 








—— 
































190 
3 | WE OFFER THE FINEST 
$3 LINE OF 
4 * ‘ 
{i CARBON PAPERS } 
, > 
{ : 
: ? 
‘ 
3; 
1} TYPEWRITER $ 
4 RIBBONS } 
44 , 
44 ‘ 
3 EXCLUSIVE FOR $ | 
$3 THE DEALER 
$3 AND STATIONER 
33 
33 Allen & Company {$ 
P 11-13-15 Vandewater Street ‘ 
B New York 
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Book Form Cards’ printed by 
YOU bring repeat orders! 


PRINTING ordinary business cards is 
nothing unusual; any printer can do it. 
But printing business cards in an out- 
of-che-ordinary way, and delivering them 
to the customer bound in tabs — from 
which each card can be detached crisp and 
fresh with perfect edges 
is something which printers 
with 4 reputation for good 
work are doing. 
For the printer who buys 


paying but a small price for high quality 
and a liberal margin of profit. With them 
he can afford to do good work ! 

Blank scored cards in several standard 
sizes can be secured direct from us, ready 
for printing and inserting in Parent Lever 
Binder Cases which hold 15 
or more cards. No binding 
or stitching is required. 

Write today for a sample 


assortment of cards and 


PRINTERS’ SPECIAL GRADE 
SAMPLE ASSORTMENT LOTS 


these blank scored cards s cases. See how easily orders 
ready for printing from ace 4 Sizes ~ + $10 for business cards will come 
The John B. Wiggins Co. is aoe when you demonstrate them 


The John B. Wiggins Co., 1153 Fullerton Ave., Chicago 
[Established 1857] 
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OFFICE 


ee 
RIBBONS AND CARBONS 


Chicago, Ili.—E. D. Roberts & Company, 173 West Madison 
street, has joined the Chicago Association of Commerce. 

Chicago, ti!l.—M. L. Hill laid off **The Miller Line” in July long 
enough to exercise a high power fish line in northern Wisconsin 


Chicago, Iii.—The Nelson-Eismann Company, 122 South 
Michigan avenue has joined the Chicago Association of Com- 
merce 

Chicago, I!I.—E. D. Reed, manager here for the Old Dutch 
Carbon Company, made a trip to the company’s mill in the east 
recently 

Chicago, !!l.—The Illinois Copywriter Sales Company, 160 East 
Illinois street, has been chartered for the distribution of the 


original Copywriter and other merchandise; capital stock, 1,000 


shares no par value; incorporators—E. F. Wheaton, Charles A 
Barker and William A. Lyman 

San Francisco, Calif.—W. G. Huston, Pacific coast manager 
for Mittag & Volger, Inc had not returned to his office on 
Mission street at the time the local correspondence for August 
was sent to Office Appliances Mr. Huston has been visiting 
the company’s headquarters, and spending a two weeks’ vaca- 
tion in New York City 

San Francisco, Calif.—Myrtle LeMaitre, the new secretary 
of the San Francisco Carbon & Ribbon Dealers’ Association, is 
proprietor of the Service Supply Company, 251 Kearny street 


special attention to boxing and preparing her 
to handling for the girls in 
and says that she to get her share of the 
though selling carbons not the easy proposition 
women to imagine. 


She has devoted 
carbons 
offices, 
business, 
that 


—————————SSSSSanananananaSSNH 
LOOSE LEAF 


has appointed western 
Pease Company. He had been 
in the past. 


their 
manages 
is 


sO as facilitate 


some seem 


E. Douglas been 
the Boorum & 
Manufacturing Company 
National Blank Book Com- 
the annual sales conference 


Chicago, Iil.—E 
sales manager by 
with the Irving-Pitt 

Chicago, Itll.—F. 
pany, drove to Holyoke, Mass., 


L. Coggin, of the 
for 


in July. His family accompanied him; the daughters stayed 
at Springfield. while Mr. and Mrs. Coggin drove back to Chi- 
cago after the convention 


Kansas City, Mo.—The Kansas City Loose Leaf Company has 
moved to 1406 Walnut street, occupying the first floor and base- 
The company about five 
occupied at 216 East Fourteenth street, its 
recent location. The business was established about five years 
ago, occupying 607 Manufacturers’ Exchange, Eighth and Wy- 
andotte streets. This company handles office machines as well 
as loose leaf items, and does addressographing. 

San Francisco, Calif.—John Dunkin has returned to Neal, 
Stratford & Kerr, after an extended stay in the manufacturer's 


ment under a three-year lease has 


times the space 


field. He had been with the Kalamazoo loose leaf division of 
Remington Rand Business Services, Inc 

San Francisco, Calif.—Ingrim-Rutledge Company is opening 
a place of business at 228 South Los Angeles street, Los 
Angeles, to wholesale Wilson-Jones ‘‘De Luxe’’ loose leaf. 


H. W. Rutledge states that J. D. Polster will be in charge of 
the firm’s loose leaf wholesale department in northern Cali- 
fornia. Mr. Polster will divide his time between northern 


in general charge of the firm’s entire 
The resident wholesale repre- 


and Southern California, 
wholesale loose leaf department. 


sentative who will devote his time to the new Los Angeles 
wholesale branch has yet to be named. 
_-_ © 
Stock Records for Lumber Yards 
The United States Department of Commerce, in conjunction 
with the National Committee on Wood Utilization, has pub- 
lished a pamphlet on the “Seasoning. Handling and Care of 
Lumber.”’ A page is devoted to ‘Distributors’ Inventories.”’ 
telling how to keep lumber yard records. Mention is made of 


the use of card index or loose leaf records. Inasmuch as the 
pamphiet is receiving wide circulation, dealers will probably 
find lecal yard operators receptive to the purchase of record 


equipment suited to their specific requirements 
OS 


Portugal Duties on Filing Supplies 
Commerce Reports] New items were established in the Por- 
tuguese import tariff in Decree No. 16,605, dated March 15, 1929 
Under classification No. 686-C, metal index guides and other 
metal apparatus for filing documents, minimum rate, 0.20 gold 
escudo per kilo. The minimum rate applies to manufactures of 
the United States 
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STEEL BOUND 
STORAGE BOXES 






uw 


OPEN 


The dealer who supplies this equipment to his 
trade is in the lead. STEEL BOUND BOXES 
are made in ten stock sizes for storing drafts, 
checks, deposit slips, letters, vouchers, bills, 
etc. Special sizes made to order. Papers thus 
stored are made safe from dust or muss at 
small cost. DEALERS: Write for proposition. 


Steel Bound Box Co. 


5039 Cottage Grove Ave. Chicago 
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Keep Their 
Duplicators 





in action with 
CANODE 
Supplies 


In busy seasons, the 
stencil duplicator 
makes business bet- 
ter; in slow ones, it 
makes business good. 


Keep in touch with 
duplicator users in 
your territory — you 
can give them sug- 
gestions costing you 
nothing but very 
valuable to them. 
Busy  duplicators 
M make them prosper- 
S ous and you, too, 
if you recommend 
CANODE products. 



























Our 
inks and 
rotary duplicators, rib- 
bons, carbons, and mark- 
ing and printing sup- 
plies of various kinds. 
Write us for list. 


CANODE INK & 
OFFICE SUPPLY 
COMPANY, Inc. 
3005 Carroll Ave. 
CHICAGO, ILLINOIS 


products include 
stencils for 


for 


Par 












For the Holidays 


and 
the 


You will get extra sales 
profits by displaying 
daintily colored 


Decorative 
Moore 


Push-Pins 


To Fasten Up Things 


6 Colors—Rose, Amber, Blue, 
Green, Crystal and Black, with 


gilt decorations. 
4 for 10c 
Our Style W Assortment, con- 


a> taining 48 10c blocks, attracts 


the attention of all customers. 


Attractive discounts. 
6 for 10c 


Z 
et 


Lhe Titik ea 


aan 
| 


3 for 10c 








3 popular sizes 


Your Jobber will supply 
you promptly. 
MOORE PUSH-PIN COMPANY 


Wayne Junction 
PHILADELPHIA 











“Gold Standard” 
PERFECT REBUILT 






HAVE DO SO— 
You THEN 
TRIED THEM? DECIDE 


Underwood Typcwsiiers 


THEY ACTUALLY ARE 
Better by Test 
Than 
All the Rest 


Attract More Buyers 


INCREASE YOUR PROFITS 


ON 
OWER UNDERWOOD IGHER 
carro 
PRICES || anp ALL OTHERS VALUE 
EXPORT--- WHOLESALE 


GENERAL TYPEWRITER EXCHANGE, INC. 


462-464 BROADWAY NEW YORK, U. S. A. 
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do not exist for the printer who uses “K.B.” BLANKS 
in the preparation of bonds and stock certificates, be- 
cause “K.B.” BLANKS get the orders. They are 
ateel-engraved like a bank note. They look like real 
money. That is why dealers and investors in securities 
srefer them te all others. They are irresistible. They 
ave an order-compelling power all their own. They 
are money-makers. Get busy. 
Get Samples. Get business! 


KIHN BROTHERS, Bank Note Engravers and Printers 
205-200 West Nineteenth St.. New York City, U. 8S. A. 
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Wanted --- Visible Record 


Salesmen and Dealers 


Exclusive Agency to Experienced Men 


Handifax Sheets of Cards 
% the cost of other 
systems 
Half inch visible space 
Compact—Flexible—Simple 
Steel Files or Ring Binders 
Write for illustrated folder 















To those with Visi- 
ble Record selling 
.experience, we of- 




















fer an attractive, 
profitable, exclu- 
sive sales agency. 
We are building 
: national Handifax 
few dur ewe ba le ee . . . 
tia ; Lit Sales organization 
== fupeainPepmpetapeinie | and want more 
r <a ee ~ TT : salesmen and dealers 





capable of earning 
big money—profit- 
~ able permanent 
\ agencies open in 


any large 
ties Write 


NN for our propo- 
4 sition giving 
/ tu 





details as 
t your past 
Visible Record selling 


Ross-Gould Co. 
448 N. Tenth Street 
St. Louis, Mo. 














Office 


Time Savers 









Not alone because they are 
bright and attractive in appear- 
ance, but because they actually 
save time and money in use, you 
ought to carry I D L items. 
They are fully worth their cost 
in any office and you are fully 
entitled to your good margin in 
recommending them 

The I D L combination cal 
endar and 


No. 700 ; memo pad shown 
Postal Seale above makes a splendid follow- 
, os up reminder or tickler The 

> 4 sheets are large; your notes can 


ALA va be filed and readily found in 
the correspondence file. Besides 

a the postal scale shown, we have 
another No 800 scale, solid 

ay brass, mounted on mahogany 
saoaa) - base The I D L Byeleter feeds 

a list strip eyelets automatically and 
makes a smooth, clean cut fas- 
tening 
request 


< 
\ 
>| 
» | 
\ Descriptive matter on 


4 eS) =, 
« OO bh Med 


SVVITVVC Cees Tee 





200 HUDSON STREET 
NEW YORK 
































6666-2 





SWIVEL TO 
MATCH 


6666-6 


CROCKER CHAIR CO. 


SHEBOYGAN, WISCONSIN 


CHICAGO NEW YORK OAKLAND 
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CATALOGUES 


Paragraphic reviews of current issues from the catalogue and 
allied fields, classified for convenient reference. 
Manufacturer 
From the Underwood Typewriter Company, New York, N. Y., 
comes the scrip of the July typing contest for expert typists. 
This is a narrative in easy style of a contest at Angles Camp, 
Calif.. based on Mark Twain's “Jumping Frog of Calaveras 

County.” 

From the accounting machine division of The National Cash 
Register Company, Dayton, Ohio, come several folders on the 
National accounting machine (Ellis model) They explain the 
adaptability of this machine to general bookkeeping, bank 
transit and accounts receivable posting, both unit and dual. 

Direct Mail—Manufacturer 

The Todd Company, Rochester, N Y., sent to prospects a 
broadside descriptive of its “Century, Jr.’’ check protector, 
the newest member of the “Protectograph’’ family 

From the Addometer Company, 173 West Madison street, 
Chicago, Ill., comes a striking folder regarding the Addometer 
This convenient calculating device is depicted in colors, and 
its wide range of work indicated 

The Albermarle Paper Manufacturing Company, Richmond, 
Va., distributed several effective blotters and a sample folder 
of Albermarle cover paper, offered as a suitable garment for 
house organs—with color range to harmonize with any type 
of editorial content 

A mailing by The Tenacity Manufacturing Company, Cin- 
cinnati, Ohio, suggested an easy way to take the gamble out 
of business The company’s insured loose leaf metals are 
used by manufacturing stationers to make loose leaf binders 
which stand the handling of years. 

The American Lead Pencil Company, Hoboken, N. J., is con- 
ducting a direct mail campaign to professional and business 
men in behalf of the ‘“‘Unique’’ thin lead pencil. A sample is 
sent with each letter, and a reply card enclosed. This enables 
the prospect to indicate his choice of various types of pencils, 
and includes a blank on which the name of the prospects’ 
stationer can be noted 

Direct Mail—Dealer 

The Palfrey—Rodd-—Pursell Company, Ltd., 332 Camp street, 
New Orleans, La., sent an inspiring business message to its 
customers with an Independence Day dressing, to reach the 
addressees just before July 4. 

The T. M. Sheppard Company, 542 South Dearborn street, 
Chicago, Ul., dispatched a four-page picture letter regarding 
the “‘Bostitch” line of stapling devices. Various types of hand 
and footpower stapling and tacking machines are shown in the 
center spread and back page of the letter 

Price Revisions 

The C. L. Downey Company, 941-43 Clark street, Cincinnati, 
Ohio, has sent the trade revised price lists on its lines of 
bank supplies, including coin wrappers, bill straps, coin bags 


and seal presses 








Accessory Advertising Matter 

The C. L. Downey Company, 941-47 Clark street, Cincinnati, 
Ohio, has proof sheets of illustrations of “‘Steel—-Strong” bank 
supply items from which merchants can select plates to use 
in their advertising matter 

The Sanford Manufacturing Company, Peoria and Congress 
streets, Chicago, Ill., furnishes stationers with an etched brass 
display piece reproducing the slogan developed by The Coach. 
“The Stationer—A Service Station for Office and Home’’ is 
arranged to hang up, or may be used as a counter easel by 
means of two adjustable feet furnished with the sign. 

Midyear Calendar 

The Tuttle Press, 130-32 North Michigan street, South Bend 
Ind., distributed a 15x12 desk calendar, for use under a glass 
desk top It is also suitable for hanging on the wall One side 
shows the last six months of 1929, and the other the first six 
months of 1930. Contrasting colors are used to make it easy 
to spot the calendar for the current month. The calendars are 
in large type, and such advertising matter as is shown is not 
obtrusive 

—— _ ——— 
Russia Finds New Graphite Supply 

New deposits of crystalline graphite are reported by the Soviet 
Geological Committee of Russia These are located in the Shor 
Su district of central Asia The exploitation of the deposits 
has been started, and it is expected that they will obviate fu- 
ture importation of graphite The Shor Su graphite is similar 
to the Ceylon product, and superior to that of the Aliberov, 
Irkutsk province, Russia 


£ =} 
HOUSE ORGANS 


Paragraphic reviews of current issues from the house organ 
field, classified for convenient reference. 











Manufacturer 
The Du Pont Magazine (E. I. du Pont de Nemours & Com 
pany) told of the “Evolution of the Fountain Pen.’ The 


irticle illustrated and described the “‘Pyralin”’ barrel and tip 
of the “personal nib’’ fountain pen manufactured by The Wahl 
Company 


A description of the “Berloy”’’ booth at the International 
Exhibition at Barcelona, Spain, was printed in the Berloy 
alist (The Berger Manufacturing Company) Complete sam 


ples of Berger office equipment, shelving, lockers and products 
used in other fields are shown 

Progress made in the manufacture of steel sheets was nar 
rated in The Lyon Standard (Lyon Metal Products, Incorpo 
rated) Refinements of various processes in the manufacture 
of sheet steel have reduced greatly the number of finishing 
coats to produce a durable and smooth finish 

The Pencil News (Joseph Dixon Crucible Company) showed 
a window display made by Spaulding Owen, of the shipping 
department The Edmund Little Company, Haverhill, Mass 
This chap is taking window decorating at Boston University 
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j© INFORMATION. ° 


This way for information 


People in general are accustomed to looking for the 
“Information” sign when they enter an office of 
public building. 

That’s why there is such a good market for signs of 
this kind to indicate various departments, windows, 


desks, etc. 
The Davenport-Taylor line of bank and office spe- 
cialties pays the dealer well. Some of the items are: 
changeable letter signs, building directories, change- 
able calendars, in and out registers, electric indi- 
cator signs, cast bronze signs and tablets, celluloid 
letters, gummed paper letters, desk name plates, sta- 
tistical charts, electric window display signs, gummed 
labels and seals, address labels. 


DAVENPORT-TAYLOR MEFG. CO. 


BOSTON SAN FRANCISCO NEW YORK DETROIT 


WASHINGTON, D. C. SEATTLE, WASHINGTON 
General Office and Factory: 
412 ORLEANS STREET CHICAGO, ILL. 
































DIEMER PRODUCTS 


mean 


SATISFACTION and SERVICE 





The DIEMER PRODUCTS illustrated here are 
only a few of a complete line of ENVELOPES 
and Metal End File Boxes. 


In RED ROPE and JUTE they assure Safe- 
keeping for filing, mailing and carrying 
purposes. 


JOHN F. DIEMER COMPANY 


519 Broadway _ (Est. 1869) New York, N. Y. 
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ADVERTISING HELPS THE DEALER 
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ARLAC quality and cooperation backed by extensive 
national advertising assures steady repeat business 


and larger dealer profits. 


ARLAC advertisements have appeared and are ap- 
pearing in the publications illustrated above. 


ARLAC dry stencils, duplicating inks, and the NEW 
$00” Rotary Slipsheeter, are among the ARLAC 
products that have revolutionized the duplicating 
industry and received world wide recognition. 


Write for details of the Arlac Plan for progressive 
Profits. Several territories are still available 
for alert dealers. Sample stencils—free. 


Arlac Dry Stencil Corporation 
418 Fourth Avenue Pittsburgh, Penna. 

















Your trade 
is different 


Quite tru e—but 
every office can 
profitably use these 
convenient, easily 
moved stands and 
stools. An extra 
typist, a special 
writer or many 
other types of office 
worker can be ac- 
commodated. Fac- 
tories and _ stores 
use them also to 


good effect. 


Descriptive matter 
and prices on re- 
quest. 








SEARLES 


ELECTRIC WELDING WORKS 


Manufacturers 


1850 Fulton Se., Chicago, IIl., U. S. 


A. 











OFFICE APPLIANCES 


night school, and his work has shown sustained improvement 
since he started the course. 

The Leopold News (The Leopold Company) devoted an 
entire issue to the “New Financier’ suite, a recent creation of 
chaste lines and massive effect 

The branch office contributions of The Royal Standard (Royal 
Typewriter Company, Inc.) receive special recognition for good 
reportorial work. The best contribution of the month is played 
up with a galaxy of stars—the printer kind 

The Addressograph-er (Addressograph Company) announced 
the outcome of the second 1929 suggestion contest from factory 
and home office workers. Twenty-two individuals received 
checks for suggestions adopted to better the product 

Arnold Morf, special representative of the Woodstock Type- 
writer Company, contributed “Salesmanship and the Typewriter 
Business"’ to The Woodstock. His article analyzed the topic 
and suggested simple elementals on which a salesman can base 
success 

When the “Graf Zeppelin’ starts out again on her trip across 
the Atlantic, a Dictaphone will be included among the pas- 
sengers Frank Ernest Nicholson, a free lance writer, will 
prepare a story of the flight for a New York publisher, re- 
cording it on the Dictaphone He had planned this venture 
on the trip started early in the year, but interrupted because 
of power trouble 

Reduced prices on Downey mechanical coin tellers were of- 
fered in “Steel-Strong’’ Dealers’ Every—Month (The Cc. L. 
Downey Company). These machines were used for demonstrat— 
ing only. Dealers who secure signed trial orders for these ma- 
chines will receive a substantial commission if the trial results 
in a sale. The manufacturer handles all details after the trial 
has been placed 

The Leopold News (The Leopold Company) gave some im 
portant specific information on “Upholstery Leathers’ which 
should be valuable material for the office furniture salesman 
when talking leathers to customers The article sketched the 
story of upholstering leather from the time the hide leaves 
the tannery until the finished product is ready to give life- 
long service on some office chair 

The “Y and E” News (Yawman and Erbe Manufacturing 
Company) showed how photographic film can be stored with 
perfect safety in an Underwriters “C"’ label safe, provided 
with a vent leading outside the building, and a sprinkler head 
to control fire Special interest attaches to protection of this 
sort since the disaster at Cleveland in which burning x-ray 
film kiled many people in a medical clinic. 

Corona celebrates its twentieth birthday, and a sales con-—- 
test to give due importance to the occasion was announced 
in Smith-—Corona News (L. C. Smith & Corona Typewriters 


Inc.) The double spread of that issue showed the Corona of 
1909 and that of 1929, together with pictures of the original 
manufacturing plant at Groton and the present factory In- 


teresting pictures showing the use of Corona in various foreign 
countries 


Ordinarily, unless in the photographic art, after a sheet of 
paper has been wet, it is no longer fit for use Weston's 
Record (Byron Weston Company) reports that an insurance 
company in Vermont had about 300 sheets of “Linen Record” 
paper which had been wetted during a flood, and the paper 
manufacturer was asked to recondition it The work was 
well done and the paper returned to the insurance company 


in “excellent shape 
The Sikes—Cutler Scroll (Sikes—Cutler Desk Corporation) told 


of A Salesman of the Old School.” This salesman was ana 
lyzed from the viewpoint of the customer, whose knowledge of 
human nature and his products won the customer's apprecia 
tion The salesman’'s attitude toward the customer was that 


of counsellor rather than merchandiser. This customer did 
several days of shopping, and ended up in adopting the recon 


mendations and merchandise of the salesman of the old school 
Association 
Where New Things Come From in Rags in Paper (Rag 


Content Paper Manufacturers) credited the man with some 
thine to sell as the circulating medium for new ideas and 


materials His mission is to expand the market by delivering 

to the buyer something which will make his business better 
in function, operations and profits 
Dealer 

“Osco Business Ideas (Office Supply Company Inc.) told its 

readers of the advantages of Ault & Wiborg pure silk type 


writer ribbons 

The Blank took News (The Columbus Blank Book Com 
pany) educated its readers with a display page telling about 
Taylor posture chairs 

\ display ad in Bramwords (The Bramwood Press) listed 
five items from the lines of the Automatic Pencil Sharpener 
Company, and explained the specific uses for each 

\ genial burlesque on the air chatterbox was published in 
Baer Facts (Baer’s of Canton) “Broadcasting a War’ was 
a sporty account of a battle during the recent Mexican revo 
lution 

Bramwords (The Bramwood Press) proclaimed that People 
Do Not Want to Be ‘Sold’.” The sales appeal should lead the 
prospect to make a favorable decision with the thought that 
it is his own initiative 

Honolulu is favored with some short family names, according 
to The Honolulu Item (Mercantile Printing Company Ltd.) 
There's “I, Danl,”’ who is crowded closely by “li, EE." They 
can be forgiven for frequent use of the personal pronoun 

The Franklin Key (The Franklin Printing & Engraving 
Company) offered a series of July discount sales in many 
departments These July sales are annual events of im- 
portance to the business folk and housekeepers of Toledo. 

A personally conducted tour through the store of A. Carlisle 
& Company after the manner of the cinema was presented in 
Stationery Suggestions A lot of useful merchandising in 
formation was dressed up with the lingo of the silver screen 

The editor of Common Sense (Corlies, Macy & Company, 
Inc.) rhapsodized on the lure of gardening He speaks from 
experience, for he has a garden in Connecticut which he uses 
to get close to the soil, and to co-operate with Nature in 
bringing forth beautiful flowers and succulent vegetables 

The Office Cat (The Richmond & Backus Company) offered 
to furnish readers with a loose leaf binder to hold a year's 
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The “Aluminum” Pocket Seal rae” ee 
and other MARKING DEVICES KD Or KO KO OF 
Sm ww ww ww ww ww 


Good Impressions 





POCKET SEALS SPECIMEN IMPRESSION LEVER SEALS 


TF: 


You can recommend No. g... 84 ze% inches 
VICTORY Stamp Pads to No. 3....4%x7% inches 
your trade with full assur- No. 4....4 x9 inches 


ance of satisfactory service. ked 
Made of high quality ma- {Prue thee *Diue, violet 
terial, they wear long and and green. “We have a 
retain a smooth inking sur- rice-list and details of our 
face despite the most severe line of stamp pads, inks, 
pounding and scraping. mucilage, paste and sealing 





Made in six sizes as follows: wax for stationers on ap- 
Junior ..2 x38% inches Plication. We can furnish 
No. 0....2%x3% inches any of these items for 
No. 1....2%x4% inches your own private brand. 
Self - Inking Numberin - INK AND STAMP PAD 
Rotary Dater Rubber Stamps Machines WAX SEALS LUTHER COMPANY 
55-57 East Park St. Newark, N. J. 





NAME PLATES 
BADGES METAL CHECKS 


MANUFACTURED BY 


MEYER & WENTHE - CHICAGO 


OFFICE & FACTORY - 24 to 30 S. Jefferson St. 
LOOP STORE - 31 North Clark Street 
WEST SIDE STORE - 28 S. Jefferson St. 


Catalogue of Complete Line will be sent upon request 
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Build up your sales 


by ordering at once 


Yankee Val-U-Roll 
Adding Machine Paper 





A guaranteed roll containing 250 
lineal feet of paper. All rolls 
are 34 inches in diameter, not 
short in yardage. An excep- 


BUNCH OF DATES 


The 1930 Bunch of Dates Calendars are now 

ready and we suggest early placing of orders. tional grade of paper at a 
These calen jars are greater sellers than ever. moderate price, considering 
They are the only calendar of their type with ‘ 

ruled pad. Made with stands of nickel, brass, quality. 

glass, or leather; finished in red, blue or green. 

Supplied in three different sizes. 

We also manufacture the famous Paragon Manufactured by 

calendars in two sizes and in addition carry a 

full line of stationer’s hardware and glassware. 


Yankee Paper & Specialty Co. 
MENASHA, WIS. 


Send your orders in early—before the season 
gets too late. 


FRANK A. WEEKS MEG. CoO. 
93 JOHN ST., NEW YORK 
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ADD-A-UNIT. PARTITIONS 


in the sizes and quantities 
required—ready to ship 


In these days of deferred buying, a situation can arise 
at any time necessitating a rush shipment of Partitions 
for one of your customers. The quantity may be large 
or relatively small In any case it is virtually certain 
that ADD-A-UNIT has the partitions you need in 
stock, ready to ship immediately 


In the warehouse of ADD-A-UNIT’S Chicago Plant a 
stock of Partitions in all sizes is constantly maintained. 
Although the demand necessitates shipments every day, 
this stock is always kept above a certain fixed mini- 
mum Any order except for a most unusual quantity 
can be shipped immediately. Avail yourself of this 
service and sell ADD-A-UNIT Partitions with your 
fice equipment. 


App = A = Unir Partition Company 


INCORPORATED 


872 West North Avenue Chicago, Ill. 








Sane 


STANDARDIZED 


PILING *o CARD INDEX SUPPLIES 


OF ILE Xe 


MADE FOR 


ALL CABINETS 4x0 SYSTEMS 



































Many progressive dealers have gained a 


decided advantage by tying up with us 


Kraftex 
FILING FOLDERS 


mm our 


We can take on a few more desirable 
accounts 
With our plan any dealer can increase 





sales and pronts, and promote rapid turn- 


without an increased 


over investment. 
Better write today—now—and get the 
details 


| 
THE DUNLEAVY COMPANY 


Manufacturers 


Boston, Mass. 




















OFFICE APPLIANCES 


LITTLE NECESSITIES 
for BIG BUSINESS 


The large corporation demands value and efficiency. 
It also appreciates distinctiveness and is always inter- 
ested in bettering existing things, whether it involves 
building a factory or buying paper clips. 


The two Graffco Products shown here are unusual. 
The Paper Clip is more efficient and neater than the 


ordinary clip. The Vise Signal is the best to be had. 


such as these that 
for the dealer. 


It’s little necessities 


make “big business” 


help to 
Why not write 
for catalog? 


Graffco Products profit dealers 
and please customers 


GEORGE B. GRAFF CO. 


64 Washburn Ave., Cambridge, Mass. 


Graffco 


6 Graffco 
VISE 
CLIPS 


~} VISE 
For Card Files with an 


SIGNALS 
and Follow-Up Systems. Bring 


to your attention the right 
things at the right time. 12 
colors 2 sizes 


inner 
tongue that prevents papers 
slipping in any direction. 3 


sizes, holding 2 to 60 papers. 


























167 Oliver Street 
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PLAN NOW 


to improve your furn. dept. 


Your profits during the coming fall 
season depend considerably upon the 
preparation you make now. If you 
are not carrying a representative line 
of WESTERN DESKS, let us suggest 
that you compare your trade require- 
ments with these “built for service” 
grades. Write us. 


WESTER! 
aSTPRI 
-E-S-K-S 


Western Furniture Company 
BLAIR AVE at PALM ST. ST. LOUIS, MO. 
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1929 


charge The Office Cat is a very petable 
publication, and we venture to say that many binders will be 
sold Let us know, Mr. BeGok The figures will be interesting 
to other dealers who publish house organs. 
Internal 

(Strathmore Paper Compony) reports that 
presented President Hoover with a 
House It is 8%x1l inches, with a 
cover, containing 400 pages of 


issues at a nominal 


The Strathmorean 
the Cuneo Press, Chicago, 
guest book for the White 
specially designed hand tooled 
Strathmore deed paper 

Readers of The Gill-O-Gram 
reminded that Portland is growing, 
population include individuals and 
should become customers of the Gill 
dividual in the organization can help in 
tants to the store 


4 > SSE SES 
EXPORTS 
Typewriters 


typewriters by countries during April, 1929, 
where the machine is driven by an 
motor is included with the machine. 


(The J. K. 
and the 
business 
establishment 
bringing 


Gill Company) were 
additions to its 
houses which 

Each in- 
new inhabi- 











United 
in exports 
electri« 


States exports of 
under this classification 
motor, the value of the 


























By the Division of Statistics, Department of Commerce 
Standard, New Portable, New Used & Rebuilt Parts of 

Countries No No No 

Austria 84 $ 21,553 319 $ 12,016 357 $ 8,919 $ 1,311 
Azores and 

Madeira Is cece oes 
Pelgium 645 111 4,814 2,179 
Bulgaria 5 : oses 
Czechoslovakia : TO6 73 2,808 194 
Denmark 220 $1 1,001 208 
Estonia 16 ese sees cess 
Finland 141 71 2,081 421 
France 2.650 1.129 47,317 5,202 
Germany 695 25 7,673 
Greece i a 362 48 
Hungary 60 197 5,268 244 
Iceland 12 1 25 . 
Irish | State 1 1 40 ‘ 
Italy D41 S2 2.101 2,300 
Latvia 2 eeee 
Lithuania 2 72 
Malta, Gozo and 

Cyprus 16 ™M oes 
Netherlands 35 24.542 22 7,440 242 1,851 677 
Norway 153 10,548 65 2,450 8,185 
Poland and Dan 334 24.176 22 S65 171 5,137 
Portugal & 6,661 s4 3,670 14 S23 . 
Rumania 49 3,669 10 0 14 os SO 
Sov Rus n Eu 53 1, 788 2 72 
Spain . 517 33,680 8 = 10,575 353 
Sweden 551 7.980 412 16.668 flo 
Switzerland S41 25,731 215 7.7% 476 
Unit Kingdom 2,538 179,2 1,192 47,046 44,488 
Yugoslavia and 

Albania 15 S14 20 720 10 350 
Canada 1,23 78 998 437 16,483 61 10,2438 11,342 
Brit Honduras 10 SOO 10 41) 1 75 
Costa Rica 24 >. 049 aoe 
Guatemala 33 1,962 10 360 
Honduras 10 S835 n 190 ‘ ™ os 
Nic iragua 5 1,076 16 684 1 ou 247 
Panama 51 4,235 13 454 296 
Salvador 17 1,190 10 1,080 43 
Mexico 523 33,290 193 7,699 20 632 911 
Miquelon and St 

Pierre Is 1 1) 
Newfoundland and 

Labrador 13 60 10 100 
Permudas 2 160 4 144 l 46 
Trinidad and Tob ‘ sh 
Other B. W. Ind 1 60 2 125 1 40 ; 
Cuba e 105 7,300 60 2.250 5 1,089 
Dominican Rep 23 1,721 ‘ 1 ss ees 
Neth. W. Indies 17 1,146 16 576 17 
Fr W Indies 7 479 ‘ 
Haiti, Rep. of 7 140 20 720 1 15 
Virgin Is, of U.S 135 : . 
Argentina 945 61,170 145 5.760 12 4.569 2,529 
tolivia 62 3) 1,575 -s 028s 
Brazil 1,02 S77 14,068 11 607 1,087 
Chile 194 189 7 R 229 675 
Colombia 0 609 21 i} 848 
Ecuador 21 42 
Fr Guiana 6 234 
Paraguay 1 93 , . sae 
Peru 104 7.405 116 $0004 7 202 180 
Uruguay 3 210 ° : 
Venezuela . 1) 1,673 2 5,635 163 
Aden , 240 eee 
Brit India ; 297 765 217 8.475 17 607 RSS 
Frit. Malaya 117 8,711 172 7.932 158 
Ceylon ' 280 4 1,713 : . 
China 251 16,038 314 11,674 57 1,964 332 
Java and Mad 333 24,200 155 5.588 2 S4 26 
Other Netherland 

E Indies 14 S40 5 12 72 51 
Fr Indo-China Ey) 4.569 *y) 
Hongkong 223 4 10 a) 75 
Iraq 12 - 
Japan 226 17,608 75 11 341 S4 
Kwantung 3 116 
Palestine Ps) n20 1 ™ - 
Philippine Is 362 23,960 146 5,281 2 110 1,026 
Siam 2 91 oe ; : as 
Syria 19 1,210 5 125 56 
Turkey ood 41,218 B15 10 450 os 
Australia 387 5, S74 6 8 2 wl 3,060 
Prit Oceania ; wo 10 10 318 
Fr. Oceania 1 70 : . - : 
New Zealand 118 7.915 42 1, t 169 682 
telgian Congo 10 OS 
Brit E Africa 14 1,010 10 260 ; 
Un. of 8. Africa 10 21.322 23 792 16 681 20% 
Other Pr. S. Afr 1" l 10 S77 416 
Br Ww Africa 21 1 : 2 Su 6 P28 2 
Rey pt 40 2,351 86 3, 456 24 
Algeria and Tun 41 2,870 i 1,868 
Other Fr Africa 30 2,313 S 189 
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A New and Im 
proved Sherman- 
Manson Tubular 
Steel Stand with 
adjustable machine 
rests in place of the 
usual solid top. 
Can be equipped 
with raised or 
flush, interchange- 
able right and left 
side shelves. 


Fits 
Any Typewriter 


or Hand Operated Adding or Calculating Machine 


< Write for further particulars and prices > 


SHERMAN-MANSON MBG. CO. 
621-31 S. Kolmar Ave., Chicago 





1830 BUILDING CHAIRS 99 YEARS 1929 


S. K. PIERCE & SON CO. 








GARDNER, MASSACHUSETTS 


Philadelphia 


San Francisco 


New York 
Boston 
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The Varityper isa specialty writing 
machine that types with interest- 


ing and distinctive variety. 


Varityper Incorporated 


2 Lafayette Street 
New York 














«A vif-Ho 


VISIBLE 
THE PERSONAL RECORD FILE 


GLANCE 
SIX 
NEW FEATURES 





Attractive Colors 
The Visible Index 
Active Cardholder 
Pen or Pencil 
Ledge 
Wall or Desk 
Mounting 
Expanding Folder 
Guides : 
A SPEEDY 
TICKLER FILE 
WRITE FOR 


CIRCULARS AND PRICES 


REPRESENTATIVES AND SIDE LINE 
SALESMEN ARE FINDING OUR 
PROPOSITION A PROFITABLE ONE. 


GRIFFITH-HOPE CoO. 


WEST ALLIS (MILWAUKEE) WIS. 














OFFICE APPLIANCES 
Standard, New Portable, New Used & Rebuilt Parts of 
Countries No ’ No 
Liberia sos 157 
Mbroceco 15 82S 
Mozambique mM 000 108 
Other P. Africa ’ 274 " sees 
Canary Is 15 1,147 42 1,002 5 242 
Other 8 Afr 8 SOS Ss 351 
Total 19,276 $1,344,212 11,602 $447,078 4,340 $144,150 $95,570 
Shipments from the United States to: 
Hawaii 113 $ 8,931 5s 1 111 $ 587 $ 840 
Porto Rico 6u 4,800 1 39 3 
Adding—Calculating—Billing—Tabu- 
lating—Machine Exports 
United States exports of adding, calculating, bookkeeping and billing 
machines, et by countries in April 1y20 In exports under this 
classification where the machine is driven by an electric motor the value 
of the motor is included with the machine. Parts of adding and calcu 
lating machines are not shown separately They are included under a 
general classification Other machinery and parts of which is not 














segregated for publication, By the Division of Statistics, 
ment of Commerce 
Listing- rypewriter 
adding bookkeeping Non-listing 
bookkeeping billing adding 
machines. machines machines 
Countries No o o 
Austria 23 2.0590 18 600 v 
Belgium 5 4.088 44 7.428 108 iNT 
Bulgaria 
Czechoslovakia 1 1,086 10 O82 
Denmark 7 1.215 Ss 38 
Estonia 
Finland ‘ 2.048 2 186 
France 192 152.206 100 8.157 
(Jermany 16 S3.015 86 7.440 
Greece 
Hungary 10 900 
Iceland 
Irish Free State S305 
Italy 2 Le bs 
Latvia 
Netherlands 24 S.S02 
Norway i 2.573 s 288 
Poland and Danzig 24 1.117 35 5.205 
Portugal 3 
Rumania dees 
Sov. Rus. in Eu 2 
Spain ‘ 1 25 1.150 
Sweden 7 11 16 f20 
Switzerland 16 s 20 1,275 
United King “i 6.670 sy 
Yugo. and Albania , : 
Canada , 686 27 14.135 4 Oo 
Costa Rica 
Honduras , 
Nicaragua 2 219 
Panama . , 
Mexico . Ss 8.827 200 
Barbados 
Trinidad and Tob 
Other Brit. W Ind 1 75 
Cuba 1 891 i 5, 1a 
Dominican Rep 
Netherlands W Ind 
Haiti, Rep. of 
Virgin Is. of U. 8 
Argentina 1 776 2 1.670 75 5.040 
Polivia ; ‘ 
Brazil 6 6,440 12 TOS 670 S930 
Chile ~~ 1 101 
CROROMED. ccccccencsen 08 Sanne 
Ecuador 2 1.42 
Peru see 
Uruguay 
Venezuela 1 682 
Frit India 
British Malaya so) 
Ceylon 
China .... : 
Java and Madura 1 252 
Hongkong 1 
Japan . 2 1 46 
Philippine Islands : Br 2 000 
Turkey 4 2.500 
Australia sD | 45.942 1 ae 
New Zealand 2 36) 
Un. of 8. Africa s 1,602 
Egypt 1 681 
Algeria and Tunisia 2 781 
Mozambique 
rota 404 $307,810 721 $398,575 486 $41,262 
Shipments from United States to: 
Hawaii 2$ 1,782 28 1,450 
Card 
punching, sorting 
Calculating and tabulating 
machines. machines 
Countries o :¢ 
Austria 20 $ 4,200 
Pelgium 0 7.86 2 $ 2.500 
Czechoslovakia 60 4.557 1 2.400 
Denmark 18 O20 
Finland 2 585 . ‘ 
France 326 53.518 2 1.2%) 
Germany 87 1,492 60 33.350 
Greece 1” oe 
Italy 3h 9,617 2 2 9m 
Netherlands 33 23 7 8.985 
Norway 2s r 
Poland and Danzig 74 6,620 2 2 950 
Portugal 7 735 
Spain ° 
Sweden | 4.110 
Switzerland 37 6,685 
United Kingdom 117 24,741 1 1.505 
Canada 114 29,549 3 8.547 
Honduras 1 > 
Nicaragua 1 6S 
Panama 4 80 








S. Depart 


Listing 
adding 
machines. 
#4 $ 7,261 


14,015 














18 

bay 
" 

“59 

40 
Pe 
17 1.00 
15 1,649 
10 1,030 
‘ 408 
4 : 
oo 6.245 
1 834 
a) 2.750 
nh 678 
4 4.394 
11 1.180 
eo 6.066 
“> 1 Sed 
2 150 


3,483 $340,472 
4,215 


Other 
including used 
and rebuilt 
No 


2 $ 120 

i% 2,126 
43 2.018 
42 4,627 
10 1,427 
21 1.715 
m~ 1.537 
1 289 

4.138 
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Quick asaF lash! 


End Mistakes—Double Speed with 
Precalculated Verified Answers 


Mellicke ready-made answers to routine problems cut 
calculating time in half for Western Union, Western Bilectric 
and many other users. Any employee can use Meilicke 
Syetems without training. There are no keys to punch, no 
levers to pull. Just turn the card and copy the answer. 


The Meilicke line consists 
of the following devices: 





Interest Calculators 
Savings Bank Calculators 
Time Calculators 

Pay Roll Calculators 
Bonus Calculators 

Unit Basis Calculators 
Dozen Basis Calculators 
Freight Calculators 
Express Calculators 
Lumber Calculators 
Coal Calculators 
Commercial Calculators 
Butter-fat Calculators 
Yard Goods Calculators 
Discount Calculators 
Water Bill Extenders 
Blectric Bill Extenders 
Price Checkers 

Vertical Cataloging 
Phone Indexes 


The Dictaform for letters, 
paragraphs and all 
data. 


Meilicke Systems meet every need, and special Calculators 
can be supplied to meet any special requirements. Let us 
show you without obligation how Mellicke systems can save 
money for your business. Write now. 


Agents—Some valuable territories are still open. 


Meilicke Systems, Inc. 
3471 No.Clark St. Chicago, Illinois 


Write today. 
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Manufacturers of 
Duplicating Supplies 


Specializing in Dry Stencils 
(Mounted or Unmounted) 
Sold to the Trade Only 


W. W. ERSKINE 


NORTH AMERICAN AGENT 
525 Market St. San Francisco, Calif. 









For Memo 
and Ring Book 


: Metals— 
MANUFACTURING STATIONERS use 
our metal parts service to advantage in 
handling quantity orders for memo and 
ring books, loose leaf catalogs, price 
books, etc. Many firms would use this con- 
venient, economical method of cataloging 
their goods if the proposition was prop- 
erly placed before them. We shall be glad 
to send full details of our extensive as- 
sortment of these metals, as well as our 


complete line of book rings, posts, keys, 
end lock metals, etc. 


Write for illustrated catalog and price-list. 


Loose Leaf Metals Co., Inc. - 


6816-6824 Arsenal Street 
ST. LOUIS, MO. 
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| 1410 S. Wabash Ave. 





STEEL FOLDING 
CHAIRS 


in All Finishes 
Wood or Upholstered Seats 


WARK-BEACON 


STEEL FURNITURE CoO. 
CHICAGO 
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OFFICE APPLIANCES 








} The APSCO a AUTOMATIC 








—, ~ 
Sr 





The “CHICAGO” 


The most satisfactory LOW 
PRICE Sharpener made—more 


in use than any other make. 


Automatic Pencil Sharpener Co. 
CHICAGO 











DEFIANCE 
DESK PAD 


j 

| Dttian 
= 

: DESK Pan 





DEFIANCE DESK PAD HOLDER 


(patent applied for) 
Price 50c complete with pad 


The Holder is well made of a good grade cloth in red, 
green and blue with button to match. 


The mottled edge pad, containing 150 sheets 4”x6”, is 
made of 16 lb. bond paper with each sheet well per- 
forated for a clean tear-off It is punched to slide over 
the post in the holder on which the flap is snapped as 
shown in illustrations. 

Holder may be furnished with imprint on the flap in 
gold stamping 


Write for trade discounts 


“The House of Service’’ 


“DEFIANCE = 





wie SALES CORPORATION ru 


Stationers’ Glassware, Hardware and Specialties 


72 SPRING STREET NEW YORK 
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The outstanding @DCO Loose Leaf Products of 
W. G. Lloyd Company manufacture are 


e (ADCO VISIBLE PRONG Binder 















































} 
} 

4 he CADCO CHAIN POST Binder | 
} | | | 
y Other ADCO 12 PRODUCTS are 
yy Sectional Post Binders Catalogue Covers 

y §=Solid Post Binders Magazine Covers 

Prong Binders Telephone Book Covers 

Y Loose Sheet Holders Machine Bookkeeping Binders 6 
,? Forms, Indexes and indiittiaaai Loose Leaf Equipment f 
y carried in stock or manufactured to order. f 
ry Blank Books his ans @ special order. 
~ — 
r For particulars and prices address $ 
! ) 
} W. G. LLOYD COMPANY 
} Accounting Devices Company Consolidated 
ry 626 SOUTH CLARK STREET, CHICAGO, ILL. 
} : 

CS ee Lee ee eee Lee (ee 











QUALITY! 


BUILDING A REPU- 
TATION IS COSTLY. 
But when a manufac- 
turer builds office 
chairs of exquisitely 
fine QUALITY, over 
a long period of years, 
he is destined to have 
a renutation. 





Code—Pirate 
Width between arms, 20 inches 
| Depth of seat, 19 inches 


No. 676 


Height of back from seat, 19 inches 
We value our reputa- 
| tion for finely de- 
| signed office chairs, 
well built. 


| QUALITY counts 
| with your trade. You 
| should be selling our 
| office chairs. Agencies 





No. 675. Code—Pippin 
Width between arms, 20 inches 
Depth of seat, 19 inches 
Height of back from seat, 19 inches 


in some good towns 
still open. 


COLONIAL CHAIR COMPANY 


CHAIR MAKERS FOR HALF A CENTURY 
1740 N. Maplewood Ave. Chicago 








| 
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Card 
punching, sorting Other 
Calculating and tabulating ncluding nsed 
achines machines and rebuilt 

Countries No Ni No 
Salvador 2 220) seees 
Mexico 5 873 ’ 
Cuba -0 5,791 1 116 
Argentina SO 31,15 
Brazil O7 7,454 x0 23,400 
‘ nile -U 5,425 
Colombia 7 535 
British Guiana l 176 
Peru 18 1.560 
Uruguay ‘ 870 
Venezuela - 711 
British India 4 105 
British Malaya 17 2,622 
China 1,140 1 
Java and Madura if 3,080 
Japan 22 2,924 6 8,618 7 768 
Philippine Islands 18 > 420 
New Zealand 1 275 
Union of Sout Africa 18 2.947 
Other British South Africa 690 

rotal 1,38 $264,168 157 $96,421 227 $19,198 

Shipments from the United States to 

Hawaii 6$ 1,172 


Metal Office Furniture Exports 


Lnited States exports of metal furniture by countries during 
April, 1929 By the Division of Statistics, Department of Com 
meres 

Safes Bank 
and and 
cabinets, satety Other 
fire deposit office 
and vaults furni Other 
burg!ar and ture metal 
Filing s proof equip— and fix— furni 

( tries No No ment tures ture 
Austria $199 
Azores and Madeira 

Islands . 
Belgium { $93 SS) «$2,195 834 $56 
Bulgaria : 64 
Czechoslovakia 126 1.79 542 
Denmark 10 rv 16 1,851 142 
Estonia 18 
Finland 7 180 10 550 1.024 48 
France 22 177 28 1486 $7,994 6,667 85 
Germany | 186 l 47 1,559 5,333 
Greece ) 229 22 673 $8 0) 
Italy , ‘ 6 194 187 1,840 1,592 
Netherlands 283 7,430 63 3,431 2,268 368 
Norway 17 689 132 8,123 620 980 
Poland and Danzig 6 515 11 268 : 95 
Portugal 21 540 ‘ 96 
Rumania 20 1,038 + 
Spain » ae 8,118 79 3,110 1,987 1,137 
Sweden 9 684 312 16,537 1.500 R80 
Switzerland 351 100 
United Kingdom 200 9,162 328 18,386 10,027 5,636 
Canada 1, 66¢ 23,787 445 «618.556 2.174 20,95 8,459 
British Honduras . 55 . 5 
Costa Rica 7 346 1 38 409 
Guatemala 28 833 9 783 2 54 359 
Honduras 14 587 148 452 
Nicaragua . 24 691 5 296 161 243 
Panama 24 1,113 19 765 210 1,816 
Salvador 7 272 363 
Mexico 680 26,391 96 5,668 1,236 16,544 11,150 
Newfoundland and 

Labrador 3 104 : 167 18 
Bermudas he) 5 973 20 1,044 
Barbados l 1H . 
Jamaica 15 412 6 149 iS 90 
Trinidad and To 

bago 2 1 12 91 2 
Other British 

West Indies 2 73 3 216 51 38 
Cuba \9 027 21 1,462 2 887 3,239 
Dominican Re 

public 7é 70 3,310 1,190 310 990 
Netherland West 

Indies ] 23 1.0 zat ror 
French West 

Indies ; 62 , 
Haitian Republi { 3f 19 261 80 
Virgin Islands of 

United States l 90) 

Argentina . 46 19,407 18 1,12; 7,581 4.348 
Bolivi 19 1,035 a4 111 
Brazil 221 1,591 17 1,954 s 6,937 8,659 
Chil 100 $045 1 0 126 2,018 
Colombia 19 N24 (re 11,11 0 948 5,770 
Mecuador 4 13S 9 5 
Paraguay 222 ; as 
Peru ] 1.76 11 1.266 00 751 >, 206 
Uruguay b4 59 10 54 
Venezuela 19 2.4f 129 », 850 ; 526 4.261 
British India 20 893 192 8,102 2,369 931 
British Malaya 2,070 98 
Ceylon i 187 ; 

China 95 6,172 R70 1,860 1,118 
Java and Madura 9 344 7 433 2,920 96 
Other Netherland 

East Indies... 64 ose 
Hong Kone 5 184 165 9 151 
Japan 121 2,018 21 1537 16,404 9.040 10,241 
Kwantung 6 S40 l 100 


Persia 315 
Philippine 13 i 2 
SOOM cccesser ‘ . awe iw ‘ 820 23 
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NEW NATIONAL 






Black or Brown 
Genuine Cow- 
hide with grad- 
uated pockets in 
3, 4 or 5 pocket 
style. 


No. 230. Size 
16” x11” with 
full length straps. 
Adjustable locks. 


50 NEW STYLES 


A handsome new catalog illustrates and describes the complete 
new National Line of Brief Cases, Catalog Cases, Insurance 
Cases—the finest line in the country for stationers to concen- 
trate upon. New styles and new leathers, at lower prices which 
make them greatest values to be had. Also special new cases for 
Students and Teachers. Send for copy of National Catalog now. 


NATIONAL BRIEF CASE MFG. CO. 
508 So. Peoria St. Chicago, Il. 














| 
RUBBER STAMP WORKS, Inc. | 
551 PEARL STREET gXokbway | 
NEW YORK CITY 
| 
“Nothing counts like service” is in- 
delibly stamped on the consciousness | 
of this organization. Promptness, ac- 
curacy, quality materials—each plays a | 
part in this service. As jobbers of ! 
labor-saving marking devices we solicit | 
your business on this basis. And we 
expect to merit it by fulfilling every 
detail with exactness. 
| 
Stencils, Badges, We Seil and | 
Brass Checks, Repair All Makes | 
Corporation of Numbering | 
and Notary Machines, 
Seal Presses Self Inkers and 
Made to Order Band Stamps 
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| The Superior 
MULTIPOST 


STAMP AFFIXER and RECORDER 
SAVES STAMPS, TIME and MONEY 


Eliminates four out of five necessary oper- 
ations in the stamping of mail. Prevents loss, 
misuse and mutilation of stamps by keeping 
them locked together in one safe place. 
Makes possible an accurate record of all 


stamps used. 

DEALERS: 
You know that persistent National Advertising 
creates a steadily increasing 
demand for an article, the 
merit of which has already 
been established. Each of our 
advertisements urges pros- 
pects to ask you for the Mul- 
tipost and you should be pre- 
pared to supply them. Under 
our Dealer Plan you carry no 
stock, have no money in- 
vested and are not obligated 
for service. 














If you have not received our 
Dealer Book “Why & 
How,”’ write for it now. 


Multipost Company 
ROCHESTER, N. Y. 
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arki] 
> ALI-VISIBLECS 


The MARKILO transparent Celluloid En- 
velopes (patented) are the first and only celluloid 
envelopes constructed in such a manner as to per- 
mit the manufacturing of stock sizes to hold and 
protect the various size cards and _loose-leaf 
sheets, as used in loose-leaf ring books. 

No stitching; No folding; No binding; but a 
chemically welded edge seam that is stronger than 


the stock itself. 


We are pleased to notify all Dealers that the 
Markilo line of envelopes for the Stationery trade 


is catalogued and stocked by 
IRVING-Pittr MANUFACTURING Co. 
NEW YORK KANSAS CITY CHICAGO 


and can be supplied by them along 


with their usual line of merchandise. 


MARKILO CO., 936-C West 63rd Street Chicage, U. 8. A. 























OFFICE APPLIANCES 


Safes Bank 
and ind 
cabinets, safety Othe 
fire deposit offics 
and vaults furni Other 
burglar and ture metal 
Filing cases proof equip— and fix— furni- 
Countries No No ment. tures ture 
Syria 88 
Australia 512 +, 126 658 1,459 —— 1,685 1,917 
British Oceania 1 39 . 
New Zealand 6 237 19 951 1,950 1,100 
British E. Africa 6 273 ; 
Union of South 
Africa 109 3,309 15 369 4,611 1,124 
Other British 
South Africa oD 751 16 
Egypt 12 78 194 2,427 
Mozambique f 336 
Total 5,8653155,476 2,800$137,102 $34,343$120,552$147,701 
Shipments from the United States to: 
Hawaii S1 $2,989 13 $1,943 $260 $5,118 $4,723 
Porto fico 91 1,979 17 639 1,069 11,414 


Carbons, Ribbons and Filing Supplies Exports 


United States exports of carbon paper, typewriter ribbons, 
filing folders, index cards and other office forms in April, 1929 
By the Division of Statistics, United States Department of 
Commerce 


Filing 
folders, inde, 
ards and Carbo! Typewriter 
other off paper ibbons 

Countries forms Pounds. a ! 
Austria S664 
Belgiun S54 S41 do4 757 $1.96 
‘Zechoslovakia eug 10 60 197 131 
Denmark 17 1,692 853 $32 1,17: 
Finland 20 17 31 17 97 
Franc s2t 5,279 2,713 1.580 3.443 
Germany 151 1816 7,548 13 677 
Greece 55 
Hungary 2929 75 
Iceland 16 
Italy 629 6N5 He 
Malta Gozo and (‘yprus 

Islands 247 ISS 
Netherlands 1.456 3.506 4 1.438 
Norway 176 827 588 120 Og 
Poland and Danzig 196 eas 100 250 
Spain tag 105 623 2.23: 
Sweden i4 2.237 1,988 $29 2,120 
Switzerland 66 66S 710 i] 1.044 
United Kingdon $,.385 18.229 14.566 $.S 16.400 
(‘anada 10.438 14.8¢ 8.647 1.90 707 
British Honduras i 
Costa Rica 1,30 194 ' 
Guatemala 404 82 90 l 118 
Honduras 3,062 10 10 12 61 
Nicaragua 1,676 320 312 sO 244 
Panama Y&S8 914 0 
Salvador 61 
Mexico 1.910 419 oo SN ° 308 
Newfoundland and Lab 

rador ’ l 16 ) 21 
Bermudas 71 
Jamaica 4 j 17 1 t 
Trinidad and Tobago 408 S3 150 
Cuba $516 6.087 1N74 761 2 OLS 
Dominican Republi 3,070 1,<72 941 
Netherland West Indies 374 
Haiti, Republic of f l 
Argentina 1,440 2.713 }, O88 1,223 >, 784 
Brazil 1,090 857 S67 x6 1.581 
Chile 2s 644 09 12 1,263 
Colombia 2,247 624 958 tot 1,45 
Ecuador 20 {8 200 
Paraguay 66 
Peru 1,030 15 153 1 717 
Uruguay 6 291 517 SS 122 
Venezuela 794 941 1,380 Nf 341 
British India 79 4.354 2.860 72 1,888 
British Malaya 223 2,401 945 140 320 
Ceylon eer if 12 
China 149 1,577 1,202 158 193 
Java and Madura 1S 141 214 
Other Netherland East 

Indies 156 81 12 22 
Hone Kong 1,381 994 9 214 
Japan 132 14,008 9 823 R50 1.160 
Philippine Islands 626 3.743 3,169 ) 214 
Turkey , 0) _ _ 84 
Australia 153 11,040 7.433 1,603 »,712 
British Oceania 171 05 2 9 
New Zealand 233 1,650 1,468 28 8 
British East Africa 922 62 
Union of South Africa x77 1,041 825 63 168 
Other British South Af- 

rica hi 08 202 
Egypt 180 69 
Other French Africa 188 
Morocco 4 12 
Canary Islands li 
French West Indies 52 


$46,451 124,379 $91,474 21,009 $65,948 


Total 


Shipments from the United States to: 


Hawaii $9,690 1,476 $1,386 92 $346 
1,633 1,324 1,297 73 323 


Porto Rico 
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STEEL DIE ENGRAVED REGAL REBUILT 
ROYALS 


Business 
Motto Cards 


can be used to good advantage in your 
correspondence especially where quota- 
tions are being made. They are steel die 
engraved on a paneled card, size 34x4} 
inches, and are enclosed in folded wed- 
ding tissue. We give below the wording 
of a few of the cards. 

All Makes . All Models 


All Series . All Types 


Beware of the higher cost of the 
lower price. 

Cost is measured by the results 
obtained and in no other way. 
It’s what you get, not what you 
pay. 

Anybody can cut prices but it 
takes Brains to make a better 
article. 


Lowest Prices 


Write for the Regal Plan 


We have samples and price list ; send for them 


The American Embossing Co REGAL TYPEWRITER COMPANY, Inc. 
ree I Peising Lal tee eae 524 Broadway, {2-14 So. Jefferson St., 
192-96 Seneca Street Buffalo, New York New York, N. Y. Chicago, Illinois 


Cable Address: REGALTYPE, N. Y. 





























Exclusive Distributors W anted 


QUEEN 


TYPEWRITER RIBBONS 








“ANYONE 
CAN USE THE 
F-B HOLDER 


The simplicity of the F. B. loose leaf 
holder permits immediate transferring of 
records into permanent binders by any 
office help. 





The F. B. loose leaf holder is adjustable to 
size of records and to distance of centers by 
means of extensible slides; the capacity is 
regulated by exchangeable posts 

Leading concerns throughout the United 
States have been using it for more than ten 





years—with entire satisfaction Price list 
and discounts on request. 


CARBON PAPER 


For Every Requirement 





PRICE LIST AND SAMPLES ON REQUEST 


QUEEN RIBBON & 
CARBON CO., Inc. 


360 Furman Street Brooklyn, N. Y. 


MANUFACTURING CO. 


1228 INTERVALE AVE., 
NEW YORK, N. Y. 








































CONRADES craftsmanship holds the balanced conception . . . 
chairs of this name pass every test of stability, strength, 
convenience . . . The experience of nearly one hundred years 
guides every operation. Catalog on request. 








Illustrating No. 1005. 
Full line on display at 
1718 Washington Ave., 
St. Louis. 





CONRADES MFG. CO. 


1942 N. Second Street St. Louis, Mo. 














OFFICE APPLIANCES 














Our “600 Line,” low 

priced commercial 

grade four drawer 
filing cabinet 


Substantial and hand- 
somely finished; all hard- 
ware brass, in satin brass 
finish. 


Each drawer operates 
on two anti-friction roll- 
ers at the front. This 
value is also available in 
the four drawer legal cap 
size and in the corre- 
spondence unit. 


Very adaptable for in- 
active files or files not in 
use every day. 





Write for our catalogue 
and prices. 


601 Without Lock 
602 With Lock 


Corry-Jamestown Mfg. Corp. 


CORRY, PENNSYLVANIA 




















ERE is a new artistically designed and beautifully 
finished Desk Tray. 


Costs no more than the ordinary kind. 





No. 19 


Furnished in legal size only. Outside dimensions 1434” 
long, 10” wide, 234” high. Oak, Mahogany and Walnut 
Finishes. 


Put a dozen assortment in stock and get your share of 
the new business this tray is creating. 


IMPERIAL METHODS CO. 


FOREST PARK 


ILLINOIS 
SCHLBERT OFFICE SPECIALTY CO. 
228 S. Los Angeles St 580 Market St. 
Los Angeles San Francisco 
GERARD D. WHITE 


157 EF. 18%nd st New York City 














The new and improved 


ADAMS DESK MEMO 


at the price of the old 


44 






Price $1.50 


(without paper or pen) 


The popular Adams Memo is now furnished 
with a pen and pencil holder as an added 
convenience for desk use. 

Of one piece metal construction, the Adams 
Memo is beautifully finished in brass, bronze, 
olive green and a new finish Mahogany to 
match the finest executives’ furnishings. 
Large soft rubber feet prevent marring the 
surface of the desk. 

— with standard wide adding machine 
rolls. 


Full information upon request. 


THE SEYMOUR PRODUCTS Co. 
Seymour, Conn. 
New York Office: 
Room 2660—Woolworth Bldg. 























Writing Instrument Exports 


United States exports of writing instruments during April, 1929, by 
the Division of Statistics, United States Department of Commerce 
Refillable 





pencils and Pencils Metallic pens, 
pencil Fountain pens. except metal except gold. 
Countries leads. Number Dozen Gross 
Austria ‘ . 240 $ nM ‘ 
Belgium ....... $ 284 2$ 97 132 32 
Bulgaria 21 4 226 
Czechoslovakia - 437 
Denmark : 4,748 654 23,005 528 191 
Finland - 4180 103 ‘ 
France 5 Sh 8.590 nos 250 
Greece 13 759 
Hungary ina 
Iceland 6 ris) } 
Italy 2,33 45 913 900 Th 
Netherlands 2,159 227 1,906 ‘ 
Norway 25 : ; : “) 1 
Poland and Danzig 19 291 
Portugal 128 218 
Spain 2 Ss 474 143 
Sweden 1,697 741 


Switzerland 
United Kingdom 
Yugo. and Albania 





627 : . 
76,471 62,498 14,305 24,179 13,187 














Canada 4 69 2,422 135,500 2 1,661 86S 
Brit Honduras , 1 12 78 . 
Costa Rica . 113 10 226 2.151 220 89 
Guatemala 14 26 710 2.644 . eeese 
Honduras 165 56 877 5,156 : 162 63 
Nicaragua 112 15 210 9,974 2, Mw 28 
Panama 333 465 1,858 1,314 208 25 
Salvador 5 1 50 1.364 239 
Mexico 2,991 51 8,853 155.134 12,510 268 228 
Newfound, and Lab eas i 5 930 80 ane 
Permudas 6 200 12 6 2 «eeese 
Jamaica ‘ 34 2 66 2 628 287 40 24 
rrinidad and Tobago 15 sees 3.240 216 
Cuba 1,500 548 4.199 40,355 8,458 930 659 
Other B w Ind 684 107 ese 
Dominican Rep 2 109 2.147 504 100 58 
Neth W Indies 177 17 414 
Fr Ww Indies 2 58 144 63 eers 8 § epeecs 
Haiti Rep. of 7. 189 24 11 200 118 
Virgin Is. of I Ss 96 8 152 
Argentina 4.137 1,848 8,053 800) cae «abaee 
Brazil ) One 229 4,906 70 141 100 
Chile TOS S15 5,217 S88 226 219 
Colombia 1,468 01 3,891 4,849 12 11 
Ecuador a9 3 1090 366 4 
Paraguay 2 vy 72 52 
Peru 18 1,118 O34 691 se 
Uruguay Ss 327 600 225 216 227 
Venezuela 5f 1,835 10.214 1.408 10 17 
Britis) India 2,317 660 15,056 774 38 
British Malaya 511 217 122 7,676 1,152 
Ceylon 1,048 151 2,761 
China 1203 1,435 if 21.110 +306 258 35. 
Java and Madura 1,526 44 1,634 67 +8 
Fr. Indo-China 100 ass. eebme 
Hongkong 147 48 978 5,820 1,262 
Japan =1 18 268 15,116 5,294 
Kwantung 5 1,062 S40 Se sess “Sbeee 
Palestine l a Grew > goubedss .odee tweed 
Persia 2 38 
Philippine Is 197 862,261 16,153 58.395 13,774 y. 2 
Siam 16 l 1 2.172 3SU 
Syria 181 4 137 
Australia 4,172 197 78S &,212 2 6 
French Oceania 15 
Brit Oceania 240 70 
New Zealand 1,54 4) 1,405 1,368 ‘SZ 
Belgian Congo 96 °4 5&5 
Brit. | Africa ' 119 
Union of S. Africa 171 24 204 TOO 1,076 27 178 
Brit W Africa 337 2 690 
Cit he BR s Africa «0 18 
Egypt 158 is 1,397 
Algeria nd Tunisia ! 114) 
Morocco 121 l 14 
Mozambique 7 t 0 HO 209 
Other P Afr 120 ) =18 

otal $70,637 46,385 $227,272 587,320 $116,255 29,766 $16,822 

Shipments from the United States to 

Hawaii $ 163 61 $ 1,216 5.250 $ 1,628 52 § 61 
‘ort Ri 44 78 427 1,907 79 200 161 


Cash Register Competition in France 


Commerce Reports] American cash registers practically con 
trolled the French market until 1928, when two German makes 
were put on sale Although only 125 of one and about fifty 


of the other type were disposed of in Paris. according to a 
careful trade estimate, the beginning is said to be encouraging 
ind the extension of distribution facilities to the leading French 
cities may substantially increase the volume this year 

One of the German machines is larger than American makes 
sold in France, but its appearance offsets the appeal of twenty 
per cent lower price The other machine, however, is similar 

form and keyboard construction to the most improved types 
of American registers It is obtainable in a variety of sizes 
ind is retailed in Paris at approximately ten per cent less 
than its principal American competitor, which sells for 21,000 
and 26,000 franes (about $820 and $1,015) 

In order obviate the commercial effect of any possible 
prejudice against the German machines of this type exposed 
to the French public in retail establishments and restaurants 


th ibove machines are imported from Germany without label 
or mark of origin At Paris, the name alone is painted on 
the register 


Several workshops exist in Paris for the reconstruction and 
repair of cash registers, but there is no factory in France 
which turns out complete machines A French firm sells a 
reconstructed register in a single model at 4,000 francs ($156) 
It is said to have a limited sale to retail shops 

Imports of cash registers from the United States into France 
in 1925 totaled 574, and were valued at $146,454: in 1926 they 
numbered 499, and were valued at $138,386; in 1927 they num. 
bered 514, with a value of $124,014 imports of cash registers 
from Germany in 1925 numbered thirty-two. with a value of 
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Little Items 
Big Sales 


Little items frequently 
bulk big in sales when 
taken over a period of a 
year. And the profit in 
them may exceed that of 
several fairly large items. 


Hence the Furnas line is 
a profitable one for the 
dealer. Sales are made 
almost daily and the sum 
total for the year means 
a nice income. 


For a catalog and prices 
write us today. 





FURNAS 
FURNITURE 
CO. 


INDIANAPOLIS 
IND. 


















Finished in Oak, Walnut, 
Mahogany, Maroon-Brown, 
live Green, 


BIGGER Sry 
OUGHT to hold waste Ny 
y / 


paper—built to hold its 
job—andthensome! Vul-Cot 
is made of genuine vulcan- 
ized fibre solid sides and 
bottomsthat holdtheir shape 
and donotleak ashes or dust 
onto your floor. A man’s size 
basket, too—big,capable and 
handsome... Buy them by 
the dozen — one for every 
worker...At your stationer. 
Guaranteed for 5 years. 


VUL-COT 


-the national wastebasket 
National Vulcanized Fibre Co, 
Wilming 

















The thirty million readers of these magazines know only 
one wastebasket by name--Vul-Cot! So it’s the Vul-Cot 
dealer who gets their business. Is your store linked 
up with this advertising? If not, write us for the facts 


National Vulcanized Fibre Co., Wilmington, Del., U.S. A. 














SENECA 


PENCILS 


A REMARKABLE PENCIL 
SAMPLES GLADLY FURNISHED 
UNITED STATES PENCIL CO. 


MANUFACTURERS 
PHILADELPHIA, PA. U. S. A. 
















Copy Book Holder 


A portable device for holding 
stenographer’s notebook or 
copy. Shelf may be tilted to 
any angle. Equipped with 
adjustable line indicator and 
spring clip leaf holder. Base 
is weighted to prevent top- 
pling and has protected 
rubber ring to prevent 
marring of desk top. 


Glass Mouthpiece 


Made of clear crystal glass, with 
threaded metal section for screw- 
ing into transmitter front. Easy 
to keep clean. 





MANUFACTURED BY 


American Glectric (ympany, Sac 


State and 64th Sts., Chicago, U.S.A. 











OFFICE APPLIANCES 


$3,600 (the rate of conversion used is $0.24 to one reichsmark): 
in 1926 they amounted to thirty, valued at $4,080; and in 1927 to 
105, worth $16,800 

The principal obstacle to increased sales of the high grade 
American cash registers upon the local market lies in their 
price A large percentage must be sold on the deferred pay 
ment plan, and a certain number of second hand machines 
are rented, the usual rate being at the equivalent of about 
$4.00 per month The trade in used registers appears to be 
growing with the augmented number of machines in the 
country 

The principal purchasers of new registers are hotels, restau- 


rants, cafe bars, and the larger retail establishments The 
medium size and small stores, with few exceptions, use cash 
drawers and sales slips filed on a hook A compact, hand 


operated cash register selling at 3,840 to 7,680 frances ($150 to 
$300) should find a ready market among this class of retailers. 
In addition, a trade might be developed in second hand 
registers shipped from the United States and altered for French 
usage at one of the Paris repair shops equipped for the 
purpose 


a _ —_— 


On the Outside Looking In 


Current Comment on the Copy and Plans of the Manu- 
facturers and Distributors of This Field, and Brief 
Reviews of Magazine Articles of General Interest 


Bakelite Corporation.—“A Sampling Campaign That Pulled 
Forty Per Cent in Printed Salesmanship told how this cor 
poration—whose product is known in this field as mechanical 
pencil barrels and other desk utilities—expands the field of the 
moulders who use this material In the campaign described 
Bakelite was offered as a cap for collapsible tubes, such as 
shaving cream, et« Attractive colors and designs are possible 

Meilicke Systems, Inc.—Class described this company's meth 
ods of finding users for specialized calculators i: Hard-—to 
Seli Product Merchandised Direct by Coupons The reply 


coupons in Meilicke ads develop specific inquiries which makes 
it possible to select the correct calculator for the work to } 
done by the individual user 

The National Cash Register Company—Printers’ Ink pub 


lished a letter from ¢ Kk. Steffey, general sales manager of 
— headed, “Dor’t Skimp on Contest Prizes.’ This 
discussed articles published previously Liberal prizes get the 


best results in sales contests 


Remington Rand Business Service inc.—Printers’ Ink told of 
the use of crayon technique in advertising tllustrations \ 
Ren Rand advertisement was amone those reproduced as 
examples The comment was These illustrations are an at 


tractive part of the displays 
Royal Typewriter Company, itnc.—The Inland Printer pub 


lished “Type Has Become a Dominant Part of the Advertising 
Picture.’ This was illustrated by reproductions of several 
display advertisements A Royal advertisement To Meet 
This Era of Greater Production was cited as a masterly 


example of the use of type with advertising desig: 

L. C. Smith & Corona Typewriters tnc.—Gordon Laurence of 
this company's advertising department wrote an illuminating 
article for Printed Salesmanship, “Corona Ties Up Display 
Cards with Advertising Theme.” In telling of the display cards 
reproduced in one color in the article, Mr. Laurence commented 
skilfully: ““The black and white illustrations do not begin to do 
them justice, and it is my hope that readers of this articl 
will make it a point to observe these displays in the windows 
of local Corona agents.”"" Those cards might convert the interest 
of advertising men into desire to own a Corona 

United Sutographic Register Company—A. D. McFarland, of 
this company, wrote for System, ““‘Three Cards Guide All Our 
Sales Work.’ Visible index cards are made out in duplicate 
and the salesmen’s reports transferred to the permanent file 
As a salesman schedules his route the customer cards for that 
territory are sent him, and on return with his reports, the 
notations are transferred to the office cards 

L. E. Waterman Comopany—Sales Management reprinted the 
Waterman ad, “You Can Break a Waterman's with a Sledge: : 
with comment indicating that the advertisement presents an 
intrinsic merchandising appeal 


Articles of General Interest 


Walter F. Wyman, general sales manager, The Carter's Ink 
Company, contributed to Sales Management “When and How 
Can We Legally Encourage Price Maintenance?’ 

“Department Store Buyers Should Study the Woolworth 
Plan” was contributed to Printers’ Ink by J. W Johnson 
assistant manager of the Dennison Manufacturing Company 
He referred to the routine and equipment to handle salesmen 
calling on buyers 

The Inland Printer credited the Hugh Stephens Printing 
& Stationery Company, Jefferson City, Mo., with producing 
two handsome inserts used in that publication The Stephens 
plant was characterized with a high degree of craftsmanship 
in all of its work 

Walter F. Wyman, general sales manager, The Carter's Ink 


Company, wrote “How Six Companies Record Salesmen’s Ex 
penses” for System This article showed examples of the 
travel cost records kept by salesmen of several companies and 
commented on their use Among the manufacturers repre 


sented were the Dennison Manufacturing Company, Eberhard 
Faber Pencil Company and the National Blank Book Company 
The Faber expense report was characterized as one of the 


simplest used by large corporations National Blank Book 
men use Beach “Common-sense™’ reports, securing their sup- 
plies from stationers as they require them 

- a 


“Rotaprint” Registered in Argentina 
Rotaprint’’ has been registered as a trade mark in Argen 
tina, to cover supplies and materials for printing houses, book 
shops, stationers, lithographers, cardboard, workshop, class- 


room. drafting and office material, typewriting machines, calcu 


lating and counting apparatus, inks; applicant, Daniel 
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PELOUZE POSTAL SCALES 


food tell automatically the exact amount of 
postage, in cents, required on all mail matter, 
including parcel post rates by zones. Warranted 
accurate. Beautifully finished in French gray or 
gold bronze enamel. 


Al. Og MADE IN SEVERAL STYLES 
Intended for individual desk, library, office or ship- ii 
ping room. Dealers supplied by principal jobbers. 

ASK FOR PELOUZE SCALES 


= = 
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jj New 
“Standard” 

















a m=, Ya 
Pelouze Manufacturing Co., jis 
232-342 E. Ohio St., Chicago, Illinois 

Original Manufacturers of Reliable Automatic Postal Scales. “The Best Scales to Use are Made by Pelouze.” 
§ LOOK ip TP ToP 
FOR THE ToP TRADE-MARK 
{ 3 sizes 

TRADE MARK 








—the guide to qual- 
ity in paper clips 


: : made of brass 


4 





) or steel. 


Stencil Paper 


Inquiries solicited from reliable 
dealers interested in building a 
permanent duplicator and supply 
business. Sold on exclusive plan. 


is 


NO.2 


THE TIP TOP MFG. CO., Inc., Syracuse, N. Y. 
Canadian Agents: Brown Bros., Ltd., Toronto 


‘~wuwwwweeeweeeeeeeeeeeeeeeeeeeeeeeeeeee 





Sample display 


carton for Sta- 





tioners. 
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Ask for information on complete 
line including Ellams Rotary Du- 
plicator, Stencil Papers, Inks, Cor- 
recting Fluid and all supplies used 
in duplicating. 


MARR DUPLICATOR COMPANY § 


New York San Francisco 
53 Park Place 121 Second Street 





of resources and opportuni- 


Intensive — ts nutsinnortaan or 


dinary success. In many 








cases it proves to be the 
Development difference between a truly 

successful man and one 
whose achievements are mediocre. A careful reading of trade litera- 
ture, of advertisements, sales plans, and other subjects which are 
met every day by men in positions very similar to your own, 
will increase your power toearn. OFFICE APPLIANCES prints 
each month such material as we have just referred to. And if 
you will read it monthly, you will find that in some way it will in- 
crease your capacity for work and your earning power. 


Subscription price ts $2.00 a year 


THE OFFICE APPLIANCE COMPANY 
417 S. Dearborn Street, Chicago 




























Ellams Duplicator Co., Ltd., London, England 


(Specialists in Metal Tab Guides) 
AN ASSORTMENT OF FIVE COLORS 


RED BLUE - ORANGE - GREEN BLACK 


Your Name Stamped on Guide Tab Without Charge 


WRITE FOR , anol 112-114 S. Calvert St., 
PARTICULARS Baltimore, Md. 














OFFICE APPLIANCES 





U.S. PEPEWRITER, ESEON MFG. CO. 





RIBBONS ’ ay. CARBONS 


ESTABLISHED 1895 


Dealers Inquiries Solicited 


Sansom at Tenth Street Philadelphia, Penna. 





>. 5 





So So] 


POLK’S 
Reference Book 
and Mailing List 

Catalog 


Gives counts and prices 
on over 8,000 differ- 
ent lines of business. 
No matter what your 
business, in this book 
you will find the num- 
ber of your prospective 
customers listed. 

Valuable information 
is also given as to 
how you can use the 
mails to secure orders 
and inquiries for your 
products or services. 

Write for Your FREE Copy 
R. L. POLK & CO., Detroit, Mich. 
Largest City Directory Publishers in the World—Malling List 


Compilers—Business Statistics—Producers of 
Direct Mail Advertising. 


White Carbonized Copy Paper 
White Carbonized Index Cards 


100°;, Clean 


2 —S>o00 





THE STYLOGRAPH CORPORATION 


Rochester, N. Y. 


LS=) Sn 








—S.. SS _ SSS] 














Sn Eno eae BETTCHER CHAIR ACTIONS 


Price $4.50 only. Gusranteod 5 Years 





An extremely ingenious peactical end 


thee appliance which without . - 
| whers seals coveiones se? Safeguard the Reputation of Your Chairs 
ily nickel plated, lasts in- - ‘ 
ywn water supply Because Bettcher Chair 
| Actions ; ectly de- 
Equals Work of Expensive Power Act — ae correctly de 
Machines signed and carefully made 
Ranishes # messy sponges and ° . . 
iatenes @ Baye, Fy Ry from high quality mate- 
U sacatapen with the wenges, Weed. by rials they will give long 
Ss. Gov - State 1 Ci eo : 3 
pa © business offices, et< and satisfactory service on 
_ EXPE RT TER: Write fo special 


all designs of swivel chairs. 


Let us quote on 





D STRIBU rORS The Rede Patented 











Eave wy wodhe: + hae. a. your requirements. 
Write for ofr. THE BETTCHER STAMPING AND MEG. CO. 
REDE COMPANY, 104 Winthrop Bldg. "Boston, Mass. 3108 W. 6lst Street Cleveland, Ohio 














ECONOMY IN TYPEWRITER RIBBONS! 


THE TYBON RIBBONER will produce a ribbon of exceptional quality in 15 sec- 
onds and at a substantial saving. No ink, dirt or trouble. Extremely simple in oper- 
ation. As easy as sharpening a pencil. 


THE OFFICE APPLIANCE OF REAL MERIT 


Used by schools, colleges, offices large and small, stationery stores 
and typewriter repairmen. Machine and ribbons guaranteed. Circu- 
lar on request. 

To the Dealer: A new and better method of merchandising rib- 
bons and carbons. A specialty possessing tremendous repeat possi- 
bilities. Samples and particulars on request. 


“HIGH QUALITY” 
TYPEWRITER RIBBONS AND CARBON PAPERS 


TYBON CORPORATION 








1026 FILBERT ST. PHILADELPHIA, PA. 
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SIMONSON 


For Vertical Letter Files, Ledger 
Check Files, Are 


Patan one: UNLESS STAMPED U. S. 
NO. 794,749 ON METAL TIP. 








Rice A. Simonson & Co. 






Manufacturers 


METAL TIP GUIDES 


Posting Trays, Card Systems and 
Indestructible 


Send for Free a ~ and 
ers’ Discount 


122 S. Michigan A Ave., Chicago 



















BOEHNER 


Improved 
Stationers and printers , 
use it to build up their 
volume on business and 
persona! cards. It takes 
the regular loose cards, BRB wscosBoewwen = 8 = Aumoma. unos 
holds them firm, keeps 
them poe an. Holds = 
one as urely as a : 
full case lent yrted morocco binding—metal parts highly 
nickeled—28 diffe arent sizes. 
We manufacture lentioes novelties only—we do not compete 
with engravers or printers Please mention size in asking 
tor price 

Address, Department OA, 


Improved Boehner Binder Co. 
142-144 Fox Street Aurora, illinois 





The Rosco 
Transparent 
Desk Pad 


The Inadrawr—for 
holding stationery 
supplies. A mini- 
ature storage case 
that fits desk 
drawer. 


The Rosco Banker's 
Note Case. 


Rosco catalog, sent 





Full details in the 
on request. 


Ravenswood Office Specialties Co. 


1800 Newport Ave. Chicago 














COLUMBIAN CLASP 
ENVELOPES 


The most satisfactory mailing envelope 


UNITED STATES 
ENVELOPE COMPANY 


The world’s largest manufacturers of envelopes 


SPRINGFIELD, MASSACHUSETTS 


With thirteen manufacturing divisions covering the country 
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t AIR MAIL STATIONERY} 


We are the designers of the new Air 
Mail stationery (envelopes, post cards, let- 
terheads, etc.), which has been approved 
by the U. S. Post Office Department. 

Being pioneers and leaders in this great 
field, we are able to give you right goods 
at the right prices. Write for samples. 


DAHLKE STATIONERY & MFG. CO. 


America’s Largest Air Mail Stationery House 


102-104-106 Carroll St., 
Buffalo, N. Y. 


Peeeeeeeeeeeeeseececesecceseseeees Srey 


JOS III II IAI IIIA 
eee cesses ceeeseeesesssy 











MANUFACTURERS OF 


OFFICE DESKS SINCE 1890 


Office and Factory: 2527 Moffat Street, Chicago 
CATALOGUE ON REQUEST 
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AT YOUR BEHEST 


AICO PRODUCTS 


indexes .. Index Tabs. . Leather Labels 
Embossed Labels and Signs 
Gummed Cloth . . index Shields 
Filing Guides and Folders 


AICO SERVICES 


indexing . . Aicoloiding 
Reinforcing . . Punching 
Gold Stamping .. Embossing 


G. J. AIGNER CO. 


MANUFACTURERS 
503 South Jefferson Street 


CHICAGO 








Get Successful 
Salesmen from a 
Successful Sales Mar. 


I know the New York office appliance 
market I have established productive 
sales branches here for calculating, 
folding and duplicating machine manu- 
facturers. I have had close contact with 
other lines—I know the requirements 
If your representative is not producing 
as you believe he should, I want to give 
you the benefit of my experience. I can 
materially increase your volume by con 
necting you with the right type of sales 
men This service is free to the 


A. R. ROHRER 


Acorn Personnel Service Agency 


17 John Street New York, N. Y. 








OFFICE APPLIANCES 


LL Dusiness mer 
telephone wit! 


overheard — 





le < \° =) 
The“WHISPER-IT” | ra 


sanitary telephone mouthpiece 


enables then come 


A play < i 
the trick. A card of ten $6 
iio RUE) AUB.) A Lon 


ur stuffer orde 
cards. A request will bring you a supply wmprinted 


THE COLYTT LABORATORIES 


Engineer ing 


565 W. Washington Sr 
Chicago, Lil. 





ae cost 








loss ou can save 
practically ir filing cost ' 
by sferri s into : 
Q Lok k ur steel : 
equi nt Qui | 
Lo ar 
ily i h interes 
a 
DEALER E sf 
Quik-I Y ick wi — 
e . a Plea 
P s . sibl alers t 
KAY-DEE COMPANY, 3621 South 36th St., Lincoln, Nebraska 


OUIK-LOK Storage File 








DEALERS WANTED 


for a patented typewrit- 
er cushion key, with 
advantages and merits 
no other key 
You'll get MORE key 
business by selling 


The Master Key 


(No Rubber to wear out) 
Write for Samples 
and Prices. 


Speed Key Mfg. Co., Inc. 


29 Columbus Place 
Brooklyn N. 


Distributor, Commercial Stationery 
i173 W. Madison St., Chicago, Il. 


possesses. 





Chicago 
Company, 









<2)| AMESTYLE 
L_| SPECIAL ORDER 





Nea DEPARTMENT 
, mm, ' Scud - 
‘ine S | hn pThe Rhode 1 N 
f —— ‘0 Providence, stat 
— XL _ ms r rl " roe ¢ ‘A s 
~ ) n l Dey ) 
- Coonaks ade up 
ral spe 
f‘— t. No charge for samples 
I > AMES SAFETY ENVELOPE CO. 


/f | 55 Sudbury St. Boston, Mass. 














Better Protection 


EILIN 






Means More Money to You 
35 Sizes — 4 Grades 


All affording Better Protection 


The Meilink Steel Safe Co., Toledo, Ohio 
































2 me 2 LY | eee . 
Relieve That Tired Feeling 

Velvet Edge Chair cus! ns are made of a soft, resil : 
sponge rubber ontain thousands of air cells, and are = 
‘red with a good grade of heavy velour finished ir > 
upholstered style The velour cover protects the clothing 4 
entirely prevents it from becoming shiny Colors >| 
taupe and brown Reversible 3 
Write for Dealers’ New Fall Discounts. : 
Distributors Wanted. 3 
Buy Direct from the Manufacturer. iH 
| 
iB 
VELVET EDGE MFG. COMPANY : 
No. 358 Burd Bidg. Philadelphia, Pa. 
| } 
Shs CIN INTIS Tmo =iB 
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eee . TP uere IS A 

WESTON PAPER FOR ANY USE 

THAT DESERVES THE BEST.... 
FLEXO LEDGER, made with a built-in 


hinge to give maximum writing space 





plus flexibility for all loose leaf purposes. 





WRITE 
Byron Weston (gompany 
DALTON, MASSACHUSETTS 


MEET THE DEMAND 
Profitably 


In Apex, Summit, and Xtragood, the dealer has 
three qualities of ribbons and carbons to offer 
customers which cover the whole gamut of 
demand. In the supreme test of use, Union 
in the front ranks, 
business for 
to meet the 


FOR SAMPLES 


























Ribbons and Carbons are 


creating profitable 
Do you wish 
Write us. 


continually 
Union dealers. 
demand—profitably? 


UNION RIBBON & CARBON CO. 


and Laurel Streets 
PHILADELPHIA, PA. 


Front 























ro ™ . The Roberts a 
Roberts 
> > 
Numbering Machines 
Are sold by dealers throughout the world 
by a special merchandising plan which 
emphasizes rapid turnover and only a small 
stock > 
Larger discounts than on any other line 
of numbering machines assure greater and ae 
quicker profits ! | 
Write for details 
Roberts Numbering Machine Co. oa 
694-710 Jamaica Avenue Brooklyn, N. Y. —— 
Western Distributors ‘ec 99 
The Superior Type Company 4 
3940 Ravenswoed Avenue Chicago, Ill. 





























LISTOQ ... . Easy Grip 


Business PENCILS 


Made of the same unbreakable non- 
metallic material as the finest fountain pens 
Light weight unusual flexibility and 
knurled lower barrel insure easy grip and 
complete relaxation “Built-in” finish 
improves with handling Long-lived; PRICED 
durable—no soldered parts. Made in @ LOWAT 
variety of colors and color combinations; 
leads all colors Address Dept. G § 0c 
, 
LISTO PENCIL CORPORATION 


ALAMEDA, CALIFORNIA 


Eastern Representatives, Harold E. Seeger 
343 Broadway, New York City 


CHICAGO 
202 S. State St. Co., Inc., 
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“LEADING SPECIALTY OVER | 9 YEARS 


Stock This Reliable Type Cleaner! 


FOR 











Clarotype leads the cleaner stenograph- 
field in type clean ers will re-order 
ers. It is nationally regularly If over 
known and »pre- 3,000 _dealers make 
Sones It = . steady and worth- 
; while profits from 
steady seller and Clarotype—you can. 
brings repeat busi- Today every sta- 
ness because it pro- tioner and _  type- 
vides the most effi- writer dealer should 
cient and simplest stock Clarotype—it 
method of thorough- is a necessity in 
ly cleaning type- every office - once 
writer type Claro- sold it will resell 

type is the one regularly. 

pee ommended by U nderwood Typewriter 

Smith and Corona Typewriters. 
ry 16-K Hudson St. 
THE C L AROTYPE CO., Inc. YW PO wk 
SUCCESSFULLY SOLD BY OVER 3000 DEALERS 





XTRA—Just out! 


CONFIDENTIAL WHOLESALE 
CATALOGUE No. 500 


24 pages full of information. . . Information and Prices 
on all makes of Typewriters, Adding Machines, —. 
Machines, Duplicating-Addressing-Folding-Ma- 


"All That the Name Implies" 
170 W. Washington Street, Chicago, Ill, 








Watchmakers’ Precision... 


Every American 5-in-1 Numbering Machine built is 
constructed with the same care and precision that a 
watchmaker applies to a timepiece. 

The resultant user satisfaction is bound to react favor- 
ably to both the Manufacturer and Dealer, and— 


The satisfied customer always comes back. 


Be sure to feature the 5-in-l. 
The Utmost in Value. 


Model 110 (5 wheels)......... $7.50 
Model 111 (6 wheels) 


Slightly higher on the Pacific Coast and Canada. 


AMERICAN 
NUMBERING MACHINE 


224 Shepherd Avenue 


COMPANY 
Brooklyn, N. Y. 



















Thousands 
Use Harvey s 
AUTOMOBILE EXPENSE 
BOOK 
Big Profits 
Get Your Share 
It Repeats 
SEND FOR A SAMPLE 


FRED W. HARVEY CO. 


206 E. Genesee Syracuse, N. Y. 
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Something Very Special 
Window Show 


eee | Of Interest 
i0 to 


32" TO 48 WICH Retail 
wa Stationers 


TILTING € 


ADJUSTABLE Ask fer Catalog No. %-X 


THE OSCAR ONKEN CO. 
624 West 4th 8&t. 
Cincinnati, O. 














STOP evertasinc NOISE 





Made tor L. C. Smith Remington Royal and Underwood 

typewriters. 
hen ordering state make of machine. 

Saves repair calls, does away with desk drumming, makes 

— more quiet and snappy. 
typewriter is quickly and automatically attached and as 

quickly removed, without tools, from the desk. 

Sold at all offices of The L. C. Smith & Corona Typewriters 
Inc. Ask for trial. 

Dealers write for liberal proposition. 


Smith Noise & Shock Eliminator 
303 Kellogg Street Syracuse, N. Y. 








PS ed od | BS 


Moon Globe Trotter Luna 

Times Half Moon Memphis 

Tribune Gladiator Multator 
Moonlight 


Semel eB OTLER, INC. 
53-55 WORTH 9S! NEY YORK 


STAEDTLER PENCILS SINCE 1662 





| ion ye ag 2 \ 
ell the line handled and recom- 


mended by America’s leading 
Office Equipment Men. 





MUSKEGON MICHIGAN 


oO __ 2700 ITEMS OF OFFICE EQUIPMENT y 

















IDEAL 


LINOLEUM FAST SELLING 
DESK TOPS DESK PADS 


A Special Sales Plan on 
Each Line.—Dealers Making 
Big Profits. Write for details. 


IDEAL LINOLEUM TOP CO. 


109 W. Austin Ave., Chicago 


{THOMPSON TIME STAMPS | 





= 


Record the hour and 
minuteA.M.&P.M., 
firm name and char- 
acter of the transac- 
tion—such as Re- 
ceived, Sent Out, 
Started, Finished,etc. Prints Gs’-hep of Paper 


TELLS WHEN THINGS HAPPEN 
Special Seth Thomas Movement with Jeweled 
~_* No soft metal used in construction. be 

sed by prominent firms all over the world. MODELS hasthe 
Repeat orders will follow the first sale. Write for folder 5 jay + Hw 


THE THOMPSON TIME STAMP CO., Inc- 
240-2 West 23rd Street New York, N. Y- 















< VERE ADE The Stapling Machine 
Par Excellence 
; The new Eveready model A 
attains greater mechanical 
perfection in stapling ma- 
chine development, applying 5000 
staples freely, easily and without 
interruption. Compact, light 
weight, graceful, furnished in 


colors, olive green, mahogany and 
walnut. 









A auick seller, 
offering excellent 
profit to dealers 
and agents. 


EVEREADY MFG. CO. of BOSTON 


34 Southbridge St. Worcester, Mass. 
GENERAL SALES OFFICE: 50 Church St., New York, N. Y. 














MARKIT TICKET PRINTER 


Every Store and Stockroom should have it 









or printing 

price tickets, 

numbering 

bins, boxes, 

\ shelves, etc. 

HOLDERS MAY BE FASTENED TO ANY ARTICLE OR 

SURFACE wood glass, tin, paper, ete., by means of a 

lasting adhesive material furnished. Made in two sizes, 
Write for prices and discounts to 


HANS H. HELLESOE, 2444 Ainslie St., Chicago 
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Quick Sellers—Big Money Makers 


“Instant” Des 
od Handy Files 
Their pocket pages keep 
papers in order but instantly 
accessible, indexed A to Z, 1 to 


31, or specially classified by 
celluloid covered, removable in- 
dex tabs. 


Idea Books 


with pasteless pocket pages for 
news clippings, striking advte., 
etc. The storehouse for val- 
uable ideas, instantly accessible. 
Albums for Every Purpose 
Autograph, Camera, Portrait, 
Postcard, Disc Record, Greeting 
Card, Memory, “Each Day's 
Doings.”—Girl’s 6-yr. Diary. 


Pp ae 
Double Dummy Boards 
Write for prices and special discounts 


W.C. Horn, Bro. & Co. ¥::; 200 Sth Ave., New York 
| Gardner’s Pull Tab Leather Lines 


Card Cases, Bill Folds, 
Playing Card and Cig- 
arette Cases. Keep 
contents absolutely 
clean. Easy to get at. 



























GARDNER’S HOT 
GOLD LETTERING 
MACHINES 








Write for Samples and 
Prices 


P. A. GARDNER 
LEATHER WORKS 


Inc. 


709 Pine St. St. Louis, Mo. 








Now tin its eighth successful year; 2 or 4 ounce sizes. Just apply 
dauber; no wiping necessary. More dealers wanted, write us. 
WALTER SG. GIES SCOMPANY 
Office: 509 Equitable Bidg. Baltimore, Md. 


Speed Up Your Business 


Air mall speeds up bual- 
ness. Gets information 
sooner. Gete 


Hanson Air 
Mail Scale 


Write for latest informa- 
tion about Hanson Air 
Mall, Postal, Parcel 














NO. 202 IVORDUR RULER 
IVORDUR PRODUCTS 
Write for catalog. 


Miller Bros. Pen Co. 


305 Broadway Meriden, 
N. Y. CG. Conn. 








CORK BULLETIN BOARDS 





fe tee ee 
Framed or 
Sizes 
Unframed 
18x 24 in. 
to 
Frames axe 
Are Oak 
feet 





Finished 








Dealers write for catalogue 


N. Y. SILICATE BOOK SLATE CO. 


20 VESEY STREET NEW YORK CITY 











READEASY 


World’s Greatest Copyholder 
Made in four standard sizes: 





Desk stand .......-.. 3.00 
With line guide....... 4.50 
We eRGRE ccccgcccccece 3.50 
With line guide....... 5.00 


Liberal trade discount. All READEASY 
Copyholders shipped ready for imme- 
diate use. No adjustments necessary. 
Not a screw on them. Standards col- 
lapsible. Fixtures of brass and alumi- 
num and are not affected by weather 
conditions. 

New dealers advised to make first order 
on approval. 


Address READEASY 


223 Grand Ave., West Highland Park 
DETROIT U. 8. A. 














a, “SECURITY” 


: Pen and Pencil Clips 












STA-FAST 
Paper Clips 


sizes No. 0, 1, 







in 





VAL-CLIP 
Pencil Peint Protector, Eraser and Clip 





L.D. VAN VALKENBURG CO., Holyoke Mass., U.S.A 








FULTON MAN 
Says: 


Rubber type outfits are in de- 
mand for special marking, urg- 
ent notices, price list changes, 
corrections in forms, etc. Be 
prepared—have Fulton outfits 
available. 


Write, phone or wire 


Fulton Specialty Company 


Elizabeth, N. J. 


OFFICE APPLIANCES 



























BEACH’S 


“Common Sense” 


TRAVELERS’ 
EXPENSE BOOKS 
now contain calendars 


for the last half of 1929 
and all of 1930. 


Send in your orders! 

















Expens¢ 


iave 
“* 








bY OK 

















St. Nick Christmas Trees 
Gifts..Prizes..Decorations.. Window Displays 


Retails 5c and up 


The Stationery Trade is rapidly realizing 
the merchandising possibilities of 
“St. Nick” Christmas Trees. To decor- 
ate their stores and windows. To resell 
to offices, banks, stores, restaurants, ho- 
tels, churches, clubs, homes. 


Order Now for Christmas Delivery 
Made in U. S. A. by 


ARTHUR W. HAHN 


195 Lafayette S*reet New York 
Established Over 38 Years 











ts BE. 180th Street 
Uhicago Office, 


All 
and 


col 


Send for illustrated price list. 
Manufactured by 


DESK PADS 


Brass Oorners, 
Bronze Oorners, 
Leather Corners, Ve- 


Back, Moire 


Back, Felt Back 


sizes in STIFF 
FLEXIBLE 


pads. Leather cor- 
ner pads made in all 


ors, including 


pastel shades of 
ecrase. 


SAINBERG & COMPANY, INC. 





New York, N. ¥. 
MR. W. C. SNODDY, 8 South Dearborn Street 





CHECK WRITER PARTS 


Price List—Also Catalogue of 100% 


Rebuilts. 


building. You will be satisfie 


Send in a machine for Re- 


d with 


the job and the price. Established 1914. 


CHECK WRITER CO., 


Dept. O-A, 111 Nassau St. N 


Inc. 
EW YORK 














AZORA RUBBER CO. 
S4th and 20th Streets, 
CICERO, ILLINOIS 
Abeve Belew 

' THE AZORA THE AZORA 
* TWIRLER AIR CUSHION 
RING -Sectien View) 


f 


= 


Azora air cushions and twirlers, two 
| highly 
| making typewriting easier for thou- 
sands of users. Sales, both new and 
replacement, are large. 
prices and discounts. 


AZORA 


practical accessories, are 


Write for 





PAT. DECEMBER 21, 1916 











“THETA DRY STENCILS 


CARRY the most profitable proposition to dealers pos- 
sible with a consistent quality item. 

We are offering in conjunction with our PERFECT 
STENCIL a most complete line of accessories necessary 
for rebuilding and replacement on duplicating machines. 


This is offering 100% service to firms handling the 
quickest selling STENCIL in the field today. 


Stationers, typewriter dealers and office appliance service 
organizations write regarding our proposition. 


THETA 
DRY STENCIL CORPORATION 


| 175K Sth Avenue New York City 
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Note New 
2901 INDIANA 


Esco chair pads 


FOR A COMFORTABLE 
SUMMER 


eryone wants com- 
summer and 


othing adds so much 

) comfort of an 
office chair as an Esco 
chair pad Dealers find 
the Esco as salable in 
summer as any other 
season of the year. 
Esco is the original felt 
top cushion pad. For 
economical and profit 
able sales stick to 


|} ECONOMY PRODUCTS CORP. 


Address: 


AVE., CHICAGO 
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RADIAL DISTRIBUTORS 


Efficient and economical. Will keep 
correspondence and papers always on 
hand and properly arranged. The most 
efficient desk file on the market. Made in 
four sizes. A very profitable item for 














CURMANCO CURRENCY TRAYS 


FOR NEW SIZE BILLS 


July 1, 1929, marks 

4 the beginning of a 

7 new era in the size 

e of U. S. currency. The 
new small size notes 


will necessitate new 









































stationers. currency trays. We are 
already in heavy pro- 
~ duction to supply this 
demand. 
Stanley YY Standard Sizes 4, § 
R and 6 Pocket trays. 
B 7 ‘ 3%" (Special equipment made to 
ristow order. ) 
" Cc Cc y Tray 
24 Central <, ay FO By 
Avenue, steel, electrically welded. Finished 
, in Olive Green, Duco. Write today for 
West Orange, descriptive literature and low prices. 
Mm. J CURRIERMFG.CO.,.N.W. Terminal, Minneapolis, Minn. 
Brass The Merchandise Display Rack 
Pe. a Nickel Plated and Carry-All utilizes waste 
Paper FIVE SIZES space and creates extra item 
igi eRe sales. 
OP Close ily, sae ae o 0 Steel construction — lifetime ser- 
Securely he a > a vice—low priced. EXCELLENT 
' DEALER PROPOSITION. 
For loose leaf books, binding reports, blueprints, etc. 
Send i ati d pri 
Se Oe Sees Loose Leaf Metals for information and prices 





*eeeee 


The E. W. Carpenter Mfg. Co. 





Bridgport, Cenn. 





R. ORTHWINE 


344 W. 34th St. New York 














Display I Rack and 7 Seeate All 














Rand Sectional Visible 


and Rand Business 
Time Savers 


A money-making line for every 


dealer. Easy to sell. Many 
exclusive features. Write for 
catalogue and dealer propo- 
sition. 






THE VICTOR SAFE & 
EQUIPMENT CoO. 


Marietta, Ohio 


Economy 
Accuracy 
Convenience B 


‘*Steel-Strong’ 
The Quality Line of Coin Handling Supplies. 


4 Styles Coin Wrappers 
2 Styles Bill Straps 
Coin Bags 


Coin Storage Trays 








Coin Bag RYT k Seal Presses 
Manual Coin Counters 
Currency Racks Tellers Moisteners 


Handy Wrapper Cabinets 


ve Sal exclusively through a eee coe 


Write for Catalog Fe nl ae 
The C. L. Downey Co., 943 Clark St., Cincinnati, O. 
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JET BLACK - a el FADES- PROOF AGAINST CHEMICALS 
For Steel Pens & Fountain Pens 











The F Seen Salesmaker is a 
Center of Sales 
Activity 


There is a constant un- 
dertow of interest that 
draws customers to these 
attractively displayed en- 
velopes. Sales come often 
and regularly. 


Write to us concerning 
our generous offer on this 
very successful salesmaker 
cabinet. 


National FiberstoK Envelope Co. 


427-447 Moyer Stree Philadelphia, Pa. 
New York Office—150 Nassau 8t. 
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The leading 
trade paper 


for the office equipment 
industry in 


Germany 





BB 
R 






“Biiro-Bedarf-Rundschau” 
(Office Equipment Review) 


Founded and Edited since 1908 
by Friedrich V. Schack 


Issued Weekly 
Circulation in all German 
Speaking Countries 


Subscription Rates 
$4 per year $6 for 2 years 
Specimen copy free 


Biiro-Bedarf-Rundschau 


Berlin-Charlottenburg 5 


Germany 











OFFICE APPLIANGES 


ARE YOU? 


Are you interested in 
trade doings in 


GREAT BRITAIN? 


If so, there is only one 
way of keeping abreast 
of the times and that 
is by the regular 
monthly receipt and 
perusal of the 


BRITISH STATIONER 


—a monthly journal 
for the Stationery and 
Allied Trade whose 
editorial pages are 
unique for news, in- 
struction, originality 
and general interest. 
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Tests show steel 
superior to cast iron 


Quality chairs are supported by all steel irons 
Because by actual tests, both rocking and 
shock tests, all steel has proved superior. 


C-K steel irons do not break; they do not 
chip; they are identical in size, with smooth 
sockets — easy to fit; they are light, strong 
and permit a smooth, attractive finish. 


C-K irons are easily adjusted, insure smooth 
even action, sustain shock and stress without 
damage. 


COLLIER-KEYWORTH CoO. 


GARDNER, MASS. 














No. 334 
Made Under Our Own Patents 











34 Years of Efficiency 
and Going Strong 


ACME Staple Binding Machines and Staples 
have stood the test for 34 years. They are 
dependable. 

There is nothing better for fastening letters, statements 
or documents of any kind and when you recommend 
“ACME” Staple Binders you are proving your knowledge of 
the “BEST.” 

ACME Staple Binding Machines are made especially for 
heavy duty. Parts are interchangeable and any part needed 
can be supplied at once. 

Send us a copy of your mailing list and we will send them 
ACME literature over your name. 

ACME Staple Binders are the only binding devices de- 
signed, built and distributed from our own factory. 


ACME STAPLE CO. 





Designed for office work 


and stapling samples  to- 1643 Haddon Ave. Camden, N. J. 


gether. 
Est. 1894 




















+ 


The ideal desk paper fast- 
ener. Neat and efficient 





Used by § insur- 
ance companies, 
lawyers, corpora- 
tions, etc, for 
vouchers, docu- 
ments, etc. 
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AMES MEANS EXCELLENT SERVICE 





Many Successful 
Typewriter Dealers 


assure satisfaction to their customers by depending exclusively on AMES 
as a source of supply for typewriter parts, tools and rubber platens. By 
concentrating their needs for these supplies in one order, they save valuable 
time and much trouble and expense. 


Branch offices, conveniently located, provide quick service in supplying tools, 
rubber platens, and wide selection of parts. Orders for these goods are 
shipped 24 hours after they are received. By devoting our service to the 
trade, we leave the retail field entirely to our dealers. 

If you buy AMESCO platens, you know we give every order utmost atten- 
tion; why not obtain the same service for typewriter parts and tools? 
Remember that 


Ames [Vfeans Eixcettent Service 


AMES SUPPLY COMPANY, 564-572 W. Randolph Street, Chicago 


Branch Office and Expert Dept. Great Britain Office Branch Office 
50 Lispenard St.. New York Longs, Ltd. 583 Market St., San Francisco 
79 and 80 Queen Street, London E. C. 4, England 











TYPEWRITER PARTS — TYPEWRITER TOOLS — RUBBER PLATENS 








As pioneer desk makers of Jasper, We are large enough to serve you and the 
Indiana, we can offer you the service we offer will meet the most exacting 
best in high quality desks, time requirements. Our customers are the judges 
tried and quality tested for fifty- and they have been satisfied. The Jasper 
two years. Chair line is the outstanding line. 


THE JASPER DESK CO. and JASPER CHAIR CO. 


> ——— 
> Ss) \ 


Desks and chairs can be purchased from us in pool cars at carload discounts, lower freight rates and 
the assurance that goods arrive in first class condition, without damage. We solicit your inquiries. 


JASPER ee INDIANA 


JOHN W. MESSIMORE, Chicago Representative, telephone Longbeach 4821, 1467 Catalpa Avenue 
CHICAGO, ILL 





\ 
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WASpER, INO 
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The [ine of Lowest Ultimate Cost — 


—- 


An authority on the subject says--- 

























“Science in purchasing is the ability to dif- 
ferentiate between initial and ultimate cost.” 





Science in Carbon Paper and Inked Ribbon making is the ability to pro- 
duce with perfect accuracy a range of qualities to uniformly give the 
exact results desired with all kinds of machines and writing paper. 


“The Line of Lowest Ultimate Cost’ meets the requirements of each 
Science. You cannot know what it will do for you until you investigate. 
Without any obligation on your part, we will be glad to send you 
samples for any requirements you describe. 


NEIDICH PROCESS COMPANY 


Manufacturers 


Burlington, N. J., U. S. A. 
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66 99 To us “M.B.” stands for “MON BUREAU” 
To you “M. B.” stands for “MORE BUSINESS” 


This business magazine is the most valuable me- 
dium for you if you want to sell your goods in 
France. And why should you not? Don’t you 
know that American goods and especially Office 
furniture and modern office appliances are very pop- 
ular and much needed there? 


MON M. B. claims to be the most valuable advertising me- 
8uU REAU dium in France as far as business circles are concerned. 
LE MAGAZINE DE CORGANISATION This is a very logical and simple proposition; M. B. has 
COMNERCIALE 2 INDUSTRIELLE been the first publication to advocate modern business 

esate ts méthods in France. So it’s no wonder if it is read practi- 
cally by every progressive firm in the country. Not only is 
it read, but it is carefully kept for reference and this ac- 
counts for the wonderful selling power of its publicity. 





MON BUREAU is particularly fitted to render you signal 
services if you wish to extend your trade on the Continent 
of Europe, in France, Belgium, Switzerland, Spain, Italy 
and Rumania. 





Ask for free copy. It is very likely to mean a most profit- 
able turn in your affairs, 


ING MaNacER MON BUREAU, 186, Faubourg St-Martin, Paris Xéme Arrt. (France) 
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anybody 
Or 


anything 
“HOLD 
a) 2 


| Your Trip 


TO CHICAGO 


For the 4th Annual 
CONVENTION OF 


THRE 


NATIONAL ASSOCIATION OF 
TYPEWRITER DEALERS 


Kill two birds with one stone. Attend 
the convention and spend your vaca- 
tion in this wonder city. Reduced 
railroad fares . . . reduced hotel rates. 
Amusements of every kind. 


Plenty of free entertainment pro- 
vided for our convention guests. And 
you need not be a member of the 
Association to attend. Everybody 
welcome. 





For further information, write to 
A. B. FROEHLICH 
Chairman Publicity and Finance Committee 
170 West Washington Street, Chicago 
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YES SIR! 


‘Terrell is the name... 
and service is the answer! 


Steel never wears out, and Terrell’s Steel Filing Cabinets will last a 
lifetime or at least long enough to make your customer thoroughly 
satisfied. = 


A Lifetime of 
Service 


The drawers in action are as noiseless and sturdy as a lion on a lawn. 
Slam the drawers hard, they will not rebound. Special lubricated 
bearings make them slide easy and stay shut. 


Noiseless 
Action 


Terrell’s Steel Filing Cabinets come in an assortment of styles to meet 


For Every 
every need of the modern office. Desk counter, full and five drawer 


Purpose 
P heights with and without locks. Letter and cap widths. 
Olive Green, Mahogany or Walnut 
enamel baked on the steel. Terrell’s Steel 
Finish Filing Cabinets keep that new look. 


Bronze plated drawer pulls and label 
holders that look what they are—high 
quality. 


Terrell’s Steel Filing Cabinets are good 
Reasonable cabinets, judged by any yardstick. And 
Price they are priced at a low enough figure to 
stimulate sales. If price will swing the 

order Terrell’s will do it for you. 


A satisfaction guarantee is no better than 
the merchandise it covers and no stronger 
" than the manufacturer of the merchan- 
Guarantee dise. The Terrell name is found among 
the industry's leaders—that’s why our 

guarantee means something. 


Do you tvant t ee a few ficture f the Terrell line? Prices? Discounts? 
Details? A letter from you fixes that. Suppose you write to us now. Address: 


TERRELL’S EQUIPMENT COMPANY 
GRAND RAPIDS, MICHIGAN = 25 5SeeFicguc" 
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Accounting Machine 
with Direet Multiplication 


The only accounting machine that multiplies 
directly—prints results and totals by a single key 
depression—handles completely such accounting 


work as pro-rating, payroll, cost records, billing, etc. 


Also typewrites, adds, subtracts, and accumu- F 
lates totals. Posts ledger and statement and 
makes proof journal with distribution—and simi- 


lar combinations of records—simultaneously. 


' 
Call the local Burroughs office for a dem- | 
onstration of this new Accounting Machine. 


BURROUGHS ADDING MACHINE COMPANY 
6418 SECOND BOULEVARD, DETROIT, MICH. | 


ADDING - BOOKKEEPING - CALCULATING AND _ BILLING MACHINES 





“A Neater Letter— 
Quicker, Better” 
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The Woodstock Typewriter is compact, simple, sturdy, 


easily operated, smooth running and absolutely dependable 


... it is the versatile machine built for a long, long life 4 
of Good Work ... Well Done. \" 


““A neater letter — quicker, better’’ 


WOODSTOCK TYPEWRITER COMPANY 
ce a ee ae oe a ee Oe a a ee Ono Os OU Cn © an is On On 


Represented in the British Isles by Woodstock Typewriter Company, Ltd., 46 Kingsway, W. C. 2, London, Eng. 














HOUR BY enue du bie 


UNDERWOOD TYPEWRITERS 
save TIME—the principal 
business cost. 


UNDERWOOD 


rtable Typewriters and Bo eping Machines 


“UNDERWOOD TYPEWRITER COMPANY 


Division of Underwood Elliott Fisher Company 
342 MADISON AVENUE, NEW YORK, N. Y. 
“Underwood, Elliott-Fisher, Sundstrand—Speed the World’s Business” 
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